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Dealers 














An Increasing List of Live 


Attribute Their Success to Handling 








Ramer Remanufactured 





One of the most important factors in 
the successful management of a retail 
business of any kind or size is a reliable 
and dependable source of supply from 
which to purchase. This source of 
supply practically controls the success 
or failure of the business. Upon it de- 


pends making good with the customer. 


To book an order and then learn that 
the jobber or manufacturer is just out of 
that particular article and that no more 
can be secured for an indefinite period 
frequently results in a loss of both sale 
and customer. Prompt and proper serv- 


ice holds the trade. 


An increasing list of live dealers at- 
tribute their success to handling Ramer 
Remanufactured Typewriters. 

The line, which includes the ma- 
chines of every make in practically un- 


limited quantities, is a reliable and “de- 


pendable”’ source of supply. 


Typewriters 





A Ramer remanufactured agency en- 
ables the dealer to supply every de- 
mand—with machines of the highest 
quality and with greater dispatch. 
Ramer Remanufactured Typewriters 
are stripped down to the frame and then 


built up just the same as by the orig- 





inal manufacturer. Each part is ex- 


amined carefully. All parts. that 
show the slightest wear are discarded 
and new parts are substituted. The 


bearings are made to work properly. 
The type bars are adjusted to bring 


about perfect alignment. 


Our buying facilities enable us to ob- 
tain large quantities of machines of the 
best grade. Purchasing on the quan- 
tity basis results in a saving to both 
When a Ramer Re- 


manufactured Typewriter dealer closes 


dealer and user. 


a sale for a typewriter it is with the 
firm conviction that he has given the 
buyer something of intrinsic value for 
his money and at a substantial saving. 
When he closes a sale for a large num- 
ber of typewriters of any standard 
make and does not have the machines 
on his shelves, he has positive assur- 
ance that the machines will come for- 


ward promptly upon order. 


An enterprising agent full of vim and 
energy can build an enduring business 


with Ramer machines. 


If you have the requirements we will 
be pleased to explain in detail our prep- 
osition for dealers. It is worth consid- 


ering. 


WHOLESALE TYPEWRITER COMPANY 





W. W. RAMER, President 





314-16 Broadway - 


London Office: 136-137 Long Acre, W. C. 


- New York City, N. Y° 
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Typewriter Ribbons and Carbon Papers j 
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: 
‘ We want every dealer in the United States to try a sample of our ; 
F . . . + 
; Famous WORLD and TUXEDO brands of non-filling, climate-proof : 
E Typewriter ribbons and smutless carbon papers. 3 
. + 
+ + 
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[sans CALENDAR DADS-1912 


OUR LINE CONSISTS OF 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIC DESIGNS 


SEND FOR CATALOGUE AND PRICES 
JANUARY FLAPS NOW READY' 


LITHOGRAPHING CO. 


WM .F. KROHMER, President 
61S SB CLARK STREETS 


WE LITHOGRAPH FOR THE TRADE: Address Dept . 
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OFQUALITY 
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ESTABLISHED 1879 
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[iTHoGRARHED STOCK CERTIFICATES 
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The Finest andMMast (ompleteline th Market 
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“That which eliminates extra work and 
motions is scientific saving. ”’ 





How much more important is 


“Scientific 
Management” 


when applied to the so-called non- 
productive end of business—the office 
force—than when applied to factory 


labo. 
The 
Removable _, 
Platn @ 


of the new 


MODEL 10 














which allows “‘rush matter” to be put through 
on special schedule without interfering with 
the progress of regular work, is one of the 
longest forward steps in the application of 
scientific management to the business office. 










THE SMITH PREMIER TYPEWRITER COMPANY 
Executive Offices: 319 Broadway, New York Branches Everywhere 
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DO YOU USE THE NATIONAL? 


If not, you are not using 
the best Stamp Affixer 











— aa 





This machine is built in our own factory and by first-class 
mechanics. Machine fully guaranteed for one year. 


We have a proposition to make to high-grade dealers. 


National Envelope Sealing & Stamping Machine Co. 


200 Devonshire St., Boston, Massachusetts, U. S. A. 
































‘A Machine a Minute’ 


6 Bess week just closed, as this issue goes to 

press, has been epoch making in the annals 
of the writing machine. A great milestone has 
been reached and passed in the history of the 






Remington 
Typewriter 


During the week we _ have 
booked orders for more than 


a machine a minute for every | 
Visible Models 
10 and 11 


working hour. 
Not many years ago Remington sales were sixty 
machines per month; now they are over sixty 
machines per hour — more than a machine a minute. 
Such is typewriter development; such is 
Remington progress. 


Remington Typewriter Company 


Incorporated 


325 = 327 Broadway, New York, N. Y. 
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New Line of 
Sanitary Desks 
Roll- Top and Flat 


| Roll- Top 
Flat- Top 
Desks 


Standard 
Pedestal Desks 
Roll-Top and Flat 





The 
J. Dornette 
& Bro. Co. | 


Patent 
Typewriter 
Desks 
Roll-Top and Flat 





All Kinds of —— 
Desks and 
Office Tables 











| Cincinnati, O. | 
| 





Send for Catalog SANITARY NO. 3265 ‘New Catalog 21-E” 














GENTLEMEN—WE THANK YOU 





























For the generous try-out 
you have given 


“FIBERSTOK” 


Fast becoming the most popular line of Fiber Goods on the market 












































WE have been well pleased with the reports of success from every quarter regarding these goods and we feel the succ: 
that the line has met with is well merited. WHY ?—might be asked by someone not familiar with ‘‘FiberstoK’ 
and the NATIONAL plan for selling same, BECAUSE—in the first place no better material can be secured than 
“‘FiberstoK’’—the goods are made right up to the mark, no other kind are shipped, the price is right and the line i 
extensively advertised among the consumers. The whole deal sums up like this:—We produce the very best goods at 
the right price and create the demand for them. The wise ones are on the job right now—are you one of then 
If not, why not ? Get busy, drop us a line for samples, 
catalog, selling plan or anything else you want to know 
about ‘‘FiberstoK,’’ but do it RIGHT NOW while it 
is fresh in your mird. Every day lost means someone 
is getting business that you should be getting. Come 
along with the wise ones. INVESTIGATE 











NATIONAL ENVELOPE COMPANY 


Main Office and Factory Branch Offices 
DELANCO, NEW JERSEY NEW YORK and PPHILADELHIA 
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Underwo Od £ 
Service 


A few years ago typewriters were used only 
for letter writing. But it is different to-day. 
Their field of usefulness has increased many 


fold. 


The UNDERWOOD introduced typewriter 
bookeeping and the use of the typewriter for 
special accounting, recording and statistical 
purposes. 








There are over a score of special model 
Underwoods for special uses. Many corpora- 
tions use four times as many UNDERWOODS 


for accounting work as for correspondence. 





‘he 
ee, 


Department stores, banks, in- 
surance companies, corpora- 
tions, manufacturers and 
retailers use Underwood special 
machines —- condensed billing 
machine, unit bill and order 
machine, bill and charge ma- 


ty, 


(4 
Li Daal ; 
con® 7 chine, and others planned for 
0 F ~ 


their particular needs. 


The sales of Underwoods largely 
exceed those ofany other machine. 


“The Machine You Will Eventually Buy” 
UNDERWOOD TYPEWRITER CO., Inc. 


Underwood Building, New York 
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THE NATIONAL WEEKLY BULLETIN 


is as necessary to your sales department as 
Dun or Bradstreet is to your credit department 


BECAUSE 


It is a complete classified list of all new corporations in the which the corporation will engage; also whether wholesale or 
United States. The names are copied by our representatives retail; amount of capital stock, etc. In fact, we publish 
at each state capitol direct from the records in the office of enough information regarding each new company to enable 
every secretary of state. Our representatives fill out a blank our subscribers to intelligently circularize for new business 
for each corporation, giving us name of principal stockholder, and keep their various representatives advised of the new 
with his local address, as well as the nature of business in companies. 





The National Weekly Bulletin has no Competitors 


There is no other publication that attempts to give youa recommend our publication. There are approximately one 
complete classified list of ALL new companies throughout thousand new corporations in the United States every week, 
the United States. The publishers of this magazine are this means over fifty thousand annually. No wide-awake 
using our bulletin and we can also refer you to some of the sales manager can afford to pass up the National Weekly 
largest companies in nearly every line of business who will Bulletin without investigation. 


Write for sample copy and full particulars 


National Sales Promotion Co., Publishers, Kalamazoo, Mich. 





























The Recent Standard Oil Decision 


confirms the methods of organizing and 
conducting a corporation as outlined in 


Robert J. Frank’s Masterful Work 


Science of Organization and Business Development 


Written in plain commercial English, by a member of the Chicago Bar. 


Every Business Man Should Know 


How to finance. organize and reorganize a business along practical lines. 





How to distinguish a legally safe investment in a business corporation. 





How to investigate and ascertain the real condition of a business in which | 


he is interested. 











(1910 Revised Edition) How to manage a business corporation, after it is created so as to avoid 
ee ee unnecessary legal complications, 
E Stati Should H This Book in Stock 
It covers ali practical questions, gives special forms, and settled law 
concerning organization, reorganization and financing a corporation. 


Bound in Morocco Leather—Retails $2.75 


Write for prices and discounts on lots of one dozen or more. 


OFFICE APPLIANCES, 417 So. Dearborn St., Chicago, Ill. 
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Used Extensively by the U. S. Gov't. 








Repeat! Repeat! Repeat! 


Repeat orders for large quantities of ROYALS from various Departments 
of the United States Government form a most substantial testimonial to the 
success of our untiring efforts to produce the 


World’s Best Writing Machine 


The popularity of the ROYAL is attributable to its absolute simplicity, 
its wonderful durability, its ease of operation and the perfection of its work. 


Maximum results with minimum effort, at steadily lessening cost, have 
won unswerving favor among typewriter users the world over. 


After a careful analysis of ROYAL merit, more than 75,000 enthusiastic 1 
users furnish conclusive proof that 


“EVERY ROYAL SOLD HELPS TO SELL ANOTHER’’ 


ROYAL TYPEWRITER COMPANY 


Royal Typewriter Bldg. Principal European Office: 
New York 75-a Queen Victoria St., London 


Branch Offices and Agencies in all Principal Cities of the World 
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THE CONVENIENCE BOOTH 


of OFFICE APPLIANCES at 
The New York Business Show 


IS AT YOUR SERVICE 


Our friends and enemies in The Great Field of Office 
Appliances, and out of it, are invited to make our booth at 
the Business Show their headquarters. 

The service of stenographer is free, with stationery thrown 
in for good measure. 

Mail boxes will be provided for receiving and taking 
care of mail addressed in our care. 

Friend Bean, of the Writerpress, who says he used to 
play Post Office and who was once a real assistant post master, 
has promised to keep an eye on that department. 

There will be easy chairs for the weary—with the original 


Mason Jar within easy reach. 
In especial honor of the Hoosiers, we will have a new in- 


grain carpet on the floor and all the fences freshly white- 
washed. 
Catalogs of the exhibitors will be filed for our guests. 


There will be a place to leave your coat and umbrella. 


Make Convenience Booth your headquarters at the show. 
Meet your friends there.- Sit at the round table and the more 


you use it the better we’ll like you. 


THE OFFICE APPLIANCE CO. 
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THE NEW MODEL 





Secor Typewriter — 


“THE New Secor has solved the problem of per- 

manent alignment——a guarantee of perfect 
writing. It possesses more distinctly new ideas and 
improvements than have ever been offered in one 
writing and billing machine, and all devices are inbuilt 
integral parts of the machine. The SECOR is 
equipped to meet every requirement of the progres- 
sive business office. Its capacity for variety and 
volume of work is unexcelled. It is rapid and easy 
to operate. 


The Secor Typewriter Co., Derby, Conn. 
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Profitable Typewriters 


‘‘American Factory Rebuilts’’ are profitable type- 
writers. They are profitable for the reason that the 
dealer secures them at a fair price and he in turn 
disposes of them at a handsome profit to satisfied 








business men. 


Are the machines you handle profit- 
able? Can you sell more than one 
machine to a customer?’ Do you 
receive repeat orders? 


“American Factory Rebuilts” cure 
many typewriter ills. We have agents 
in all sections of the country and 
abroad that report steadily increasing 
business. Many of them 
started by placing with us a 
trial order for a few machines. 


These were soon followed by 
substantial orders for “Amer- 
ican Factory Rebuilts,”” which 
were handled promptly. The 
trial was the: first step and 
with the second order the dealer was 
numbered among our regular cus- 
tomers. 


“American Factory Rebuilts” repeat. 
They are made in such a manner as to 
give the utmost satisfaction. When 
your customer learns that he has 
secured a typewriter giving practically 





the same degree of service as a new 
machine, at a big saving, you are 
certain to receive his future business. 


There is no better season in the entire 
year than the present in which to start 
a booming typewriter business. Lines 
of business that were somewhat slack 
in the summer months are starting up 
with renewed vigor. More 
equipment will be required 
and this equipment includes 
typewriters. With our large 
-apital and stock of machines 
as a backing you can enter for 
the fullest share of this new 
business along profitable 
lines. Will you grasp this 
opportunity ? 


And remember—“American Factory 
Rebuilts” are the superlative degree of 
rebuilt typewriters. Nothing is over- 
looked or neglected in our complete 
rebuilding process executed in a most 
modern and up-to-date typewriter 
factory. 


If you would join the ranks of successful typewriter dealers, write us at once 
and let us show you that selling ‘‘American Factory Rebuilts’’ is profitable. 


American Writing Machine Co., 


345-347 
Broadway 


New York, U. S. A. 
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Standard 
olding 




















For Travelers 


STANDARD TYPEWRITER COMPANY 
Groton, N. Y., U.S. A. 
























It Will 
Make 


Money 


For You 


Poor form letters are a 
waste of paper. Good form 
letters with all the appear- 
ance of original dictation, 
such as are reproduced on 
an 


UNDERWOOD 


Revolving Duplicator 


are tremendous business getters. 
You are losing money every day 
you do without the Underwood 
Duplicator. It will in a short 
time save any office many times 
its cost. It is the simplest and 
best machine on the market. It 
has more than a hundred uses. It 
has the famous Underwood quality 
and is mechanically perfect. Sold 
complete without restrictions for 


Only $35.00 


The Underwood Duplicator excels 
in printing capacity, rapidity and 
economy of operation and in the 
No better 


machine made at any price. So 


perfection of its work. 


simple a girl can operate it. A 
necessity in every business office. 


Write for Booklet 


Underwood Typewriter Co. 
INCORPORATED 

Dept. A. Underwood Building 

30 Vesey St., Cor. Church 


NEW YORK CITY 











OFFICE APPLIANCES 


You 
can’t 
build a 
business 
in a 
day 








A carbon paper business will not 


spring up over night. 


A dealer can display a line of 
cheap carbons at pricesthat seem 
exceptionally attractive. No 
doubt his sales will be heavy for 
a few days. Then a reaction will 
follow and a loss of patronage 


which may seem hard to explain. 


A better plan would be to secure 


the agency for 


Keystone Brand 
Carbon Paper 











Sell the Keystone goods and 
every sale will be an advertise- 
ment for your business. Re- 
orders will come and your other 
lines will make a better showing. 
Keystone carbon paper is made 
in special grades for each specific 
purpose, each grade running true 
to its own high standard of 


quality and weight. 


In addition we have a utility 
carbon which is giving entire 
satisfaction to a host of users 
for various classes of general 
work. 

If you are a hustler let us send 
you samples and you will be 
convinced that Keystone carbon 
paper is par excellence. Our 


prices are right. 

















The 
Keystone 
Carbon 
Paper 
Mfg. Co. 


Home Office and 
Factory 


FRANKLIN, PA. 


New York Office 
26 Broadway 
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ELLIOTT-FISHER 


The Book-keeping Machine 









Does it all, from entering the order to posting the ledger. 





It records every incident of a business transaction 
and provides a legible narrative, mechanically proved, and 
the chronicle of business events made by Elliott-Fisher, 
The Book-keeping Machine, is a complete, concise, 
accurate history of the whole transaction. 








Elliott- Fisher, The Book-keeping Machine with its 
(and the only) flat platen writing surface, writes anywhere 


the pen will write—in a sewed bound book, in loose leaf 
binders, on card ledgers or on loose sheets. 








Elliott-Fisher, The Book-keeping Machine, is com- 
plete in itself. There is no writing ‘‘over here” and 
adding “‘over there,”’ it writes and adds wherever it writes 
at one operation. It condenses efforts and time and 
expands the results. Its purchase is an investment that 
pays dividends in economy. 








Elliott-Fisher Company will not knowingly accept an 
order unless the equipment ordered will do the work 
better or more economically than it can be done any 
other way. 






You can’t lose by asking for free information. 










Elliott-Fisher Company 


92 Cedar Street HARRISBURG, PA. 
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PONGRESS 


U 
PLAYING CARDS 


606 
GOLD EDGES 


OPYRICHT BY 
 PLayinc CarDCo, 


NNATI, U.S.A 








Look for the name “Congress” on every box 


CONGRESS 
Playing Cards, 


Gold Edges. 


Season 1911-1912. 


Air-Cushion or Ivory Finish. 








The reduced size cuts on this page show 
twelve new designs now ready. 













These one-color cuts can do no more, 
however, than show the subjects— they 
cannot show the beauty in design and 
coloring. 









If you handie Playing Cards and have 





never handied Congress, let us send you 













one of our folders showing actual cards 
of all designs in Congress — including the 






twelve new. 










If you are a handler of Congress cards, 









let us send you a Congress folder so that 






you can make up your order of designs 
of your own selection — you will want the 
twelve new and others you may not have 








had in previous shipments. 
Also makers of Bicycle Cards. 


The U.S. Playing Card Co., 


Cincinnati, U. S. A. 

















Cincinnati 








S. Play 


by The l 





Copyright, 1911 ug Card Co 

















143—MOTHER’S LOVE. 142—GEE 
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STOP—READ—SEND US AN ORDE 


Writing is the Art of Fixing Thoughts In a Lasting Shape. 





















For this reason Permanence in Ink is the 


ESSENTIAL QUALITY. 


In the early days of the United States 


DAVIDS’ 
INKS 


Were the standard of America— 
Now Davids’ Inks and Adhesives 


ARE THE STANDARD OF THE WORLD! 


They have been tried by the only test which 
determines real value—THE TEST OF TIME 


Established in 1825, for 86 years they have measured up to the changing conditions 
of business demands. Always the highest quality, they have advanced with the develop- 
ment of the art of ink manufacture until they stand today the perfection of ink and 
adhesive manufacture, giving perfect satisfaction to both user and dealer. 

From the few numbers in the early years the line has been broadened until it 
includes a list of the various specialties which go to compose a complete line of inks 
and adhesives of which many leading dealers carry the entire line. 

The permanence of business records is a safeguard of the business. Business men 

who appreciate this fact should secure a bottle of 
ty) fia 9 Gy ; 


s Davids’ Electro Chemical Writing Fluid 


A Yj from their dealers. This is an absolutely permanent pure nut gall and iron ink 
‘a tj} preparation, writing blue black and turning jet black. 

GY Any dealer who is not now featuring the Davids’ line will find it to his 
great advantage to get acquainted with us. We are just about to issue a 
handsome new catalogue and dealers can have one for the asking. We 
extend a cordial invitation to visit our offices and factory. 


Thaddeus Davids Company 


95-97 Van Dam Street, New York, N. Y. 
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A Check Protector Which Protects is a 
Necessity in these days of Check Raising 


DEALERS ARE YOU HANDLING THE 


Universal Check Protector? 


A machine which has no peer in safeguarding a man’s disbursements; because it 
not only perforates and inks the paper, but carries the indelible ink through to 
reverse side as the characters are punched, thus giving absolute protection. 
After years of study and investigation we have succeeded in perfecting a machine 
that will positively prevent the “raising” of Checks, Drafts, Stocks, Bonds or 
other commercial paper. 

CHECK Ppp 


SIMPLICITY IN CONSTRUCTION AND f gpl ma lEcp 









OPERATION; not equalled by any other 


machine on the market today. 


Type made of special tempered tool steel, 
insuring clean cut characters and durability. 


Work at all times visible to operator. The , 1 
exact amount placed on any part of the check. = 


SPECIAL DISCOUNTS WME 9 
TO STATIONERS AND OFFICE 2 23 45y 
SUPPLY PEOPLE Only Way To Protect A Check 





UNIVERSAL CHECK PROTECTOR CO., 440 So. Dearborn St., CHICAGO, ILL., U.S. A. 


- This is a GOOD Line 





























EVERY TYPEWRITER RIBBON and each Sheet of Carbon Paper 
Shipped out from The Ault & Wiborg Factory has been made with the 


definite intention of causing the person who may use that article to 








FILIGRE Eg 
LICHT WEICNT 





TYPEWRITER CARBON 





want more just like it. 














If you are not handling the A. & W. Line, 
it would be mighty good business for you to secure samples and 





prices. 
YOU’LL LIKE PROMPT SERVICE TOO 











~The Ault & Wiborg ‘Company 


Factory: Cincinnati, O. 


NEW roe, Cor .Pearl and Elm Sts. TORONTO, CANADA, 19-23 Charlotte St. 
CHICAGO, re x. HAVANA, CUBA, Calle Lamparilla 50 
ST. LOWES, 322 No. Third St. CITY OF MEXICO, Primera Calle de Lopez, Nos. 16-20 
BUFFALO, 145-147 Ellicott St. - 
PHILADELPHIA, ay Cherry St. BUENOS AIRES, S. A., 1059 Calle Mejico 
b PARIS, FRANCE, 82 Quai de Jamma 


MINNEAPOLIS, 729 F ourth St., South pes 
SAN FRANCISCO, 545-547 Mission St. LONDON, E. C., ENGLAND, 4-5 St. Jehn Square 
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The MARKOE STAMP AFFIXER 


is wholly automatic, and does not depend in) ——__ 
dey We on upon the skill of the operator. It is 
driven by a high speed electric motor so that 
stamping may be done at the rate of one hun- 
dred and fifty letters a minute. 





It Automatically Feeds, Counts, and Stamps, 
and will handle well filled envelopes as well as 
envelopes of ordinary letter contents—any- 
thing up to the width of eight inches. This 
wonderful machine works perfectly well under 
all conditions. 

SALESMEN—Here is an opportunity for 
you to make big money on a proposition which 
will command the best of your efforts and talent. 
For full particulars write at once—give past 
experience and territory desired. 


J. A. MARKOE @ COMPANY 


410 Amer. Natl. Bank Bldg. 
ST. PAUL . - - - - - - MINN. 

















Over 10,000 in active use 


The Famous THEXTON SEALER 


THEXTON HAND SEALER 
Handles 3,000 Envelopes per Hour $25 .00 
THEXTON JUNIOR ELECTRIC, © SEAL-$40 00 


ER Capacity 8,000 per hour 
THEXTON SENIOR ELECTRIC, Capacity 8,000 per hour, any $60 00 


size envelope up to No. 12; any thickness to # of an inch 






Any one of the foregoing will be sent on ten days’ approval. If you like it, keep it; 
if you don’t like it send it back. 

The First National Bank of Chicago, says: ‘‘The Thexton Sealer is indispensable 
in handling a volume of mail.’ 


AGENTS WANTED 


Acorn Brass Mfg. Co., Aurora, IIL 











to 
to 
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DEALERS!!! 


who have been groping around in the dark trying to find a 
really superior line of ribbons and carbons, at last have seen a 
‘*Great White Light.’ 


The Powerful Searchlight 
of Public Appreciation 


serves only to emphasize the many good reasons why dealers 
- E > - . 1a . 5 * 7 hic 
should give themselves and their customers the benefits of this 


high-class line. 


“A Leader for Years, and a Leader Today as Well” 


Little’s ‘“‘Cobweb,” ‘“‘Satin Finish,’’ carbons, and ‘‘Satin Finish”’ 
and “Gold Seal’’ ribbons, are known the world over wherever 
typewriters are used. They are dependable, “Always the 
Same,”’ uniform in quality under all conditions. 


A “Little” Agency is a Big Business Asset. 


Write at once for samples, prices and trade discounts. You 
don’t have to go into particulars—just drop us a postal—put 
it up to us—-let us show you that we’ve got the goods. But 


write TODAY. 


A. P. LITTLE 


Main Office and Factory 
ROCHESTER, NEW YORK, U. S. A. 


=h Offices: - 
NEW YORK, PHILADELPHIA, PITTSBURGH. CLEVELAND, WASHINGTON, D. Cc. 
Distributing Offices: 
For Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO. 
For London and the Continent: Wm. Hoare & Co., 28 Basinghall St., London, E. C. 
For Australia: Stott & Hoare, 426 Collins St., Melbourne. 
lew York ice is 2 vacious ground floor at 287 Broadway, Cor. Reade St., the 
ee. Fos ep Bamenh ae Fi “ in the ~aa de voted solely to Typewriter Supplies. 
Dealers, Typewriter Men, Purchasing Agents always we lcome. 



































NEW DEPARTURE / 
PENETRAT/VE fae / 


bi STAM Pat. / 


WOW- SME ABRYAG 
QMATK DORLIAG WPRESSIONS 
RX COLORS 


LWILLNOTINJURE STAMPS_ 











Knownand Sold 


Wherever 
Rubber Stamps 
Are Used 


“Excelsior” Self-Inking Stamp Pads 
“New Departure Penetrative Ink” Pads 
Volger’s indelible Ink Marking Outfits 
Volger’s Guaranteed Indelible Inks 
Volger’s Superior Stamping Inks 


(In Bulk, Brush Bottles and Combined Ink 
and Distributor Cans). 


Volger’s Superior Sign Marker Inks 


Volger’s “ @pake” Waterproof Ink for 
Stamping on Tin, Wood, Leather, 
Aluminum, Tracing Cloth, Etc. 


Volger’s “New Departure Quick Drying’ 
Penetrative Inks 


(Guaranteed not to injure Rubber Hand 
Stamps). Will stamp perfectly on paper, 
eotton goods, linens, leather, wood, and any 
surface that will absorb ink. 


We supply, free of expense, samples of 
our specialties, electrotypes and 
advertising matter. 


For upwards 25 years we have confined 
our efforts to the above Special 
Lines. Our reputation rests on the 
Superior and Uniform Excellence 
of our goods. Commercially, we 
enjoy the highest rating. 


























B. G. Volger Mfg. Co. 


INCORPORATED 
PASSAIC, N. J. 
wv. 3. A. 
Established 1884 Incorporated 190? 
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BRAINS 


Cannot Compete 


vith the quick-acting, never-tiring 
mechanism of The Mechanical 
Accountant, whether adding, sub- 
tracting, multiplying or dividing 
is considered. A cheap man and a 
machine takes the place of three 
skilled accountants. The machine 
does all the work, the operator 


simply pressing the keys. 


eel ah eh hele | 


CORO et ee em ee | oo 2 ez ee i 
' 





8-column machine, $125.00. 


The Mechanical Accountant 


is a big saving in the Accounting 
department, the Cost department, 
for inventory work, for all factory 
figuring. It is the machine espe- 
cially adapted for the various needs 
of the factory It is easily oper- 
ated (finger stroke only) light, sim- 
ple in construction and costs only 
one-half as much as the elaborate 
bank and counting-room devices. 


Make the Test Yourself 


Trv one of these mechincs for thirty 
ree in your own fectory. Count 
mpé retive costs in both speed and 

We will abide by your d 


ur lette r brings full information 
and our ¢ atalogue at once. 


Mechanical Accountant Co. 


17 Warren St., Providence, R. I. 














TRUSSELL’S 


Revolutionary 
Improvement In 


RING BOOKS 








PATENTS PENDING 


SHEETS GUARANTEED NOT TO TEAR OUT, 
eliminating an inherent defect of all ring books. 
Slotted holes with spring points that grip the rings. 
No opening of rings or jagged points to catch and 
tear the sheets. 


Rings are smooth and continuous. 
Entire metal part in one piece. 
No moving parts —nothing to get out of order. 


Only the sheets being removed are released, all 
all others remain firmly bound. 





JOBBERS AND AGENTS WANTED IN ALL FOREIGN COUNTRIES 


for the only real jobbing proposition in the loose leaf business. 














Loose Lear Co. 
80-82 Fourth Avenue, New York 


E. A. TRUSSELL S. H. SARNBER 
Agents for Canada, WARWICK BROS, & RUTTER, Toronto. 
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Your Salesman -Your Lawyer-Your Manager 


ALWAYS BEFORE YO 





FREE. See the coupon below. 
























OR 
BETTER 
STILL 

IS OFFER 


No. 4 


liw forms and 


brings it. 


All Three of These Books 


Offer No. 4. We will send you all three of 
these books and a 2 year’s subscription to 
BUSINESS for only $4.00. Think of the 
value of these books to you! You will find 
BUSINESS a constant help to you in your 
work. It will enable you to accomplish more, 
to make more, to be worth more to yourself 
and to others. Send in your remittance now 
and the books and magazine will be sent you 
immediately, prepaid. 


Sign and Send this Coupon Now. 


; THE BUSINESS MAN’S PUBLISHING CO., LTD. 
No. 35 West Fort St., Detroit, Mich. 


r ir _year andsend me the offer marke 


You may enter my subscription f 


in square for which I enclose $...-.-.-- 
0) Offer No. 1 Oo Offer No. 3 
() Offer No. 2 [) Offer No. 4 


Name 


Offer No. 2*Commercial Law Simplified 


but is now withd 
ough, concise and 
law in all of its 





Here are 3 Remarkable Books 
and 4 Remarkable Offers 


Offer No. 1—Letters That Land Orders 





To issue a practical and successful guide on how to write money getting 
letters has been the aim of the author of this book, John Horace Lytle. 


The experts who have examined this work pronounce it a wonderful, 
thorough and practical treatise on letter writing. You can secure this book 
in one way only, by sending £1.00 for a year’s subscription to BUSINESS 
The magaziné for Office, Store and Factory). 


This book will be s« nt you 





This book has never sold for less than $3.50 
rawn from sale. It is a thor- 


practical treatise on business 


phases. 500 pages covering 
every subject of commercial law. SO pages of 
a number of exclusive features 
such as The Statutes of Limitations, Legal Rate 
of Interest in every State; a Digest of the Incor- 
poration Laws of every State, etc. This book will 
be sent you with a year’s subscription to BUSI- 
NESS (The magazine for Office, Store and 
Factory) for only $2.00. The coupon below 


Offer No. 3 


The Principles of Scientific 
Management 





This is Frederick Winslow Taylor’s 
great book on scientific business 
management. One of the most vital 


and absorbing subjects of direct 
bearing upon your business. This 
book sells for $1.50, but will be sent 
to you with a year's subscription to 
BUSINESS (The magazine for Of- 


e, Store and Factory) for only $2 
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Progressive Stationers 
Win Trade With This Line 


Wherever the demand _ for 
modern, absolutely staple goods 
of uniform excellence in quality and 
style exzsts—the Globe2Wernicke Station- 
er’s Supply Catalogue is a trade-winner. 


Representing the ‘“‘stock of 
trade’’ for progressive Stationers 
who wish to supply the demand of all 
commercial houses—picturing, describ- 
ing and furnishing them with an 
accurate, complete knowledge of a line 
of articles that every business office 
requires, and which are being con- 
stantly re-ordered, this catalogue of 


Slobe Desk Jools 


Also furnishes the Stationer with as complete and 
diversified assortment of such articles as can be found in any of the 
largest, exclusive, office supply establishments in America. 





Many enterprising agents supply this catalogue to city 
salesmen, who secure orders direct without samples. 


Every progressive Stationer should have this catalogue 
upon his desk for quick reference and assistance in making up stock 
orders, besides supplying his solicitors with copies. They also, 
should make it a point to see our announcements in the Stationer’s 
publications in order to be well informed regarding new goods. 








Simply address Dept. X, 810 


She Globe“Wernicke Co., 


Cincinnati 


Write. Tell us to 
mail your copy of 
Stationer’s Supply 
Catalogue today. 
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Factory output quadrupled in past 





two months. Still over-sold, \\\ 
i although a further increase is now under Ni 
\ way, which by November first will enable | 
i us to fill orders in a reasonably prompt / 
fh) manner 
eee 








THE NOISELESS TYPEWRITER COMPANY, 320 BROADWAY, NEW YORK. 
BUFFALO BOSTON PITTSBURG WASHINGTON, D. C. 





Distributing Agents for Canada: THE CANADIAN FAIRBANKS COMPANY 
MONTREAL ST. JOHN, N. B. TORONTO WINNIPEG SASKATOON CALGARY VANCOUVER 
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THE NIAGARA FALLS POWER COMPANY 
a 15 BROAD STREET 
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‘““We have had a machine in use in this office for several months and it 
has proven itself in every way satisfactory, and | do not hesitate to say that | 
can unqgualifyingly recommend it to any one wishing to purchase a machine.’’ 

(Signed) O. C. JURNEY. 


The Noiseless Typewriter has given the best of satisfaction. We find 
that all the claims that have been made for it are true. We expect in the near 
future to place an order with you to replace the other machines which we now 
(Signed) E. C. CURSONS, 

Assistant Sec’y. 


have in use.’’ 


‘*Pleased to state that the Noiseless Typewriter is giving entire satisfaction. 
It is pleasing to get rid of the usual noise of the typewriter.’’ 
(Signed) W. C. HOUCK, 
Asst. to the President. 


**We have been using the Noiseless Typewriter for the past six months. 
The noise of our cld machine was a great annoyance in our office. The action 
of the Noiseless Typewriter is such an improvement, it is so beautifully made 
and works so well that we would not use the old kind of machine even though 
they were furnished us for nothing.’’ (Signed) H. A. FRANCIS, President. 


‘The Noiseless Typewriter which we have now had in use for three months 
has given us entire satisfaction. Its speed capacity is all that could be desired. 
Its lightness of touch is an improvement over other machines, and its noiseless- 
ness is a blessing in offices like ours where a large number of typewriters are 
constantly used. When will you be ready t> make delivery of additional 
“ (Signed) JAMES H.MCGRAW, President. 


machines to our offices? 


‘*l am pleased to say that the Noiseless Typewriter we have in use is be- 
having admirably and giving the very best satisfaction. Our stenographer is 


delighted with it.’’ (Signed) W. A. JAMESON, 
General Supt. 


“ **The five Noiseless machines in our offices have given us unstinted service 
and satisfaction. -In operation and product the Noiseless is equal to any writ- 
ing machine made. In commercial value it is more than that, plus the quiet, 
well directed energy of all in the office, undisturbed by the long-endured racket 
of old style typewriters.’’ (Signed) W. M. RAMSDELL. 


‘The Noiseless Typewriter which has been in use in this office since 
December 1, 1910, is giving us entire satisfaction.’’ 
(Signed) W. PAXTON LITTLE, 
Treasurer. 


‘The Noiseless Typewriter installed in this office some months ago has 
rendered eminent satisfaction. In fact, the machine has surpassed our expecta- 
s substantially built, turns out exceptional work and is an innovation 

(Signed) M. K. JONES. 


ior 1+ 
tions t 


in typewriter service.”’ 


he Noiseless Typewriter in use in our office has given excellent 
(Signed) FREDERICK L. COLLINS. 


AND HUNDREDS OF OTHER. SATISFIED USERS. 
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Quick and Profitable Sales 


Are Being Made by Dealers Handling 
































“WESTERN” 
St h > Note Book 
Ls enographers’ Note Books 
Hill Printing & Stationery Co. bt , , , , , 
ek Stationery Our line is unexcelled for quality of papers and variety of 
PRINTERS finishes. Our prices are lowest consistent with quality. 
Stationers, Blank Book Makers, Otfice Supplies , ; -) 
and Filing Devices We make a specialty of imprinted books and supply them 
Bote ys with special printing or advertising matter on front at no 
— additional cost on quantities of one thousand or more. 
No 
Prices $15.00 per M and up. 
Let us send you samples and we will convince you that 
‘‘Western”’ Note Books are what you need for your business. 
WESTERN TABLET CO. 
— Department B, - . St. Joseph, Mo. 
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Office Desks, 
Standing Desks, 
Typewriter Desks, 


Office Tables. 
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A FULL LINE OF 


Sanitary Desks 


Globe Patent Typewriter Desk. 


®©®DOSOOOOOO OO, 


WRITE FOR CATALOG 


OO@< 


J. F. DIETZ &} COMPANY 


3 

We manufacture = aes en eT 
Roll and Flat-Top ——————— 
309 West Third Street, Cincinnati, O., U. S. A. 
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We Want a Letter From You— 


lell Us, are you receiving your benefit from the advertising 
which is making MultiKopy Carbon Paper and Star Brand Typewriter 





Ribbons known to every buyer in the Country? 


In return for this effort to help you and for our rule of turning 


over all inquiries to dealers, we request your co-operation in selling 






TRADE 





Carbon Paper 


It makes really permanent copies. The colors won’t fade in the 
copies nor on the paper itself. It could be kept for years and look 
like new. Won’t rub, smut or become sticky. One sheet copies 


100 letters; or makes 20 copies at one writing. 


The same leadership is held by Star Brand Typewriter Ribbons— 


made for all machines; guaranteed to make 75,000 impressions of the 


7? 


66 66 : : 
letters “"a’’ and °’e’’ without clogging the type so as to show on paper. 
Write us a letter so we may know how you stand—MultiKopy 
dealer or not. Anyway, our new literature is worth the reading and 
will repay a request. What’s the logic in denying yourself the bigger 
profits—bigger business—better business which Webster ‘Typewriter 


Supplies are sure to bring? 


F. S. WEBSTER COMPANY, 338 Congress Street, Boston, Mass. 


New York, 396-8 Broadway Chicago, 222 W. Madison St. Philadelphia, 908 Walnut St. 
Pittsburg, 432 Diamond St. London, 67 King William St. Paris, Rue Saulnier, 10 
Vienna, Adlergasse, 16 Berlin, Friedrichstr., 60 Budapest, V-Alkotmany, u, 19 
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RIBBONS 


and 


CARBONS 











Superior Materials, 
Superior Workmanship 
Superior Finish 
Distinguish 


SUMMIT 
APE X 


an 


CYCLO 


Carbons—the well-known 
“Union Brand” 


Our typewriter ribbons and carbon 
papers are sold exclusively on the 
merit in the goods _ themselves. 








Union Ribbon & Carbon Co. 
Front and Laurel Streets 
Philadelphia, Pa. 
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Comptograph Adding Mach 
on our Stand 


IDEAL 
Tubular Stands 


complete the usefulness and convenience of such 
office appliances as adding machines, typewrit- 
ers, envelope sealers, stampers, letter duplica- 
tors, coin counting, changing and assorting ma- 
chines, laundry markers, phonographs, dictation 
and transcribing machines, letter copiers and 
other office appliance machinery. They are com- 
pact, sanitary, stronger, lighter. more rigid, and 
in every way superior to any other kind of stand 
for business office use. 


Typewriter Demon- 
strating Stand. 


They are made of cold-drawn, seamless steel 
tubing. highly finished; trimmings nickel plated 
and feet are equipped with easy revolving cast- 
ers, thet will not mar the floor, or with nickel 
plated ball feet, or rubber tips. 

The typewriting demonstrating stand, 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permits 
demonstrator to show all sides of machine with- 
out moving from one position. Every retailer of 
these devices should have them on his floor. 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations. 

The cuts herewith show but three of a great 
variety of Styles. 

Our brands are used by most of the prin 
cipal adding machine manufacturers and manu 
facturers of other business office machinery 

For furtber information and catalogue write 
the 


Fowler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 















































Hoot, 


= Felt = 
Specialties 


We make felt mats both plain and 
pinked edge, for typewriters, adding 
machines, and all other office appli- 
Our felt mats deaden noise, 


ance 
eliminate vibration, protect office 
furniture, and facilitate moving of 
the various machines on the desks. 
For the manufacturing end of the 


office appliance business, we make 
everything imaginable in the line of 
felt washers, oil wicks, buffers, bas- 
ket felts lined with leather, rubbing 


and polishing felts, etc 


All our machinery for this cutting 
and punching work was built by us 
specially, for our own use, and our 
facilities are such that we can turn 
out anything in the line of felt for 
any purpose within a day or two 
after receipt of order 


If you have ever bought anything of 
this kind, and want our prices, send 
If you have not used 
felt, and want 


us a sample. 


anything made of 


to investigate, write us 


We Are Specialists 
In Felt 


| UseThe é Boo Wi p Brand 


N. E. BOOTH 


644 Pacific Street 


BROOKLYN, N. Y. 
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Five Machines 
Combined in One 
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A wonderful Machine 
Which Possesses More 
than Human Accur- 
acy —Infallible in 
Results, Incapable of 
Error, Because Mathe- 
matically Exact—The 
Greatest Aid To The 
Banking Business 
Ever Invented. 


The Meilicke Calculator 


Calculates Interest, Computes Time, Shows Maturity 


Dates and Holidays and 


This truly remarkable machine must be 
classed with the typewriter in the valuable 
service it renders, but it differs from the 
typewriter in the fact that the Meilicke 
Calculator is without competition. It is 
the only machine that does thoroughly the 
work that no other device even attempts 
to do. 

The Meilicke Calculator gives the 
answer to four separate problems at one 
operation and combines within its own 
mechanism the work of five distinct ma- 
chines. It is of incalculable value to 
Banks, Loan and Insurance Companies, 
Lumber Companies, Manufacturers, Job- 
bers, and thousands of other business con- 
cerns the world over. 


* * * * 


The Meilicke Calculator was invented by 
a bank clerk to meet the practical needs 
of big business institutions—and does it! 
Wherever tested it is enthusiastically en- 
dorsed by Managers and Clerks for its 
marvelous time, labor and money-saving 
efficiency. 

In making out a note for any amount 
at any rate for 30, 60 or 90 days, or for 1 
year, 2 months and four days or any 
length of time, one operation of the 
Meilicke Calculator shows the interest, and 
at the same time automatically shows the 
date of maturity, and whether or not that 
date is a holiday, Saturday or Sunday. 

Partial payments are handled with the 
You have only to 


same ease copy your 


is a Perpetual Calendar 


final total. The principal and interest are 
both shown on the face of the Meilicke 
Calculator in adding position—you can add 
without writing them—just take off the 
answer. 

x* * * * 

The Meilicke Calculator calculates time 
from one year to another. A note dated 
in July, 1911, running into April, 1912, can 
be figured on the Meilicke Calculator both 
as to time and interest, with exact date of 
maturity and whether or not it falls on a 
holiday. 

This perpetual calendar is an automatic 
part of the machine, and shows dates right 
alongside the figures in interest. 

On a note'to run a certain number of 
days, you immediately get the date of 
maturity. On a note coming due on a 
certain date, you immediately get the num- 
ber of days. And either of these results 
is obtained by the same quick, simple op- 
eration that computes the interest. 

* * * * 


Now you have read enough to convince 
you that the Meilicke Calculator is a won- 
derful invention that may truthfully be 
called a “Mechanical Bank Clerk.” Yet 
the above description does but slight jus- 
tice to the real merits of this marvelous 
brain saver. 

Let us show you specifically in detail 
just what the Meilicke Calculator will do 
for your business in handling interest- 
bearing transactions with accuracy and dis- 
patch. A request from you will promptly 
bring complete information and proof. 


Write for Free Bookiet Today. 


A Little Choice Territory for Agents Is Available for High Class Men 


The Meilicke Calculator Company 


1310 Peoples Gas Building 


CHICAGO 
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Satisfaction Flows From Every One Of Bee 
H. B. Smith’s Fountain Pens - 

PER 

3 


SAMPLE—75 CENTS BY MAIL es 
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Pepe pete 
ue she 
RETAIL PRICE $3.00 No. 22-4 FULL GOLD MOUNTED FOUNTAIN PEN $108.00 PER GROSS Bere 
: Sor 5 
SISts 
S35 Pe A beauty for you to handle—very attractive and pleasing to the eye. Made of hard rubber, and fitted ge are 
#3 gy witha No. 4 14-kt. Solid Gold Pen, fully guaranteed for five years. Can be retailed at $3.00 each; me 
fa is 6§=cost you $108.00 per gross. We are the largest manufacturers of popular-priced fountain pens for be Bs 
1s) trade in the United States, and supply the largest users. ret 
5 
at SEND FOR CATALOGUE AND PRICES RaRaR 
RFI R 
dere H. B. SMITH PEN CCO., Dept. C. Bre 
» MANUFACTURERS OF POPULAR-PRICED FOUNTAIN PENS s] ta] 
SHAR & ee ee 
@2e388 + JANESVILLE, WISCONSIN, U.S.A. RE 
Hy Fa* 658 Fa, 











ADDING MACHINE PAPER 


for all standard 
makes of machines 














Not a cheap book paper, but good Writing 





Paper, free from lint or breaks. 











; We wind our own paper, enabling us to 
Write for Catalogs on sell to the trade at exceedingly low prices. 
Letter copying books Send for samples and quantity prices. 
Shorthand note 
books 
Rockwell-Barnes Co. 


Typewriter papers 709 Munn Bldg. - - Chicago, Ill. 
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Are You Alive 
to the Fact 


that the successful manufacturer is the one 
whose product the public demands and for 
which no substitute will be accepted? 














How is this demand created? Not by display your salesman or agent to reach more inter- 









advertising alone—this must be combined ested people in one evening, and reach the 
with comparative demonstration, high class ones that count, than they possibly could in 
salesmanshipand actual test of the article itself. a month’s time spent canvassing. 

The K. C. NATIONAL BUSINESS SHOW, Agents, dealers and the general business public 
November 20 to 25 inclusive, gives you an allover the great southwest are keenly inter- 
opportunity to create the PUBLIC’S DE- ested in this show, which will open up a new 






MAND FOR YOUR PRODUCT—t1t enables field in this line, long neglected. 






Can you Afford to miss this great 
business getting opportunity ? 



















It is your first chance in the Middle West with an exhibit. Better hurry and secure 
to reach thousands of prospects. Within a the space ‘YOU WILL EVENTUALLY 
radius of less than one hundred miles from WANT.” or it mav be taken. There are 
Kansas City, over five millions of the most a few choice spaces left, the price includes 
prosperous people on earth live and do business. all necessary decorations, signs, current for 






operation of machines, floor covering, 





Your competitor is not asleep. He will be 
there at the opening night (November 20th) chairs, etc. 









Agents, dealers and those interested, address 
for information and complimentary tickets— 







FRANK M. ROBINSON, Manager 


CONVENTION HALL, KANSAS CITY, MISSOURI 












34 


The New 





Number 76 





OFFICE APPLIANCES 


Edison Rotary 
Mimeograph 











It has an 


Automatic Self- 
Inking Fountain 


—the most advanced im- 
provement ever made at 
one stroke since stencil- 
process duplicating ma- 
chines were first invented 








chine. 


We make also other styles 
and sizes of Mimeographs. 
We can meet any require- 
ment for a duplicating ma- 
Ask for catalogs. 











Partial list of uses — 


Perfect duplicates of typewritten letters, 


in practically any quantities, in any 
language. 


Acknowledgments of dues paid. 
Remittance acknowledgments. 


Tabulated reports, including vertical and 
horizontal ruling. 


Insurance statistical reports. 
Publishers’ advertising rates. 
Notices to stockholders. 


Examination papers for schools and 
colleges. 


Descriptions of counterfeit bills. 
Insurance inspection reports. 

Daily market reports and letters. 
Stock sheets for lumber dealers. 
Notes-receivable forms. 
Apportionment of loss of insurance 
Notices of dues and assessments 
Annual reports of corporations. 
Copies of architects’ specihcations 


Copies of convention papers 


Stock quotations. Order forms 
Agents’ contracts, Proxies. 
Railroad schedules. 
Freight-trafhic rates and changes. 
Daily fire-department reports 
Sales-department reports 
Schedules of insurance rates. 
Subscription blanks and receipts. 
Skeleton telegraph blanks. 
Salesmen’s report blanks. 

Daily remittance sheets. 

Forms for railway claims. 
Reproducing testimonial letters. 
Money-order application blanks 


Notices of steamship arrivals and 
departures. 


Illustrated letters and postals. 
Names for mailing-lists. 

Publishers’ statements of circulation. 
Instructions to employees. 

Forms for card parties. 


Rental and sales notices. 


Cooperage reports. 
Freight expense bills, 
Mercantile reports. 
Forms for military companies. 
Excursion announcements. 
Political campaign work. 
Lesson’s, etc., for correspondence schools 
Trade catalogues. 
Telegraph codes (private). 
Reports of advertising results. 
Machinery specifications. 
Church Programs, 
Labor-union work, 
Inventory forms. 
Card-index forms. 
Mortuary tables. 
Rate-inquiry postals. 
Salesmen’s advance-notices. 
Factory-system forms. 
Voucher-record forms. 
Insurance-policy forms. 


Meat-inspection certificates. 


Pay-roll blanks, 
Genealogical records. 
Admission tickets, 

Lodge work. Statements, 
House publications, 
Guarantees. 

Engineers’ reports. 

Bills of fare. Postal card ° 
Bulletins. Blotters 
Directors’ reports 

Price lists. Shop tags Wine lists. 
Collection notices 

Labels. Hand bills, 
Blanks for bids. Requests 
Specification forms 
Instructions to salesmen 
Notices of shipments 
Instructions for publicatior 
Enrollment blanks, 
Telephone toll-slips and rate 
Monthly reports of st 


Auditing forms 


The Mimeograph will print these things quicker and from 50 to 90% cheaper than the printer. 











Makers of Edison Mimeographs The Planotype— Automatic Circular Folders 


A. B. Dick Company 


Chicago 


Planetary Pencil Pointer. 


New York 
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STATIONER’S POSITION IN COMMERCIAL WORLD 


His work makes him an important fact 


HIS article has to do with the commercial sta- 

- tioner—the man who deals in office appliances 
and his evolution from a seller of pencils and pens 

to chief adviser to men of affairs in all their office 
economies. 
@ It is a fine art to be a successful commercial stationer. 
It means more than selling slate pencils to school chil- 
dren and ink to bookkeepers. There are a few old Creta- 
ceans from the Silurian Age of business who adhere to 
the narrow definition of the stationer and need only a 
bell attachment to make them as automatic as a cash 
register. But the old order changeth. We have ma- 
chines now that do the labor once done entirely by 
human brains, and men are coming to realize that it is a 
mighty waste of power to use real vital efficiency, human 
sensibilities, perception, foresight whatever goes to 
build up the stature of a man, in work that can be more 
accurately done by a series of cogs and levers. 
The office appliances dealer and the office appliances 
manufacturer are liberators of the imperial mind of men. 
They are making progress possible—adding to the sum 
of human opportunity—freeing minds from the drudgery 
of useless toil—giving men a chance to get out in the 
fields, under the sky, in the pure air to enrich their 
brain cells with the red blood of energy and originality. 
@ There isn’t any progress in slavery and there never 
was any. Only when men are free enough to follow for 
a part of their time at least those pursuits which engage 
their interest from an experimental standpoint do we 
achieve the greatest material | 
@ We are be 


orable calling 


yrogress. 

‘yinning to believe that there is no more hon- 
in the world than that of the commercial 
stationer—the seller of things for the performance of 
office routine. It is difficult to form a mental picture 
of a man so sluggish as not to become an active mission- 
ary of office economies if given a demonstration of the 
different systems and machines. 

@ The office appliances business is a generator of enthu- 
siasm, for it has a message for every business man. The 
dealer does not merely believe his goods would be of 
advantage—he knows they will—and with this knowl- 
edge he goes for us all and gets us, because there isn’t 
word chance at all to get away from a man who knows 
what he is talking about. 

¢ T “4 business of the commercial stationer is the highest 
order of merc handising. It deals directly with the office 
of every business—and the office is the heart of every 
enterprise. The dealer in office appliances is nearest to 
the pulse of trade, for the office is the » clearing house of 


r in affairs 


and 


an honored member of the business community. 


business, where the seat of control and the buying power 
are located. Improved conditions are first felt in the 
office, from whence emanate the plans for the expansion 
or contraction of enterprise. 

@ To be in touch with these movements, to be a part of 
every business with which he does business is the priv- 
ilege of the commercial stationer. He occupies to a cer- 
tain extent a professional position. His customers are 
his clients who look to him for service as well as mer- 
chandise. It is the commercial stationer who looks 
abroad for new economies that will save money for his 
patrons, and when he discovers them it is his privilege to 
make suggestions which, in the majority of cases, will be 
adopted if he knows his ground as he should know it and 
acts with judgment. He is one of the important parts 
of a great productive machine, whose efficiency depends 
in no small degree upon his own knowledge, push and 
enterprise. 

q It is hardly too much to say that all our big industries, 
from steel to packing house products, depend upon deal- 
ers in and manufacturers of office appliances for fifty per 
cent of the efficiency they manifest. This is a pretty 
strong statement, but it can be verified by visiting some 
big industry and figuring out how they would do bus- 
iness if all the office appliances were eliminated except 
paper and quill pens. 

@ The business of office appliances calls for the greater 
initiative, for the better trained mind. It is mer- 
chandising plus. It develops the qualities in a man that 
manhood needs—the thinking faculties coupled with 
the aggressive and persuasive powers. It is a school, a 
university, whose cacsiaaan brings its satisfactory re- 
wards to the most conscientious students. 


@ It brings opportunity to the commercial stationer. 
It demands that he cast off from the uneventful anchor- 
age of old customs and traditions and offers a new land 
of promise to him who will explore a sea whose chart 
and compass are marked by the high and steady lights 
of a broader manhood and a clearer understanding. 


@ The old dispensation has passed away. The commer- 
cial stationer must keep step with the progress of the 
times. His is the opportunity for the larger and the 
better things. He is one of the men of destiny who is 
to do his part toward making the world a fit place for 
the children of men. He is an educator as well as a 
merchant, linking hands with the producer and the in- 
and passing on their ideas to that big world 


ventor, 
which selects and assimilates and digests whatever is 


best for its purposes. 
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a plea for “cold blooded treat , d path c 
matters in business, becauss nati ( 
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t sometimes listen to the tre : pathet 
bles nd personal aftairs f his employees varm spot 
nd has sympathy to. offer soon hose with ur 
finds that his employees are little interested t when some fe 
in whether tl business prospers or not s you path 
It’s another mixture of Pathos and Merit, is Josh B g 
that saps the life blood in many business 
institutions it kind of Pathos and Merit Merit never go t 
where the employer pays starvation wages r da delusio1 
nd then loans the employee more money mbination 
in a year n he could pay back in s1x to to go to the cl t 
keep him from starving, with always the S 
same disappointment for the employer and isiness. cult 
employee in the end 
This mixture of Pathos and Merit is of tion 1s offers 
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ers are imillar—we retet é your goods; now you advertise with us,” 
sing portunities” offe1 y at offering either a bait or a club in the hope 
d-o1 ise org g f getting away with the bluff and too often 

ple that é succeeding. ] 


BOSTONI 


ANS VISIT VIENNA mt 


( By Miss L. ReErp. 

ven before the visitors filed into the 

ill. The assembly was somewhat wanting 

in the gaiety that usually characterizes 

' : ;' Viennese banquet, for black coats were 
the majority and very few of the gentle- 

men had a lady at his side. Thus some 

an . f the tables had an almost sombre appear- 

. ince. This passed, however, as soon as the 
toasts were drunk. The city fathers who 

consider it one of their tasks to store’ up 

e wine that grows round about the city, 

, the vast cellars of the Rathaus, only gave 

he light wines of their country to their 

tors. It is certain that this action was 

( mpted by a kind of patriotism that 

ld say “We have the best wines in 

world and scorn French Burgundy 

r champagne” was very wise, for there is 

rhaps no better light drink than the gold- 

wines of Lower Austria. 

Speech followed speech. All who spoke 

A merchants of renown. Their words 

vere well weighed and there was none of 

at feeling so often perceptible when poli- 

( V\ ans foregather, that the words were ut- 

ered for the sake of effect. The toast to 

{ he Emperor Franz Josef who is regarded 
the great agent in the preservation of 

S ce in the East of Europe, peace so ne- 

( sary to the best interests of trade, was 
nk with great enthusiasm. After that 

health of the President of the United 

States of America was drunk, the toast 

proposed amid great applause. The 

iyor of Boston then arose and gave 

ss e invitation. to the City of Vienna in the 

s me of the 700,000 inhabitants of the City 
Boston, to the Congress that takes place 

here in September, 1912. 

( [he party did not break up until an early 

ur on the following day and hardly had 

enna to t Si 1 the visitors from over seas reached their 
¢ hotel to seek repose after the fatigues of 

¢ he day, than they were again awakened 
Q ins to continue their journey to the capital of 
Hungary. They remained for a very short 

r Italy S time in Budapesth and then went on to 
es decked the | Innsbruck and over Switzerland, home to 

Q le the whole respk ent wit their own country 
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London, August 18, 1911 
RITISH business in typewriters and 
office’ appliances 
very satisfactory, despite the abnor 


and specialties is 
mal summer weather we are experiencing. 
Holidays are naturally booming and crowds 
of people are away in the country or down 
the same time prepa- 
all around the 


by the sea shore. At 
rations are being made 
various headquarters for a big business in 
the fall. The trade prosperity 
of the country—hindered as it is just now 
by the enormous strikes—bids fair to build 
this to beat all 


abounding 


up records of sales year 
past figures in this country. 
The interesting bit of 
gleaned from the Blickensderfer headquar- 
ters in London is to the effect that the 
Blick people have just taken new and more 
commodious Paris at 4, 
Rue Lafayette at the junction of that im 
with the Boulevard 
best 
They antici 


most intelligence 


office premises in 


portant thoroughfare 


Haussmann in business 


one of the 
city.” 


quarters of the “gay 


pate largely increased sales as a result of 
their enterprise. W. A. J. Loveday is out 
on a business tour covering most of the 
countries in North Europe. A 
him Blickensderfer offices the 
other day saying that he was doing great 
things and that the company he represents 
“end” up in interna 


manager of the 


letter trom 


reached the 


is keeping its well 
tional competition. The 
Blickensderfer, Paris, branch, is by the way 
M. Dejoux. This gentleman has a wide ex- 
perience of the typewriter business and is 
not likely to allow any herbage to accumu 
late under his feet. 

The International 
are pluming themselves 
vantageous move they 
grating from Queen’s street to new and ad- 
mirably adapted premises that they have 
secured at 59, Holborn Viaduct. They only 
August 10, and already are 
The suite comprises 


Company 
the ad- 


Multigraph 
upon 


have made in mi- 


moved in on 
pretty straight again. 
show room with capital street front space, 
together with a manager’s office and ad 
ministrating room on the ground floor, and 
there are stock and 
rooms in the basement. Meanwhile, 
Manager Louis C. Smith, the 


the firm’s specialty—the Gammeter 


spacious assembling 
says 
demand for 
Multi 
graph—continues to be quite phenomenal- 
ly active. Manager Smith has within the 
last three months assumed entire control for 
the British 
associated in another 
Multigraph company in Great Britain. He 
has had about fifteen years’ experience in 
the Duplicator business, so he may be ad- 
it from 


Isles, having previously been 


capacity with the 


mitted to know something about 


Exclusive Correspondence to Orrice App! 


Your correspond- 
first dem- 
latest 


Gammeter 


the inside point of view. 
ent was on hand to witness the 
onstration on August 16, of the firm’s 


triumph, the “complete unit” 
Multigraph, with automatic “feed” and mo- 
tor drive 

The Multigraph Company are about stag- 
ing a very effective working display of this 
machine in their windows. Manager Smith, 


who evidently understands human nature, 
has noticed that the British business man’s 
temperament is so organized that if he 
observés an attractive 
a window he will most probably step in 
side to look at it whereas 
the same person would seven times out of 
ten not find time to accord an interview to 


talk 


article exhibited in 


more el sely 


a representative who called to merely 
about it. 

H. M. 
just completed an extensive journey through 
Austria-Hungary, and re 
Continent of 


Gesterfield of this company, has 


Germany and 
ports that 
Europe keeps particularly good 
that letter” is the big 


producer of 


business on the 
He asserts 
also the “personal 
results in advertising is 


there. 


gest 
every day growing in 
The Multigraph Company 
agents in the continental 
Amsterdam, Budapest, Breslau, Dusseldorf 
Frankfort, Nuremburg, Paris, Vienna and 
Zurich—all operating from a 
nental office located at 70, Krausenstrasse, 


favor over 


now have 


following cities: 


head conti- 
Berlin. 

The Burroughs London salesmen are to 
spend the 17th, 18th 19th of August 
in convention to discuss various advertising 
details of the 

adding ma 
debit 
This 


been put on the 


and 


master the 
duplex 


matters and to 


new electric shuttle 


chine, which is capable of adding 


and credit columns simultaneously. 


only just 
British market and a 


business is expected by the proprietory firm 


machine has 
great accession of 
to accrue as a result. 

Another of the Burroughs’ specialties is 
the Duplex automatic cross-duplicating ma- 
chine which enables a balance to be taken 
out of the’ ledger 


This device is already in use at the Leices- 


by a single operation. 


ter savings bank, where it seems to be giv- 


ing satisfaction, as a duplicate order for 


Bank has also been 


Hawkins has re 


the Coventry Savings 
secured. Sales Manager 
cently returned from a business trip cov- 
Great Britain and taking in 


ering most of 


his firm’s Leeds, 


and 


branches at Leicester, 
Birmingham, 
His particular mission was to 


and he also 


Newcastle, Manchester 
Liverpool. 
help those 
spent some time while at Newcastle in the 
chief office of the North Railway 


sales in centers 


Eastern 


OFFICE APPLIANCES IN GREAT BRITAIN 


[ANCES 


Company, who are the largest users 


Burroughs’ machines in the United King 
dom. He is strongly of the opini t 
an European edition of “Office Appliances” 
is urgently needed to acquaint business 
men in the old countries with the advant 
ages that would accrue to them by the use 
of office specialties and labor saving de 


generally 


vices b 

The Metropolitan Water Board 
don has already provided itself with a sam 
ple of the new Duplex of which so far 
only three specimens have reached the 
United Kingdom 

Mangare J. J. Murphy, who has been in 
charge of the company’s interests in Ire 
land for the last twelve months, has re 
linquished the agency on finding himself 
compelled to return to the United States 
John Brown, the present Liverpool agent 
goes to Ireland to replace him on Octo 
ber 1. 

Assistant Manager H. C. Churchi f the 
Monarch in the absence of Manager Earl 
absent on a business trip on the Conti 
nent of Europe, was able to say that the 
strikes which have partially paralyzed busi 


ness in the British Metropolis, have not 


hurt his company, owing to the big stock 
always kept on hand At the same time 
he complained of an inability to get deliv 


eries from the American steamers at the 


London Docks for over a period of three 


weeks Che July business, so far as the 
Monarch is concerned, was entirely satis- 
factory, says Manager Churchill, with a 


healthy increase over last year’s trade fig 
ures. The whole of the correspondence in 
connection with the recent Festival of Em 
pire at Crystal Palace, London, was done 


on the Monarch. 

Herschell Williams of the Un 
derwood is a believer in the proverb “Fore 
He is pleased to be 


Dock 


whateve! 


Manager 


warned is fore-armed.” 


able that the recent London 
strike did his 
for the 


the troubles 


to say 
company no harm 
that 
had got 
difficulties 


tied up 


reason they had anticipated 


and everything in 


When 
during 


readiness to with 
the Underwood 
the worst of the 
employed taximeter cabs for their purposes. 
Williams 


Harri- 


cope 
vans 
strike, the 


were 
firm simlpy 


other matters Manager 
Appliances that J. W 


Manager, 


\mong 
told Office 
son, the Underwood 
another 
the provincial offices in 
Williams has 
a trip to America which he 
undertook primarily in order to visit his 
old home; but he incidentally availed him- 
self of the opportunity to pay a call at his 


Provincial 


is now making business tour of 


Great Britain 


Manager recently returned 


himself from 





firm’s factory at Hartford, Conn., where 
} 


1e described things as just “humming.” The 


Olympic, the new 45,000-ton White Star 
er, and the largest vessel afloat, uses 
one other but the Underwood typewriters 
the business bureau on board 
I Royal typewriter people have been 
sufferers to an important extent by the 
ec’ sturbances at the London docks 
whe ey had 150 of their machines 
“held r nearly fortnight according 
o M ger Rose However, a consign 
é 72 had arrived at the company’s 
eadquarters on the 17th of August, and 
thers we expected to follow on directly 
The company have, they say, no fault 
find w business during July, particularly 


consideration that it was the 


holiday season and several good contracts 
were booked in that month including one 
for 25 machines for a firm whose name 
was not divulged. Mr. Waddell, the South 
American Manager for the Royal Com 
pany, has lately been over in the United 
Kingdom whence returns to Rio Janier 


n August 26 


The Oliver ( ompany di 


not complain 
any slackness of business at their London 
House in 


spite of the incidence of the great 


strikes. Their order book has been unusual 
ly we filled these last two months neces 
sitating an extension of their premises in 
addition t that made some five months 
ago to provide more space for the mechat 
cal department The  re-arrangement, 
which is not two months old, is principally 
concerned with affording extended count 
ing-house accommodation and the stock 


rooms and repairing shop have also beet 
nlarged. 
Manager 


typewriter Company 1s at 


again ¢ 
General he 


Yost 


making a 


sartholomew of t 
i present 
trip through Spain in 
sales. A fact 
of the Yost typewriter 


business 
Yost 


removal 


the interest of coinci 
dent is the 
agency in Madrid from its present location 
to new and more commodious premises and 
rooms at 4 and 6 Calle di 
Viaduct, they have one more 
add to Yost suc 
cesses, this machine having the other day 


show 
50, Holborn 


diploma to 


sargillo. At 
their list of 


been awarded a gold medal and special hon 
mention at an exposition of office 
held at St. Petersburg, 
represented by A. E 


orable 
appliances where 
the company is ably 
Schlykoff 

The 


ot a 


registration 
Yu St 


Typewriter Company, -with head offices at 


announcement of the 


private company, the Italian 
the headquarters of the parent company at 
Holborn Viaduct, simply implied a change 
of method of organization. It is in a sense 
typewriter world 


individual! 


a new departure in the 


to establish a company for an 


country, but it is simply a question of car 


rying on the same business which was 
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carried on in that country befor “Il dont 


know that the registering of an 


pany means anything very much,” said M1 
M. Bartholomew, the managing director, in 
answer to a question on the subject, “ex 
cept that we are finding it better to work 
the business in this way You probably 
remember that we had some trouble there 
some time ago and from that experience, 
and after consultations with our legal 
friends, we came to the conclusion that we 
should be in a better position for develop 
ing the business in Italy if we had.a sepa 
rate company, which would of course be 
registered, recognized and have a p ye 
status in Italy. That is the sole reason for 
it, and we shall continue our business in 
Italy in the same way as we have been 
doing, only under the auspices of an Italiaz 
Company and organization 

The chief London Office of the Reming- 
ton has a very impressive window display 
The central figure is a large slowly revoly 
ing terrestrial globe Chis is thickly s 
ded with small flags, every one of i 





ROOM, 
BOOTS, LTD., NOTTINGHAM, ENGLAND. 


BURROUGHS ADDING MACHINE 


marks the location of a Remington sales 
room. As the number of these has grown 
to 525, and as they are located in every 
part of the world this globe is simply 


crowded with the flags marking these Rem- 
ington sales rooms. No matter to what sec 


tion of the globe the onlooker directs his 


gaze, he will find there a local Remington 
sales room, for no section of the earth is 
so remote or so little known that it can- 
not boast at least one Remington office. 
This display cannot but impress upon those 
who view it the greatness and the world- 
wide extent of the Remington organiza- 
tion. That it is succeeding in its mission 
is shown by the way it holds the crowds 
it attracts. Some stand and watch the 
globe while it makes several revolutions, 


and very few indeed leave the window until 
they have watched the globe revolve once 
at least. This display has already been in 
the Remington window several weeks, and 
as the interest of passing crowds shows no 
sign of slackening, it probably will remain 


on view for some time to come. 
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E. Spencer Harrison of the Smith Pre- 
mier has much to say that is interesting of 
his recent trips. Interviewed the other day, 
he said: 

“I believe that the foreign typewriter 
business will be more and more progressive 
as time goes on. In the past it has been 
merely an outlet, but it is growing to be a 
big business of itself, and naturally the 
\merican typewriter companies are trying 
to secure this business against their princi- 
pal competitor—Germany. This competi- 
tion is very keen, and we have to meet it 
Germany now to every country in 
Europe. But hitherto that competition has 
been more on the cheapness of their ma- 
chines than on their merits. 

“IT have visited the United States quite 
recently, but had not very much time there, 
and my stay in New York was only as long 
as was necessary for taking over the new 
arrangements for the European and foreign 
business. On my return to England from 
the States I immediately left for Berlin, 
where-we have been holding a Smith Pre- 
mier convention which extended over three 
days. At that convention we had delegates 
and representatives of the Company pres- 
ent from every country in Europe. It was 
an interesting and remarkable gathering 
of men of all nationalities on the Conti- 
nent, met together in a friendly way for the 
purpose of discussing matters of common 
interest, and to enable me to meet them 
on taking over the charge of the business, 
and to compare notes and outline the policy 
to be pursued in the future. There is also 
much to be learned from such a gathering 
of men from different nations and different 
districts, about other people’s methods, the 
peculiar needs of customers in different 
countries, and the best way of adapting 
your business to meet the requirements of 
the business people of these countries. I 
went as far East as Budapest, and also 
visited our offices in Vienna, Zurich, Brus- 


sels and Paris.” 


from 


The accompanying picture shows the 
Burroughs Adding Machine room. of 
Boots’ Cash Chemists, Ltd., Nottingham, 


the greatest firm of multiple drug store 
people in this country. The first girl on 
the left is said by the Burroughs Adding 
Machine Company to be the fastest lady 
adding machine operator in the United 
Kingdom. In a recent demonstration she 
added and listed 240 sales’ dockets in two 
The reader of this will note that 
the ends of the dockets are inserted be- 
tween the rows of keys in the left-hand 
section of the machine and the operator 
turns these over to the back with her left 
hand. This is the only girl, it is believed, 
in this country who operates the Burroughs 
Machine without looking at the 


minutes. 


\dding 
keys. 
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the N. C. R. School of Salesmanship 
succeeded as salesmen. This training scl 
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gents. %—Keep sales agent busy 
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1 Use iutomobiles wherever possibl 2—Qu 
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2—Keep standard booklets in stock. 3—Create desire 
for registers. 4—Have one kind for general distribu- 
tion, and many kinds for special lines. 5-—-Don’t gen- 
eralize too much. 


: om 


Even the general manager gets his orders 
He, too, is given to under- 
Of course 
Mr. 


in definite form. 
stand exactly what he is to do. 
to turn around,” but 


“there is room 


Patterson thinks in definite terms. He 
isions what he wants and isn’t afraid to 
go on record about it. An order issued 


June, 1903, by the board of directors of 
the company well illustrates the idea: 
“Ordered: That the management of the 
usiness be turned over to Mr. Hugh Chal- 
as general manager, etc. 
That the duties of the generaf 
nanager shall be as follows: 


ners 


Ordered 


for the suecess or 
To increase the 
Increasing sales; b—Increas- 
the quality of our 
unnecessary expense; e—Decreas 
Decreasing unjust vpposition. 


1 ro assume entire responsibility 
lure of the N. C. R. 
profits by—a 


Company. 2 
Company's 
g cash on hand; e—Increasing 
d-——Decreasing 
unfair competition; f 


To find the sticking point. 4—To dictate policies 
nd teaching. 5, 6, 7—Usual duties of a general man- 
x S—To arouse enthusiasm. 9—To plan for the 
ture 1+—To do nothing himself which he can 
FL others to do for him. 
he by 


The fixing of selling, or any other stand- 
ards for that matter, calls for nothing but 
the finding of those certain facts which are 
ommon to all practice of similar results. 

x * * 

\Ve must look facts in the face—they are 
Darwin, in 
the 
conclusions, 


yelling necessity. 
obtaining 
facts which to his 
gives us an idea of what has been done to 
get as facts in the Darwin had 
the whole realm of Nature to classify and 
A business man has but his busi- 


our crying, 
explaining his method of 
on base 


sciences. 


arrange. 
ness 
a Ba ok 

[he prime requisite is to find the facts, 
be sure of them, and then to let the facts 
lead you where they must. You must make 
your preference step aside—you 
must forget yourself—you must wish with 
all your heart to find the truth, no matter 
how hostile the conclusions may be to your 


personal 


own ideas of what the truth should be. Be 
fair to yourself and to your work. If you 
want to learn whether you are making 


money on any particular thing, look for the 
truth about it—but be sure it is the abso- 
lute truth, for that is the only way you 
can ever make money. It is a baffling mys- 
tery at times to find so many business men 
who will absolutely refuse to know the 
whole truth about their work or business. 

The scientific standards of truth enforce 
continual self-criticism as the first require- 
of the case. There is no reason for 
“maybes” or “almosts,” indefinite approxi- 
mations, but only for the facts, the bald, 
raw, bare, unblushing facts. As education 
grows we believe less in signs, omens, in- 
spiration and luck. To the ignorant such 
a purpose appears subversive of their treas- 
ured personality and individuality, just as if 
the trained race horse didn’t have as much 
“individuality” as the half-wild bucking 
broncho of the plains. 


ment 








and Sale s, Before the 
T would be hard to convince the ma 
jority of us that nowhere in our jour- 
meet the “Gold 


ever 


neyings shall we ever 
Dust Twins,” that 
hear the old darkey say, “This is ‘The Ham 
What Am,’”: that shall 
see the little terrier listening for “His Mas- 


nowhere shall we 


nowhere we ever 


ter’s Voice.” 
These trade-marks live because they cre- 
They bring back our 


ate mental images. 


experiences. They set in motion those im 
pulses which reach the human being but- 
toned up in every one of us. They relate 
the past to the present, and the present to 
the future. A that is not trade- 
marked is like a mule—without 
either pride of ancestry or hope of poster- 
mere word, a coined word if 


product 
Missouri 


ity. Even a 
you please, with its subtle appeal, enters 
our thought just as an idiom like “Cracker 
jack” slips into the language. We crave 
As boys we went down to the 
were 


familiarity. 
old swimming hole with 
glad to be called Jim, and Dick, and Tom. 
We have pride in knowing people and 
things. We like to ask for “Mum,” not 
just “That Deodorizer.” We like to ask for 
not just “That Water Proof 
Cloth,” and means much more 
to us than Petroleum Jelly. With the term 
“Sterling” we have perpetuated, and count- 
less generations will continue to perpetuate, 


those who 


“Cravenette,” 
“Vaseline” 


the reputation of the Easterlings, which be- 
gan a thousand years ago, when their coin- 
age stood for purity. 

But the trade-mark is not offered for your 
consideration because of its sentimental 
value, but because of the commercial work 
increase 


because of its power to 


and to multiply 


it does, 
your property your influ- 
If your product creates satisfaction 


it would 


ence 
a trade-mark would win re-orders; 
spread good will; it would lead the satis- 
satished 


fied customers and the friends of 


customers to take from the shelves of deal- 


ers new shipments from your factory; it 


would put down unfair trade more efficient- 
ly than the purchase of competing factories, 
more efficiently than a price war, because, 


with a trade-mark, you could maintain 


increase sales, and not have to 
the burden of 


might not be 


profits, 


carry competing factories 


which able to operate 


in conjunction 

Many 
problem of identifying their products, are 
personal, firm or 


you 
with your own. 


concerns confronted with this 


content to depend upon 
But the 


symbolized 
“Gold Dust,” 


corporate names many million. 


dollar good will by each oj 
such trade-marks as “Sapo- 


lio,” and “Ivory,” shows the desirability of 


Extracts from an Address by CLowry CHAPMAN of the Advertising Men's Lecgue 
National Convention of Associated Adv 


f New 


not forcing the public to remember firm ot 
names. The 
Erbe Manufacturing Company 
Although the 


corporate experience of the 
Yawman & 
is illustrative of this point. 
corporate name had been used many years, 
the recent symbol “Y & 
E” has resulted in 80 per cent of the cus 
products by the 


adoption of the 


referring to the 
trade-mark rather than by the 
In fact, the trade-mark has so sim- 


tomers 
corporate 
name, 
plified a reference to its products that the 
company has put the trade-mark on the 
keys of its typewriters, and in correspond- 
ence that trade-mark is used just like any 
word or letter of the alphabet. 

It is of the utmost importance for an ad- 
vertiser to exploit his product so that such 
confusion may be minimized. It should be 
remembered that the primary purpose of a 
trade-mark is to protect the public from im- 
position. This can be accomplished only as 
the trade-mark, the label, the package and 
other means of identifying a product have 
an individuality which readily distinguishes 
them from competing products. 

Perhaps the rule that trade-marks. must 
not be descriptive will be better understood 
if it is recalled that there can be no such 
thing as an exclusive right to any particular 
line of industry, unless that industry is con- 
trolled by a patent, or by a secret process. 
For example, no one can have a monopoly 
in the terms “Cut Glass,” “Enameled Ware,” 
or “Silver Plate.” As 
where trade-mark protection was sought in 


was said in a case 
the picture of a drum used on boxes con 
Collars,” should pro- 
different 


taining “Drum such 


tection be allowed, articles of 


merchandise would rapidly be trade-marked, 
one after another, and eventually some one, 


bolder than the others, might go to the 


very root of things and secure a trade 


mark in brown paper and tow strings. 

It is quite possible to have a trade-mark 
that is not technically descriptive, and yet 
value “Uneeda 


of decided advertising 


Biscuit” is perhaps the most striking ex- 
“Rainbow Dyes” is another exam 


Such 


ample 
ple; “Anti-washboard Soap” 
trade-marks are valid because the words of 


another 


which they are composed are used in a fan 


ciful sense—a way that would not readily 
suggest itself to most people. Indeed, two 
competitors would hardly stumble onto 


those words at the same time. By adopting 
and using such words as a trade-mark, the 
entitled to distinguish his 


them, and any one of the 


originator is 
product with 
same mark, or a colorable 
competitor, would almost certainly indicate 


imitation by a 


unfair competition. 


rtising Clubs of America at 





TRADE MARKS AND UNFAIR COMPETITION 


York and Author of The Lewof Adv 
Bost. 


1, August 4, 10911 


Popularity a Serious Handicap. 
Whether a trade-mark consists ot 


or a symbol, care must constantly be taken 
to prevent its very popularity from event- 
ually proving a serious handicap. In sev 


eral instances, a trade-mark which origi- 
nally had no particular significance, became 
so popular, so commonly used to designate 
all articles of a certain type as to become 


a part of the language, a dictionary term 


Among such trade-marks are “Linoleum,” 
“Mason Jar,” “Malted Milk,” “Goodyear 
Rubber” and “Featherbone.”’ Such is the 
trade-mark “Yale,” the name of the origi 
nator of the “Yale Locks,” and identified 
with the corporate name, “Yale & Towne 
Manufacturing Company.” 

Much more could be said about the de- 
signing of a trade-mark, for we have but 


fairly begun to touch upon the rules gov 


subject, but already we have 


erning this 


surely considered enough points to c 

vince any one that a trade-mark is entitled 
to great thought in its invention, great care 
in its adoption and great skill in its us 
that 


used 


It must be obvious, also, there are 


many trade-marks 
are not secure foundations for the fortunes 


now being which 


being spent in popularizing them. It would 
ww the 


be well if more concerns would foll 


example of the American Tobacco Com 


pany. As soon as it was shown that its 
trade-mark “Ramleh” was invalid because 
the name of a city in Egypt, the company 
quickly and very ingeniously reversed thi 


Ramleh” and secured the trade 
With that 


good will 


letters of 
mark ‘“Helmar.” trade-mark it 
is now able to build 


stantial basis 


The designation or manner of referring 
to a trade-mark is sometimes vital The 3 
& G. Taylor Company proved this. Years 
ago they adopted for their roofing tin the 
same trade-mark that they are using today 


On that trade-mark appears the sy1 


a target and arrow with the words 
Old Style,” and the corporate name and ad 
dress. Until recently they used the words 


“Old Styl as though they were the dis 
tinguishing features of the trade-mar ind 
designated their product as “Taylor Old 
Style Roofing Tin.” But the tern Old 
Style,” being composed of words 

to the language they, thus opened the way 
to more than two hundred and sixty i 
fringements by competitors whi upled 
names other than Taylor with terms such 
as “Old Style,” “Old Method,’ Old 


“Old Way.” Not until the Tay 


designati I o! 


Process,” 
lor Company changed the 


“Taylor Old Style” 


they 


their roofing tin from 


to “Target and Arrow Old Style” wer 





cope with these infringements. The 
It is not a 


able to 
target and arrow is distinctive. 
readily suggested to 


symbol that would be 


competitors It clearly individualizes or 
Taylor product. 

The Finger of Death. 

that advertisements 
trade-mark, as well as the 
shall be free from untrue 
and statements, for “Fraud is 


the Finger of Death to everything it touch 


marks the 


also vital used 


It is 
to exploit a 
trade-mark itself, 
misleading 


es 


From what has been shown it must be 


obvious that good will is volatile. Though 


it can become so tangible as to be bought 
and sold, mortgaged and leased, it has no 
existence apart from other property, and 


the practice which has grown up in busi 
speaking of ownership in a 


ness circies of 


trade-mark as such, is decidedly incorrect 
Good will is like an individual’s reputa 
tion, a breath of scandal can seriously im 


air it, and the deterioration of a product 


ONSUI ALFRED A. WINSLOW 
Chile, says 
een so much said about the 


porters pack their wares 


VA \ erTrical 
uld seem nothing more need bi 
S such is not the case. One needs 
v t sit the custom house or the st 
( the rge importers from th 
| ite St st } mvinced that there 
t yorters who pay little atte 
\ i nsular representati 
sav about this important matter or to the 
nst S give b their agent or cus 
‘ J 
Chere re son packers in the United 
State TOOK in be found in the 
hey 1 t seem to be in tl 
udging from the American sl 
. S t the world. There 
Y. ke mprovement during 
past thre r rour y rs. but there is 
ri n the part of many. G 
ber should be used and this we 
bound ith strong .strap it 
Nothing should b ft loose to shake ab 
the se and all castings should be w 
rT] irking should be stenciled on 
1 ers of n ss than 2 inches when 
possib a other marks or letters 
F 1] placed on the side containing tl 
iddress e the imber of the case and 
the w in kil The same markit 
sh placed on one head and tw 
sides large cases, and it is a mistake 
rut xes or cases advertising cards 
yt] f the kind that may confuse 


handle the cases who d 


below their 


punctuation To arrange a 
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can utterly destroy it Also, it may be un 
impaired and yet sink in value if trade- 
marks and other identifying means togeth 
er with advertising are not used to protect 
the public from imposition 

Good will can be developed and protect- 
ed by advertising without any loss of sales 
copy. For example, an advertise 
ment of the National Lead 
tains the picture of a keg of 
hand holding a paint brush pointing to the 
trade-mark of the “Dutch 
Under this picture is this notice 
this new trade-mark 
1907 All 


brands of white lead packed since that date 


force in 
Company con- 
paint, and a 


Boy Painter.’ 


“The use of was 


begun January l, our standard 


bear it.” 

Where advertisements contain only black 
and white, while the package found on the 
shelf is in color, it will be readily seen how 
to recognize a 
trade 


difficult it is for customers 
How 


profit, when a customer is enabled to 


product. much legitimate will 


read 
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not read English 


Attention to.such de 
ils counts for much in tl 
world, and they should have 


f every shipper 


American Typewriters In Siam. 


From Vice Consul 

sen, Bangkok 
An increasing numbet1 
ines are sold in Siam yearly, and thos« 
f American make are the favorite machin 


In the Government omces na business 


been pushe 
nes sell in Bangkok 
ach. or $130 to $167 


An English 


vertised in 


machine has beet 
Bangkok, the price varying 
om 175 ticals ($65) for f scap to 260 
ils ($96) for policy sizé 
The Siamese characters are derived 
he ancient Indian alphabets, and consist 


$4 letters 


of which are 


and 17 or more vowel symbols 
written above and 
respective ( ns lants | re 
re also 11 diacritica signs 
nd symbols in their variou 


a standard keyboard required consider 
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ily pick out goods on the dealer’s shelves, 
or say with confidence when delivery’ is 
made on a telephone order, “These are the 
goods I ordered.” Failing to so identify 
their products, manufacturers have encour- 
aged, without intending to do so, the crud- 
est kind of infringement and substitution. 
Nor should the identification of a product 
be left to the advertisements in publica- 
tions, on car cards, bulletins and bill-boards 
alone. Colored store signs are a powerful 
factor in localizing and directing good will 
at the very spot where the customer can 
come in actual-contact with the goods, and 
make the purchase. Calendars and other 
forms of specialty advertising help in-a 
similar way. 

Always it should be remembered that in 
identifying your product and distinguishing 
it from all others, so that customers are 
protected from imposition, you are adding 
substantially to your own property and 
your own influence. 


My * NUD RAIVED EIT eg ey 
{ 






able ingenuity, but was successfully accom- 
plished on two different American type- 
writers. There is a good demand for such 
machines, especially for the Siamese Gov- 
The import duty on all 
is 3 per cent ad 


offices. 
typewriters 


ernment 
kinds of 
valorem. 


Wants $75 Copying Machine. 

A foreign business man has informed an 
consulate that he desires to be 
communication with American 
crank-operated rotary 
copying machines. Any machines of. this 
type, the report states, which can be sold 
at retail in the country in question for about 
$75 will find a ready market, and if they 
attachment they will 
sell as high as $100. Correspondence may 
English, and catalogues should be 
sent to the consulate forwarding the report, 
as well as to the inquirer. Inquirers should 
address Bureau of Manufactures, Dept. of 
Commerce and Labor, Washington, D. C. 
File No. 7190. 
Wants American Sectional Book Cases. 

The head of a concern in the Far East re- 
cently called on an American consular of- 
ficer, and while at the consulate became 
greatly impressed by the convenience and 
sightliness of the consul’s sectional book 
He accordingly requested the officer 
to secure for him catalogues and detailed 
This request is on file at the 
Bureau of Manufactures, Department of 
Commerce and Labor, Washington, D. C., 
and those interested should write there and 
refer to file number 7225. 


American 
placed in 
manufacturers of 


have a_ self-feeding 


be in 


cases. 


particulars. 
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978.06 Card Index Case Fred W Tob Gra 
Rapids, Mich 

978.905 Accounting Devices William Ellis I 
nixville, Pa 

978,0907—Attachment for Educational Globes \ll 
C. Fries, Grove City, Ohlo 

979,000—Typewriting Machin Charles Gib's 
Jacob Sokolov, New York, N. ¥ issigners to Und 
wood Typewriter Company, New York, N. Y¥ 
poration of New Jersey 


979 OT70— Adjustable Support for Drawing I 
Adolph Hoffman, Columbus, Ohio 

979,087 — Loose Leaf Binder Robert J Nik sor 
Chicago, Ill 

979,213——Expansive File Hugh E. Shedd Mi 
apolis, Minn 

979,215—Typewriting Machine Charles E Smit) 
New York, N. ¥ assignor to Union Typewriter Con 
pany. Ilion, N. ¥ u rporation of New York 

979,.216—Tyvewriting Machine Charles | S1 








New York N y assignor t Union Typewriter Cor 
pany, Ilion, N. Y a corporation of New York 
979,514—Policy File Thomas F. King, Jt Pawtuek 
et, and Dana G. Hall, Cranston, R. I said Hal is 
signer to said King, Jr 
979.316—Eraser’ for Typewriting Machines D> M 
Lemon, Boston, Mass ssignor f half t I 
V. Page toston, Mass 
979.3 Loose Leaf Binder Gaius ( Moore Ror 
ester, N y assignor to John C Moore Corporath 
Rochester, N. Y a corporation of New York 
979,355—Typewriting Machine Frank J Tanner 
Scranton Pa assignor to Internati il Text B 
Company, Seranton, Pa a corporati of Pennsylvar 
979, 358—Caleulating Machine Franz Trinks, Bruns 


wick, Germany 
979, 360—Fountain 
Brooklyn, N ¥ 
979,391 


R. Griffen 


Pen Joseph Antho 


Machine He 
Griffen, a 


Computing 
Pa Catherine S 


Caleulating or 
Phoentx ville 


ministratrix of said Henry R. Griffen, deceased 
978.168—Adding Machine William J Kilpatrick 
Detroit, Mich assignor to Burroughs Adding Machin 


Company, Detroit, Mich t corporation of Michigar 


978,214—Typewriting Machines Charles G Rose 
haner, New York, N. Y assignor to Underwood Typ 
writer Co New York, N. Y a corporation of Dela 
ware 

78.244 took William James Walsh Hamilton 


inada 
Typewriting 


Ontario, C 
978.255 Machine Osear Woodward 


New York N y issignor to Densmore Typewriter 
Company, Syracuse, N. ¥ a corporation of New York 
978, 360—Typewriting Machine Whitfield Hainer 


Toronto. Ontario, Canada 


978,.419—Fountain Pen Paul E. Wirt Bloomsburg 
Pennsylvania 

978,420—Fountain Pen Paul E. Wi:t, Bloomsburg 
Pennsylvania 

978, 421— Envelope Joseph H Wittman Kansas 
City Mo 

978.474—Machine for Stamping ind )6«6Sealing Er 
veiopes Laurits M. Nielsen and Henry Weller, Bos 
ton, Mass assignors, by mesne assignments to Nielser 
Mailing Machinery Company Erle i's a corporation 
of Maine 

978, 522—Typewriting Machine John 





assignor to Union Typewriter Company 
corporation of New York 
Machine William W. Wilson 
Universal Adding Machine Con 
of Missouri 
Mechanism 


Newark, N. J 
Ilion, N. Y¥ 1 
978,527 Adding 
assignor to 
Mo., a 


Key 


eago, Ill 
corporation 
and 


Louis 
Typewriter 


pany, St 
978.551 


2ap 
var 


Type 
issignor of 


Jesse Alexander trookiyn. N. Y one 
to William Alexander Albert Schnauffer New York 
= 2 

978, 707—Loose Leaf took James ( Dawsol St 
Louis, Mo., assignor to Sieber & Trussell Mnfg. Cs 
corporation of Missouri 

978,744—Loose Leaf Binder Thomas E. Heeter. St 
Louis Mo assignor to Sieber & Trussell Manuf 
turing Company a corporation of Missouri 

978, 758-—Carriage Feeding Device for Typewriters 
Hermann Louis Wilhelm Fritz Klemp. Berlin, Gern 

978, 807—Carbon-Sheet Holder Charles Edward Aret 


Brunswick, N I 

Feed-Ro Attachment for 
wn, Pittsburg. Pa 
Typewriting Machines 
Syracuse, N y assignor to The Monarch 


bald, New 


HTS SLB ler Typewriters 


Clarence H tr 
976.882 Hubbard N. Josleyt 
Typewriter 
New York 


Syracuse, N. Y., a corporation of 


Company 


ilf 


by 


patent 


Copies 
sending fifteen 
lawyer, 


of 
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these 
stamps to 


any cne of 
cents in 


Suite No. 


patents can be 
E. G. 
33, N. U. Building, 


ten, D. C., by mentioning Office Appliances, 














obtained 
Siggers., 
Washing- 


771 rypewriting Machine Alfred G Ix 
h N York, N. Y issignor to Une 
t ( in New Y iN N bl 
Ih 
977.120—Loose Leaf Binde Joseph A. M ( 
rt Ill 
Time Controlling Mechanisnu ry} 4 
es ‘ Charles De Los Rik 7 D 
rhton Hartford, C assignors t U1 d 
natic Typewriter Station New 
York, N a corporation of New York 
O7T7.17 Addressing Stamp Thomas Dill 
d, V 
177. 175-——Machine Affixing Stamps d s 
Claren Fancher rhomasville Co ! James 
iH Bur d Edward Van Winklk Brookly N Y 
ssig rs to The Simplex Manufactu g ( 
rPhomasville Conn i corporation of ¢ ecticu 
177, 1 Full-Stroke Mechanism for ile i g M 
William W Hopkins, St. Ls Mi 
sig t Moon-Hopkins Billing Machine ¢ St 
I s, Me i corporation of Missouri 
977,201 rype-Bar Bearing for Typew zg M 
en G. Latta and Max E. Herrman Ss ~ N 
y assignors to said Latta and Harvey \ M 
Ss 1CUSE N y 
977.237—Writing Machine for the Us f Blind 
Alber Swindler Browns Valley Ind 
177, 269—Automa Typewriter rR Re sing 
Mechanist Thecdor Eugen Bursehm: ( 
G ny issignor to the firn of W cle Werke 
Winklhofer & Jaenick \ ( s ' 
Chemnitz, Germanay 
177. 282——-Modeling Pencil Thomas A. De Vil s, T 
do, Ohio, assignor to The De Vilbiss Mar t ing 
Company Toledo, Ohio, a corporation Ohi 
O77. 2: Hand Stamp Louis R Garby I tor 
Idaho 
N77 Adding and Subtracting Machin Willian 
Schooling Westminster London. England ssig te 
The Schooling Caleulating Machine C« pa Li ed 
Lomkn, England 
977.424—Self-Filling Fountain Pen nas W Ly 
New York, N. Y 
GOT OSS Loose Leaf Book Charles rgersor Ros 
dale, Kans ssignor of one-half to Clyd S ive 
good, Rosedale, Kans 
997 986 Educational Appliance Labs Taylor 
Brookville, Miss 
907 999 Envelope George J. Hartke, Chica Ill 
OS O37 Perpetual Inventory Book ilvin K. Reif 
nick and Frank E. Goodwin, St. Louis, Mo assignors 
to Midland Publishing Company, St. Louis, Mo a Cor 
poration of Missouri 
998,044 Pencil-Holding Means for Pencil-Sharpe 
rs Charles C. Spengler, Rockford, Ill assignor to 
Automatic Pencil Sharpener Company, Chicago, Il a 
Corporation of New York 
99S OTS Manifolding Sheets George W Dickey, 
Portland Maine assignor of one-half to Georges Ww 
Dickey Portland, Me., and one-half to Ellis Spear 
Ir Boston, Mass 
998002 Type-Writing Machine Allin W Hewitt, 
Bogota, N. J assignor to Wyckoff. Seamans & Bene 
dict. Ilion, Y a Corporation of New York 
908,145 Reversible Transfer Mechanism for Calcu 
lating-Machines Carl Wolter, Rixdorf, near Berlin, 
t,ermany 
OS 200 Autographic Register Samuel R. Shou 
Hoboken N J assignor to Autographi Register 
Company New York N y a Corporation of New 
Tersey 
998 542 Envelope Felix Kaezynski, Cohoes N y 
998 348 Enveloy Karol Kolek, Buffalo. N. ¥ 
998,414 Calculating Device Chester J Smith 
Jamestowt N y r to National Caleu x 
Compal New York N y 1 Corporat New 
York 
rOS 44 Pe ld Fred W Wright Memphis 
I 
998.444 Fils r Transfer Case Philip H. Yawn 
R ste N \ assignor to Yawma & Ert Manu 
f ring ompany Rochester, N. ¥ 1 Corporati 
of New York 
N08, 461 Envelope Lender B. Brown, Lexington, Ky 





HOS 51 I W f Plat io 
y | S icuse N y 

GOS I \\ Plater ind © h 

te. = Ss Ist ~ 2 

WUS 54 Laose-I Bina ( " I 
Bee At 0 

177.448 ‘ l Ww S \ 

I kl N. ¥ 

NT7.454 N s Holder ( 
Newark ( 

77.48 I W zg Ma \ \ s 
New \ N Y ssignor t Yos W g \ 
Company I N \ i Corporati of New 

977,404 B nd Letter Fil Hi ( 
Fayettevill I 

977.500 Cas Regist Thomas ({ 

Ohio, assignor, | mesn assignments 
Cash Registe Company Dayton mn 
of Ohio (lr porated 1006) 

N77.511 ( Register Jose] P ( 
On iri ( ssig t lh Na ( 

er Compal Davton Ohio a Corp 
(Incorporated 106 

977.582 Ad gz Ma ¢ Edward R. 1 
troit M v I roug Ad v 
Cor il I) Mict 1 Cor M 

ITT HE I Cabir rede | ‘ I 
a nst kK 

ITT. 661 M f Inking 1 | rt 
Writ ~ Ribbe David N. I 
lock, S 

ITT. TH2 I Tip for Is \ 
las Ang 

N77.042 ( Account ¢ W 
Edgar I Ix assignor of 
Thomas ‘1 lola, Kans 

Y7S8,111 \ ge Machine Wil I 
Utica N \ 

YS4.53 I ing Stamp. Fug L> 
und) At ( Ss Chicage Ill 

984,588 Star g. Marking or Nun g M 
Frank W Me K Boston, Mass ssig t 
Numbering Machine Company tostor M 
poration f M ~ usetts 

984,621 I Writin Machine Fra X \ 
New Yorl N \ issignor Underwood 7 
Company N York, N. ¥ a Cor] \ 

Jersey 

OS4.654 I e-Writing Machine Ja I 
York, N. ¥ issignor to Union Type 
Jersey Cit N. J Corporation of New J 

OS4,671 CTvpe-Writing Machine Edw B 
New York, N. ¥ assignor to The Royal 7 
Company New York N Y i Corp tio ef N 
Jersey 

984,710 I nt Pen James H. S s 
on, Wis 

9S4,744 rype-Writing Machine \ I 
Brown, Syracuse N. ¥ 

984,906 Auxiliary Support for Type-Writing S&S 
Frames George J. Griffiths, Woodstock, I] 
to The Oliv Typewriter Company Chicag 
Corporation of Illinois 

984,907 Bell-Ringing Mechanism for 7 W g 


Machines George J Griffiths and (¢ irles R 
Woodstock Ill issignors to The Oliver 17 
Company, Chicago, Ill a Corporation of Il 





9S4.9054 ilating Mechanism for vr W ting 
Machines Theron I 





Knapp, Woodstock, I! zg 

to The Oliver Typewriter Company Chiecag I 
Corporation of Illinois 

984,947 ry} Casting and Composing Ma 
Type-Writer Rolls Percival Link and Art ( 3 
Morgan Lond England assignors to I I 
Limited, Londor England 

YS5 (42 P ting Mechanism for Adding M 
Jason ( Lotterhand, New York, N. Y 

985.051 Pr il Calendar and Clip VI I I 
fit P Ka 

985,09 I Writing Machine Osea W 
Mont i N J ssignor to Unio I'v pe 
I \ J vy Cit x. @ 1 Corporati f N 

985.102 \ t Ledger Wilsor Ih I 
Ontario, Ca 

985, 108 | Card Systen I I 
New York, N. ¥ 

Re 13,212 N ! gz Machine Walte H. § 
Niles, O signor to The Harris Aut I 
Company Nile Ohio i Corporation of Ol] 

985.125 \ t Predetermined Card 1 M 
randa Aj s Harry Pates, New York, N } 
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N VIO BLO Combined Typewriter Cover and Copy-holde itented Aug. 1, 1911 vy George 8S \nderson, of Harrisburg, Pa., assignor to the Elliott-Fisher 
Cor 7 of Harris! g. Pa No. 998,951 Stamp Moistens patented July 25, 1911 Abraham Blied of Kansas City, Mo.—No. 999,648. Fountain Pen; 
Aug. 1, 1911 William A. Houston of Trax Mint N 1.000.476 I et Hangers f l'ypewriting Machines; patented Aug. 15, 1911, by Oscar 
Woodward of Mont N. J issignor to Union Typewriter Company of Jersey City, N. J N 999,011 \dding Machine; patented July 25, 1911. by Clifton 
Burt ¢ 1 of New York, N. Y., assignor by mesne assignments to Joseph D. Kelly, receiver, New York, N. No. 998,512, Typewriter Platen and Other Roller; 
Tuly 18, 191 vy Robert P. Heron of Syracuse, N. Y No. 1,000,019 Anti-f t Roll Ml sm for Typewriter Carriages; patented Aug. 8, 1911, 
W. Labof f Washington, D. ¢ issignor to Union Typewriter Company of II a. 3 N 998.710. Double Ribbon Action for Typewriting Machines; 
july 25. 191 by William P. McLaughlin of New York gnor to Underwood Typewriter Cor ! of New York.—No. 999,846. Hand Stamp; patented 
Aug. S, 1911, by Carl I Norin and Albin C. Rothoff of Woodhaven, N. Y No. 1,000,484 Paste Jar; patented Aug. 15, 1911, by Alvah G, Auchu, of Chicago, 
111 ssignor to the Carter's Ink Company of Cambridge, Mass.—No. 999,502, Improved Shift-key Construction on Typewriting Machines; patented Aug. 1, 1911, 


f Riga, Russia. 
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Editorial 


r NHE forthcoming Annual Business Show, whose doors will be opened on Satur- 

day, October 21, remaining open up to and including Saturday, October 29, 

. at Madison Square Garden, New York City, will more closely approximate 
the ideal of the Business Show Company than any event of the kind that has been 
put on for several years. Not only will the spaces be more fully taken, but the ex- 

BUSINESS SHOW hibits themselves will present a character and a variety un- 

NOW SURE OF usual even in thé-business-show field. 

BIG SUCCESS The manufacturers of office appliances have already 
done their part; they have come forward liberally in support of this year’s business 
show in the belief that it will be one of the best and most instructive media for the 
practical. dissemination of information regarding the products of their factories. 
A very large proportion of the space in Madison Square Garden has already been 
contracted for. In the present issue of Orric—E APPLIANCES the Business Show 
management exhibits a diagram of Madison Square Garden showing the amount of 
space left unsold a little while before this magazine went to press. It is a practical 
certainty that before another issue appears next month all of the space will have 
been disposed of. 

To accomplish the excellent results shown to date the most conscientious and 
vigorous efforts on the part of Messrs. Fierlein, Mory and Tupper have been put 
forth. They have preached the gospel of the Business Show early and late and have 
looked upon no effort as too great if there was a prospect of landing another desir- 
able exhibitor. These gentlemen are to be commended and congratulated. They 
havé done well. The industry, as a whole, has done well in supporting the Business 
Show proposition. It is up to the dealers and the purchasing agents to take advan- 
tage of the opportunities which are going to be presented to them next month in 
New York City. 

The Business Show is a practical proposition. It ought never to have been 
called a ‘“‘show’’—a term which savors too much of the frivolous side of life. The 
European expression, “exposition,” is better, implying a display of the results of 
industry and artisanship. The Business Show is a place where a man can learn 
new things about devices that will save him time and labor or save time and labor 
for his customers. It has a direct personal application to every dealer, every pur- 
chasing agent and every business man charged with the purchase of supplies for the 
transaction of the routine work of his office. 

Those who. expect to visit New York, which is the country’s big market place, 
should time their visits so as to be there during the business show. The presence 
of so many notable exhibits and the chance to become acquainted with the manu- 
facturers themselves and their responsible managers is one which should not be 
overlooked by dealers and purchasing agents. It will afford a personal touch which 
business relations too often lack—a nearness and an acquaintance which will 
resolve many a future doubt and enable many a man to put himself and _ his 
business in the way of a better condition. Life at the Business Show is not so strenu- 
ous and stern as at one’s counter or in the office of the purchasing agent. There is 
time for acquaintance, time to get at the personal side, time to talk of those things 
which bring out suggestions and plans, which relate to the hopes of men, which 
have to do with the new ideas upon which the makers are working and which may 
be just the thing the visitor is waiting for. A man who comes to see one thing sees 
it and sees a hundred more other things that he didn’t know about before. If he 
doesn’t take this information back home with him and make it earn interest on the 
cost of his trip he ought to go out of business and get a job.at something that doesn’t 
require the exercise of brain force. 

Every man in the business of buying or selling office appliances should regard 
it as his duty to attend the Business Show. If we get rich we don’t begrudge a few 
extra thousands to send our sons and daughters abroad and put them through finish- 
ing schools that load them up with a lot of things they forget and some more things 
that they ought not to have known:—why then should we begrudge ourselves the 
benefit of an educational trip that will put more money to our credit? Why begrudge 
the time and money spent on a trip that will certainly pay for itself in some way 
directly connected with our business, and may pay us dividends that will one day 
put us on easy street for the rest of our natural term’ Business men take bigger 
chances with more money almost every day. 


business activities of the country pulls off his coat and gets busy. He looks 

forward to the fall trade, so called, to recoup the loss supposed to have been 
sustained as a result of the so-called summer dullness. 

The summer dullness talk has persisted for so many years that it has become 

BUSINESS DULLNESS 2 fact in many cases, not because there is any real reason 

BUGABOO in the summer why trade should be dull, but because so 

A DELUSION. many people have been talking about it that most of us 

give up, lie in the hammock with a glass and a straw, figuratively speaking, and join 


halon ae first marks the time when about every man connected with the 


the general chorus. 
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Getting right down to brass tacks, is 
should be dull except to the fur dealer and the coal man’ We buy goods in summer 
as in other seasons, only perhaps not the same kind of goods. We have to go about 
our daily business just the same. Why, then, should we preach about the summer 
dullness? To be sure, a good many people go away during the summer and fors 
to pay their bills until after they come back. But most of the business men are on 
the job, and so far as the office appliances industry is concerned we believe t 
summer is about as good a time as any other to make sales. Perhaps the salesman 
will have to work a little harder; possibly he will have to make a few 
but if he is in earnest he will get the orders and refute the summer dullness bugaboo 

L. W. Jared, the sales manager of the American Multigraph Sales Company, 
in a recent issue of that company’s house organ, the “Ginger Jar,” said, in effect 
‘‘Summer dullness is a mental state,’”’ and he forthwith gave his salesmen 
sound advice on how to overcome the condition. Summed up, the 
“Work!” 

We hear something about dull times, but it is usually the other fellow who 
complains—not the one who is speaking. ‘‘My business gained ten per cent over last 
summer’s trade, but I hear that Jones and Brown and Robinson are complaining. 
A good cure for dull times is to get busy and make them good times. As a matter 
of fact, business is good right now and it has held up remarkably well during the 


tangible reason why summer 


there any 


lal ri¢ 


more calls, 


SsOme 


advice Was, 


summer. 

A gentleman who has recently returned from a very extended trip to all of 
the principal cities of the United States expresses a hopeful view with regard to 
business. He believes that the coming presidential election in 1912 may absorb 
some attention that would otherwise be given to business matters and may cause 
some uncertainty until after it is over, but since we have a presidential election 
every four years and have had since before the memory of the oldest inhabitant, 
this factor need not necessarily affect the real prosperity of the country, and will not 
do so. Crop shortages are not unusual, and such as they are, will have a tendency to 
keep the prices on the upper levels. The cities of the Southwest are busy and pros- 
perous; those of the Northwest, our informant states, are less busy, some of them 
complaining because the business that used to come without effort now has to be 
worked for. There is a considerable movement toward the Canadian Northwest 
which, in years gone by, has stopped on this side of the line bringing a constant 
inflow of new money to Seattle, Portland and other big towns in that region. The 
country is now settling up and is depending more upon its producing capacity than 
before. This cuts down the boom symptoms and creates a fictitious impression of 
dullness in some quarters. 

There seems to be an evident tendency on the part of office appliances manu- 
facturers to go after business in a strong and vigorous way, and there is every pros- 
pect that this fall and winter will be a season of marked development and prosperity 
in this industry. Good, hard, vigorous, snappy work will make the year 1911 a 
memorable one and will put us into 1912 with'a momentum that will make that 
year likewise memorable. 


Y THE time the next issue of OrricE APPLIANCES is in the hands of its readers 
the seventh annual convention of the National Association of Stationers and 
Manufacturers will be in session at Buffalo, N. Y. In some respects this will 

be a meeting vital to the interests of the trade and there ought to be a full attend- 
ance of the members. There will be a full delegation from Chicago, and other cities 
MEMBERS URGED TO Will no doubt do as well in proportion. . 

ATTEND BIG Last year a new plan was taken up whereby the 
BUFFALO MEETING. association’s standing committees were to work in con- 
junction with the National Catalogue Commission in the gathering of information 
for the reports of the Commission. The Buffalo meeting will disclose how this plan 
has worked. Furthermore, it is understood that the members of the Catalogue ( om- 
mission, who have worked hard and faithfully for several years, will have something 
to say that ought to interest every stationer in the United States. . 

" The secretarv of the National Association has been putting in some heavy 
work in an endeavor to increase the membership of the organization, and with the 
cooperation of influential members has, it is understood, achieved a go dd degree ol 
success. Mr. Byers is a vigorous, intelligent and outspoken official—without doubt 
the right man for the place he holds. 

President Falconer is to be congratulated on the whole upon the work accom- 
plished during the year, and it is expected that his influence will land a goodly 
attendance of Southern delegates at Buffalo. He will turn the association over to 
his successor in fine condition for effective work during the coming 
year. Who Mr. Falconer’s successor will be is pretty well understood by t 
bers of the trade. and it is sufficient to say here that no better selection could be 
made than the gentleman who, it is understood, will be the next president of the 


association 


he mem- 


organization. ; . 
Every member of the association should make a special effort to attend 


It will pay. 


LIC 


Buffalo convention 


4D 





Olney is the oldest traveling 
man in active service in the trade and he has been 


‘ “‘Unele’’ George A, 


longer on the road than anyone else, too. Uncle 
George is something more than seventy-five years of 
age and he has no particular hobbies except to attend 
stationers’ conventions and banquets. He lives in 
Brooklyn when he is at home. Probably Uncle George 
is the original charter member of the Inner Circle. 

. * . 

{ R. H. Browne of the Browne-Morse Company of 
Muskegon, Mich., is an expert on factory systems and 
management, He is a cost engineer who makes every- 
thing count. He has been in the manufacturing busi- 
ness about two-score years and if he has any hobby it 
is in getting the maximum of results from his plant in 
the best possible way. 

* . - 

{ James M. Triner of the Triner Scale & Manufac- 
turing Company of Chicago is much interested in Ma- 
sonry, in which order he holds a distinguished posi- 
tion. He is a thirty-second degree Mason, a Templar 
and a Shriner. 

+ . * 

{ John B. Hall of the Addressograph Company is a 
Hoosier, born in Evansville. He is proud of his 
birthplace and of the noble company of immortals 
who have hailed from ‘Old Injianny.’’ He is an 
active member of the Indiana Society and attends all 
the banquets and meetings of that organization. J. 
B. leves to hunt. When he was a boy he had an old 
army rifle bored out smooth for a shot gun and with 
it he established a big local reputation as a wing 
shot. He carries a better gun now, but he doesn’t 
have as much fun. 

+. . . 

{ Philip A. Yawman of the Yawman & Erbe Manu- 
facturing Company is an expert mechanic. He worked 
on the first time lock that was ever manufactured. 
Much of the machinery which the Bausch & 
Lomb Optical Company uses in the manufacture of its 
high grade optical instruments was designed and built 


by Mr. Yawman, who for years was their expert 
machinist. 
. o o 
{ John F. Dietz of J. F. Dietz & Co., Cincinnati, 


is a native of Germany, where his father was a miller. 
When a boy he worked in his father’s mill and many 
a time in an emergency he and his sister have re- 
mained up all night at the mill in order to supply 
the farmers with their flour in the morning. 

+ * * 

"W. W. Ramer of the Wholesale Typewriter Com- 
pany, New York, is one of the old-time typewriter 
men. He took his first typewriter job in 1891 up in 
Minnesota where he sold the old Caligraph under the 
direction of George A. Baldwin, now president of the 
Rebuilt Typewriter Company of Chicago. 

. >. * 

{ Lawrence Williams, president and general manager 
of the Oliver Typewriter Company, is a graduate of 
Yale and a member of the Yale Club of New York. 
Ile has been with the Oliver since the organization of 
the company and is said to have as accurate a knowl- 
edge of the machinery and manufacturing processes 
as he has of the financial details of the business, Mr. 
Williams has extensive investments in real estate and 
takes his recreation in traveling. 

> . * 

°F. O. Mittag of Mittag & Volger, Inc., Park 
Ridge. N. J.. owns an elegant residence near the fac- 
tory and takes great interest in the comfort and wel- 
fare of his employes. The plant is thoroughly equipped 
with these conveniences which make for the health 
and contentment of the workers. Mr. Mittag is a 
great hunter and spends much of his spare time with 
dog and gun. 

. > * 

{John Dornette, Jr., of the J. Dornette & Bro, Com- 
manufacturers, is Superintendent of the 
Street and Sewer Repair Department of Cincinnati, 
Ohio Previous to his appointment to this position. 
Mr. Dornette was elected a member of the Cincinnatl! 
Board of Publie Service with the largest vote of any 
ene on the ticket. 


pany, desk 





Article II. By Henry Wis! 

[These articles are not to be reprinted without th Che indicative present may be used impera 
permission of the author The previous article was , F 
given a somewhat erroneous general title. Mr. Wise's tively 
plan should not be confounded with **Ro, as it is at Vowels most easy of pronunciation are used 
entirely new proposition Mr. Wise states that his + ah a 
suggested new idiom has not yet received an officia in the indicative for obvious reasons AI] 
name In the present article he outlines some fur vowels have continental values. the letter 
ther details of his plan, which should prove interesting 
to students of language and others interested i representing the diphthong al 


philology.] 
WING to 


pronouns should be early provided fo 


their frequent use, persona 


sl 


idiom, 


in the development of a new ‘ 

or id They should begin with con Infinitives Verbal nouns 
sonants, so as to obviate the need of special Du—to de Do—a deed 
objective rors Possessive adjective and Mur to move Mow a move 
possessive pronominal forms should be dis a gd to = i —— 2 ee 
tinct And these pronouns should be as brie} Pu—to be able Po—a being able 
as possible. These requisites fulfilled, interna Subjunctive is a misnomer, as it is often 
tional forms may be taken as a basis used where there is no subordinate clause 

The following scheme is therefore proposed Che mood so-called is useful when restricted 

Singular Plural 
Vont.-o Vom.-ad) Pos.-pron Vom.-ol Pos.-adj Pos.-pro 
mi—t ma—my mo—miune ze we wa—our wo—ours 
: you va—your vo—yours ve va—your o—yours 
he 1—his o—his 
Si she va her SO hers O.. 
, si—they ca—their o—theirs 
t it fa—tit to—its 
ni one I one ne one s \ 

[hese forms employ fifty-four letters, as as in the above scheme. When the true su 
against ninety-three in Englisl Compart netive is found in a subordinate clause, th 
with /do principal clause takes the conditional torm,; as 

for the suffix se/f, we can use se, invariabl Vi dau ti, i mi py—I would do it if I could 

Now, as to verls An ideal verb scheme (were I able). 
should be ief, simple, logical, and comprehe When the infinitive is used as a noun after 
sive Unnecessary afixes should be avoided, 1 transitive verb it should be preceded by the 
and the various forms should be distinct and preposition a, both for euphony ar d mak 
unecuivocal, These ends are attained only | the sense more complete, as 
variation of the root vowe For exampl Vi vi a gu—I wish to go (for tog 

| itive 
Su—to be se—to have been 


Pres Wis 1 am 
Past—Mi se—i was 
Fut Mi sa—i shall be 
Subjun ti 
é Sy were 1 
( lition 
Wi sat i would be 
Ver il N 
S has 
Participial Adjective 


heing 


act 


A NEW IDIOM 


Che verbal noun expresses a single phase o) 


of being or action. A few 


10OW its importance 


i have been 


Wi € Sé l had been 

Wi a se—i shall have been 
y mit se—had 1 been (past) 
Wi au se—i would have be 


Participial Now 


Sol being 











examples will 





Si pred a She tried to ce 


yme (for 
come). 


The past pai is formed by joining 


liciple 


suffix a to the past indicative, and is used only 


as an adjective, or with the verb to be to 


the passive voice For example, 
break; brek broken 

The present participle is formed by ining 
the suffix 7 to the infinitive, as in Germat 


It is als 


progressive j ” 


bruki, breaki 2 ( bre¢ hend ) 


used in forming the 
English. 


Vationa La should be adopte d 


versal language if they possess sufficie) 
id 


guid 


idioms 


The eclectic fp } ble 1S the best 


selection of forms, words, and 


than the greatest te tionality 


rua 


\ complete verb scheme should e1 


what we might designate as imanent 
action, being or state For this purpos 
have adopted the verb yu about t ‘ 
as the most eligible device; as 

Mi yi a du ti—l am about to d 

Li ve a { He was about to come 

Z. € yé @ i Chev had been a u ‘ 

By this method of construction, all ( 
forms of monosyllables can_ be tilize 
verbs The san uw ds are alse S 
yuuns, and other parts of speech, « 
them tor s leanings as Ww 
fusion The intention is to reduce the 
of commu tion by one-half as require 
existing languages. Typewriters, teleg1 
na stel I S carry 1 s 
world’s I ¢ ind the rrietes | a oe 
p ssible Stent Wit learness 

nd beaut the supreme demat 

ition 
Nt FON S M AND UNIV ~ N 

Lo 

1 long 
1 broad—a 

bret r 

u a ra 
{ “uri 

x I l d PDP s§lié) é é 
Numera d 

Duty w e is noble 

ertised t mie¢ (y ut 

er 





ROYAL HAS EFFICIENT FACTORY 


ORGANIZATION. 
Sales Manager Geo. Ed. Smith 
Roy Typewriter Company, in compan) 
wit Waddel f South America 
Mr. ( tl vy manager of the Hart 
for ( isit factory recently 
ey e being wn around by the 
g bell ra r times, and men 
p vork and speed f 
1 ‘By Jiminy,” said Geo 
hi en “Step to the 
Ww | Manager Coo 
r e attached to the hyd1 
dy for use: time one minute and 
seconds \s they turned around they 
hose stretching down 
room, men holding the nozzle, 
members ot the Salvage Corps 
vaitl rdet1 “Well, isn’t that 
g W lell “Sure, Mike 
Closson. Yes.” said Geo Ed 
‘no matter how often you come to the { 
u will always see something nev 
g you a new sensatio1 
re ply to their questions they 
t the factory has a thoroughly 
ganized fire department, having two hose 
Ss nie located outside the build 
ing, and a reel hose on each floor attacl 
| ite yes ready for use. Ther 
se companies, one for each floor 
and one tor each of the outside carts 
or rp r the protection of prop 
\ les lari is above) are occasio1 
lly given to perfect the men in thet 
s positions and duttes Another ad 
vantage of these test alarms is that the 
em becon iccustomed to hearing 
¢ and seeing the men run, and a 
not so liable to create a panic should a 
real fire occur 


The present officers of the fire company 
are: Chief. L. H. Anthony; First Assistant 
Chief, A. A. Mackay; Second \ssistant 
Chief Jos R 


Standard 


Devanney.—The Royal 


FIRE DAMAGES CONKLIN PEN 
PLANT. 
For the very slight loss occasioned by 


1 fire which broke out in its plant on Aug- 
ust 12, the Conklin Pen Company of Toledo, 
©., can thank its automatic sprinkler sys 
hich promptly flooded everything, 
nd the careful work of the Toledo fire de 


partment. The firemen had to put out the 


flames in the top story. The sprinkler sys 
tem automatically sounded the alarm in the | 
fire engine house at the same time operat 


ing the sprinkler system. 


The damage was estimated at about $100, 


lting from water principally 


COAST TYPEWRITER MAN IN 
GOTHAM. 

E. Thornt manager of The Los 

Angeles, Cal., Typewriter Exchange was a 

‘cent visitor in New York 


time in Typewriter Row making purchases 


He spent some 


‘ 


ind looking over the field to “see what 


( uld see, 
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The Strongest . 
Link in the 
Merchandise 


Chain is 


—©@. 



































DISTINCTIVENESS 


which means individuality. The 
distinctive nature of our 


Typewriter Ribbons and Carbons 


reflect their high individual. properties. There can 


be no finer line anywhere. Our _ proposition, 


therefore, cannot be duplicated. 


We give you the best in quality the 


largest in variety, includin man 
> wD 


specials, to meet amy emergency. 
This means all your wants can be supplied by us. 
Inquire carefully into this. It means increasing 


your business—more profits. 


MITTAG & VOLGER, Inc. 


Sole Manufacturers of the Trade 


Principal Office and Factory: PARK RIDGE, N. J., U.S. A. 











BRANCHES: 
NEW YORK, N. Y., 280 Broadway. 
CHICAGO, ILL , 200 Mosroe St. 


LONDON, 7 and 8 Dyers Bldg., Hol- 
bern, E. C. 


AGENCIES: All Over the World. 
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Big Concern Brings About Interesting Conference of Its Sales Managers 


MOST successful convention of Di- lis manager, and H. M. Gestefeld, London having hit the ball several feet directly 

vision Sales Managers was held by manager. A message was.also sent to Har- back of home plate. But another play was 

the American Multigraph Sales ry Gammeter, inventor of the Multigraph, quite laughable, too, and that was when 
Company from August Ist to 5th at the who is in the South for the summer. Harry Dwight Smith of Fuller & Smith 

home office and factory in Cleveland. Over The convention was the most enthusi advertising fame, very graciously took th: 

forty were in attendance General Sales astic every held by the Multigraph organ- base‘ with him on a mighty slide, and with 

Manager Jared conducted the sessions. ization and the managers left well primed it tucked safely under his strong right 

The convention was all business from for the big fall campaign of this most suc wing, he reposed there defying the umpire 

cessful company. (?) (?) to decide the play against him. It 


start to finish. An opportunity was given 
[The Division managers in attendance was a strategic moment—soft music was 


the managers, however, to become better 
heard in the distance—the crowd was on 


acquainted with each other and the good were. 
‘ . ; ‘ : a: S. S; rs 91] eve _ — ae ete nt ne 
fellowship which prevailed is only an indi- \. S. Woodward, Atlanta; H. S. Sanders, tip toe—all eyes cente~ed on the arbit I 
. >. a ‘ > ~ + ? . 4 ‘ » oO oe ) “sp ] y nt 
cation of the big co-operative era into Baltimore; James A. Stafford, Boston; J. B the great Judge Pilot. His shriek rent 
‘ CS — > 3 . _ = 7_ es 7 . a a 
which this company is passing SESS S, Buffalo; O. H. Chamberlain, Jr., the atmosphere and his word Com ick 
ae , Chicago; Norman Selby, Cincinnati; F. M. and bat over again, you didn’t put 
Che first day was given over to a discus : ; -# : : 
PaaS soughton, Cleveland; G. H. Jackson, Dal sand on your bat,” were echoed for a quar 
sion of mechanical matters, the second to : A aggre ; ie 
las; A. L. Chandler, Denver; R. W. Cassell, ter of a mile 
sales matters, the third to accounting mat : as gost ; ' . 
oan Des Moines; F. Van R. Woodford, Detroit: But, speaking of something funny, there 
ters, and the last day to advertising Che geero= ‘ : at 
©. S. Talcott, Hartford; W. H. Tyrrell, were a number of presentations of prizes 
last named session was held in connectfon  , ie a ee ae 
Houston; H. M. Smith, Indianapolis; W. R that same afternoon. And curiously enough 
with an enjoyable outing at the summer , - 
; Dunn, Kansas City: Geo. J. Suess, Milwau that same umpire called the victims 
home of President Osborn on the lake : . ‘ of } 
} Kee: ( W Moore, Nashville; J | Brad the front being quite accustomed ti 
shore : ’ , : > Can ; , ;, 
: lee, New York City; A. R. Spillers, New ic speaking, Mr. Joyce, or Chief Fretter, 
One o he interesting fteatures ot 1e , _ - Y er P ; ‘ 
. i the interest pO ; f the Orleans; L. B. Goff, Oklahoma City; E. ] as he is called in the lexicon of Multigr 
‘onvention was a “¢ ger Jar’ special, pub 
convention was a “Ginger Ja pec I Gallup, Omaha; R. A. Euwer, Philadelphia dom, was chosen to present the prizes 
ished ea | ar ontaining a serio ; me , 
lished each day, and containing a ser M. W. Lloyd, Richmond; John F. Soby Is Mr. Cassell in the room? W 1e please 
ris e sur oft 1] To . rs > . . 9 4 ‘ ‘ 
comic 1 1me f all pre ceeding Rochester: L Bischot. Springheld, | step forward to receive the only real 
\ contest ot Multigraph samples Was I P Scoville, St Louis \\ E Loney md ring the world two inches in cir 
held, each manager bringing with him a Toledo; R. Edwin Joyce, Washington, and umference t with a bread knife 
set of the most representative work of thi P fj. ] Baker, Toront t made 1 se like so much d or} M 
users in his territory. There were so man) The following officials of the company Cassell of Des Moines, put up his hand 
fine samples posted on the contest boards so took part in the conventior and stepped to the platform to recs , 
in the office section hallway that each man H. C. Osborn. President: R. G. A hil his very atommed etule the hand 
ager was awarded a “first lips, Secretary: W. ¢ Dunlap, Treasure paste gen sooner had he reg 
Wednesday Was rize day in W Las | \W Jared (7e1 ral Sales Manag T IX seat th I Mr OvVvce illed agall Is 
] 7 ' 
sell, manager ot! the Des Moines othce, was H Jarre tt, Assistant General Sales Man Cassell i1 t r< m Will he please 
presented with a handsome diamond ring iger; Tim Thrift, Advertising Manager: | orward to receive a beautiful stick 
for winning top-notcher honors among di Ml. Lemperly, Assistant Advertising Mat the only one warranted to shine in the d 
visions since January | He was also pre iger; F. J. Lyke, Factory Superintendent ind to purt ke a kitten.” Ir. ( 
sented with a watch fob for making hi H. C. Boyer, J. B. Hepp, A. | \shburner ame forward lhe presentation was made 
quota the second quarter of the year Gy. | [Trundle and W. R. All The pin was milled brass—one-l 
( W. Crawford, salesman, New York Humors of the Convention. liametet The diamond was n 
office, was given a Howard watch, suitabl; Che convention had its humorous vell hydrauli mp and carried from S 
engraved, for leading all salesmen and s its serious side, this manifesting its \frica to §S 128 ‘ Cleve : 
branch managers since the first of the year hiefly at the outing on the last day irs reight tra quoth the man from W 
Watch fobs were also presented to f all, that ball game! That umpire! That neton When this presentation was 
Messrs. G. H. Jackson, Dallas manager, and playing! Well, Division Manager Joyce of i burst laughter greeted the quer 
H. M. Smith, Indianapolis manager Cuff Washington, D. C., was Silk O'Loughlin’s Mr. Cassell in the room?” By this tir 
links were presened to Messrs. P. J. | rival with the indicator. Strikes eight feet man from the City of Certainties was get 
Baker, Toronto manager, R. Edwin Joyce, high and balls over the center of the plate ting weak in the knees. But he came for 
Washineton manager, H. S. Sanders, Balti would have made Cy Young or Matty curse ward and took from the dispenser of pr : 
more manager, ( W. Moore, Nashville the day they ever chased the horsehide his third trophy—a diamond stud—som« 
manager, and Salesman R. F. Chamberlain round the big league lots two inches in diameter Said Mr. Ti 
Chicago, and E. A. Rood, Toronto \ny foul was out. You were absolutely ‘This diamond has not been seen since t} 
The prize contests created considerable safe even if the baseman tagged you, pro blowing ut f the Maine It has just 
interest and friendly rivalry and the men vided your toes were turned in the right been recovered by the divers and is said t 
were highly satished with them direction, thus assuring the umpire (?) that have pierced the sides of the ship and it 
Messages were sent from the conventio: you meant well not one scratch.” 
to the absentees—Messrs. | E. Cothari Probably the funniest play of the day was Then came the advertising manager hin 
San Francisco manager; C. A. Benford, Se- when Division Manager Stafford of Boston self—Tim Thrift He was presented witl 
attle manager: H. H. Batcheller, Minneapo- started to run to third instead of first, he a handsome airship. In reply he said “] 
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GEORGE A. BALDWIN, 


. ~N OMPANYV T. W. LEWIS, 
President and Treasurer ~ ll Secretary 


Factory: New No. 312-328 North May Street 


City Office: Suite 902 Plymouth Building, 417 South Dearborn Street, CHICAGO, ILL. 


September, 1911. 
Mr. Live Wire, 
Typewriter Dealer, 
Everywhere. 
Dear L. W.: 
If you could sit at my desk and look over with me some of the letters 
that come in from dealers who use Rebuilts and call them the 


“Best Ever”, you would send me that FALL SPECIAL RUSH ORDER 


at once. 


The big volume of the coming season’s business has already been 
shown by the early start of Fall buying in September. If you find your- 
self short of stock telegraph me today for a special rush shipment and you 
will get an idea of what my dealer friends mean when they compliment 
me on “prompt service”. We've got the goods and can put them in your 
hands on short order. 


Retyco Rebuilts are made to last. You can put one of them in the 
office of your best friend, and know that when you meet him at the club 
six months later he will greet you with the glad hand and thank you for 
having done him a good turn. 


Telegraph you Fall commitments or write for full particulars. 


Yours tor business, 





a 


President. 





































1eDefuxe, fine 


[X the forefront of the move for simpler and better | 
E. 
a 
a 





loose leaf lines, we offer to the stationery trade 
the fifteen standard loose leaf binders shown on these 


two pages, which will henceforth be known as the 
**De Luxe Line’’ of Loose Leaf Devices. 


In selecting these binders from the large number we make, we 

have carefully studied every loose leaf requirement, and one de- H 
vice—the best one—has been selected for each need. bi 
We are entirely satisfied with the correctness of these binders as _ f¢ 
to mechanical principle; and by concentrating our effort on this ¢] 
small but complete line, we expect to give our dealers desfer |, 


quality, better service and greater profit than ever before. ju 
We have an attractive proposition to make to dealers who will  P' 
ei i Ea 2” We ven convinee wine that thin aM 
Sstoc the é UNE stnHe . e can convince you that this 1s 
: C 
an exceptional opportunity to get the s7gAr start for a more C 
profitable loose leaf business. 
lt 
We intend to advertise the “De Luxe Line’ by helping you to advertise and build up your loose leaf det 
department. ‘he new De Luxe catalog is ready for mailing, and we have thousands of copies read) O1 
to imprint and send out to dealers who carry our goods in stock. D. 
It will cost you nothing to investigate our new ‘Dealers’ Proposition’. It will mean increased pa 
profit for your loose leaf department if you accept it. Write us for it today. eat 


C.S.& R.B. CO. Inc. ¢ 


























|? will pay you well to study the De Luxe Line for 
a moment and to note how perfectly it is balanced. 
se Every binder is a standard loose leaf device, made in 
1e a wide range of stock sizes, to fit any sheet punched 
according to the standard tables which are now used 


by all loose leaf manufacturers. 
ve 
e- Here isa high priced, a medium priced and a low priced current 
binder, a high grade sectional post binder for current use, a fine 
line of sectional post binders which can be fitted to any loose leaf 
a requirement, a cheaper grade for ledger transfers, and a still 
MS cheaper grade for{storage purposes. Here is a quick acting, slotted 
er lock, solid postjbinderjfor current use, another which can be ad- 
justed to any gauge and still another which is intended for storage 
‘| purposes. There are three sheet holders, the old reliable style A 
for outside use, and the H and J for use in the office and shipping 


Is age gay . 
re room. The Tengwall File, for general loose leaf work, and the 

Corporation Minute Book complete the line. 

There are no obsolete devices, and no duplicates. “hese are the goods for which there is a constant 
eat demand. You can put them on your shelves with the absolute certainty of turning them over five 
dy or six times a vear. 

De Luxe binders are all carefully inspected as they pass from the bindery to the stock room, and are 
ed packed in neatly labeled, dust proof boxes. You can buy them with our unqualified guarantee that 


each one Is perrec tin every respect. 


CHICAGO,U.S. 
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‘ ni V’ 
Adding Machine ° 
the machine that does things i oucl 
ADDING a 
did it. LTIPI ) 
; in 128345 x 2425=—311236625. Computed and verified in 
37 § ; 12463 x 1324+19876 x 124£--14864 x 2425==77291832 
@7-13/16 x 13-1/4—368.515625 
1828 75 
48 50 List 10 bales, giving number and weight of each, total 
9 25 weight, and the amount at 14-1/8c. 
11 50 
12 00 GRAIN: 1421 bu. & 53 wheat at $1.12-1/2, $1599.61-1/2 
219 53 424004 oats at 72-1/2¢ per bu. (32) 960.62-1/2 
280 29 
66 15 FERTILIZER: 23 sacks (2004) at $16.75 per ton, $38.52-1/2 
2 75 42 sacks (1004) at $17.35 per ton, $36.43-1/2 
89 74 
7 00 LUMB 17365 ft. at $13.25. Wt. 22004 per 1000, Frt rate ? 
400 00 Amount $230.09, Freight $84.04. 
383 38 121 pieces 1" x 10"-16' at $13.25, $21.37 
266 33 lengths 12! 14! 16! All 1-1/--' x 5" 
16 50 Pieces 394 648 575 11979 ft. 
500 00 
23 79 SUBTRACTION: From $2143.54 subtract $987.65, $1155.89 
39 20 
7 75 IVOICE: extension and verification. 
69 45 17 5/12 doz. at $14.50, . - - - 302.54 
5 00 276 1/2 yds. calico at 3-1/8c - - 8.64 
255 2! Bbl. sugar, 3344 at 5-3/8c - - - 17.95 
2 50 23 1/2 doz. eggs at 25c & 17-1/2# butter at 35c 
14 50 (One operation) Eggs, $5.87-1/2; Butter, $6.12-1/2 
10 26 
68 30 : NG: Lengths 13'-10" 14'-5" 16! 18'-7" 20'-2" at Adc 
6 Pieces 123 52 132 124 45 
740 27 Less 65-10. (7775 ft) $538.81 
69 91 
12 50 Give yds. running measure, of lineolium 2 yds. wide, to cover floor 
90 52 2'-10" x 8' 6", and amount at $1.50 per sq. yd. 
12 50 6.06 running yds. (6 yds 2-1/6"), Amt. $18.18 
1 00 
9 00 28-7/8 days at $2.02-1/2 per day $58.47 
298 79 56 hrs. & 35 min. at 21-1/2c per hour 12.17 
80 64 et 
100 00 $123.17, 3 mos. 21 days at 4-1/2% $1.71 
5682 § Door listed $12.00, Disc. 70-10-10% $2.92 
$135.00 less 70-10-10-5-2 1/2% $30.38-1/2 
37 long tons to short tons - 41.44 short tons 
35 short tons to long tons - 31.25 long tons 
724004 Pig Iron’to long tons - 32.32 long tons 
741004 Sand to cu. yds. (2646) 28. cu. yds. 
745004 Slag to cu. yds. (23004) 382.39 cu. yds. 


Th " D: It is without doubs the simplest, fastest, most perfect, practical, durable 
© 17aiton and versatile adding and calculating machine ever invented. It is in 


a class by itself. It performs all the work of any of the old style eighty-one key machines 
with greater speed and ease and in addition thereto does many things that they cannot do, 


FACTORY AND MAIN OFFICE: 


DALTON ADDING MACHINE COMI } POPLAR BLUFF, MISSOURI, U. S.A 
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don’t know much about airships, but this opened) but the thing didn’t work and all port of the manufacturers and of business 
looks like a dash good fan for use after his elocution had come to naught men who need competent office help, in 
shaving,” and he turned the propelling —— —— —-__— installing this new idea. Mr. Paterson has 
wheel like a gleeful youth—(of course he BUSINESS SCHOOL GIVES OFFICE evidently struck a winning idea. 
can’t). APPLIANCES COURSE. 
Secretary Phillips was the recipient of a Che night school of the Paterson Insti BIG SUPPLY HOUSE. 
very beautiful automobile, 6:-inches long. tute, Office Appliance Training School, will \lthough less than a year since the Rock- 
; reopen Sept. 11 on the fifth floor of the well-Barnes Company of Chicago moved to 
its present large quarters at 815-823 South 
street, Chicago. Wabash avenue, the new plant is crowded 
Charles Paterson, president of the school, to capacity with the company’s increasing 
says that they are making good progress’ business. The Rockwell-Barnes Company 
in all courses, for the Institute instructs is one of the largest typewriter supplies 
students in the regular courses of the busi- houses in the business. Branches are main- 
ness college, teaching the well-known Pat- tained at Milwaukee, Cincinnati and St. 





The reason for this gift, was, according 
to Mr. Joyce, because he (Mr. Phillips) had Athenaeum Building, 18-26 East Van Buren 
been using too much of President Osborn’s 
gasoline 

Treasurer Dunlap was given a handy cash 
register in miniature. This was to enable 
him to keep cash on hand for any little 


things like two or three hundred dollars. 
erson shorthand, and gives very thorough Louis. 


Of course, the treasurer, being the most ; ie ce s 
popular man in any institution is always instruction in the use of office machines, Che company handles a complete line of 
given a warm ovation when he appears at a one ‘yPS aisienad ne a ae? of which are 
convention. Mr. Dunlap was no exception. Che school has recently installed the Dal- of its own manufacture. n its catalog are 
ton adding machine for the instruction of listed: binders for letter copies, stenogra- 
\ssistant Sales Manager R. H. Jarrett ’ ; ‘ 

f its students. Mr. Paterson states that he phers’ note books, type-cleaning brushes, 

was given a watch so that he wouldn’t get : ‘ 
finds the touch method a great factor in ac- carbon papers, carbon copy letter binders, 


down so early in the morning. He said toh: pe js : : : 
; complishing rapidity of operation of the paper clips, copy baths, erasers, typewriter 

he knew how to operate it and immediately , ‘ ; : ; : : 
adding machine. An interesting series of oil, typewriter oil cans, typewriter paper, 


1 

started a roulette game lessons is being arranged covering the manifold or second sheets, typewriter rib- 

President Osborn was presented, amid a touch method for the Dalton machine bons, typewriter stands, etc. 
holding of breath, with a certificate of stock Paterson Institute is constantly adding Besides these supplies for the typewriter 
in a competing (?) company. This was to the number of office. appliances whose’ the company produces adding machine rolls, 
highly appreciated by the chief executive use it teaches to students. The office ma and the famous Rival American Impression 
and a good laugh was passed along the chines now being taught include the Reming Books, interest tables and other office spe- 
line. ton typewriter, the Multigraph, the Bur cialties. 

\fter making a presentation speech to roughs and Dalton adding machines, the Full particulars of the line are shown in 
one of the lucky ones, Mr. Joyce handed Dictaphone and other devices. the catalog which will be sent promptly 
him a package (supposed to explode when These courses receive the cordial sup- upon request. 


“% 


~ 








RECENT CONVENTION OF THE AMERICAN MULTIGRAPH SALES COMPANY—FROM LEFT TO RIGHT, BOTTOM ROW, é: H. CHAMBER- 
LIN, JR., DIVISION SALES MANAGER, CHICAGO; R. EDWIN JOYCE, DIVISION SALES MANAGER, WASHINGTON, D. ; Gee oe SUESS, 
DIVISION SALES MANAGER, MILWAUKEE, WIS.; P. J. F. BAKER. DIVISION SALES MANAGER, TORONTO, ONT.; H. Gi SMITH, DIVI- 
SION SALES MANAGER, INDIANAPOLIS; R. F. SIMMONS, DIVISION SALES MANAGER, HOUSTON, TEXAS; A. B. TALBOTT. DIVISION 
SALES MANAGER, HARTFORD, CONN.; J. S. STAFFORD, DIVISION SALES MANAGER, BOSTON, MASS.; gg BRADLEE, DIVISION 
SALES MANAGER, NEW YORK, N. Y.; G. W. EUWER, DIVISION SALES MANAGER, PHILADELPHIA, PA.; F. M. BOUGHTON phat day 
SALES MANAGER. CLEVELAND, OHIO. SECOND ROW, LEFT TO RIGHT, H. S. SANDERS, DIVISION SALES MANAGER, BALT E, 
MD.; G. H. JACKSON, DIVISION SALES MANAGER, DALLAS, TEXAS; W. E. LONEY, DIVISION SALES MANAGER, TOLEDO, Ori0; 
A. L. CHANDLER, DIVISION SALES MANAGER, DENVER, COLO.; A. E. ASHBURNER, FOREIGN MANAGER, HOME OFFICE, CLEVE- 
LAND, OHIO; J. B. SUMMERS, DIVISION SALES MANAGER, BUFFALO, N. Y.:; WESLEY R. DUNN, DIVISION SALES MANAGER, 
KANSAS CITY, MO. THIRD ROW—FROM LEFT TO RIGHT, DAVID C. SWANDER, DIVISION SALES MANAGER, PITTSBURG, PA. FROM 
LEFT TO RIGHT, FOURTH ROW, C. W. MOORE, DIVISION SALES MANAGER, NASHVILLE, TENN.; A. R. SPILLARS, DIVISION SALES 
MANAGER, NEW ORLEANS, LA.; L. B. GOFF, DIVISION SALES MANAGER: OKLAHOMA CITY, OKLA.; E. F. GA LLUP, DIVISION 
SALES MANAGER, OMAHA, NEB.; F. VAN R. WOODFORD, DIVISION SALES MANAGER, DETROIT, MICH.; L. W. JARED, GENERAL 
SALES MANAGER. HOME OFFICE, CLEVELAND, OHIO; J. F. SOBY, DIVISION SALES MANAGER, ROCHESTER, - on ‘_ MAN 
SELBY, DIVISION SALES MANAGER, CINCINNATI, OHIO; L. P. SCOVILLE, DIVISION SALES MANAGER, ST. Lou R. yf 
CASSELL, DIVISION SALES MANAGER, DES MOINES, IOWA; L. T. BISCHOF, DIVISION SALES MANAGER, SPRINGFIELD. rf +} A 
WOODWARD. DIVISION SALES MANAGER, ATLANTA, GA.:; M. W.LLOYD, DIVISION SALES MANAGER, RICHMOND, VA.; TIM THR IFT, 


ADVERTISING MANAGER, HOME OFFICE. 
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INTERESTING TRIO OF SEALING MACHINES 
Product of Aurora Company Big Success in Mailing Machine Field 

HE Thexton Envelope Sealers, mat at the opposite end sealed and ready for eral offer, the terms of which ar riefly 

ufactured by the Acorn Brass Mar stamping. outlined in the advertising pages 

ufacturing Company of Aurora, III. The action of the machine is positive, and present issue, and desires to get int n 
form an interesting trio of sealing ma only sufficient moisture adheres to the munication with suitable concerns 
chines capable of the widest variety of work gummed side of the flap to make it stick dividuals to act as agents for tl 
and suited, in the different series, to almost properly, so that the contents of the en the Thexton machines 
any pocketbook. The Junior Thexton is a velopes are never injured nor stuck to’ the Company Makes Home in Aurora. 
handpower machine, capable, it is said, ot flap Since its organization the Acorn Bras 
sealing 3,000 envelopes per hour; the other The Thexton sealing machines have been Manufacturing Company has been ( 
two Thexton machines are driven by small in Chicago, occupying the block fi ‘¢ 
electric motor and are named respectively oria to Green street on Fulton street. Here 
the Junior and Senior Electric, the former the business of the concern has gro r 
being capable of handling about 8,000 en vond the capacity of the plant to tak é 
velopes of ordinary size per hour, and the of it. Finally some months ago it is de 
latter having the same capacity, but being cided to move and a location was s« t 
built to handle heavy mailing matter, long in Aurora, Ill, where ample root ne 
bulky envelopes, as well as the smaller en trackag facilitie s could be secured at a 
velopes commonly used for correspondenc: ee see" y reasonable figure, and ere 

labor conditions are much improv 


purposes. To be explicit, the Senior Elec «it : 
tric Thexton machine will handle envelopes [he new factory at Aurora, in 
of any size from the regular No. 6 up to the company moved on Sept. 1, 


Nos. 10 and 12. Furthermore, these may 


about 60,000 square feet of floor spac: 

7 , } il OT ic ~"— ) ' cr “) ly ’ + 
vary from letter thickness up to a thick is built of brick, according to the 1 ) 
i. ae . - . . ite svcste f factory -onstri [an 
ness of three-eighths of an inch without in to date ystems of factory constructio1 
terfering with the speed or efficiency of the Che manufacturing departments are nearly 


machine all upon the ground floor, and abundant 
san ; ; light and air are provided in every depart 
[The mechanical principles of all the a Fm ah 

“ “or ment. Shipping facilities are provided by 
rhexton sealers are the same, differing only : ~ 

two switch tracks, one on each of two sides 


in motive power and capacity. These me 


; of the building, one track being us 
chanical features are simple and apply the 





incoming goods, such as materials and sup 
SENIOR ELECTRIC THEXTON SEALER. plies, and the other for the finished product 
of the factory outgoing to customers 


power directly to the purpose in hand, for 
which reason, no doubt, these machines are 





durable to a high degree and very little 





‘ Z in use for a number of years and during The main factory building is extensive in 
inclined to get out of order. : : , ‘ 

zi : this time the manufacturers have been con area, and one story in height, with sawtooth 
The envelopes are fed from a metal plat stantly improving them, until they regard roof for additional light and ventilation 
form, passing singly into the machine, their present machine as approximating the A second story, much narrower than the 
where each one is engaged by a feed roller, ideal in efficiency and economy. Thousands main building, extends from north to south 
the flap at the same time passing over 4 of these machines are in use by big con- upon the main building, providing addi 
wick fed drop by drop ‘rom a water re cerns in Chicago and throughout the coun tional room for certain of the manufactur 
ceptacle in the machine. Above the wick try, and the Acorn Brass Manufacturing ing departments, offices, etc. 
is a steel plate which presses the flap of Company is in possession of numerous let The offices as well as the factory of the 
the envelope against the moistening wick. ters of endorsement and commendation Acorn Brass Manufacturing Company have \ 
As the envelope passes through it is en with reference to the work of the Thexton been removed to Aurora, where customers i 
gaged by a second set of rollers which carry machines. interested in their products should here 
it through the machine and discharge it The company makes an exceptionally lib after address them 











NEW HOME OF THE ACORN BRASS MANUFACTURING COMPANY, AURORA, ILL. 
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HAcH operation of every 
typewriter part culmi- 
nates at the Printing Point. 
The splendid efficiency of the 


L.C. Smith & Bros. 


Typewriter 


( BALL-BEARING, LONG-WEARING ) 


is due to absolute control 
of all operations as they ss 
relate to this exact spot. 


Three mechanical features 
determinethe character of work 
at the printing point — the 
type-bars, the carriage, 
and the capital shift. 


All these, in the 
L.C.SMITH & BROS. 
TYPEWRITER, oper- 
ate on exactly adjusted 
ball-bearings, jn a most 
effective combination of 
completely controlled forces working together for a perfect result. | 





The Point of 
Absolute Control 












Beautiful, rapid work and a velvety touch, as easy 
for the operator at the day’s end as at its beginning. 


Ask for a free catalogue and learn abopt real typewriter efficiency. 


Branches in all LC, SMITH & BROS. TYPEWRITER CO. —_s2 fig for Domeatis and Foes 


large cities. 


























CROWN, GLOBE and PIONEER 


Brands of Typewriter Ribbons and Carbon Papers are well known 
for superiority and uniform high quality. They are made of the best 
materials and conform to all the requirements of high grade work. 
We also make all classes of special carbon, including Billing Carbon, 
Copying Carbon, Pen and Pencil Carbon, for all classes of trade. 
Send at once for our combination catalogue and sample book, 
which will give you all the information you desire regarding these 
high grade ribbons and carbons. 


OEALERS 


Write for trade discount and special selling proposition. 


CROWN RIBBON & CARBON MFG. CO., Rochester, N. Y. 



































60 





OFFICE APPLIANCES 














GOODS 














lt means 


H A N D # I N G that you are hand- 


ling the goods of 


M A N I F O L D the largest manu- 
SUPPLIE S _ facturetsof Carbon 


Paper in the world. 














The largest because 


AND WHAT IT MEANS the dealers found they 


could sell the goods and 





get repeat orders. 


The line is complete in every detail—if it is carbon paper, whether for 


typewriter, pencil or pen, it is included and it is right. 


The packing is attractive and what is more important, it is exactly as 
your trade demands. The shipments are prompt—no letters of excuse— 


no explanations but shipments. 


The dealer who handles the Manifold Supplies Co. line can say to his 
trade, ‘‘these goods are made by the firm who by merit have been made 


the largest in the world.”’ 


Write for Samples—then Think it Ower 


MANIFOLD SUPPLIES CoO. 


A. L. FOSTER. President 
0. G. DITMARS, Vice Pres. 


188 Third Ave. 
Brooklyn, - - ms Bo es oh. 
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GS bedentet 
Dap Sie die Erzeug- G) AS lb alten von © 


niffe Der grodpten Fa- 


brifanten von Carbon- 4 f | 
papier im Der Welt ant O 
halten. 


Die gropten, weil die Hand- 


Supplies Ulaaren 
aseer uccatfer tomer un UND Was es bedeutet 


Die Beftellungen wiederholt 





wurdelt. 


Die Auswahl ift in jeder Beziehung vollftindiq — was Carbonpapier betrifft, fei es fiir 
Schreibmajdine, Bleiftift oder Beder, alles ift vorhanden, und von erjter Giite. 


Die Verpadung ijt Hiibjch, und was noch widhtiger ijt, fie tft genau das was Yhr 
Gejdhaft verlangt. CGendungen find prompt — feine Entjchuldiqungsbriefe, feine Crflarungen 


— jondern Sendungen. 








Der Handler, der Manifold Supplies Co. Waaren fiihrt, fann gu feiner Kundjdaft 
jagen:  ,Dieje Waaren find von der Firma hergeftellt, die durch die Giite ihrer Ergzeug- 


nijje zur grépten in der Welt wurde.” 


Sihreiben Sie um Proben — dann iiberlegen Sie 68 fidh. 





MANIFOLD SUPPLIES CO. 


H. LZ. Foster, Prajident 
Tver 


©. G. Ditmars, Vizeprajident 
188 Third Hve. ee 
Brooklyn, = = A. D., US. A, 
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MONARCH 
Light T’ouc 








Better Stenographic Service 


Did you ever notice that your cstenog- 
rapher does better work early in the day 
than she does toward night? 

This is probably the reason: At the tip 
of each finger, close to the surface, is a 
sensitive nerve terminal. 

Now, the constant pounding that is 
necessary to get action from the stiff, 
heavy keys of the ordinary typewriter 
soon tires her out. You can overcome 
this daily ‘3 o’clock fatigue” by taking 
advantage of 


Monarch 
Light Touch 


The Monarch has an exclusive type- 
bar construction, which responds to the 
slightest pressure of the fingers and 
makes possible a maximum degree of 
efthciency. 

Compare the Monarch with any other 
typewriter and note the difference. 


Send for Monarch Literature 


Learn the reasons for Monarch superiority 
Then try the Monarch to the end that you may 
know that Monarch merit rests in the machin: 
itself, not merely in what we tell you about it. 





Representatives Wanted 
Local representatives wanted everywhere 
Also a few more dealers for large territories. 
Write for details and attractive terms. 


The Monarch Typewriter Company 
Executive Offices 
Monarch Typewriter Building 
Broadway, New York 
Canadian Office 





Toronto and Montreal 
lealers throughout the 
wor 


Branches and 

















MONARCH 
Light ‘Touch 
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Dr 


the most remarkable 


the 


ERHAPS one of 
characters in 
Dr. 


Reynolds 


office appliance: 


world is Henry J. Reynolds, in- 


the Sealer, 


but 


same 


ventor ot Envelope 


who is not only a successful inventor 


a successful business man and at the 


a successful practising physician with 


and 


time 


fame as a medical instructor writer 


Three brothers were also professional men 


One brother, Dr. T. N. Reynolds of De 
troit, Michigan was, previous to his death, 
well known to the profession and famed as 
a medical instructor in the colleges of that 
city. Another brother, Dr. Arthur R. Rey 
nolds was well known for ten years as tl 
official head of the Department of Health 
f the city ot Chicago Still inothe 
brother practices law in Toronto, Canada 
\ Canadian by birth, most of his time 


was spent in school as a boy, but at the 
same time he displayed inventive genius 
nd an inclination to mechanics and was 


the “handy man” of a family 


of eight children on the farm where he w 


as 


re garded 


born and reared. 
At an early age he took up the study ot 
medicine and graduated with honors tron 


the University of New York 


He is now and has been for twenty-five 
years, a practicing physician in the city 
Chica During a great part of this time 
he has held professorships in sever ft 


institutions of medical learning, and 


argest 


some of his lectures and essays have bee 
published and quoted in the medical J 


Is of all parts of the civilized world 

\ from his inventive genius, the d 
irs success as a business man has plac eC 
im, among his professional brothers, in 
class by himself Starting ite n ‘ 


eighties with little or no capital, while 


lowing his profession at the same 


is said to have accumulated in three years 
fortune of a quarter of a million dollars 
through real estate and buildin inves 
ments. This. however, through no speci 
fault of his -own, was largely wiped it 
the panic of 1893 Undaunted by this re 
verse he remained ntinuously engage in 
the practice Is protessio1 d tod 
through care vestments and good bus 
ness management of outside interests he fs 
s é g accumulated sufficient 
f this world’s goods to make himself fi 
ly independent of both his pr Ss10 
nd S ent the Revyt 1 En 
sealer 1 the ane ng t Vv line ¢ S 
nee n e p en mself a business s 
cess 
It was while detained in Toront ( 
| (11 exile is he calls it) thr g the 


REYNOLDS, Successful as Inventor and Business M 
and Writer on Medical 


n, is Eminent as a Physi 
pubdiect 

the estate after his death, that Dr. Reynolds 
worked out the Envelope Sealer idea and 
secured patents on the device whicl 1S 
day so we known throughout the ffice 
specialty world 

The doctor says it was largely g 


his” self skill as a mechanical 


acquired 


draftsman that he has been able to accom 


plish so much with this invention 


Though t general idea of his invent 


has never been changed from. the 


months of patient labor (principally mak 


ing mechanical drawings) were spent pet 
fecting the device, and twelve different 
models were made before the 
regarded the invention as sufficiently 

tical to prove commercial as wel 


iccess 


mecanica ~ 


The doctor, in the meantime, learne t 
the great n jority of patented Invent 
on account of their impracticability, never 
got beyond the patent office, and tl 
liar part of the story, in view of t 
derful success that has follows 
vention, is the fact that spite ( 
twelve models and the perfected 
ished appearance of the machine, it was t 
until after he had carefully read one of the 
two or three prospectuses of the invention 
he had, himself, written that he deve d 
sufficrent confidence in the device Dtaitr 
patents at put the machine on 
ket 
Whil pparently modest, tl 
1 man w believes that what anyb \ 
ca cle he, himself e 4 
fairly He so feels t 
nts \ don the sures 
it don t himself He 
s his ow iness manag‘ n S 
own dra g nd specifications 
intends a letails of manutacture 
We |} e doctor say year 
this was st and would be 
only 1 1 l he ] iS sl ( C 
in Elect | elope Sealer adapt 
greater \ ety envelopes an 
bl tl ( g capacity r) é 
which ts more intricate 
however nly a modifica t 
achin s also sti 
The d t Ss l hie T 
s hom ( st ten yeatl ( 


Some people will work 


pathy than for anything else 


Don’t change your opinion unless you 
' 
lave a clean one to put on i 
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NOW WE HAVE A POCKET UM- | 
BRELLA. 
[This is the day of big things in littl 


the multum in par’ » of the Latins, referring The WRITERPRESS writes 


originally to big meanings in few words 


but now applied to various things collapsi- | —fills in—signs—a complete 
ble and mpressible, fro! bathing suits t a P 

ihe Bes and ioe oper: his png e ae typewritten letter in one op- 
to Tittle engines for big work. We can |! eration—and at the rate of 


cont po ket = keep our coffee hot ‘till 4,000 to 5,000 a day. The 
the end of the run, and in our upper left. | r 
hand vest pocket we can earry a camera | | WRITERPRESS is the only 














with which we ul make &xlU0 pictures ° 
Se ae ak ae il on eee a device that does produce 
aii mami of heres gowes tom, * || COMPLETE LETTERS. 
shoul 
Now comes the pocket umbrella, a littl 
longer than a foot rule, that can be cat 
ried in the traveling bag or slipped con 
veniently into the vercoat pocket or th 
hip | nr spring and pull and | It is complete letters that count Letters come from the WRITERPRESS 
the umbrella expands into the ordinary ready to fold and enclose in envelopes They don’t have to be filled in at 
- length and you discover that you have a extra expense of time and money and they don’t have to wait for your 
neat article, metal parts electro-plated, and omature. . “ 
with a high grad: ver, capable of con = ij 
hein rv oe oa gaa — The WRITERPRESS wil! produce letters without fill in or signature at 
When the rain is over, dry yous umbrella the rate of 8,000 to 10,000 a day sO you can use it on any work that you 
in the usual way, close it and push in the can use any other multi-typewriting device. But even for this work the 
collapsible parts, when it is again closed WRITERPRESS is the best—because you don’t have to take down one 
up to foot rule dimensions ready for your letter to put another on because you can change from one letter to 
suitcase or your pocket. No need to lose another instantly if the second is set up and ready—because you can keep 


the pocket umbrella or to be without oh ies ane ’ a Pe . a 
sil ile i eal as Anita a}dozen oO! . 1undred frequently used letters Or paragraphs standing in 
Office \ppliances suggests that th chases ready for use 
makers, the Pocket Umbrella Company of ™ eine TTF Tarr . t 

With DIRECT INKING ATTACHMENT THE WRITERPRESS BE- 


Findlay, O., add a screw device so that the 


pocket umbrella can be used as a support COMES A PRINTING PRESS for all office forms and stationery, for cir- 
for a small camera, thus accommodating culars, for loose leaf catalog pages, etc. You can save a third to a half your 


‘tea oO million or so camer: - a : ; _ ‘ ‘ « 4% 
the necessit b- oa eee office printing bills with a WRITERPRESS fitted with direct inking at- 
fiends who often find the light unsuitable 
7 , mee? tachment. 
for snap-shots and who spoil many dollars 
worth of films because they hate to carry ’ ; a 
[he addresses used for fillin on letters will address the envelopes—or any other 


a tripod 
ss doubt the Pocket Umbrella Company matter you want to address. 
would be glad to send their catalogues to 
readers of Office Appliances on request A WRITERPRESS costs less than two typewriters—it is. worth more to 
Just drop them a card and get full informa you as a business builder than twenty typewriters. A sixteen year Old boy 


tion. Better ask for pete because the or girl can operate the WRITERPRESS and do the work that many expert 
catalogue does not give them. . . " ° ° ° 
typewriter operators would be needed for. The difference in expense is tre- 


rs re mendously in favor of the . 
TEXTROOR ON TOUCH T¢sewnIT. nendously in favor of the WRITERPRESS 


ING. 7 , in : 
had . mee You will accept WRITERPRESS letters as individually typewritten. Let 
Mrs. Ada Cowan Kendrick of Eureka . "1 
' ae us send you specimens—and let us tell you how you can apply the WRITER- 
Springs, Ark., announces the publication of J nak : ; ’ ’ i : 
a textbook on touch typewriting—a text PRESS in your own business. Before buying any multi-typewriting device 
book for the A. C. K. Method. This work be sure you know about the WRITERPRESS. 


is just off the press and contains the de 








scription of new methods and valuable de- 


ows | THE WRITERPRESS COMPANY _ | 


The pages are 8%xl11 inches, printed from 
SHELTON, CONN. 


new type. The book sells for $1.00, but as 
a special introductory offer it is being given 


with a new center shift key for one dollar 


This center shift key fits the Under rood, 1 
i n i 1e Underw New York Sales Office, 302 Broadway 


1 


Remington, Monarch and L. C. Smith ma 


chines Chicago Sales Office, 203 S. Dearborn St. 


After November 1 Mrs. Kendrick’s ad 




















dress will be at Kansas City, Kansas 
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RINTOGRAP 


MULTIPLE TYPEWRITER 





in your office can do more work in one day than 25 expert 
stenographers. It will do as much work in one day as an 
expert typist can do in a month. 

kf you have plenty of work to do a PRINTOGRAPH 
cin pay for itself in a week 






What 
Others 
Say 


U. 8. Printograph Co.; 
La Crosse, Wis. 

Gentlemen— We have given 
the Printograph, we believe, 
as & test as a machine 
could be put to. We have 
used other machines that 
claimed to do perfect imita- 
tion typewriting work; but 
we have discarded everything 
for the use of the Printograph 
exclusively. 

Just what this means will 
be better understood when I 
Bay that this Company sends 
out from 7.0,000 to 1,000,000 
letters per year. 

If at any time anyone Is in 
doubt as to the work the 
Printograph will do, send 
themtome. Very truly yours, 

Irvin Zimmerman, Pres., 
Internat’! Fire Insurance Co., 
Philadelphia, Pa. 







If you have little work, it can pay for itself within 
one year. ‘ 

Ever after it pays an ENORMOUS PROFIT. 

With its new ADDRESSING ATTACHMENT the 
Printograph now typewrites the letter and ‘“‘fills in” the 
name, address and salutation in one operation. With this 
attachment the Printograph has a speed of 400 finished 
typewritten letters per hour. 




















The Printograph is by far the easiest multiple letter 
machine to operate It is fool-proof, danger-proof, 
trouble-proof. 









The type is automatically set up in the letter form vou 
wish, by our new AUTOMATIC TYPESETTER. 













This typesetter is an interesting invention. Note the 
illustration below. As quickly as you can spell, you click 
the sliding lever and the type is automatically shot into 
place in the brass line unit case. You or your office boy 
can operate the machine instantly—as easy as the Printo- 
graph itself 

The Printograph is the only multiple letter machine 
built to work like a typewriter. The IMPACT BAR pro- 
duces sharp impact, driving the type against the ribbon 
and paper like you drive sharply the typewriter key. This 
is the reason why a printographed letter is in fact actually 
typewritten This is one of a dozen reasons why the 


U. 8. Printograph Co., 
La Crosse, Wis. 

Gentlemen— We are picased 
to state that the Printograph 
which was recently purchased 
from you is giving us the very 
best of satisfaction and com- 
ing up to our expectations In 
every respect. 

Ve are using this machine 
for all our circular work and 
do out printing of office sta- 
tionery on it with electro- 


Cypes. 
e can recommend the 
Printograph to anyone need- 
ing a machine of that charac- 
ter and in our opinion, it is 
the best of any type-setting 
machinewon the market. 

Very truly yours, 

Glavin Grain Co., 

Milwaukee, Wis. 

















Printograph pleases and satisfie 

Let us tell you more about the PRINTOGRAPH 
We will gladly correspond with you regarding the uses of 
this machine for your particular business. 












U. 8. Printograph Co 
La Crosse, Wis. 

Gentlemen—It is my duty 
and 4 great pleasure to inform 
Pp of our success With the 
-rintograph. 

When the Printograph was 
fnistalied in our plant a ma- 
chinist at once Inspected it 
and foundit very simple and 







In the lower corner is a reminder slip. Tear it out 
and put it in your ‘‘Reminder Pocket 


U. S. Printograph Company 


Dept. O. A. 9 LA CROSSE, WISCONSIN 






















absence of the short. 
dark lines at once met with 
our approval. 

Since the machine was in- 
stalled our business has in- 
creased because we can give 
.better work, anda great many 
of our customers now insist 
upon their letters being run 
on & Printograph 

Vecan depend upon the 
Machine for steady, accurate 
work and the present outiook 
is very much in favor for an 
other orderfora No 5 Print- 
ograph. Very truly yours, 

Manhattan Letter Co., 
New York, N. Y 

















ALSO 
PRINTOGPAPH SALES CO. 


320 Broadway, New York 
157 West Adams Street, Chicago 
i157 Federal Street, Bostor 



































716 Chestnut Street, Philadelphia. 
442 Pierce Building, St. Louis 
346 Ellicott Square, Buffalo 












40 State Street, Detroit. 
629 Howard Street, San Francisco, 


1347 Bardstown Road, Louisville. 











And other large cities In the 
United States and 
Foreign Countries. 








| Not a Coupon—Just a 


| 
| Reminder 
| TO WRITE THE 
| uv. S. PRINTOGRAPH CO. ) 
LA PO «Ng Sb | 
| | 


for information 





The Printograph 





ee 
























ASTONISHING ANTICS OF A DICTA- 
PHONE. 

The editor of the Roanoke Times of 
Roanoke, Va., is frankly puzzled over the 
peculiar freak of a Dictaphone in his office, 
and confesses to an uncanny feeling when 
he thinks about it. He describes this in- 
cident in detail in the first editorial of the 
Times of August 1, this year, and, think- 
ing that the peculiar incident may be of 
interest to those readers of Office Appli 
ances who have a taste for mysteries, we 
reproduce the Times’ account verbatim as 
written by the editor of that enterprising 
publication 

4 SPOOKY TRUE STORY 

Now, by way of variety, we will have 
what will sound like a creepy ghost story 
Nobody in the Roanoke Times establish 
ment believes in spiritualism or spooks 
But here is what happened exactly: 

We have had installed in the editorial 
rooms a Dictaphone. It is an instrument 
into which you dictate. A typewriter takes 
out the wax cylinder’and starts the ma 
chine going and writes from it precisely the 
words spoken into it. It is, in fact, a pho 
nograph arranged for practical business 
purposes 

Yesterday a young lady typewriter was 
taking from the instrument a short edito 
r the Evening News « the 


rial article f 
Beattie murder case. Suddenly she stopped 


and laughed 


“What is this you did here?” sl 


The editor went to the instrument, turned 


it to repeat and listened He heard his 
own voice, low pitched and slow, recalling 
in connection with the Beattie affair the 
horrible Peter Phillips wife murdet 
some forty-three years ago It went 


steadily to the sentence, speaking 
lips, “He had his wife not only dead but 
buried in an unknown grave” 


Right ther broke in on the ré¢ 


woman’s voice, high pitched, so shril 
be almost a suppressed shriek, hurried and 
with a northern accent 


“Wait a minute! You don’t know the 
ircumstances.” 

It was exactly the voice 
somewhat excited, desperately anxi O 
prevent somebody from saying something 


she did not want said 


rhe cylinder went on steadily aga te1 
the interruption, without a paus« 
voice of the man _ dictating The 
was dictated between four and five lock 
Monday morning while there was hot a hu 
man being in The Times building but the 
editor who was using the instrument é 
was not conscious of any interruption. The 
article was the last of a string he was giv 
ng out and he was hurrying to get through 


He could not, if his life depended on it, pro 


duce a tone so shrill and feminine as that 
in which the words quoted above’ were 
spoke The record was left on the ma 
chine, which was covered So far as is 
known no woman had access to the instru 


] 


ment until it was uncovered for transcrip 


tion and it seems to be impossible that any 





Peer renee 


body could have interjected that special 
sentence at that special place. 
The cylinder has been put away marked 


until somebody expert in such matters can 


undertake to explain it \t least twenty 
people heard yesterday the record repeat 
itself with the same sharp expostulation, 
or ejaculation. In fact the cylinder was 


run through so many times that it becam« 
partly indistinguishable so that the “wait 
a minute!” was blurred; but “you don’t 
know the circumstances” with the peculiar 
inflection of remonstrance on the last word 
continued to be plain 

To satisfy the curiosity of those inter- 
ested it may be added that no northern 
woman was interested in Peter Phillips ana 
that he confessed his guilt. 

Now we shall wait and see if anybody 
familiar with the Dictaphone and its pecu- 
liarities can or will suggest an explanation 
of how those two sentences got on the wax 
record, fitting in so pat, coming in a 
strange female voice in a deserted building 
at four o'clock in the morning. We as 
sume there must be some physical expla- 
nation; and suggestions regarding what it 
is may be entertaining if not informing. 
Everybody here is thoroughly puzzled. All 
we get is the surmise that some woman 
or ventriloquist succeeded in slipping’ into 
the office between hours and pulling off a 
most complicated and astonishing trick; 
but this is not plausible to those who know 


the conditions. 





MEMBER OF WRITERPRESS CO. 
PASSES AWAY. 

Office Appliances profoundly regrets to 
announce the death of C. M. Bennett, sec 
retary-treasurer of the Writerpress Com- 
pany, which took place at Shelton, Conn., 
on Aug. 17. Mr. Bennett suffered an ap 
oplectic stroke on the 14th, immediately los 
ing consciousness and remaining in that 
condition until his death, three days later 

Mr. Bennett was a man of sterling char 
acter, the possessor of a wide circle 
warm and admiring friends. 

The policy of the company will continue 


as heretofore 


NATCHEZ DRUG CO. STILL PRO- 


GRESSING. 
There is no more wideawake concern in 
the state of Mississippi than the Natchez 


Drug Company, some data regarding which 
was published in the August issue of Office 
\ppliances 

Recently the company has added still an 
other feature to its up-to-date store, viz., 
a ladies’ rest parlorette for the comfort and 
convenience of the trade, but more espe 
cially, perhaps, as a demonstration room for 
the phonograph department. 

Later on the company will add other 
features for the special convenience and 
comfort of the ladies of Natchez, expecting 
to win the favorable attention of the home 


as well as the office. 





wu 
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Twelve Years of 
Protectograph History 


The-Machine-that-Todd-Built’’ has now been on the market for 
protected the biggest bank accounts in the world dur- 
1 is today the only form of protection that has 


- years, nas 
1 anc 

ver been successfully altered. 
lisplaced the old-fashioned forms of check protecting 
More Protectographs have been sold than of all other kinds 
tors put together—105,00Q Protectographs in use at 


heck protec 
105,000 satisfied users of the Protectograph, because we take 
care of every customer, and will not have a dissatisfied user. 105,000 
sand financial institutions endorse the Protectograph to 


their friends. No wonder we sell nine-tenth¢ of al! the check protectors that are sold today 


This is the Limiting Line of the Protectograph. 


NOT OVER THIRTY DOLLARS $30$ 


Do You Want a Sample Machine for Stock? 


GW. TODD & CO., Sole Mfrs., Rochester, N. Y. 














: The Multicolor Press 


It is the only machine on the market that will produce 
t complete personal typewritten letters in three different colors at one opera- 

















tion. 

It does this by printing the letterhead like a printer prints it, it type- 
writes the body of the letter with typewriter type and thru a typewriter 
ribbon, and it signs your name like you do it with your fountain pen. 





Besides doing this kind of work, it will do all classes of commercial 
printing. 

It is the most practical office printing press on the market. 

It was built to do both duplicating and printing. It does not take up 
much room and any office boy or girl of average intelligence can run it after 


they receive our instructions. 


Multicolor Press Company 


Factory and General Offices, Fresno, Cal. 











Eastern Sales Division Central Sales Division Western Sales Division 
12 W. 3ist Street 417 5. Dearborn Street 366 Market Street 
New York Chicago, lll. San Francisco, Cal. 











The Baird Arrowgraph or 
a Job TicketTime Stamp 


3] 

“= An Employes’ Time Recorder. 
42 Shows time spent on each job. 
- Lost time is clearly shown. 
4% Elapsed timeiseasily computed. 


-._ Noon period automatically 
7392 8 deducted. 


v 
? WRITE FOR CATALOGUE 





LAs) 


“ eg. 5 . 7 
0 ga 8 Baird Electric Co. 
JAN 1 41910 3142 No. Halsted St., Chicage 
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A NEW COPYING MACHINE. 
The Roneo Company of New Y 


2 


Se Fe I 


announcing their new “10 P. S.” (Pet 
ed Sheet) Roneo Copier, state that t 


chine is in many respects like 





known line of copying machines that ve 
been sold by this concern | 
is intends to supply the demand , ' 
small, mple, well constructe 

can be s t a low price 


| £35 iM) + 


PT 
a 
sz 
> 
— | 
se 
— 





























rt t 
NORTH such 
‘ ervals g 
Y ] with the i knife and ass 
n ized ¢ ese sheets 
£0 at the th two hole tl 
> gy eae 3 . A | to th a letter n 
ea ~ aS | \ 5 f \noth 
| ture Is that no s g 
| secure ssul his fe 
the fri e machine, w 
| nat ipl ind S 
WEST EAST ie Meens wages 
| trame 9 In fact, this 
| on s know engi g 
| Eiffel Tower and M S 
| pensio1 g The reels upon \ 
| ypying winds are te 
|} This kes possibl g 
1911 MODEL—No. 12 | mail vidual or departme 
mn val o h p 
nal ‘ heir proper | € 
( the 5 re permiutte l, 
SOUTH | sake, te ittached and are 
e at | ready 
| letters ing wo or 1 e | 
|} copies attached 
| this 1 
bd Phe pa] Is S 
Yr | known p red article man 
ammond Typewriter | 
| id 1 moistening ot 
The R Company are prepat 
establish agencies throughout th: 
States on an exclusive basis 
spondence from dealers 1s solicit 


BANKERS ENDORSE NUMERICAL 
TRANSIT SYSTEM. 


Bankers’ associations are showing 


The Only Polyglot Typewriter 


OVER 35 LANGUAGES 


siderable nterest in the new Nu 


ON ONE MACHINE Transit System The National Ex 
Bank of Hartford, Connecticut, at 
many other banks all over the country 
are sending ut special letters and e1 


ing stamps with their numerical 
bai 





to large customers and country 





Recently the secretary of the Ok 
Bankers’ Association, W D Harrison 
visited Detroit to get first hand 


THE HAMMOND TYPEWRITER CO. 8) ee ache Pane 
chine 

ol it the Burroughs Offices 
through the factory 


69th to 70th Streets and East River 
New York, U. S. A. 


Every day, almost, a new bank is added 
to the list of those using the Nume 
System and the new Burroughs Transit 


Machins 


a a a ama a eae n we =) eu) oa 2) wo) ao a) aan )a aa) aaa) a) aa) aa) aa) a) a apa a=) a) aaa) DDD DDD Da 














OFFICE APPLIANCES 67 











- ) <_* 
| HIGH SPEED STAMP AFFIXER. | 
. ss taecsoued ie tae Saintes UE A | , aie 
aotomati machine driven by het Scientific Management and 
and capabl t is sal t stamping 150 let- | 
ahaa : ic Bi aims are made fo | Th Edi 
ly and irately nvelopes with ligl 
como" Business Phonograph 
a larkoe stamp afi One of the first requisites of Scientific Manage- 
i yoreguebiadhc are ment is the elimination of extra motions-—super- 


sch Seite. deemianlined sitet > aad fluous operations. See what Scientific Manage- 
with letters and 1 site stamps. Thes ment does when applied to your business cor- 
Bsiathicnts eabpibicin Bie a respondence: 





Your Present System The Edison System 


WI uu ce down to office in When you arrive at your office in the 
t] ou read through your mail, morning you slip a freshly shaved cylin- 
for a stenographer, and dictate your der on to your Edison Business Phono- 
ing’ sponden graph, pick up your morn- 
ing mail and dictate the 
reply to each letter on the 
first reading (one extra 
motion eliminated). You do 
not ring for a stenographer 
(two). No stenographer 
keeps you waiting (three). 
You do not interfere with 
‘anyone’s else dictation 
vay ( (four). There is no speed 
e] dictating orrespot limit on your dictating ca- 
1; dence important our n, t pacity— you dictate at any speed you 
of the fact that vish up to 200 words a minute or even 
d is absolutely limited r speed ter (five). There are no- interrup- 
\lso ms or requests for repetitions (six). 
¢ ' nterruptior nd 1 The typewriter operator does not 
THE MARKOE STAMP AFFIXER uests for you to repeat part of w leave her seat at the machine (seven). 
have dictated. She does not take your dictation in 
pher tak« rthat horthand (eight). She does not have 
her machi1 nd t1 horthand notes to read (nine). She 
them into typewritten forn pends her whole time at the machine, 
of about 27 word minut producing. She writes what she hears— 
ten letters are returt1 a single operation at a rate of 
ou to be read through for cor from 40 to 45 words a minute—and 
ind signature. How mar upe! o correctly that no revision is nec- 
operations essary (ten). 

















: RESULT r cent 1 in efficiency—50 per cent 
s - that st ps inmnot be Tr : redu n rrespo! t Let the Edison dealer 

| hout counting r you det te t n your own work in your 
rticulars; 


Ph tkoe stamp affixer is manufa TO DEALERS AND SALESMEN 


The Edison Busin« Phonogray the biggest thing in business appliances 
Offices large and small in all parts of the country are your field. If 
ny desi secure agents the one big opportunity 1 r knocked on your door before, here it is. 
untry and is prepared t ‘here are still openings to be had with dealers. handling the Edison Busi- 
ness Phonograph, o1 offer efficient co-operation to men with small cap- 
i. ; ital and full confidence in this big money making proposition and who want 
terested if this matter Shoule Wrne tO tm to take advantage of this opportunity to start in business for themselves. 


THOMAS A. EDISON, Inc., 205 Lakeside Avenue, Orange, N. J. 


Never swap horses while crossing a 
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SPEED 
ACCURACY 


AND 


DURABILITY 


Are the Features in a Typewriting Machine that 
satisfy after all 





The Victor escapement is so arranged that it can be adjusted ina 
moment for the highest speed possible. 

Wide bearing typebars, which carry the type to the printing point, 
give the work done ona Victor that cast of perfection which always 
attracts a second look of admiration. 

The perfect poise and finish of all the working parts of the Victor are 
a guarantee of long and hard service. 

Send today for a Descriptive Catalogue of the No. 2 Model. 


Victor Typewriter Co. 
812 Greenwich St., New York 














The Taft-Peirce 
Manufacturing 
Company 


Woonsocket, 


R. I. 
Ss 


Q We develop and manufacture 
high grade mechanical specialties 
on the contract basis. 







@ We have the largest establish- 
ment in the world in our hne, con- 
ducted solely on the contract basis. 














Contract 


Figure Means 


An Assured Profit 


@ We can handle any sized contract, 
@ Our proposition is particularly 
attractive to new enterprises. 


@Send for our literature before 
building a plant of your own. 





















THE EDISON BUSINESS PHONO- 
GRAPH IN RUSSIA. 


The extensive use of Edison Business 
Phonographs for correspondence purposes 
i$ not ed to offices in this country, by 
any means. In far off Russia the terna 
ti neering and Trading | 21 
Galernaya, St Petersburg, ar 
marka well in their efforts t rcome 
the pposition oreign inventl 

Che Edison Business Phono 
troduced there in August, 1910 
terest aroused by it was so er 
less than a year’s time there appear th 
competing apparatuses of a like 

Che interest, however, was at first large 
ly in the form of curiosity, for while the 
Russian fully appreciates the theoretical 
value of an apparatus of this sort |] s not 
pressed to apply its practical value in his 
every day work. Evidently time not 
money there, in the same sense as 1 

The obstacles attending the appearanc: 
of the phonograph were quickly removed, 
however, through the enterprise « 1 
ternational Engineering & Trading Co., and 
it may now be said that the future of the 
phonograph for business purposes in Russia 
is assured 

\t the first International Aeronaut 
hibition in June, where the machin: 
demonstrated, great interest was aroused 
The success of the demonstration is attest- 
ed, too, by the following certificate issued 
by the Imperial Russian Technical Society 
immediately after the exhibitio 

“The Imperial Russian Technical S 
ciety begs to express herewith her sinceré 


thanks to your esteemed firm for your par 


taking in the first International Aeronauti 
Exhibition under the patronage of | H 
the Grand Duke Alexander Mihailowitch, to 


whose success your apparatus has 
contributed 
“Visitors took much interest in the Edi 


son Business Phonograph, which 


geniously invented and an excellently con 
structed apparatus, being a great step 
ward as regards the simplification the 


way from brain to type.” (The tran 


is literal.) 

The following prominent industrial and 
technical firms are numbered among the 
present enthusiastic users of the appliance 
The St. Petersburg International Trading 
Bank, the Siberian Trading Bank, the Vol 


ga Kama Trading Bank, the Nijni Novgo- 
rod Samara Bank, Nobel 
\lfa Nobel 


(Rail Iron Syndicate), Syndi 


Brothers Com 
pany, Company, Syndicate 
“Prodameta” 
cate “Krowlia” (Sheet Iron Syndicate), 
Moscow Vindava_ Ribinsk 
Ekaterinensk R. W. Co., Riasan Ural R. W 
Co., Franz Krull Works, Donetz Hegurieff 
W orks 


The machine is also in daily use in tech 


ig 
Railway Co., 


nical offices by writers, scholars, members 
of the Douma and men with high adminis- 
trative and social positions. 

The Russian Government Department of 
War and Navy and the Ministry of Ways 


and Communications are contemplating the 
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purchas fa nun of outfits. The Se 
retar) State, Grand Dukes and person 
of H. M. Suite ha been interested in the 
ippliance through the exhibition above 
men 
rgies of the International Engi 
neering & Trading Co. are not being direct 
ed wl to the ge cities, although it is 
but natural that tl rst users should Instantly Get- at- -a- -ble Files 
Smad HOE ne Se OS ‘hey are ‘‘a joy’ get-at-a-ble files” fully illustrated and 
Moscow \ggressive concerns in outlying : : 
pr S e rapidly realizit g the value Don’t take our say so tor this. described. 
the phonograph as an aid in the expeditiou Send for the proof. If the book does not prove to you 
d proper handling of business  corré the joy and satistaction to be derived 
aad ad axe stenting i aes ta Your request, written on your busi from “instantly get-at-a-ble files” we 
sure ness stationery, will bring youour big, shall not expect to hear from you 
R new, fully illustrated ‘ F iling Systems again. 
300k’’ by return mail, FREE 


On the other hand, if you are con- 


RAILROAD MEN VISIT BURROUGHS 
we shall not need to urge 


fully postpaid. . 
7 poe vinced, 





FACTORY. In this book you will find ‘insta you to test — 

\ din nvention in Mt. Clem 
ens \ugust 2 and 3, the standing com 
mies on Sane soxceos of Sneeancel e uality Complete Line 
tion American Railway Accounting Of ee he . 

Seats wade wie to Detroit ¢ [his includes standard size Vertical and Lateral Cabinets, solid and in sections, 
hcers ice i specia tri 0 » oO t< ‘ 

; aa ‘ Fractional Section ( nettes’’), Correspondence, Desk and Card Trays, Transfer 
visit B ughs Adding Machine Com Cases, Folders, Ca rds, and all other filing supplies —the most complete line offered. 
anv in connectior th an explanation of Se a ee 
pa ; anes ex] All these filing supplies are 

\lechanic: Devices for Accounting pur fully described in our big new 
poses” which was one of the subjects take1 Filing Systems Book’’ which 
| the meetin you may have for the asking. 
KF. A. Willard, manager of Railroad Sales We si nd iv FREE and post- 
a > : paid to those who write on their 
Department of tl Burroughs Company ; Ss as 
git : busine itionery. 
met the mmittee at Mt. Clemens and 
escorted the members through the Bur 
onghs tactoty explaining the (stem. 40 Mr. Dealer 


velopment in the way of up to date add 


This Is for You! 


ing machines 
Phe mmittee was especially impressed Only one Office Supply House in a 
' . ‘ pf 3 sits jae cali ullowed to handle the B-M 
with the No. 17 Duplex ACT Carriage con- Quality I 
trolling the counters S&N Electric Bur This “Exclusive Agency Plan’’—with 
y ne f . any’ ere ir co-operation and advertising—is 
roughs, one of the company’s most = cent bringing big results to the people who 
models designed especially for railroad handle our goods 
work In some rich territories, we have as 
ft yet, no representative. 
Those who visited the factory were Consequently, we are ready to listen 
W. H. Anderson, auditor of freight ac meth wise” house oqntea se Soa 
. * aid € 
counts, Union Pacific Railroad, Omaha, Ne \ i ' f th 
. . - our cality may > one 5 
braska; Geo. Becker, auditor of receipts, ate eee at 0 


Louisville & Nashville R. R. Co., Louisville, 
lf you are in position to handle an 
ae 





Kentucky; A. A I layes, ireight auditor, “Exclusive Agency Plan", why not write 
Atchison, Topeka & Santa Fe Ry., Topeka, lay 

a1) S 4 : 4 ) q SSis ¢ re ral } i 
Kansas; R. E kK imball, assistant general Getting together may mean increased 
auditor, St. Louis & South Western Ry., St profits for both. Just address— 
Louis, Missouri; R. E. Berger, auditor of 
freight accounts, Wabash Railroad, St. B M C 
Louis, Missouri; T. O. Edwards. auditor, rownhe- orse 0. 
\ oO S 0 Slani< y ‘e as 2 t- Ss S 

L rgan Louisiana & lexa -_ R. & $ .S 109 Hovey Street, 
Co., New Orleans, Louisiana; W. S§S . 
Thompson, auditor of freight and ticket ac | Muskegon, Mich. 
counts, C. B. & Q. R. R. (Lines West), 


Eedson, author 
an Central R. R 
Jones, auditor of 


Washington, 


Omaha, Nebr aska: Thos 
of freight accounts, Michig 
Detroit, Michigan: E, T 
revenue, Southern Railway, 
E..¢ 








The Rotary Lineograph 


New Model Clean Simple Expeditious 
Weight, complete, 8 lbs. Prints anything from a postal 
to a foolscap. 

The Most Modern, Simple and Rapid 
Duplicating Device on the market. 


IMPORTANT rectSing’ the ‘user to purchase or use 


TWO NEW TYPEWRITERS. 


The demand for 


typewriters is so great 


in Austria-Hungary that two Austrian 


firms are bringing out new models and, our supplies. We make the, best and eclentifically 
c= on x adie st adapted materials, regardless of the great reduction in 
when perfect, will adapt a part of their eclling prices trom those.which fitherte Gbtelaed, 





. and are under no necessity to resort to expedients other 
han the superior excellence of our goods to retain patronage. Send for Price Lists and Descriptive Booklet. 


AGENTS AND DEALERS WANTED 


THE LINEOGRAPH COMPANY 


used for the making of ma 
manufacture of the machine. 
said to be an imi 


and will be put 


factories now 
chinery to the 
The new machines are 
tation of the 
market 


7 99 kers of Duplicators and Su 
“Underwood 112 FULTON SIREET NEW Ri, U. S. A. 





on the next 





spring. 





ee om re 
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Rebuilt 


Typewriters 








Are “Ready 


Money makers” 


“General 
Rebuilt” 


Typewriters 











Are the Best. 
We Produce Them 





The largest 
supply in 
the world 
—at best 
advantage 
to buyers. 


Each Machine Guaranteed! 


GENERAL 
TYPEWRITER 
EXCHANGE 


(INC.) 
21 Murray Street, NEW YORK, U.S.A. 


W.H. BEARDSLEY, Director 











| 
| 
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about small things. 
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NEW POPULAR PRICED STAND. 
The illustration 


tpyewriter 


accompanying shows a 
stand 


Fowler-Manson-Sherman 


new being furnished to | 
dealers by the 
Cycle Manufacturing Company of Chicago. 
The new stand embodies a new feature of 
enables the manufac 


construction which 


turers to produce the stand at a very at 
tractive price 

This stand is of a class with the com 
pany’s other tabular stands which are used 
manufacturers of office appli 


kind \n especially 


interesting feature of the 


by leading 
ances of nearly every 
Fowler-Manson 
Sherman construction is the fact 


that the 


type ot 
stand materially reduces the noise 





5 
& e 
ee * | 
wd 


POPULAR PRICE STAND, THE FOWLER 
MANSON-SHERMAN CYCLE MFG. CO. 
the typewriter One manut 
vs them 6% large qu sytit ‘ 
ide the statement that the stands redu 

the noise eighty per cent Cat 

particulars and -prices will be s tl 

request to the Fowler-Manson-$ 
Cycle Manufacturing Cor t 
ddress bove 


TELEPHONE TABLET TRANSFER. 


The Roneo Company of New Yor 
facturers of such well-known dé es as 
Roneo Letter Copyers, Roneo Pet Shar 
eners, Roneo Cleaned Typewriter Ril 
etc., have secured control for the worl 
the Modern Pelephone Tablet paten 
heretofore- manufactured and sold by the 
Hoge Manufacturing Company 
York, and will proceed to market same as 
the “Roneo Telephone Tablet.’ 

This article will be sold on an ex 
gency basis and correspondence from deal 
ers is solicited. The Roneo Company ré 
port continued success with the Roneo Pen | 
cil Sharpener. They claim that they ar 


able to dispose of them just as fast as they 
can be supplied by the factory 


criti al 


Hale | 


Make it your habit not to _ be 
Edward Everett 





Boston 
Typewriter 
Enamel 


A Lustrous Black 
Finish which is quick 
drying and therefore 
requires no baking 
Matches baked ja 


panning. 


Easily Applied 
Use a Brush 


Thorp & Martin Co. 


Parts, Platens, Tools Supplies 
BOSTON, U. S. A. 











and 
CARBONS 


art 





; tured v 
view to meet the most ex 
mands—a characteristic 

the dealer’s knowledge. 


Supply Your Customers 

with a quality that will insur 
satisfaction and continued ] 
age. Talk quality first—then p1 

Typewriter Ribbons for a 
chines. 

Carbon Paper 

Typewriter, Billing, and pencil 

for all purposes. 


Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckey : Ribbon and Carbon 


Company, *"! 5, Geir Ave. Cleveland, O. 
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U. G. CASE SPENDS PLEASANT VA- | 
Check the Articles that You Use | CATION. 
and drop in the mail, but be sure to check | U. G. Case the A. B. D ‘ 
the articles that you use even if they are with his family, is spending few 
only leased or on trial the S ( 
g g trip they 
Adding Machine : St. J 
\ Let 
Typewriter g et ( rsi 
Phonograph ng: — . ; 
Autographic s P | 
Register ‘ West. Th 
P, 1s Che 
Bill-Lading ved ( 
Machine Seven Falls, king dow1 
upo n the d yt 
Card Cabinet (size) Ae ea GS e, af "ane 
Telephone . = witicca 
Dun or Brad- CG irden the God é 
| z 
streets Book | 3 by the balanced re 
” es over tl S S i! 
Special Machines | ; Manit 
**as Convenient as Your Favorite Pen’’ | I 1 nd a vy visited more friends 
My business is to locate your Adding | tack of the return rt No. 40 Umbrella Stand 
Machines and Type w riters, your Tele-]| | ittle while ( \ Golden or Early English Oak. 
phones, Bill of Lading M achines, Auto-}| , nage Fs 30 inches high. 
graphic Register Machines and Small Card J | eee ee 
er om Cabinets, your Dun and Bradstreets ty the ] 
Book, etc, where they will do the most 1 | made on the f ° 
good. Will you cut out this ‘ad’’ andsend || , g go} ut a cloud uilroa ( ) Mf Co 
it tome? That’sallI want, but I want | z a Ther - ‘ onre " avis e 7 
you to de it now. HENDRICKS. = - “2 : 
Mt. Vernon Street | oa pio SHELBYVILLE, IND. 
Adjustable Table Co. fiat'tende mic. || | Mccain Syste anh Geena 
| : , MANUFACTURERS OF 
in that it 18 aS mot I is Ul | 
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Subscribe today to 


Office 
Appliances 


SISISSASS ISS SSASS SAAS SA Sa 


O1 - compl te information 
on everything new and 
up-to-date in office sta- 
tionery, furniture and 


Price, $1.50 per Year 


Special Trial Subscription 
4 Months for 50 Cents 
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The Office Appliance Co. 
CHICAGO 


417 So. Dearborn St 
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cag and possibly safer after ri 


pone aoe ae ee Costumers, Umbrella Stands, 
Toilet Cabinets, Waste Baskets 





COLUMBUS CONCERN TO TAKE 
ek fa a eae, OFFICE & CAFE TABLES 
E. H. Sell & Co., the Il ks 
ce ‘dealers at. Columl cd. 
the near future to 
the city, at 53 East Gay street Write for our 
' en ee eae ae Office Furniture Catalog 
é din is t é S é 
height of solid concrete, with white enan 
ed brick front and entirely firepros 
[The main sales room will be 30 feet wid 
1 187 feet deep with elevators to tl 
upper floors. The second floor will be 
| 


cupied by the bindery and the manufactur- 


lepartments, where the most up 


date machinery will be installed 
The building is arranged with a view 
the greatest possible convenience in hand 
li expects 
about 


business. The company 


ng the 
be installed in its new 
Nov. 1. 


quarters 


WANTS AGENCY FOR AMERICAN 
GOODS. 


H. Rotherham, manufacturers’ agent, 430 | 
Bourke street, Melbourne, Australia 


to correspond with manufacturers « 


" desir¢« Ss 


f good | 





appliances who want to expand their 


Australia. Catalogues, prices and 


office 


No. 427 Waste Basket 
bias sah: tk) Malik od dead Golden, Early English or Fumed Oak. 
2 oe oS ee oe eee Size, 12x12. 
Height, 19 inches. 


trade to 
ill particulars should 
address 


above 
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L. C. SMITH & BROS. CO. EMPLOYES 
HOLD OUTING. 

The annual outing and basket picnic. of 
L. &. Smith & Bros. Typewriter Company 
employes, held Saturday, August 12, 
attended by the entire factory force, with 
wives, children and sweethearts. Between 
two thousand and three thousand tickets 
were sold and a delightful day of fun and 
frolic was spent at Long Branch, a popular 
lake resort near Syracuse, which was en 
gaged outright for the Em- 
ployes’ Association. 


was 


day by the 


The factory was shut down for the entire 
day in order that a full day’s sport might 
be afforded. The entertainment consisted 
of a program of athletic events 
by H. Northway, a ball game between the 
undefeated Smith Bros’ Factory baseball 
team and a picked nine from several of the 
best teams in the neighboring manufactur- 
ing town of Baldwinsville, the score being 
11 to 2 in favor of the factory team. 


arranged 


Wilson’s Band, employed for the occa- 
two popular and 
music evening. 


sion, gave concerts of 


classical afternoon and 
There was bowling, dancing, boating and 
riding on the scenic railway without limit. 
while the young children enjoyed the 
swings and merry-go-rounds. 
The real feature of the day was the 
presence of the women and children mak- 
ing the event a “family affair,” typical of 
the prevailing spirit in the Smith Brothers’ 


organization. A handsome sum was cleared 


for the Employes’ Association and _ the 
event was a source of unlimited satisfac- 
tion to all who were interested. The ac- 


companying cut shows the committee who 
arranged the details of the outing, of which 
Charles Pross was chairman and Robert M. 
Potter secretary and treasurer. 
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BURROUGHS SYSTEMS DEPART- 
MENT BUSY. 


f Systems Service of 


The 


Department « 


the Burroughs Adding Machine Company 
has issued ten systems folders during the 
last few months, giving new business sys 


tems for different lines of business 
All of 


formation collected by the Service Depart 
Burroughs ma- 


these folders are based upon in- 


ment from the Users of the 


chines in all parts of the country 


them describes a number of 
the cotton 


others in 


One of 


forms used in business, another 


in department stores, coal mine 


laundry busi- 
Other 


accounting, lumber business, 
ness, and the hay and grain business. 
folders deal with the new Numerical Tran 
sit System, 
and one is a general folder. 

All of folders are full of 
systems information, practically no 


pay-rolls, monthly statements 


these business 
adver 
tising, and are furnished, without cost or 
obligation, to any business man who wants 
them. 


AUSTRIAN DEALER IN JU. §&. 


Jacob Ehrlich, a member of the firm of 
Joe Lesti Nfg., Vienna, Austria, is now in 
this country, having arrived a short time 
ago on the steamer Kaiserin Auguste Vic- 
toria. Mr. Ehrlich 
represented by his firm, including those of 
the Royal Typewriter Company at  Hart- 
ford, and the Elliott-Fisher Com- 
pany at Harrisburg, Pa. On his return he 
London 


will visit the factories 


Conn., 
will stop over for some days in 
before proceeding to the Continent 





Errors, like straws, upon the surface flow. 
He who would reach for pearls must dive 
below. 
—Dryden 





GETS BIG TYPEWRITER ORDER. 


The Typewriter Exchange of Regina, 
Sask., Canada, dealers for the Smith Pre 
mier Typewriter in that province, recently 
secured a large order from the Regina Fed 
eral Business College for Smith Premier 
machines to be installed at once to stand 
ardize their equipment in that machi 

The Exchange recently installed an ex 
cellent display of typewriters at the Do 
minion Exhibition 

H. A. Johnston, Canadian supervisor of 


the company, visited the Exchange and at 


tended the exhibition. 


A CIRCULAR TO HELP THE SALES. 


The Ireland & Matthews Company of De- 


troit, manufacturers of sanitary brass cus 
pidors and other metal specialties, are fur 
nishing the trade with a splendid little 


three fold circular describing several styles 


of their brass cuspidors. These circulars 
are intended for enclosure with the deal- 
ers’ mail and are well calculated to stimu 


late the demand for such goods among the 
customers 
HANDLING DICTAPHONE IN GOOD 
TERRITORY. 
The Franklin Press Company of Pueblo, 
Colorado, has taken the agency for the Dic 


taphone covering the city of Pueblo and 
the surrounding territory 

This is a good field. In Pueblo, Cripple 
Creek, Canon City and other towns not too 
far distant there is plenty of mor and 
active business. The Dictaphone should 
find many users in this district. 

An advertisement is going to have its 
own way, regardless of what you think 
about it 





ARRANGEMENTS COMMITTEE, L. C, SMITH & BROS. TYPEWRITER CO., EMPLOYES’ ANNUAL OUTING. 
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Enforeces Correct Records 





National Office Register furnishes you a 
mechanical check on office transactions 
Bank checks, deposit slips, invoices for goods purchased, bills 


paid, cash and charge sales-slips, and other office slips must 
bear figures correctly printed by the register. These~ figures 


validate the slip. 
This enforces a correct record because the register records what 
it prints. 


Each class of transactions is added on a separate set of adding 


wheels. 


The register enables you to check quickly all records and know 
that the information your office gives you is correct. 


It cuts down office detail and enables bookkeepers to spend 
additional time on the more important work of the office. 


The National Cash Register Company 
Dayton, Ohio 
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Madison Square Garden, New York, October 23 to 28, inclusive, 1911 
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The Diagram on the opposite page indicates spaces sold up to 
Saturday, September 2nd. 


FOR THE 


1911 ANNUAL BUSINESS SHOW 


Madison Square Garden, October 23rd to 28th, inclusive 


Addressograph Co., Chicago. 

American Telegraph Typewriter Co., New York. 
Baird Electric Co., Chicago. 

Blaisdell Paper Pencil Co., Philadelphia, Pa. 
Bumps Paper Fastener Co. 

Burroughs Adding Machine Co., Detroit, Mich. 
C. Howard Hunt Pen Co., Camden, N. J. 
Columbia Phonograph Co., New York. 
Commercial Supply Co., New York. 

C. & R. Sales Co., New York. 

C. S. & R. B. Co., Chicago. 

Dalton Adding Machine Co., Poplar Bluffs, Mo. 
Edison Business Phonograph Co. 

Felix F. Daus Duplicator Co., New York. 
Flexotype Co., Burlington, N. J. 
Graham-Chisholm Co., New York. 

Graber Calculating Machine Co., New York. 
Hall Stamp Affixer Co. 

Hammond Typewriter Co., New York. 
Kalamazoo Loose Leaf Binder Co., Kalamazoo, Mich. 
Library Bureau, New York. 

Meacham Addressing Machine Co., New York. 
Modern Methods, Detroit. Mich. 

Montague Mailing Machinery Co., New York. 
National Automatic Typewriter Co., Cincinnati, O. 


| National Cash Register Co., Dayton, Ohio. 


National Distributing Corporation, Washington, D.C. 
National Envelope Sealing and Stamping Mch. Co. 
Office Appliances. 

Office Outfitter, Chicago. 

Postcraft Co. 

Rapid Addressing Machine Co., New York. 

Rapid Mail Opening Machine Co., Chicago. 
Reynolds Envelope Sealing Machine Co., Chicago. 
Rogers Addressor Co., Chicago. 

Royal Typewriter Co., New York. 

Saunders Envelope Sealer Co., Boston, Mass. 
Sanford & Bennett, New York. 

System Co., New York. 

Thaddeus Davids Ink Co., New York. 

The Elliott Co., Cambridge, Mass. 

The Motabrader Co., London, Eng. 

The New York Commercial, New York. 
Underwood Typewriter Co., New York. 

Universal Stamping Machine Co., New York. 
Unit Steel Cabinet Co., New York. 

W. A. Morschhauser, New York. 

W. W. Ramer, New York. 

White Stamp Affixer Co., Boston, Mass. 


This will be the greatest Business Economy and Efficiency Exposition ever held 


anywhere. 


It affords manufacturers of business equipment an opportunity to show and 
explain their devices and methods for time and labor saving to thousands of interested 


buyers. 


By advising us now a good space can be secured. 


ANNUAL BUSINESS SHOW CO. 


150 Nassau Street 
NEW YORK 


Complimentary Season Passes will be furnished dealers and officials of firms and corporations who will write for 
same on their letter heads, enclosing addressed stamped envelope. 
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THIRTY THOUSAND BUSINESS MEN 
know how bookkeeping and 


accounting efficiency may be 


increased 30 per cent by the 


Kalamazoo Way 


i ie chief claim and reason for the use of a Loose Leaf Binder is the matter of economy, and unles 


9? 








The Home of the Kalamazoo. Efficieney begins at home 


the construction of the binder is such as to insure long usage and rapidity of operation, there is posi- 


tively no real economy in the use of same. 
_A Loose Leaf Binder to be really effective must be rapid of operation, an1 must have unlimited expan- 
sion and, above all things, must be durable. The ‘‘Kalamazoo” binder possesses these features to a 


t 


degree that is possible to obtain in no other binder. In fact, the ‘‘Kalamazoo”’ binder is the most econo- 


mical binder pre duced. 


the ‘‘Kalamazoo” binder is constructed of the very b materia | 
ou ant to Anow that it is possible to produce. The construction of the covers ar 
of such a character as to insure the very best wearing quality 


This is due to the fact that the binding does not come in contact with any metal of any kind anywhere Ihe 
construction is such that the surface underneath the binding its resilient, no metal. This is what insures you against 
the possible wear on the binding 
lhe binder is the most rapid that can be constructed. This is accomplished by the use of the Rapid Opening Devic 
vhich operates entirely independent of the capacity mechanism in the right cover In other words, you can bind in the 
‘‘Kalamazoo” one sheet or one thousand or more and obtain the space to accommodate the heets from the mechanisn 
in the right-hand cover, and then you always have 3 inches of additionil expinsion in the left-hand cover operated by 
| the 


the Rapid Opening Device as quick as a flash. In fact, the binder can be opened, a sheet removed and inserted and 
binder closed and ready for use before you can find the key to an ordinary binder 


Let us send you full information regarding the ‘‘ Kalamazoo’ 
binder It has benefited others It will benefit you. 

The ‘‘Kalamazoo Automatic Index"’ is the wonder of the age. By the use o 

every kind, increasing the capacity of the binder, and save you 334 he of 

can adapt this index to your requirements 

Besides the regular Kalamazoo and Automatic Index, we have a number of special devic 

every requirement 


Our Efficiency Methods and Devices will save you from 30% to 50% of your operati 


yo , 
Sal Write for it TODAY ft, 













We want gocd live Dealers. Preis = 
Good territory | 


in the South 





now open. 


Write for par- 








ticulars. 





One sheet in the Kalamazoo, yet the book is complete. 


Kalamazoo Loose Leaf Binder Co. 


GEO. P. WIGGINTON, Gen. Mgr. 
KALAMAZOO, MICHIGAN 


1000 Leaves with room for more. 
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REMINGTON BOOTH AT THE TURIN EXPOSITION. 


TWO INTERESTING EXHIBITS AT 
THE TURIN EXPOSITION. 


Italian City Gives Wonderful Industrial 
Exposition at which Typewriters 
Occupy Important Place. 

EW people who pass through the gal 
lery of Machinery Hall at the Turin 
Exposition where machines in motion 

are displayed will fail to be attracted by the 
Remington Typewriter exhibit, for this is 
one of the most prominent exhibits in that 
It has a splendid location in the 
In addition to this 


gallery. 
center of the main aisle. 
advantage of location the striking appear 
Remington booth 
part of the 


ance of the commands 


attention from every gallery 


The main architectural feature of the booth 
onsists of four very large statues. Thess 
statues h nearly nine feet high, ar 
mounted on four great twin pillars and up 
hold an electrical illuminated sign upon 
each side of which is a large Remington 
Red Seal. This sign is a very conspicuous 


ne, its brilliance attracting the attention of 


\ tor ll over the gallery. 
Rich curtains of dark blue plush form the 
ckground of the booth and upon thes« 
the w Remington” is brought out prom 
nently in a lighter shade. The decorativé 
scheme of the stand is carefully carried out 
In every rt of the structure and the result 
a highly artistic and attractive booth 
Having been drawn to the stand by its 


1 


utward appearance, the visitor finds much 


of interest within the stand. For one thing 
there is the work of the expert touch oper 
ators whose work on blank keyboard No 
10 Visible Remingtons is a source of great 


Then there is the 
auto 


interest to all visitors 
machine which 


No. 10 Remington at 


so-called exercising 


matically 


operates a 


the remarkable speed of about 1,000 strokes 


per minute \nother motion display shows 


a Remington Adding and Subtracting Type 


writer being automatically operated. 
A stationary exhibit which holds its own 


with the motion exhibits is that of a two 
hemisphere map of the world upon which 
the location of each of the 530 Remington 


Typewriter Salesrooms the world over is 


pointed out by means of a strand of col 
ored cord 

. . ‘ 

Right in the center of the stand is anoth 

which graph 


interesting exhibit 


history of the 


er very 
tells the 
from the 


ally Remington 


Typewriter beginning down to 


the present day. This is made up of one 


machine of Remington model from 
the No. 1 Remington to and including the 


No. 1] 


every 


Remington. Each machine shown its 


perfect working order and ready to be 
sed 

From top to bottom and from front to 
sack this Remington Typewriter exhibit at 
the Turin Exposition reflects great credit 
upon the gentleman to whose energy and 
efforts its due. This is Mr. 
Cesare Verona, who through his extensive 
rganization represents the Remington 
throughout Italy. Mr. Verona is indeed to 
be warmly congratulated upon the highly 
successful character of this exhibit. 
Standard Folding Typewriter Exhibit Made 

By Mr. Verona. 

(One section of Mr. Verona’s booth was 
devoted to displaying the Standard Folding 
[ypewriter, as he has the exclusive agency 
for Italy for this machine as well as for 
the Remington. This folding writing ma- 
chine is made by the Standard Folding 
lypewriter Company, of Groton, N, Y., and 
ts unique design aroused much attention 


success is 


on the part of visitors. 

Of course, the feature from 
Standard Folding Typewriter 
name, i. et, the fact that its paper carriage 
folds down over the keyboard and permits 
of the machine being readily inserted in a 
neat compact case, was much commented 
upon. So also was the simple construction 
of the machine and the fact that it has so 
few parts compared with the larger ma- 
chines. Another point that was much ap- 
preciated was that this machine has a front 
stroke type bar and is a real visible writ- 
er, whereas other portable typewriters 
write by means of a type shuttle. 


which this 


derives its 





TAKES POST AS MANAGER. 

B. K. Orr, an experienced business man, 
has become manager of the Indiana Office 
Stationery and Typewriter Shop at Fort 
Wayne, Ind. Before taking his present 
position, Mr. Orr was in the insurance busi- 


ness. 





Ralph Quinn has been appointed extra 
salesman for the Reading, Pa., office of the 
Smith Premier Typewriter Company. 








EXHIBIT OF THE STANDARD 





FOLDING TYPEWRITER AT THE TURIN EXPOSITION. 
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The Reynolds 


Envelope Sealer 


is a wonderful device that will seal all sizes of letters 
without adjustment—seal them evenly and efficiently 
regardless of the size at the rate of 100 a minute. 
Although run by hand, this machine will probably do 
more and better work than any high-priced motor driven 
machine on the market. The low cost, $35, as against 
$100 to $150 asked for the more complicated machines, 
places it beyond the power of successful competition 





Showin the Reynolds machine : 
sealing ait sizes of letters without Read what others say of it: 
adjustment. Capacity 1 per é . 
, Tx8x14 “We have used a motor machine for some time. The ‘Reynolds’ 
minute. Glee of machine, 7x8x Hand Driven Machine beats it." W.C. Free, President Free Sewing 


inches. Weight 20 pounds. Pat- . : 

ented U. s 910; foreign allowed Machine Company, Chicago, III. 

and pending. “The * a Machine’ is the best Envelope Sealer I have seen at 
any price.’ . O. Evans, President, Provident Securities Company. 


DEALERS 


In the hands of a live dealer. a dealer who is a salesman as well, this device is 
proving the biggest kind of a money-maker. There is still some unassigned territory, 
and if you write us at once you will be doing a big business with this machine in thirty 
days. If we believe that you can do the business satisfactorily we will appoint you 
our exclusive agent, and turn over to you all inquiries that come direct to us from 
your field. 


This is your opportunity. We want the livest concern in your town to handle this 
roposition. Not necessarily the big firm with a high rating, but the concern that can 
andle the machine on a plan of presentation to the user. Properly demonstrated, 

the machine will get the order every time. It requires only intelligent effort on the part 
of the dealer who is willing personally to place the merits of the machine before his 
customers. Write today for full particulars. 


H. J. REYNOLDS & CO., 157 No. State Street, CHICAGO, ILL. 
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Office Desks 


Medium Priced 
Durably Built 
Conveniently Arranged 
‘*Never-Stick’’ Drawers 


DEALERS 


We have been making a specialty 
of office desks for years, and have 
recencly added a complete line of roll 
top, flat top, and standing SANI- 
TARY DESKS. 

Dealers find this line a money- 
maker. It is popular in price and 
quality, with a good margin of profit. 

















NEW CATALOG JUST ISSUED. WRITE FORONE AT ONCE. 


THE TELL CITY DESK CO. 


TELL CITY, INDIANA, U. S. A. 





























| amen 
_ mena. 





THE C. Ss. & R. B. CO’”S DELUXE 
LINE OF LOOSE LEAF DEVICES. 
It was just a year ago that the C. S. & 


R. B. Company issued its first “Consumers 





lirty-two page booklet des 


ing a selected line of the most popular C. S 
& R. B. loose leaf devices and systems 
intended for the dealer to mail out 
consumers 

The first Consumers’ Catalog was largely 
in the nature of an experiment, to discover 
if the stationery trade, and especially 
smaller dealers, who could not afford 
cial catalogs of their own, could 
literature to advantage 

The past year has proved a very success 
ful one for the new departure. Many ni 
stock accounts have been added, and in near 
ly every instance the dealers, who hav: 
made good use of the advertising help fur 


nished by the company, have reported | 
splendid progress. 
The following extract from a letter 
cently received from the Lake Shore Press 
of Sandusky, is characteristic of many such | 


letters coming to the Sales Department 
“We have had quite a number of inquiries 


since mailing your catalogues and expect 


to close deals for several ledgers withi: 

a short time. A recent inquiry came fron 
an insurance agent who desired a ledger of 
the De Luxe type with stock sheets for the 
insurance business, and another from 
manufacturer of stock foods, etc., who de 

sires a loose leaf device for keeping record 

of salesmen’s commissions and _ sales \ 
wholesale liquor house is in the market 
for a journal and is very much impressed 
with the outfit which we sold to J. H. Her 
man of this city, which consisted of a De 
Luxe Ledger and Transfer. Mr. Herman 
ft sheets from 


has since ordered a supply 
you through us 

“We have just ordered goods for th: 
of Sandusky, Water Department, and w 
are assured more business if our line is sat 
isfactory. There is more demand for loos« 
leaf binders than we had any idea there 
would be, and, judging from the inquiries 
we will soon be able to send you other larg 
orders.” 

In this issue of Office Appliances the C. S 
& R. B. Company announces the new “De 
Luxe Line of Loose Leaf Devices,” whi 
has been evolved from the line shown in 


their first “Consumers’ Catalog.” “This 1 
line is by far the strongest stock prop 
tion we have ever put up to the dea 


says Mr. Fargo, sales manager of th 
pany. “It is not a large line, but it covers 
every loose leaf requirement from the g] 
est priced current binders down to tl 
cheapest sheet holders 

“The Ledger De Luxe of course heads the 
line. This splendid steel back binder has 
recently been improved by the addition of 
the new curved hinge, which allows the 
covers to fall back and rest on the desk 
without throwing the leaves into a curved 
position. 

“The De Luxe is shown with a new price 
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list of special sized binders with stock 


; 


metals These binders will hereafter take 


a lower list than special binders which | 

have metal parts with other than the De The New QM e . 

Luxe standard gauge 

“The De Luxe binder, coupled with the N O. j 0 re 
eet) 


new De Luxe Flat Opening leaves, and 


Pubreco Fibreloid Indexes, makes an ex ($35.00 Retail } M oO d e ] 


ceptionally attractive loose leaf ledger t 
fit, as nearly perfect in every respect as can 
be mad 
\ new lift up post binder, which will be 
known as the ‘Keyless Ledger,’ has just 
been added to the DeLuxe line. This 
binder in outward appearance resembles the 
popular ‘Doyle’ Non-protruding Post bind 
er, but it can be instantly locked or un 


locked without a key, and the expansion 


posts provide a convenient means of adding 


or removing leaves without displacing the 

p er or sheets. The ‘Keyless Ledget 
makes & high grade medium priced ledger 
outnt 

‘The Jewel and Black Beauty Ledger out 
fits complete the ledgers in the De Luxe 
line [These are splendid medium and low 
priced outfits intended for the use of small 
merchants and professional men. 

‘The Peerles line of transfer binders is | 
ilready well known, although it is hardly | 
a year old. These are high grade sectional 
post binders with tubular irons and exposed | 
nickel ends. They are furnished in four 

1 


grades of binding, two with metal hinges 


and two without. 
“The popular Star Sectional Post Binder, 





carried in stock in a size for every stock This little machine embodies most of the advantages of other Roneo, 
sheet on the market, supplies the demand Copiers and has certain distinctive features entirely its own. 
for a covered end transfer binder for gen : ’ ; : 
ang ek a a elle a It meets the demand for a good, low priced copying device. Letters 
eral office use. This binder is now stocked : : ' ue, 
invoices, statements, etc., etc., automatically copied WITHOUT THE USE 


in Russia and corduroy binding in all the | Mee . as 
regular Star stock sizes, affording a much OF WATER OR CARBON. Suitable for letter-book or loose leaf filing. 
ae ae ee _ . anafere Copying paper, moistened at the factory, prepared ready for 
lower list on Russia and corduroy, transfer A FEW DISTINCTIVE FEATURES use and perforated at regular lengths assuring uniformity of 
utting mechanism of any kind. Interchangeable copy 
| of an individual or department and the immediate 
i without springs, requiring no adjustment and con- 
sure necessary. Letters or documents to be copied are 


than heretofore. copies and avoiding entirely the use of a knife « 
aed, 2 2 . f winding reels permitting the copying of the r 
The oty le M Impre ved, a sectional post removal of the copies. Automatic pressure sect 








nd : oa : > » 9 trolled by a lever permitting any degree of pres 
storage binder, = show " - the De Lux automatically gripped, copied and discharged from the machine. Blurring or mutilation of originalsimpossible 
line with a new list covering all of the stock — : : a 5 
sizes shown in the Star Het. This will be | Sold through exclusive agencies only. Your territory may be open. Bet- 


7 r9°4 » 6 ve ¢ . are 
appreciated by the trade as there has been ter write and get particulars. 





a big demand for a low priced binder of this 


kind 


“In the solid post binders there will be Automatic 3 
the Snaplock, a splendid new button binder 9 enc 
with slotted top, intended for current use, Screw 


Cutting Sharpener 


the style ‘C,’ which can be adjusted to any 


gauge, and the style ‘T,’ already well known 
as one of » best sol st storage bind , ; 
= ee Acknowledged the best. Sharpens any pencil. 
ers 

‘In the sheet holders there will be the Automatic feed and pencil stop. Cutter guaranteed to stay sharp a year. 
style ‘A’ Aluminum Holder, the style °H Works on the scientifically correct principle of the metal cutting milling . 
louble | ge, an e style ‘J’ Single . ey ia“ ; ; 
Doeble Hingt, sat te ‘sm 2 Aol machine. Gives blunt or fine commercial point. 
Hinge holders, bound in full government me ; : : : : r 

Nineteen inches of cutting surface with the wear equally distributed. 


waterproof khaki 
The Tengwall File. known all over the 


world is 1 most successful file’ binder, 
and a new line of Corporation Minute ONFO OMFANY 
books. which will be shown in both full rus 


] } ] : } ] ‘ ¢ . > > 
Sia and hali russia bindings in a complete 
range of standard sizes, will complete the 371 BROADWAY - ° ° NEW YORK 
a Branches and Agencies Everywhere 
“Our idea is that by concentrating our 
efforts upon this small but comprehensive 











Buy a 
C. A. Cook 
Office Chair 


and see for yourself what an 
easy, comfortable, high-grade 
product it is. We know that 
when you have once bought a 
“COOK” Chair for your office 
that you will hereafter insist 
upon having this kind only. 


COOK OFFICE CHAIRS can 
be secured from any live office 
furniture, stationery, or supply 
dealer of your city. If your 
dealer does not handle them, 
drop us a postal card and we 
will tell you of one who does. 


Better write us anyhow for our 
catalogue and prices so that you 
can file it for future reference. 


DEALERS 


We have a big opportunity for 
wide awake dealers to handle 
our high-grade quality office 
chairs in each town. If you sell 
ribbons and carbons or any 
thing else in the supply line 
and do not also get the chair 
business, you are losing money 


Drop us a line to-day, and we 
will show you how we can in- 
crease your profits at once and 
enlarge your selling field 









(A. Cook (0, 


Manufacturers 
16-28 Osborne St. 
Cambridge, Mass. 











OFFICE APPLIANCES 


line we can give our trade better service, 
better quality and larger profits than ever 
before. 

“We believe the dealer will at once ap- 
preciate the advantage of reducing the num- 
ber of binder styles to the minimum, 
which will enable him to carry a greater 
number of stock sizes than hetetofore.” 





ROBERT W. DORNETTE. 

The passing of one whose life’s labors 
have been frflfilled, though deeply beloved, 
is to an extent made easier to bear by those 
who are left to mourn by the sweet con- 
solation that life’s work is completed, and 
the end, though dreaded, is inevitable. But 
when the grim reaper takes from our midst 
one in the heyday of youth, in the spring- 
time of life, when the future looks glorious, 
and the rainbow of promise. shines its 
brightest, then is the shock of the specter 
of death the keenest. 

That “Death loves a shining mark” was 
never more fully verified than in the pass- 
ing of Robert W. Dornette, son of Henry 
Dornette, of the time-honored house of the 











THE LATE ROBERT W. DORNETTE. 
(From a Kodak Picture.) 


J. Dornette & Bro. Company, pioneer desk 
manufacturers of Cincinnati. Mr. Dornette 
was twenty-two years of age, and had just 
completed his education and entered into 
business life as a clerk in the employ of the 
\ult Woodenware Company Being a 
strong and active young man, his inclina- 
tion was naturally to athletics, with a 
strong love for baseball. In a game a year 
or so ago he was severely injured, and 
though able to attend to business, another 
injury in April last resulted in complica 
tions which compelled a very serious surgi- 
cal operation, and he passed away from the 
resultant shock and loss of blood. He was 
a member of the First Reformed German 
Presbyterian church, was a member of its 
junior organizations, and a constant attend- 
ant at the Sabbath school, where he con- 
ducted a class. That he was beloved by all 
was evident from the wealth of floral 
tributes and the great number who at 





tended the ceremonies at the church 
services were in both German and English 


and were a most touching tribute to 
character of the young man. His passing 
was at Christ Hospital, on Monday, Augu 
21. The interment in the beautiful D 


nette lot in Spring Grove cemetery was 


tended by members of the family and near 


relations \ touching feature of the 
neral was that his four brothers, John | 
Charles, Harry and George Dornett 
stalwart young men, by whom he_ was 
dearly loved, acted as pallbearers, and 


the casket to the grave 

The sympathy of the entire furniture 
trade goes out to his grief-stricken parent 
Henry Dornetté 
NEW ARRANGEMENT OF ALPHA- 

BET SUGGESTED. 

A contributor to the New York Times 
has suggested a change in the arrangement 
of the alphabet. We quote his words 

“Might I suggest to the various Boards 
of Education and pedagogic institutions the 
utility of a new alphabetic order of letters, 
thus 

1wertyuiop 
asdfghjkl 
zxevbnm 


“If the alphabet were so arranged d 
universally taught instead of in the art 
trary and useless, though historical, order 
then literally millions all over the world 
who are learning to operate, professional! 
or otherwise, the typewriter would have 
their path smoothed for them and be able 
to get up speed from the start 

“The suggested order of letters is_ the 
‘universal’ one, as can be verified by a 


glance at any typewriter keyboard 

“The new alphabet would, of course, have 
to have a new name, and the appropriate 
American Alpha 


bet’ will be immediately obvious to any one 


ness of the name ‘The 


who knows the history of this peculiarly 
American mechanism 
T. F. Wheless.” 

Brooklyn March 8, 191i 

lhe editor of the New York ‘limes 
ments on the foregoing as follows 

“We print elsewhere a communication 
setting forth the advantages of teaching 
the alphabet in the schools in the order by 
which the letters are grouped on the 
called “universal” keyboard of typewriters 
Our correspondent’s argument is that the 
a, Dd, ¢ 
should give place to an arbitrary b 


1 


arrangement, being itself arbitrary 


~ 


useful arrangement for the benefit ot the 
“literally millions all over the world wl 
are learning to operate, professionally or 
otherwise, the typewrite1 

“Would this reform aid in the acquisition 
of skill upon the typewriter? In what 
way should the letters be learned—horizon 
tally or slantwise? The neophyte is now 
taught by the so-called ‘touch’ method to 
assign to a particular finger each nearly 
vertical row of keys, using his thumbs or 
extreme digits in a set position as guides; 
then the keys may be manipulated as the 
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keyboard of a piano is fingered, without the 

necessity of following the movements with %y ll t th T d 

the eyes. The arrangement of the alphabet e Oo e rade 
the typewriter, therefore, is not learned O | 

as whol but in segments, a_ vertical n if 

ee each Sade We have a very large assortment 
‘Then, too, the ‘universal’ arrangement of all makes of typewriters on hand. 

is not the most scientific for convenience For the summer months we are 

in operating a typewriter. Nearly all oper- going to offer these machines at 

ators, of course, are right-handed, the most very attractive prices, and it will 

used vowels and consonants should be | be an advantage to all dealers to 

grouped so that they might be struck con- | buy these machines now at prices 

eniently by the fingers of the right hand we can offer. 

and, especially, by its index finger. Thi 





Write immediately for our latest price list. 





vogue of the ‘universal’ arrangement has | 
survived through the demands of habit and | B. D. Underwood Typewriter Exchange 
inertia, just as the present order of the 170 W. Randolph St. Chicago, Ill. 


alphabet has survived for centuries for no 
reason at all. If the reform of the key- 











board has thus far failed, what will become 
of the greater and more dubious reform of 
the alphabet which our correspondent sug 


STOW & DAVIS 
Office Tables 


gests?” 


SOME “IMPERIAL” POPULAR SELL- 











ERS. 
[he Imperial Methods Company of Chi 
cago is making some especially attractive = 
teas of deck: trae will. eiel Gets de. | offer you, from regular stock, what 


you can procure from no other single 
manufacturer —a complete and varied 
line of office tables and suites, from 
hand carved mahogany for banks and 
directors’ rooms, down to the unpre- 
tentious plain oak of the average 
business office. This policy enables 
Stow & Davis dealers to buy their 
complete stock from the one maker, 
eliminating much clerical work, and 
delay in receiving ordered goods. 








As for quality of workmanship —it is 
Grand Rapids’ finest, trade-marked and 
bearing our full guarantee. If you have 
not seen it, our graphically illustrated 
catalog will be a revelation of office 
table efficiency to you. Sent for the 
asking. Address 


STOW & DAVIS 


Furniture Company 
Grand Rapids, Michigan 





IMPERIAL BUILT-UP DESK TRAYS. 
nds « stationery stores \ tier of these 


trays is shown in the first one of the accom 























rgest cut shows a series of desk 






| Rogers The Pioneer Carbon Paper Maker 
“THE KNOWING HOW” 


There are two things that make Carbon Paper just right. One is pure chemicals 

and the other is the “knowing how’ to combine them. he “knowing 
how” is the most difficult proposition. This only comes with years of experience. 
We have been at it 41 years and ought to know how to hand you a perfect 
product. Just ask to be shown samples, they are yours for the asking. 


ROGERS MANIFOLD & CARBON PAPER CO. 


346 Broadway New York 


Established 1869 








IMPERIAL STATIONERY RACK NO. 20. 
trays, built up with sectional posts, with | 





the use of which the trade is already fa- 


la 


miliar. These sectional posts enable the of 





fice man to build up his trays in tiers, ad- | 
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DEALERS 
ATTENTION 


We devel- 
ope steady 
sales for 
dealers 
who _ co- 
operate 


100% PRACTICAL 


Any business man who is looking for the highest 
efficiency in every detail of his business finds just what he 
wants in this Uhl Art Steel Typewriter Stand and Cabinet. 


It costs less—saves office space—occupies only 4 sq. ft. as with us. 

against 10 sq. ft. for the ordinary folding desk—is moved from office Write for 
sce easily—holds enough stationery for a 

to office easily—ho 8 our deal- 


week's heavy work. 


(JHL ART STEEL 


TYPEWRITER STANDS aod CABINETS. 


ays’ _ Ips 
Let usshow you—on 15 days’ Free Trial—how it hetr 

the stenographer do more Work—sit where she saves light 
and space— where an ordinary desk would not go. Let us 
show you that a half-turn of a coves raises ra serueee caahere, 
igid on floor cr easily movable. rite us on 

4 Tf If the trial does not convince you 
will be refunded. Full particulars 


ers’ propo- 
sition. 


your business stationery. 
every penny you spen 
on request. 
The Toledo Metal Furniture Co. 
2115 DORR SI., TOLEDO, OHIO 





Closed 


A WRITING FLUID 
THAT IS 


AT LAS 





GOuUARAN TE EC DPD 


TO BE 
ACID PROOF WATERPROOF 


Ink eradicators will not remove it Water will not affect it 
Use COOPER’S PERPETUAL Writing Ink 
To Protect Your Checks and Discourage Dishonesty 


FREE SAMPLE ON REQUEST 


TO DEALERS: Exclusive Agency—Liberal Discount—Write for Prices. 


THE COOPER INK CO., 160 No. 5th Ave., Chicago, III, 

















To Make a Good Impression 


upon your customers see that they 
are supplied with 


Carter’s Ideal 
Carbon Papers 


a kind for every use. Clear cut impressions, longest 
wear, greatest number of copies and cleanest to handle. 
In every respect they are intended for and to be 


THE BEST TRADE 


Carter’s Ideal Typewriter Ribbons are made of the 
finest materials to insure perfect satisfaction. Send for 
Carter’s Codes—containing tables of Ribbon Dimen- 
sions and Interchangeable Ribbons. 


THE CARTER’S INK CO. 


BOSTON NEW YORK CHICAGO MONTREAL 








2p a gp 


(at « Att Mv escats 























jJustng them at any convenient dist 
apart 
The trays are carried in stock i1 g] 


oak, 


mahogar Vy, 


antique, golden birch mahogat 





genuine ready to build 


desired number of tiers 

The Imperial Methods Company 
placing on the market some interesting 
stationery racks, Nos. 20 and 


ustrated 


. ; 
OU, whi 


11 , 
racks ar S 


herewith 1 These 
1 


did small desk conveniences for holdi: 


necessary stationery for rapid work Phe | 

are made in oak and birch mahog 

Compartments are arranged for en 

and letterheads of five different sizes | 
The Imperial Methods Compa: 

makes a very large line of popula 

ers’ specialties, numbering over 200 


They sell to the stationery trade es 


ly, and hav ently issued a new cata 
in’ which products 
trated al d describe l \ copy ol th ~ 











IMPERIAL STATIONERY RACK NO. 30. 


logue will be mailed to any dealer upoi 
quest. 

“Imperial” lines are growing in dem 
the Methods 


been compelled to keep the factory goi 


and [mperial Company 


full tilt all summer to supply the fall 
mand for their popular goods. 


POWERFUL INFLUENCE IN COM- 
MERCIAL EDUCATION. | 


recent le (Gel 


illustrated 


a ' 


The 


City Business College of Quincy, 


most catalogue of t 


printed and 


the highest canons of the prin 


splendid book, 
cording to 
and engravers’ 
book, too, 
the big 


students 


ers’ arts It is a remartl | 


able suggestive of the size 
school. whi 


all 


Canada and 


scope of Quincy 


draws its from parts 


11 


Union, as we as from 

1coO 
The 

highly regarded as a 


Gem City Business College is 


factor in educatio1 


progress. <A recent issue of the St 


Republic has the following to say rega 


ing the personnel of the school’s 


ment | 
“The Gem City Business Colleg 

Quincy, IIL, founded in 1870 by Profes 

D. L. Musselman, with three students 

grown and developed until now it is o1 

the greatest schools of its kind in An 


the continuation 
Musselman 


tral! s 


Fortunately 


splendid school Professor 


three worthy sons of his own to 
not only worthy of their father in point 
than 


character, but sons more capable 
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taking up and continuing the great w 
so well founded by the father. 

D. I Musselman, the eldest son 41 
president of the sch v1, received his pre 


ition in the Quincy Hig 


= S! k Mulit: ry School in Fart 
ourses in the Gert 
City B ss Col e, and also. studte 
lity and judgment with whi 
ng the ré sponsibl 
posit I president oO! the college has 
the highest commendatio: 
The s nd son, V. G. Musselman, at 
tended tl Quincy High School and the 
Universit Illinois, where he took the 
r urse ollowing this by the 
e Gr City Business College 
The young man has inherited his father’s’ 
irtistic temperament. His poster and car 
I vor} are OT spe ial ¢ xcellence For 
several years he acted as assistant princi 
business department, and_ be 
ime office manager and secretary of the 
llege upon the election of his brother 
the presidency. In every position he has 


manifested the same admirable judgment 
and business application, while he possesses 
he Musselman temperament and amiable 
ind most agreeable personality. 

The youngest son, T. E. Musselman, 1s 
a graduate of the Shattuck Military School 
ind the degree of Bachelor of Arts was 
onferred on him by the University of Illi 

is on his graduation from that school in 
1910. Naturally he took all the courses 11 
the Gem City Business College, and is now 
an instructor in the actual business depart- 


ment Besides being a very fine teacher 
bookkeeping and other studies which go 


with it, Mr. Musselman is considered an 
authority on birds, and is a member of the 
\merican Ornithological Society. He pos 
sesses the admirable traits so characteristi 

the family, being industrious, ambitious 
nd possessed of a most congenial disposi 


All thre of the sons possess goo 
hysiques, with a well developed taste fo 
letics, in which each has won distin 

he sketch of these young men would 
lete without some mention 


thy and harmony of their rela 


S h other, and the admirable 
their work for the ad 
incement and prestige of the great educa 
tional institution left in their hands. It 
would ] been impossible with money 
1 up and maintain an institu 


wide scope and so national 


man 11 \msterdam informs 11 

\merica nsular officer that he is intet 
lerical fice fixtures such as 
lressographs, calculating machines, typ 
iters, ete., and desires catalogues and 
lists covering these articles. Informa 
erning the foregoing may be ob 

tained by writing to the Bureau of Manu 
factures, Department of Commerce and 
Labor, Washington, D. C., and referring to 


file number 7/15, 





When your customers ask for 


THE SAFE-CABINET 


Because THE SAFE-CABINET is the original 


fi device manufactured und » patents, a fact which prevents imitators 
from making spl similar to THE SAFE- ‘ABINE T in anything but appearance. 
THE SAFI ABINE’ method of construction means distinct fire-resisting and enduring 


qualities not se oat ly Oo 
Hence, customers who ask for THE SAFE-CABINET expect superior worth. Prevail upon 
nd you are t er. Give them THE SAFE-CABINET and 


e invit nother 
Some good territory still open to respo e dealers. Write today for Booklet A-2 and 
CY pro] | T 


We shall very soon be able to offer our dealers a complete line of 
steel office furniture. THE S-C line will stand ahead of all 
hers by reason of its superiority 


THE SAFE-CABINET CO. 


Dept. A MARIETTA, OHIO 












WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 


@oOn 


WE ARE NOT AGENTS For THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 


WRITE FOR CATALOGUE 


MEYER & WENTHE 
3! N, DEARBORN 8T. 


* NUMB RING MACHINES CHICAGO 










_ RUBBER i 











-. Office Desks 


and of various designs for special work. 





(Patent applied for) 
of every description 


We make a specialty of Typewriter Attachments for any desk now in 
use. Anv business man having a good desk of his own who wishes 
r desk ‘an do so with the aid of a MARYS- 


to make it a type\ write! 


VILLE CABINET ATTAC HME NT, number one. 


DEALERS: You are invited to write for catalogue of our complete line of 
office desks and special information regarding the above mentionsy sat 
attachment. This line is a money-maker, ‘through and through, and we can 
make you a very interesting proposition. Write at once for full particulars. 


MARYSVILLE CABINET COMPANY 
Marysville, Ohio, U.S. A. 
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EVERY 


Typewriter Dealer 


ANY 


Typewriter Dealer 


can make more money 


Now Today 


by using the new 


Amfil XXX Blue 


non-hardening platen. 








The greatest improvement 
ever made typewriter platens. 
The material is not affected 
by climatic conditions and re- 
tains its resiliency at all times. 





Dealers 
Write at once for complete in- 
formation regarding this new 
prompt recov- 
Address near- 


platen, and our 
ering 
est office. 


service. 





THE 


AMES & FILSTEAD 


NEW YORK 
314 Broadway 
D. W. Filstead, Mgr. 


CHICAGO 
508 S. Dearborn St. 
A. R. Ames, Mgr. 


SAN FRANCISCO 
58 2nd Street 
C. H. Ames, Mgr. 


DENVER 
1649 Champa Street 
H. R. Karcher, Mgr. 
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OPPORTUNITIES IN AUSTRIA. 


A correspondent of Office Appliances 


siding in Vienna states that if a fact 
typewriters 


rebuilding and refitting 


established there it would do a fine busin: 

It would encounter but one obstacle, 
orrespondent believes, viz., that owing 

a certain amount of commercial unreliabi 
ity among part of the machine trade there 
rebuilt machines: would at first be looked 
upon with suspicion The vast American 
trade in the east of Eur pe in machines nd 
fhee devices where the article 

taken on trust is due to the high reputation 
held by the really good American firms 


machine that could be retailed at $40 to $50 
and be worth the price would be very p 
lar in Austria 

The ce 
possible to 


rrespondent states that it was not 
obtain an official copy of the 
edict referred to some months ago in Office 
effect that official bodies 
chines, but that 


a fact and ran 


Appliances to the 
must use Austrian-made ma 
the edict was nevertheless 


somewhat in these terms “The minister 
requests the Vienna Chamber 
and the Provincial 


mind the fact that type-machines are being 


of Commerce 
Chambers to bear in 
manufactured in this country and in their 
purchase to consider home industries.” 
“This sounds mild,” continues the corres- 
pondent, “but it is not 
country to put too liberal 
on the words of a minister. 
‘Stow the 
was removed to 


advisable in this 
an interpretation 
and one official 
who said, Courier in a corner: 
we shan’t use it,’ another 
chamber in the Provinces and put on a low 
er salary. The American dealers in Vienna 
made repeated applications to the American 
who protested in their name and 
edict of little 


that has not 


consulate, 
succeeded in rendering the 
effect. At present the 
been withdrawn, 
the minister who was responsible for it is 


edict, 
is not of great force, as 


no longer in office.” 


DEATH OF PROMINENT SOUTH 
AMERICAN. 
L.. Moyano & Cia, Buenos Aires, South 


America, publishers of “La Argentina” 


have sent the following announcement 


Othce Appliances: 


We regret to 


inform you of the death 


of our Sr. Eduardo de Mestre Valeri: 
who had charge of the foreign department 
in our business. Owing to the disturbat 


Valerno, we 


inform vou 


caused by the death of Sr 
have not before had time to 
taken charge 


that we have of this depat 


ment as the successors of Sr. Eduardo dé 
Mestre Valerino & Co., and we shall 
giving our preferred attention to business 
oming to us from your country 

We solicit all kinds of commercial rep- 


resentations, and in cases where we 


selves cannot accept the direct represen 


tation, we indicate the house or firm 


will best suit the interests of the parties 
as a Satt 


whom we represent, thus serving 


success of commercial oper 


guide in the 


tions 


"ott 











P Ribbons and Carbons 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 
paper are used. 


INDELIBA 


Hard finish varieties of 
carbon paper appeal to 
the particular trade. 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car- 
bon paper with the mer- 
chant, banker and busi- 
ness man generally. 


INDELIBA 


Bichrome and Trichrome 
ribbons are made in a 
variety which ensures the 
dealers’ order being filled 
every time. We are never 
“out” of any line. Rib- 
bons for any machine. 
Our specific formula guar- 
antees colors and durabil- 
ity seldom equaled. 


Better get our prices to- 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon _ [| 


department. 























Indeliba Mfg. Co. 


ROCHESTER,.N.Y. 














‘ 
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MEL. MUNDELL NOW AN INK MAN. 

Melville Mundell, for many years one of 
the best known traveling salesmen for Mit 
tag & Volger, Inc., of Park Ridge, N. J., 
who resigned some months ago to take up 










some special work, has taken a position 


McCloud Adjustable Spring Back 
Office and Typewriter Chairs 


with the Diamond Ink Company of Mil 
waukee as traveling representative and will | 
cover Missouri, Arkansas, Oklahoma and | 





Senemienenemenbelll 





Texas | 

Mr. Mundell is one of the best known | 
traveling men in the United States and | : j 
agar cunieianee wit: Gb. eas | @ Are designed primarilly fcr ease and comfort— 
trade limited only by the territorial boun not the luxurious ease of a turkish rocker, but a 
daries the country \s a seller of type quiet and restful position which contributes best 
writer ribbons and carbon papers Mr. Mun to efficient work—the rest- 


ful coolness which enables 
you to forget your chair 
and the sultry day, and 
concentrate your mind 
without reserve upon the 
work at hand. 





@ Every business man, 
from manager to stenog- 
rapher will find a McCloud 
Spring Back chair espe- 
cially designed for his com- 
fort and convenience. 


@ Look for the famous 
pony trade-mark on every 
McCloud Chair before you 


buy. 











THIS TRADE MARK ON EVERY CHAIR 


EALERS 


MELVILLE MUNDELL, DIAMOND INK COM 
PANY’S REPRESENTATIVE. 


the big figures, having made 


equaled by few other 





usiness. Office Appliances be 


es he will be equally successful in 
he 11 ld, and knows that the trade will @ There is money for you in this line—money for 
be glad to welcome fis setae. “iin 16 om you because the line is universally used and gives 


res in the selling game 


absolute satisfaction,—there is money in the re- 
peat order—there is money in the orders which 


vill make good in an} 


ling proposition 


Mundell is handling—that come to you direct from our own general adver- 
of tl iamond Ink Company—is on tising appropriation 
honorable reput 
le jiamond inks and ad 
hesive r more than a quarter of a cet : < no 
Trieica Write at Once for Catalogue, 
eee ' 7 we 1] | own betore the pu Hi p j 
this product h Prices, and Dealers’ Discounts. 
1 ne or 1s TOC ( ads 
steadil reased through the years Phe 


progressed from small be 








\ kK ¢ where it 1s rated as 
mportant industries of that city 
Ritz, president of the Diamond e 
1 ' is one ot the solid busine ss 
e1 Viilwaukee nd is a man thoroughly 


aca in the manufacture of high grad: M A R y S V i L L E, 
— ! dhesives He is prominent in O H I O i U f S ; A : 


ssociation work, and has_ contributed 








mani luable suggestions at conventions 


a \ te & 








of the National Association of Stationers 
and Manufacturers, in which organization 


he is a director 
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Here Then, is an Opportunity to 
Increase Your Profits 


Every account you 
carry; every firm to whom 
you sell office supplies, is 
a possible purchaser of 
office chairs. 


Being constantly in 
touch with the heads of 
offices, you are in a posi- 
tion to know when they 
need chairs; buyers are 
coming into your store 
every day who are prob- 
ably in the market for them. 





If you had a line of 
B. L. Marble comfortable 
office chairs on display, 
you would receive the bus- 
iness that is now going to 
competitors. 

The B. L. Marble Chair Com- 
pany manufactures the most com- 
fortable office chairs made, what- 
ever the price. 





Send jor catalog today 


THE B. L. MARBLE CHAIR CO. 


BEOFORD, OHIO 














You Get The Worth of 


Your Money When You Buy 


DESKS 


FROM 


HENDERSON 
DESK CO. 


Henderson, Kentucky 








PLAIN OAK Desks Bookkeep 
No. 620 Length 4S inches. Price - $ 9.50 and Typewriter Desks 
No. 6203 Length 54 inches “ 10.00 


Watch this space next mont] Catalogue on Request 





BRITISH COMMERCIAL BUREAU IN 
TURKEY. 
[From Consul George Horton, Salonik 
The British Commercial Bureau in 5S 


loniki, established about a year and a 





ago, is an enterprise that might profitab 
be studied by American exporters 
manager of the bureau chanced to be 
this region at a time when British 
merce was sadly neglected, and he reas 
that there was an opening for goods n 
ufactured in his country He set al 
establishing a museum of samples and 
ceeded to effect sales on commission 
sults prove that it was the best way 
enter the territory 

A start was made by renting rooms 


the heart of the business section, on a s 
ond floor. At first it was necessary 
samples, but of late manufacturers 


been sending them on consignment, 
held by the manager as their property. R 
cently the bureau has been moved int 
building of its own, a one-story struct 
in the business section. The managet 





Price, is the only Anglo-Saxon in 

merce here. He has established a bran | 
at Monastir and agencies at other points | 
and has five travelers on the road \s 


result of being on the ground, where 
can study local conditions, he has had 
15 shillings of bad debts during the 


financial year 


AMERICAN TRADE CATALOGUES IN 
SOUTH AFRICA. 
[From Consul Edwin N. Gunsaulus, Jol 
nesburg. | 
The catalogues of American firms 


consulate are much more frequently 





sulted as a result of recent efforts to attr 
the attention of the business’ pub 
Johannesburg to their presence. Repeat 
insertions in local newspapers were secu! 


of paragraphs describing the extensive 


well-arranged catalogue library of tl 
sulate. Large printed cards have als 
posted about the consular offices wit 
design of inducing visitors to consult 
catalogues 
These measures have resulted in a ¢ | 
increased number of inquiries 
logues and other information relating 
American products, and now scarcely 
passes without persons calling to 
catalogues, price lists, ete Throug 
means numerous’ orders for 
placed, either direct or throug! 
agents, where there are such repres 
tives of the firms whose catalogues ar I 
sulted H Is of new ca 
been receive ithin iié st 
ind Ided hies already 
of tl se bein el y abe ed 
dexed, b subject and fit I 
g ng hies 
Che nun \merican t 
¢ eda hice has bee I 
( ted ling very 
he it ¢ i the (¢ I 
rim the « 
bureau 1 é separate 
y fitte Ss purpose 
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A VISITOR FROM HONOLULU. 


Charles N. Marquez, of Honolulu, T. H., 





paid a visit to Office Appliances just as the 

present number of the magazine was in the A 

I ess going to press. Mr. Marque; 

will be in the United States some weeks St tli 

perhaps it were more accurate to say the ar ing 

mainland of the United States, since the 

Hawaiian Islands are a part of the United New 

States will visit a number of fa 

tories, prin ipally those whose goods h« J a 

sells on the Island nvention 
mr. h 


rather prevalent notion in thi 








part of the country that Hawaii is so nearly 
ut of the world that the people there must Ihe IMPROVED 
be about three hundred years behind the 


times. But nothing is farther from the Clipless Paper Fasteners 


An innowation and positive economic office 
necessity that eliminates the expense of 
clips and pins, and saves 55h filing space 


HE Clipless Paper Fastener employs no metal 
or foreign material of any kind, but will 


fasten together securely from two to ten 


sheets of paper, making its own fastener from the 
paper itself by cutting a tongue out of the paper 
and drawing it back through a small slot. All done 


done by hand. 


in one operation; nothing left to be 
See illustrations in upper corners 





Stand Machine 
Height 5 inches 






Hand 
Machine 
Length 64 inches 





CHARLES N. MARQUEZ. 


cast Che Hawatian business man wants 


everything which is up-to-date. He is alert Use the Clipless Paper Fastener 


for all the devices which save time and 
to attach the carbon copy reply to your letters before they leave your, stenog- 


rapher’s hands, thus avoiding the possibility of error. “@ To attach to your let- 
ters, checks, drafts, estimates, price-lists, invoices, statements, etc. @ To fasten 
together your second and third class mail matter, where you would 7otherwise use 
aclip. @ In the bunching together of your patron’s checks at the end of a day’s 
banking business. @ Wherever you would use a clip or pin for filing purposes. 
Then every file remains independent of every other file. No clips to push off or 


labor, and he is a liberal purchaser of all 
the modern necessities. 
Mr. Marquez has quite an extensive es 
tablishment in Honolulu devoted to the 
sale of office appliances and his business ex- 


tends to the outlying islands, covering a 


wide circle He has the agency for such 
devices and machines as the Remington pins to fall out. 
typewriter w ith Wahl \ttachment, Globe Both Fasteners—Hand and Stand Machines—are made of 
Wernicke office furniture and_ sectional the best tool steel, triple-plated with nickel, and 
bookcases, steel office furniture, etc., etc contain all our latest improvements. 
[The object of his present trip is to get ac- . : + 
P ar m6 Write For Prices, Discounts, Etc. 
quainted with the conditions of production ’ 


l hi end of he line, oO pos hi self 0 4 
wow tines and to selec perhaps, some nce | Glpless Paper Fastener Co. 


dditional devices hicl Ce be sold ofit f 
ddi eS Cone eae eee ae Sole Manufacturers and Distributors 


bly in the Hawaiian market 








Mr. Marquez is a gentleman of thorough 


information and ripe experience in the offic NEWTON, fe) WA oe se VU. Ss. A. 












ippliances eld, and, although a young Patented in Foreign Countries Cable Address: ““CLIPLE SS°’ 
man, he has won marked success in his 

’ . m . ° 

ing. Hawaii, however, is the land of th Beware of Imitators and Infringers! 
oung man, where the West and the East 

et ne place ir enterprising peopl 
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AUTOMATIC 
FILING CABINETS 


are the best because they have 


THE AUTOMATIC FILE DRAWER 











A LIGHT COMPACT PACKAGE. 
Box Letter Files and Perfection Trans! 
Cases are now being shipped in Corrugate 
Fibre packages containing one doze 
by the Weis Manufacturing Company 
Monroe, Mic! 








This means material saving 
The only one with HINGED DROP freiwht. as these boxes are considera 
FRONT and AUTO- lighter than the wooden cases formerly su 
MATIC TILTING fa 
" —_ Vv plied. 
3: ca daciaaay AN Furthermore, they can be readily 
j 


upon arrival at the store and the cases 















c 

3 

3) “8 
aA 


through in good enough condition so that 
. AUTOMATIC cases and all can be _ transferred 
. Desk Top Section oy bau $3.25 
AU: OAATIC \ Card and Drawer Section........ 6.00 
Letter Size f Two panewate Letter File 
) Ee ea dy set 21.00 
No. 103 3-Drawer...... $18.08 .) Leg Base | Seip tee papas 4.00 
No. 104 4-Drawer...... 22.5 . —_—— 
Also in Bill and Cap Sizes. HIGHEST fe Cabtast, Compete. . sescces 96.38 
GRADE ar Other combinations fveme a One-Drawer 
Section up. 





HERES 7 POPULAR PRICES ) 
ome | { “Siscatnrse CQ 


| ei bia, | ~  CEALERS . 
| sf / ARIES peat ORLOW prices 


We want a legitimate dealer in Office Appli- 
ances in every city to take the exclusive sale of 
our line. 

Write us for our 72 page colored plate catalog 
and proposition to dealers 


The Automatic File & Index Co. 


















NEW CORRUGATED FIBRE SHIPPING PACK 
AGE ADOPTED BY WEIS MFG. CO. 





143-153 North Pearl Street 





AFICO TRANS- 

FER CASES GREEN BAY, WIS. AFICO CABINETS stock shelf instead of the files being 
With Follower Chic : No. 3, 3-Drawer, letter size $10. 00 : 
Letter 126... 2... ee eee ee eo $2.00 Bach Seccteht a yey P No. 4, 4-Drawer, 30 out and either wrapped or exposed 
Cap canis eRe ae ometsntpaae acowenes Sretions) Contnetgeize. dust while on the stock shelf. 





The difference in weight betweet 





wooden box and this new fibre 
amounts to 50 pounds for each gross 


files 


There are m 


iny other advantages bes 


} 


the saving of freight, among them being 


the fact that these new boxes present 
| ter appearance and keep the files cleat 
Box File users will no doubt appr: 


this improvement in packing 


UNDERWOOD DOINGS IN CANADA. 











The Unite [Typewriter Co., wh 
just recently sated a new bran 
Regina, have found it necesary to ope 
| branches in both Moose Jaw and Saskat 
| as well as | ving a man work the 
territories, the business is coming 
1 rate t] thes oc} s s 
getting nt é eaders class 
months. J. V ett, who is a typ | 
man of seve! vears experience ha | 
placed in charge of the Moose Jaw bt 
and E. R. Demeray is looking 
Saskatoon end of the business Botl 
are showing good results and 
doubt only be short time till ea 
has its own direct branch At Regina 
staff is increasing regularly aand fro 
signs there will soon have to be more 1 


The Shelbyville Desk Company “od 


Stands for high quality as to Material, Workman- | The 
ship and Finish. 88-page Catalogue now ready. 


Shelbyville Desk Company, SHELBYVILLE, 


Regina office of the Underwood 
| 


cently received the largest shipment of new 


machines that has ever been shipped 


Saskatchewan and they are making ever} 


INDIANA 


effort now to increase this in the coming 




















season. Underwood users are being added 
to the already long list, daily. 
Glen Maltby, one of the Underwood men 


at Winnipeg, is cleaning up in Winnipeg 


these days and one week recently placed 22 


new machines in the south territory 
Winnipeg. 

The Underwood staff at Winnipeg is 
creasing beyond all expectations, and there 
are sO many around there these days it 
looks as though there is something coming 
the way of the Underwood. But this is not 
at all surprising when one has had the pleas 
ure of meeting the genial manager, Jas. H 
Jenkins 
FUR.:JITURE WORKERS END STRIKE. 

By a vote of 655 to 320 the striking furni 
ture workmen at Grand Rapids decided to 
end the strike and apply for their old posi 
tions. The meeting was held on Aug. 17 


at Powers’ Opera House and was partici 
] 


pated in by those who were affiliated with 
the Carpenters’ and Joiners’ Union. The 
decision to return to work came as a result 


of the announcement of the union that n 


more strike benefits would be paid Phe 
finishers, at a meeting held two evenings 
iter, also decided to return to work. 


\t the beginning of the strike last April 
the Carpenters’ and Joiners’ Union paid 
strike benefits to 3,000 men, about halt 
the number who left the factories. It is 
estimated that during the contest $150,000 
in strike benefits was paid by the Union 
and that the workmen lost in wages be 
tween $350,000 and $400,000. 

Many of the men who walked out in the 
original strike have returned to work from 


time to time during the progress of the 


NEW YORK STATIONERS’ ASSOCIA- 
TION GETS DOWN TO BRASS 


TACKS. 

John Brewer, president of the Stationers’ 
\ssociation of New York, has appointed 
committees on printing, lithographing and 
engraving; blank books, paper and_ loos 
leaf books, and office commedities By 
means of a vigorous letter addressed 
members of the trade in the city of New 


York, President Brewer was able to get 

list of men who were capable of handling 
the work of these committees and who a 
cepted appointment with the express under 


standing that there was work that had to 


Each committee is composed of five met 
recommended by members of the _ trade, 
making fifteen men in all, and constituting 
an able and representative group who will 
take up the topics assigned them in a man- 
ner that will cover each subject thoroughly 

There are better facilities for doing busi 
ness today—more business to be done—and 
the young man has two _ opportunities 
where he formerly had one.—John Wana 
maker 


Kindness is lost upon an ungrateful man. | uy 
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Equip With Steel 


Steel furniture and filing equip- 
ment in your office is a mark of your 
business success and permanence. 










Berger’s Steel 
Office Equipment 


has the handsome appearance of the most finely finished wood. Its 
strength and durability assures a life time of real service. 







Being absolutely proof against fire, rodents and vermin, Berger's 
Steel Office Equipment is a guarantee of the safety ot your records 






under all condition 





Equip with steel; but first get our catalogue. Write for it today. 


THE BERGER MFG. CO. 
CANTON, OHIO 


Eastern Dispiay Rooms New Eogland Display Rooms 
Ith Ave. aad 22nd St. 286 Devonshire St. 
New York, N. Y. Boston, Mass. 


































ws eet | 
Che. arbledd halluck Chaw 
i : Uveland, Ohio LU — 


Makers of 


Fine Chairs 


For a wide variety of new designs 
in office chairs we recommend to 
you our latest catalogue—look it 
over carefully and we think you 
will agree with us, that nowhere 
else in the Country will you find 
such unique and artistic designs. 


Needless to say, the material and 
craftsmanship of Marble & 
Shattuck Chairs are equal, if not 
superior to the design. We have 
a reputation to live up to, and 
you cannot fail to see the exclu- 
sivenesss and superiority of every 
chair we turn out. 


Write at once for our catalogue 
and dealer's proposition. 


THE MARBLE & SHATTUCK 
CHAIR COMPANY 


NEW YORK OFFICE 
815 Marbridge Bidg. 
Herald Square 
CHICAGO OFFICE 
304 So. Wabash Ave. 














go 
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SOME NEW OFFICE CABINETS AND DESK CONVENIENCES 











Hanging 
Wall Cases 


These cases 
are devised 
for theaccom- 
modation of 
the various 
forms and 
sizes of sta- 
tlonery—can 

hung on 
wall or placed on the desk within con- 
venient access. Are useful and desirable 





venient. Substantially made of Quar- 
te . In a handsome design and | 
nicely finished throughout. Bottoms are 
eee. not closed construction to preclude 
the accumulation of dust- divisions have 
cut-outs to make removal of paperseasy. 





poner. ete. Drawerin bottom. In stock 
n Mahogany finish. 

Built-Up Oak 
Desk Trays 
area necessi- 
ty for every 


height. Trays 
are 54 in. 
apart — more 














[mperia 





ee 


- | 
in arrangement—will prove very con- | phabetical guides. Also in larger sizes. | handlingof 





Stationery 
Cabinet 
No, 30 

The new 

side open- 

ing desk 
stationery 

rack is a 

great con- 

venience 


Popular 
Sellers | 





Oak Tickler to clerks 
and stenographers for handling letterheads, 
with co ver—| billheads, ete. In quarter oak and ma- 


holding 300 | hogany finish. 
ecards, 2} x4 in. | 

Finest work- 2 
manship, dove- iow 
tailed corners— abinet 
fitted with|The end 
special double | opening 
hinge. Com- desk sta- 
plete with 100/tionery 
ruled cards and | rack expe- 
20 division al-|dites the 





papers and 
sSystem- 
atizes the 
day's Work. Finished in quarter oak and 
—mahogany finish. 





Sectional 
Card Cabinets 
—top section 
made solid in- 
stead of with 
loose top—low- 
ersection made 
to serve as mid- 
dle orinterven- 
ing section as 
well as bottom, 





7 -— if 
7 283 ‘ 


Oak Tray =R error Our = sectional 
Convenient , : ; cabinets are 
for desk. Solid a le eg “elastic. The 
oak—golden . ir 1h illustration 


shows how a 2- 
drawer cabinet 
can be built 
to any size. 
Drawer capac- 
ity 13°70 light 


oak finish. 
Dovetailed 
corners — fol- 
lower block — 
al p habetical, 
monthly and 








Bh crowded) daily guides. 3x5 cards—9} incheslong | welght cards. Top sections and base sec- 
oa - an be | withoutcover. Larger sizes with cover. | tions—Other sizes at low prices. 
pullt to any | ————— 





Send Today for New Illustrated Catalog 


sin’ IMPERIAL METHODS CO. 


Ask price on 
mahogany 
finish. 


Hunter Building, Chicago 















This device binds securely papers 

from onion ski 
It holds fifty staples ready for instant use—a quick 
press on the lever and the staple is riveted. 


The Acme may be used for fastening correspon- 
dence, binding orders, shop memoranda, job 
sheets, vouchers, cost and time rec- 
ords, pay envelopes, legal docu- 
ments, statements, etc., etc. 


to cover stock 











DEALERS 


Write at once for illustrated list and full 
particulars. Acme Binders are sold by 
all leading jobbers. 


Acme Staple Co., Ltd. 
CAMDEN, N. J. 


European Agents: 
Progress Typewriter Supply 
Co., Lid., 85 Golden Lane and 
Hatfield Srreet, London, E. C. 








DX Oy URS DENS) B Ar & 6 es 


112 N)Otb St... 





‘4 


“. (CamdenyN 


















| INTERESTING CATALOGUE OF 
| LOOSE LEAF DEVICES. 

| The McMillan Book Company « 
cuse, N. Y 


catalogue descriptive of its large and inter 


ot Syra 
ee, 
J<-page 


has recently issued a 


esting line of loose leaf products Chis 


catalogue is made for instant and ready ref 


erence, with thumb indexes at the page mat 
gins, so that one can turn to any device de 


sired at a moment’s notice. 

The catalogue is beautifully illustrated 
colors and gives a fine idea of the app 
ance of the popular McMillan lines 

An interesting page shows the difference 
between the typewritten record book and 
the same size page in handwriting, 

page of ordinary handwriting making but 
a little more than a third of a page of type 


writing. This is an eloquent argument in 
favor of the economy loose sheet recor 
book 

The catalogue lists all the lines which 
have become standard and well known, and 
describes several comparatively new lines 
among the most interesting of which, pet 
haps, are the McM. Multiple Ring Price 
Books, and several other devices of inter 





est to the trade 
The catalogue closes with a thoughtfu 


talk about quality in loose leaf devices 


There are several features which mak 
The “Right Kind” Aluminum Sheet Hold 


} vill .be found advertised els 


er, whi 































HEINN ALUMINUM SHEET HOLDER. 


A | 
ri 
[ 
im ( i," 
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| 
Mh | | 
I Mitty iy Mh, Auth My | 
: a iN iM ¥ 
“gE 
| W 
ft 
| I 
{ — 
wil J 
| 
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| where in this issue, especially deserving 
approving comment 
It is designed with particular regard 
| those points concerning which the users 
shipping clerks, teamesters, etc.—are n 
concerned The construction is of the 
simplest character; it opens readily, but 
when closed has a bull-dog grip upon its 
contents, whether one sheet or a hundred 
It 1s so substantial as to ensure durability 
under all conditions of wear and ther: 
no rivets or other projections to mar the 
smoothness surface and interfere wi 
comfort in handling. 
The manutacturers—The Heint ( 
pany, of Milwaukee, Wis.—are among 
leading and best-known makers 
leaf devices and the “Right Kind Alut 


num Sheet Holder is merely one 


merous applications of the loose-leaf sy 
tem by the ingenious merit of whi 
have attain their standing 
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NEW STATIONERY CABINET. 
The Weis Manufacturing Company, Mon THE 


Mich., announces an addition to its Byron Typewriter Cabinet 


lines of office specialties in its No. 120 Sta 







Every- 


roe, 





tionery Cabinet : , : 7 
bs An Office Appliance Systematizing Typewriting 
There is a demand for so handy and 

' ; NS a 
compact an article and indications are | Has capacity of large roller top— yet 
that there will be a fair sale. closed is small and compact. 
The cabinet is 7% inches high, 9% inches | ; © 
' , , | Active dealerships 
wide and 14% inches long. ; ee 
given exclusive 


protection. A few 

territories uncover- Has receptacles, 
copy holder, 
shelves, table 

space, drawers. 






ed. Send for full 







information. 


BYRON TYPEWRITER CABINET CO. 
Bank of San Jose Bldg., San Jose, Cal. 


——— FACTORIES ——-—— 
Grand Rapids, Mich. San Jose, Cal. Walkerville, Canada 








Everything 
protected. 





NEW WEIS STATIONERY CABINET NO. 120. 








The drawer is 85% by 13% and one inch 
f 4 
deep. Cabinet is made to accommodate 








note, letter and cap papers; regular and 
official envelopes. The drawer is for car- 
bon papers 

It is made entirely of nicely flaked quar 





tered golden oak, and is a handsome and 
practical stationery cabinet. “Add a No 
120 to our order” on a post card mailed 
to Weis will bring a sample—the price is 
consistently low 


FINE LINE OF BOND PAPERS. 


The Hampshire Paper Company of South 








The housewife knows that two pins are 
‘ or We an , : — = necessary to attain the desired result. 
PgR Te, ee. See ee eee Business men appreciate the value of 
the trade a neat catalogue and sample book the double pointed 


of a number of different grades of the com SUPERIOR 
dz ‘s famous line, “Old H: yshire Bond” 
pany’s famor ine, “Old Hampshire n PAPER FASTENER 


New 7 P ‘rs and : 99 . rere 
typewriter paper 1 manuscript cover Made in Two Sizes, No. 1 and No. 2 


\ sample box of Old Hampshire Bond ac 







An 
Exclusive 
Advantage 


The Welty Swinging T ypewriter Stand’ 
can be adjusted to any desired angle, 
and in addition the table can be re- 





companies the catalogue and is much ap | The double 


The papers 


























preciated os are held in wens volved at the will of the user entirely 
The Hampshire Paper Company protects | pe a ms makes them independent of the supporting bracket. Both bracket and’ 
the dealers on the price proposition and co ron can’t — ~ ar so pipers rdetass" 1 Sena 
operates with the trade in every way 11 others. Giccte ate Rad 6 ety es ee eee 
pushing the sales of the goods. Write at once for trade prices and terms. 
ao XW rise for sampas ond prices The William A. Welty Co, YAIER00. 
; SUPERIOR MFG. CO., Sidney, Ohie, U.S. A. 
Stopping in front of the window bearing A 
he sign Climax Writing Fluid Co., Inc.,’ 
t] ran rube his chin thoughtfully. then 
. a a 2 ightfully, tl Drawing Inks, Blacks and Colors 
chuckles Eternal Writing ink 
oe 1” 41 ' ' sae! Engrossing Ink 
WU , ey may now HOW 8 make t, 9 Taurine Mucoliage 
but han d if they ki = to spell it!” ( Photo Mounter Paste 
: : ; Drawing Board and Library Mucilage 
Judge Office Paste 
Liquid Paste 
: Vegetable Giue, etc., etc. 
\ business man in France informs at . 
, : — Strictly Original Goods of the Highest Grade Only. 
mericat nsulate that he is desirous 2 
sabodtind i66h: wniintiadieee willl. meaeete Show Cards, Color Cards and Imprinted Matter Supplied to the 
irers in the United States of typewritin Trade. Discounts and Trade Prices give good profits. 
machine culating machines, white and Consumers, emancipate yourselves from the use of corrosive and 
cher ers, and novelties in offic ill-smelling inks and adhesives and adopt the Higgins’ Inks and 
( pm He states that he is a trained Adhesives. They will be a revelation to you. 
salesmat! ving handled typewriters f a 
6 ocaee ia skal Waeatn ix taal amen We protect the trade by referring 
a a6 te wiittns agen all orders and inquiries thereto. 
ve! erican firms in that country : —eeeeeeeeooaaaoaoaoaoaw>a>a>»>»——'= 
| should address the Bu Originators and Manufacturers 
Sane Tike CHAS. M. HIGGINS & CO., Qriginstors sod Manvttainn 
bor, Washington, D. C., an Main Office and Factory, Brooklyn, N. Y., U. S. A. New York—Chicago—London 
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A RECORD SALE OF TYPEWRITERS. 


All records for large typewriter sales in 
Augusta, Ga., were broken on July 27 when 
L. J. Henry, the Remington manager, de- 
livered to Draughon’s Business College a 
car load of the New Model No. 10 Reming- 
ton. 

This college has only been in operation 
under the Draughon system, with Prof. W 
S. Chapin as manager, for about a year 
and the fact that they have made such a 
large purchase of typewriters is the best 
evidence of their prosperity, and attests 
the claim that Augusta is a first class city 
for a thorough business training. 

In making this delivery all the machines 
were loaded on a flat car, with large ban 
ners, one of which read, “Vote for Com 
mission Government and Have Prosper 
ity.” “Buy Remington Typewriters and 
Have Satisfaction.”” This car was piloted by 
an open trolley, on which the entire class of 
Draughon’'s College was seated, and had a 
joy ride over all the lines of the city. 


MONARCH DEALER . FOR RUSSIA 
HERE. 

D. Siff of Siff & Co., St. Petersburg, Rus- 
sia, accompanied by Mrs. Siff, arrived on 
Aug. 14, in New York, via the North Ger- 
man Lloyd steamship “George Washing- 
ton,” and registered at the Hotel Astor, 
where they will make their headquarters 
during their stay in New York 

Mr. Siff is the owner of Siff & Co., and 
is one of the largest dealers in office appli 
ances in Russia. In addition to its main 
offices in St. Petersburg, the concern has 
two important branch offices in Moscow 
and maintains a number of _ sub-offices 
throughout the empire 

During his stay in this country Mr. Siff 
will visit the works of the Monarch Type- 
writer Company at Syracuse and will be 
come better acquainted with the officers of 
the Monarch Company, whose representa 
tive he is in Russia He states that the 
sale of Monarch machines has shown a 
n Russia since 


large increase every year 
the opening of the agency there, and that 
the outlook is exceedingly good for even 
better business in the near future 

During their stay in the United States 


Mr. and Mrs. S:ff will visit many points 
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of interest in the United States, including 
among others the cities of Chicago, Phila- 
delphia, Washingten, Baltimore, Buffalo, 
and Niagara Falls. 

Mr. Siff will personally visit and inspect 
factories of the principal office appliances 
manufactured in the United States with a 
view to securing exclusive agencies for such 
products as he deems best suited to the 





D. SIFF. 


Russian market. Those who may be inter 
ested in that raarket and who desire to 
have their goods introduced there may ad 
dress Mr. Siff in care of the Monarch Type 
writer Company, 300 Broadway, New York 

Mr. Siff, who is a man of great energy 
ind enterprise, came to Syracuse August 
22 to make an inspection of the Mon 
arch typewriter plant. Mr. Siff, in com- 
pany with S. B. Hall of the executive office 
and the officials of the works spent several 
days at the factory. Nothing that he had 
seen in this country, he said, had impressed 
him as the “Making of the Monarch.” 

In speaking of his inspection Mr. Siff 
said he was particularly impressed with 
the intelligence of the workmen and with 
the cleanliness, natural light and airiness 
of the factory. 

Mr. Siff is the Monarch dealer at St 
Petersburg and Moscow, and also handles 

fice appliances. Mr. Siff said, “I am fully 
convinced that the American-made goods 
are far superior to the German products, 
which we handle very largely, but [ notice 
that you Americans work long hours and 


ive little time for pleasure In the old 


country all classes of labor stop in the after 


for their’ tea, and there is no such 





working day as from 7 in the morning 

6 at night. You people know how to make 
good things for the market and we know 
how to live.” 

Mr. Siff is of the opinion that ther 
should be better trade relations betwee: 
Russia and America, and he is further 
vinced that the steamship connecti 
should be better. He said that business 
good in Russia and he pictured a great 
ture for his country with its great area 
undeveloped lands. He wants the Am 
cans to make a study of trade conditio 
in Russia, the same as Germany does, 
then become an_ intelligent competitor 
“We need the American-made goods,” sa 
he. “They cost more than the Germa 
made, but I am certain they are better.’ 

Mr. Siff, with his wife, is thoroughly e: 
joying his vacation. His ride on the Hu 
son from New York to Albany was enjoys 
more than any he had yet taken. Fro 
Syracuse Mr. and Mrs. Siff will go to } 
agara Falls and will then go to Elmira 
N. Y., and Westfield, Pa., where Mr. Siff 
has brothers 

They will visit Philadelphia, Washingt 
and Boston, sailing for home the mid 
September. 


PROMINENT ITALIAN CONCERN 
WANTS AGENCIES. 
\. & G. Fratelli Breschi, Piazza Vittori 


Eman. 6, Florence, Italy, exclusive agents 






for the Underwood typewriter in Flore: 
and the province of Tuscany, desire to ad 
other related articles to come to them 
rectly from American manufacturers Che 
company is interested in calculating 
adding machines, duplicating machines 
cessories for typewriters and duplicat 
machines, and office furniture, et 

\merican manufacturers should get 


touch with the above firm, with 
’ 


opening trade outlets in the Itali 
ket 
The mar vho never makes a mi 
is the man wl never does anything 
Roosevelt 
N one 18 s ¢ ess 1n Ss worl 
ens the burd to ny ‘ 
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CARLOAD OF MODEL NO. 





AUGUSTA, GA. 


: 
| . 
a! C= . ceca so oe ie 


A WABL ATES 
SINESS COLLEGE 
“ * 


FoueewreT 
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WAL ULL 


10 REMINGTON TYPEWRITERS BEING DELIVERED TO DRAUGHTON’S BUSINESS COLLEGE AT 
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NONNAST TABLES|Ribbon 


Points 


Most Typewriter Supply Dealers test 2 
the ribbons of the various manufact- § 
urers before finally arriving atadeci- { 
sion as to which is the best for their 4 
trade. A Ribbon Dealer that is } 
SATISFIED is not as a rule inclined @ 
to change the source of his supply, § 




















We build a c ym plete 


line of Office and 





Direciors’ Tables in and he is wise in hesitating. $ 
What we want to dois to get the at- 2 

tention of those who are mot 5 g 

Oak and Mahoganv We want our ribbons tried by those $ 
aka La sally. having trouble, who received JOINED § 
ribbons, ribbons WRONGLY 4 

MARKED, ribbons that CUT FULL 4 


OF HOLES, ribbons that are _ 
in LENGTH, and that FILL the TY! 
stil SMEAR the letter and in short DO 
Ss NOT GIVE SATISFACTION. 


These are the —— that will appre- $ 
ciate a TRULY HIGH CLASS rib- 2 


Send for Our New Catalogue bon, one that will WEAR WELL $ 

No. 312—MADE IN 9 SIZES and produce sharp, clean writing @ 

— that will create a favorable impres- § 

Ranging from Telephone Stand to 10 ft. Office Table. =x. sion with the recipient of your letter. > 
‘ 


Cut shows 36 x 24 inch size. While we are not infallible, we have 2 
given so much attention to putting 


our ribbon department up on the basis 
of as near perfection as possible that 
LOUIS F. NONNAST «ROWSE BORER 
e ABSOLUTELY DEPENDED 

UPON. 


935-1025 No. Halsted St., Chicago, U.S. A. | |} Fo the OLIVER and BILLING 


machines we feel we have without 
question NOT ONLY the BEST, 
but ribbons that will give ENTIRE 
SATISFACTION. 


—" Our business has been built by the 
quality of our production and we are 
yy working harder than ever before to 

Just hat You Have Been produce quality of the highest. 
Wy anting— | To BONA FIDE dealers we will be 


pleased to forward samples and sub- 
mit quotations upon ribbons under 


. our own name, in plain boxes or in 
A Heavy, Steel Plate, special boxes to sok the dealer. 


SPECIAL spools for the Underwood, 


Remington Visible, Smith Premier 

ECURITY 0X Visible, Fox, Royal, Bar-Lock, etc. 
We offer MORE CO-OPERATION 

than any OTHER MANUFACTUR- 


ER. Write forour FACTORY REP- 
RESENTATIVE PLAN. 


Pu 














That cannot be forced, bent or cut open, 
fitted with a lock as good as a safety 
deposit box lock or better. 


For Papers, Jewelry, Silver at Home; 
Private Papers, etc., in your Office; Bank 
Officials and Cashiers; anywhere you need 
a Strong Box with a good lock. 





_—eoeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeereeeereeereeemeeewrerereeeeeewewewewweww 


eee eee OOP PPP PPP PPP PPP PPP PPP PPP PPP PD PDD DDD EE NN ED 


snd! 


MEILINK’S SECURITY BOXES 


Construction: 16-gauge steel plate, reinforced steel corners, brass handles, para- 


centric pin tumbler all-brass lock. ; 
Finish: Black enamel polished, nickel-plated corners, rivets, handle and lock 








_ewewrrrrereerereereereeeee 


Style Length Width Depth Weight List 
101 9% in. 47 in. 34 in. 43 lbs. $6.00 
102 11 in. 7t in. 4 in. 64 lbs. $7.00 
103 13 in. 11 in. 4 in 9 Ibs. $8.00 ANY 
104 144 in. 11 in. ton 104 lbs. $9.00 — 
Each box is packed in tissue paper in a cardboard box. ; 
‘ 
DEALERS: WRITE FOR TRADE DISCOUNT [3111-1135 West Broadway 3 


- MEILINK MANUFACTURING (€0., Toledo, Ohio, U. S. A. | New York,U.S.A. 3 
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Dealers— Your Opportunity! 


Are You Ready for the Coming Change from Wood to Steel in Office Equipment? 





When loose leaf record systems came in, did you anticipate the change and prepare for it 
and see profitable business going to a more far-sighted competitor who was ready for 


wait foo long 
the demand? 


Another change is almost here. 





Construction Advantages 

Durability — stee! built —no 
joints to pull apart—no glue 
to dry out — no veneer to peel 
off -- hard enamelled finish 
nothing to wear out — will last 
a business lifetime. 

Safety for Contents—are dust 
and vermin proof — double 
steel walls protect against fire 

if locked, as good asa safe. 

Convenient to Use — save i: 
floor space — not affected by 
heat or cold or dampness — 
parts never shrink or swell or 
bind — always easy to operate. 

Sanitary and Beautiful — 
easy to keep clean — dirt can- 
not stick to enamelled finish 
dignified in design — finished 
in oak, mahogany, or olive 
green to match any office fur- 
nishings. Easy to sell. 











oT did you 


The manufacturers of the very wooden lines you carry admit that 
wood is going out of date by their recent announcements of new lines made 
in steel. They recognize that steel is better and are preparing for the time 
when the business men see it too. 

Are you making the same preparation? Or are you overlooking what these 
keen manufacturers plainly foresee —that day, soon coming, when your cus- 
tomers will refuse wood and demand all steel (because all steel is best) and will 
buy where they can get it. 

For filing cabinets made of steel are best. They represent durability, 
assurance of safety for their contents, and convenience in use, combined 
with sanitary features and beauty of appearance to an extent never possible 
with wooden files. 

If you would hold your trade, you must soon carry a steel 
The Allsteel Agency for your locality is your present opportunity. Let us 
send you our catalogs so that you can investigate the exclusive advantages 
of the Allsteel line. 

In asking, address —— Agency Manager. 


line. 





The General Fireproofing Company 


The Allsteel People Youngstown, Ohio 


We Protect the Dealer 
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We Give Exclusive Agencies 


In the Allsteel Agency We Offer You a Most Profitable Business Connection 





We do not look to our agents merely to stock and sell our goods. 


with us in landing every piece of business in your locality —little or big. 


We do not manufacture anything in wood. We have not been forced to steel as a side line by the 


events of business progress. 

Steel — allsteel — furniture and filing equipment is our one big specialty. 
We have been and are the leaders in its manufacture. Our line of stock 
goods — ready for immediate shipment —embraces everything in vertical up- 
rights, full and half width horizontal sections, document cases, roller shelf 
and card index cabinets, storage cases, etc., that youever heardof. In addi- 
tion—we make anything else to order that any business or institution can require. 

As our agent you will be beyond competition! Your stock line will be 
complete, an every day seller, and with our estimating and drafting service 
at command, you will be able to submit plans and figures on the special jobs 

the special installations for banks, libraries and other public buildings, 
factories, stores and clubs, Y. M.C. A. and other institutions. 

We will appoint one agent only in your town. 
Other things being equal, the first to write 


It is a big opportunity. 
Shall it be you — or your competitor? 
us will receive the preference. 


In writing, address — Agency Manager. 


Anyone could do that. 
an Allsteel Agency you must satisfy us that we can depend upon your ability and energy to co-operate 


To secure 








The General Fireproofing Company 


The Allsteel People 


Youngstown, Ohio 





Agency Advantages 


Stock Lines—the biggest vari- 


ety on the market —something 
to sell to every one, whether 
it’s one dollar or five hundred 
he wants to spend. 


Specially Constructed 


Goods — for the special instal- 
lations in banks and other 
business houses, for libraries 
and other public institutions, 
large and small vault equip- 
ments — lockers for factories, 
stores, club and Y.M.C.A.use. 


Sales Help — we plan our ad- 


vertising in our agents’ inter- 
ests. For the special work we 
prepare detailed drawings and 
estimates for youto submit and 
if necessary send an expert 
salesman to. help you land the 
order. As an Allsteel Agent you 








are a partner in the Allsteel family, 
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We Protect the Dealer 
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“The House of Tatum” | 
U 
Nt Experience—Reliability—Service 


LOOSE LEAF BINDING DEVICES 


For every purpose from a pocket size Price Book to a Non-breakable Steel Back 
Ledger Binder. 









z TATUM es 


Here are three great sellers: 
STYLE E 








STYLE Y 
POST PRICE BOOK 





a= 


Pat. Apri! 20, 1909 Pat. Feb. 28, 1899 Pat. July 13, 1909 
An End Lock Binder with a Our famous Automatic. The A new style wre e Book. Very 
powerful and positive mechan- most popular Binder for orders compact. One-eighth turn of non- 
ism. Suitable for accounting and other blanks of like char- rojecting screw locks or unlocks 
forms of every kind. acter. ook. Sh ets ay not tear out. 





Send for our catalogue No. 27-B, describing complete line. Investigate fully 
the ‘*TATUM’’ line. DO 1T NOW. 


THE SAM’L C. TATUM COMPANY 
3308 Colerain Avenue CINCINNATI, OHIO 





y 














Opportunity Knocks—You Must Open the Door 


We extend to dealers an invitation to inspect our Our name as a manufacturer is one that has always 
line of fountain pens. stood for ‘‘Fuirst Quality.”’ | 


We want the trade to test the properties of our pens You will find our line most profitable. This means 
E wg forty: 
for themselves. They are of the Aighest quality and it is a line you need. Let us hear from you. 
are sold at extremely moderate prices. Imprint fountain pens are one of our specialties. 
‘ We also make gold pens, gold and silver pencils. 











We have special facilities for export trade. 


J. MORTON 2 Maiden Lane NEW YORK 
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Fourth Yearly Meeting 
EPRESENTATIVES of the F. S. Web 
ster Company from all 
United States attended the fourth an 
convention of the company at Boston, 


nual 
Mass., Aug. 23 to 26 inclusive, 


The sessions 


held at the home office and factory, 


were 

332-342 Congress street. Those in attend 
ance included not only the representatives 
from a ver the untry, but the officers 
of the company as well, together with 


superintendents the manufacturing de 
partments 
most enthusiastic and 


Webster 


The program was 


This was by far the 
successful 


convention the F. S. 


Company has ever held 


ne of great interest and will be remem 
bered by al Plans for the ensuing year 
ere discussed and policies outlined \ 

e representatives present reported 
gratifying increase business over that 
of previous years 

The convention opened at 9:30 a. m., Aug 


23, with an address of welcome by General 
Manager Malcolm, 


10 o’clock by an adress on the Manufacture 


George | followed at 


of Carbon Papers and Typewriter Ribbons 


by James Quartz, superintendent of the fa 


HARTLEY, SALES MANAGER 
F. S. WEBSTER CO. 


GEORGE H. 


After luncheon the assembled representa- 


tives and guests listened with interest to 


the following addresses: 

“Sales,” by G. H. Hartley, sales manager; 
Offices,” by Joseph A. White, 
“How to Crack 


“Branch 
office; 


manager Chicago 


parts of the 





Representatives of F. S. Web 
the Hard by William F. 
manager New York office; “Why I Have 
Sold the Webster Fifteen 
Years,” H. Dixon, Ohio representa 
tive; “Best Way to Approach a Dealer who 


White, 


Ones,” 


Supplies for 
by c 


is Carrying Competitor’s Goods,” by W. P 


Funck, northwestern representative; “What 
are the 


Features that induce Dealers to 








GEORGE F. MALCOLM, GENERAL MANAGER 
F. S. WEBSTER CoO. 

ry Multi-Kopy and Star Brand Sup 

ies” by F. L. Pelton, New York state rep 


“Difficulties Encountered 


resentative; by a 
Tew Salesman,” by M. R. Collins, south- 
rn representative; “Condition of Carbon 


“4 


and Ribbon Pittsburgh,” C. W 
Shaw, manager Pittsburgh office; “Condition 
Business in Phila- 


Philadel 


Business in 
Carbon and Ribbon 
lelphia,” -A 


phia offic 


Crandall, manager 


On the following day the opening ad 


delivered by General Manager 
Malcolm, followed by 
covered a wide 


These 


derived 


was 


dress 
George F. various 


addresses which range of 


interesting topics included ad- 


dresses on “Benefits by salesmen 
keeping in close touch with their offices,” 
by H. W. Carey, Chicago representative; 
“Advertising,” by W. A. 
tising manager; “How is our magazine ad- 
vertising looked upon by dealers?” by E. M 


3oardman, adver- 


Curriet, Pennsylvania representative; “Has 
advertising been of assistance in opening 


new accounts?” by A. E. Johnson, Michigan 


ster Company One of the Best Ever Held. 


representative; “Condition of Carbon and 
Ribbon Business in Texas,” C. G. L. Bedell, 
Texas representative; “Benefits derived 
from the yearly conventions,” H. W. Day- 
ton, New England representative; “Thor- 
ough and systematic solicitation,’ W. A. 
Hayes, Boston representative; “Advantages 
of being on friendly terms with customers,” 
\. G. Kent, Boston representative. 

During the afternoon session Charles P. 
Garvin of Boston, United States general 
representative for the F. S. Webster Com- 
pany, and known to the trade at large as 
“The Mayor of Pecan Gap,” addressed the 
convention on “The Standing of the F. S. 
Webster Company, and General Conditions 
Throughout the United States.” This con- 
cluded the formal addresses of the conven- 
tion. 

All of the addresses delivered were dis- 
cussed and very much of benefit will result 
to everyone. 

The morning of Aug. 25 was taken up 
with special matters, and at 11:30 a. m. the 
meeting adjourned for luncheon at the City 
Club. An interesting program of entertain- 


ment had been prepared for the afternoon, 





JAMES QUARTZ, SUPERINTENDENT F. S. 
WEBSTER CoO. 

but inclement weather conditions prevented 
it from being carried out. Tickets for the 
theater were secured, however, and the 
afternoon was spent very pleasantly. In 
the evening an elaborate and enjoyable ban- 
quet was held at the Boston City Club. 








The standard set and the spirit shown at 


the fourth annual convention of the com 


pany's representatives will be a guide to fu 


ture conventions, and, in the opinion of ot 


ficers of the company, will make them ot 
far greater benefit than ever. Future con 
ventions will follow the plan of the one 
just closed as it was evident the plan out 


lined by the management this year would 
be hard to improve upon 


Business of the F. S. Webster Co. 
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SOME OFFICE MANAGERS OF THE F. S. WEBSTER COMPANY.—LEFT TO RIGHT, C. 
W. SHAW, PITTSBURGH; W. F. WHITE, NEW YORK; A. CRANDALL, PHILADEL- 
PHIA; J. A. WHITE, CHICAGO. 


S. Webster Com- 
about 


The business of the F. 


pany was commenced twenty years 


ago in the basement of a residence at 
Malden, Mass., time it has 


steadily increased, until now it occupies tw: 


since which 


enormous factories on Congress street, 


Boston, with a floor space of 100,000 square 
feet. The factory is equipped with every 
grade 


S. Webster Company 


modern facility for producing high 
lines for which the F 


is famous 


























nn, so 


CHARLES P. GARVIN, GENERAL FIELD 
REPRESENTATIVE F. S. WEBSTER CO 


well equipped for the purpose, enabling it 
to get the benefit of its years of experie! 
difficult 


sometimes arise in the ec 


in handling the situations whi 
mduct of 1g 
business 

The controlling factors in the business 
the F. S. Wel 
who compose the management of the 
The 


Strongest me! 


yster Company are the met 


pany all along the line company is 


made up some of the 


The demand f the products of this com The F. S. Webster Company has always the industry, the personnel of its manag | 
pany comes from all parts of the world, been a progressive concern and its output ment reflecting a process of selectio1 | 
wherever typewritter ribbons and carbon has been characterized by high quality and elimination which has resulted in th ae | 
papers are used. Branch offices are located fair treatment of customers. The develop advancement of the men best fitted 
in the various large cities of the world, such ment of the esprit-de-corps of the sales work of their several departments | 
as London, Paris, Berlin, Milan, Budapest, force has brought great satisfaction to the a) » ah 
Vienna, Mexico City, etc., in addition to the officers of the company \ man’s own good breeding is the best 
important branches scattered throughout The company has its own printing plant security against other people's i 
the United States and Canada and builds its own machinery in a plant ners.—Lord Chesterfield 
yoke § WEBSTER COMPANY i 
nnn nen Pe” PPPS ASAD Wp : 
) | FA EE i bh) | 
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TYPEWRITER RIBBONS CARBON PAPERS 


IN BOSTON 
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Progressive 
Originators 
SNELLING’S 


Inked Typewriter Ribbon Cloth 


Properly Inked — Non-Filling — 
Roll Lengths 




















UY your ribbons on the Reel 


ONSTRUCTIONAL strength and a deep, hard finish are essential plan, saving the cost for 

C qualities of a good office table. Strength, because the table in the individual making up of 
average office is subject to a constant strain—it holds heavy, ribbons. 

bulky books and often file cases, and frequently serves as a seat for 


traveling men, with their heavy sample cases. The deep finish is necessary You are not aware of the 


for the same reasons—the surface should be impervious to the mars and saving until you write us for 
scratches that are unavoidable under such circumstances. quotations. 
You will find these qualities predominant in every St. Johns business table, At the same time ask for Our 
and at prices way below the usual. Moreover, the designs are snappy, New Fall Catalog ready in Oct. 
clean-cut, distinctive. We'd like to send you our new catalog and a book- It will be worth something to your 
let telling the unsurpassable manufacturing advantages that make St. Johns Business education. 


tables the best obtainable, anywhere, for the same low prices. 


SNELLING & SON, Manufacturers 


St. Johns Table Co. South Brooklyn, N. Y. 
s New York Milan London 
Cadillac, Mich. Purveyors to U. S. Government 










































~~ INCREASE YOUR 
EMERALITE 
wir Desk Sales 






Green Glass Shade 


adds to the attractive appearance and 
efficient illumination of any office. The 
rich, green glass outside plating diffuses a 
soft, restful light. The pure white opal 
glass reflecting surface inside focuses the 
light exactly where needed. 


“Kind to the Eyes” 


The Emeralite shade will not tarnish 
or collect dust. 


Be a Moon Dealer 











Because you can sell more Moon 

Desks than the ordinary kind— 

Because your customers will stay 

with you—recommend you to 
This is our No. 713} in oak other desk users. 

We make the only typewriter desk on the 

market with the Moon Automatic Ty pe- 





















Every Moon Desk is sold through 
a dealer—orders are increasing — 





Emeralite 











Lamps are writer Attachment in the pedastal. We , 

. ds gt F > can make immediate shipment of any order. @f€ you securing your share of 
\ give unilorm*-  elaeaice ¥e Ins vw a cinece e i ce? 2 af 
a ty of appear- Our guarantee helps you get business. th increase? Our advertising 
) ance to office Write us today for Desk-a-log proposi- Will help you. , 

equipment. re : wales 5 . ; 
Standards 10n. —_ A “Moon and Desk” on 
heavily made Look for ‘ 
‘ . OOK oT the , 
and attractively fin- , i every desk of our 
ished in Old Brass ‘““Moon and Desk. er manufacture. 





or Statuary Bronze. 
They sell on sight. 
Send for booklet de- 
scribing these and 
17 other styles. | 


H. G. McFaddia & Co. 


44 Warren St. 
NEW YORK | 













J \ 


5 Seaasdmyawh § 
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“WHE National Association of Station 


ers and Manufacturers begins its 
eighth year next October, less than 
a week before the opening of the seventh 


Buffalo. Few trade 


organizations have so consistently worked 


. ; 
annual convention at 
for the advantage of the trade they repre 
sent, and to very few indeed has so high an 
average of ability been freely given by its 
membership 

Che 


of its life has devoted itselt chiefly to trad 


rganization during the seven years 


problems, keeping its hands off of any at 


tempts at politics or legislation save where 


as in the case of the government printing 


of stamped envelopes, an injustice to print 


ers and _ stationers was threatened. Nor 
has the association ever been at odds with 
the law, for its affairs have always been 
conducted with such frankness, openness 


that there never has 


that 


id sound judgement 


been even a suggestion any of its acts 


ran counter to the laws of the land Nev 
ertheless, it has grown into a strong, c 
hes ind effective organization, having 
lished more to do away with run 

usly low prices among its members than 
tther rganizations which seek, contrary 
o law, to make their mandates effective 
by means of penalties. The National As 
if Stationers and Manufacturers 
recommends and advises—it does not com 
man It is the physician of the trade 


lvice 1s 





given only 





H. A. PRIZER, CHAIRMAN COMMITTEE ON 
BLANK BOOKS. 


National 





STATIONERS HAVE GREAT ORGANIZATION 


Association Wins Suce ‘SS by Methods 


Righ 


Brief Review of Association 
J he 


consideration, and given upon the assump 


tion that sensible men must consider and at initial meeting of the ! 
ITLICI; le ) O! 


least in a measure must act upon advice was held in Chicago Oct. 3. 4 and 5. 1904. 
given by those who make it their business at the invitation of the Chicago Stat 
to know whereof they speak \ssociatio1 The sessions were he 
old Steinway Hall, which has since give 
place to modern office buil f 
meeting came about as a result of tl rT 
ganization of the Chicago Stationers 
sociation, which work iwo met 
the present staff of this magazine wer: 
tive and interested participants. Not very 


this the Chicago Statione 


had 


wonderful 


long befor 
\ssox lation 


in Chicago 


given a wonder 
because th 


know before that they could do it—and this 


banquet was attended by m¢ 

over the middle western and northwester1 
states Henry Sawtell, who was preside 
of the Chicago association at that tit 


toastmaster, and among the couple. 


dred present was L'nele (;,eorge 





recelv¢ Q VaAtIO ind 1 ide tf 

of his This was some t 

in th s whe Charley Gat 

wearing kerbockers, vet the yw 

ilway ved that the nati 

tion ide ok root at this 

any f e banquet prove 

were é ugh erested t S 

ess t i long way p 

mone t railroads jus 
CHARLES E. FALCONER, PRESIDENT, over trv to nal ‘ 4 
CHAIRMAN EXECUTIVE COMMITTEE. D1 


An organization based upon such pt 


ples is more effective than one whi n 


vites opposition and rebellion by the 


pleasant and sometimes highly unjust ¢ 


pedrent of cutting off supplies from a n 





who will not or cannot acquiesce in tl 
mands of the issociati 

The National Associatio1 f Stationers 
nd Manufacturers has been fortunate 1 
having lost but very tew f its me : 
by deat n ery sma number indeed 
by resignation. Some few members hav: 


resigned on acc: 


ither lines ot but there 1s hare 


industry, 


ynne of these who does not make a const! 


ent effort to keep in touch with 


made at the several conventions and whet 


ever possible to attend them as a visit 


Che 
all trade 


organization is the most 
associations It invites all met 
come in and talk 
things over, nor brand 


g any 1 
without an e1 


The 


members 


an outcast who can get in 
with the 


that its 


associatiol 


counter police 





demands only shall all 
come in at the front door by Ss. J. THALHEIMER, CHAIRMAN COMMITTEE 


be able to 
the light of day ON FILES AND OFFICE FURNITURE 


Chronology. 
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FLETCHER B. GIBBS, CHAIRMAN NATIONAL 


CATALOGUE COMMISSION. T. A. STEINMUELLER, CHAIRMAN PRO M. W. BYERS, SECRETARY, CHAIRMAN 
GRAM COMMITTEE. GRIEVANCE COMMITTEE. 

The initial meeting was presided over son, M. E. Heise, Frank Weeks and H. B The second annual convention was held 
by Fletcher B. Gibbs, president of the Chi Brooks were directors from the manufac at the Hotel Astor in New York in June, 
cago Association, who was the choice of turers, while Mark Rider, Samuel Ward, 1906, where Charles H. Mann of Philadel- 
the convention for first president of thi D. S. Sperry, R. D. Patterson, T. J. Moran, phia was made president. In the list of 
national organizatio1 I. C. Bainbridge of Lee Mason, Jr., Robert Ansley, W. B. Car officers for the ensuing year several new 
Brooklyn was made first vice-president, and penter C. E. Moyer and H. B. Burrows names appeared, among them being that 
John A. Schlener of Minneapolis, now de made up the list of directors from the sta of Millington Lockwood of Buffalo, an 
ceased, was second vice-president. William tioners’ side ardent and able association man, as third 
JT. Kennedy of St. Louis was third vice- [The next meeting was held at the Plant vice-president. Charles E. Falconer of Bal- 
president, Charles A. Stevens secretary, Ab- ers’ Hotel in St. Louis. Oct. 9 to 12 inclu timore was made a director at this meet- 
ner K. Pratt of Boston, treasurer, and John sive. 1905. and resulted in the election o ing 
B. Fay of Chicago, auditor. Frank Towne, John A. Schlener of St. Paul as president In July, 1907, at the Hotel Ryan in St. 
James Logan, W. H. Hopkins, R. G. Craig, There were several changes in the official Paul, William J. Kennedy received the hon- 
Richard B. Carter, Ed. Huber, R. B. Wil staff of officers and directors ors due him and was made president, while 








GEORGE M. COURTS, CHAIRMAN COMMIT- E. J. WEIS, CHAIRMAN COMMITTEE ON FRANK W. BAILEY, CHAIRMAN COMMIT- 
TEE ON HARDWARE AND GLASSWARE. TRAVELING MEN’S NIGHT. TEE ON RESOLUTIONS. 
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A. SCHOOLEY, CHAIRMAN COMMITTEE ON 
LOOSE LEAF DEVICES. 


at the fourth annual meeting in Boston, 
July, 1908, Theo. L. ¢ New York 
was placed at the head of the organizatio: 

In July, 1909, at the Secor Hotel in To 
ledo, Frank W. Bailey of Boston was made 
president and the National 
James 


Gerry of 


Catalog Com 


mission, suggested by Dorsey in 


Boston the year before and perfected by 


Mr. Dorsey, Mr 


in Chicago a few 


Gibbs and their associates 
months later, was official 
ly recognized and adopted by the organiza 


tion as the most effective instrument with 


which to better trade conditions. 
Baltimore con 


The vear followine the 


vention October, 1910, has been a pros- 





WILLIS P. WHITING, CHAIRMAN COMMIT- 
TEE ON LEATHER GOODS AND 
NOVELTIES. 
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ABNER K. PRATT, CHAIRMAN CREDEN- 
TIALS COMMITTEE. 
perous one for the association under th 


leadership of Charles E. Falconer, who will 


turn the gavel over to his successor wit! 


having done good 


and effective work, ably assisted by Secr 


the consck musness of 


tary Byers and the several committees, por 

traits of whose chairmen appear herewith 

Hotel Accommodations at the Coming 
Convention. 

Everyone should know that Buffalo is 


famous convention city and that it is a 


During 
tically all of the pleasant months of th 
Buffalo hotels do a 


gvreat place for sight-seers. prac- 


year the thriving busi 


ness, and are well filled with guests 


YOUMANS, CHAIRMAN COMMITTEE 
ON MISCELLANEOUS ITEMS. 


W. J. 








JOHN BREWER, CHAIRMAN COMMITTEE 
ON INKS AND MUCILAGE 


very desirable, therefore, 


visitors to the convention § should 
heir reservations some time in advan 
the convention, else they will be 
accommodations 


hotel While 
hotel accor 


of having seek 
ot the he idquarters 
1] 


supplied with 


tions, it is desirable for many reaso1 
the members of the association shou 
cure rooms at the hotel where the sess 


held 


associati 


of the convention will be 
The 


quarters at 


house selected for 
Buffalo next month is the H 
stated to 


\ppliances that, 


Statler, whose manager 


Office 


sentative 





WILLIAM J. KENNEDY, CHAIRMAN ON 
RUBBER STAMP GOODS. 
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R. B. SANDERS, CHAIRMAN STANDARDIZ 
ING COMMITTEE 











ns have been slow, it is ndou : 
. WwW. J. DRISCOLL, CHAIRMAN COMMITTEE 


JAMES T. KELLY, CHAIRMAN YEAR BOOK _ 
COMMITTEE. ed fact that the attendance at the Buftal ON PENS AND PENCILS. 
eeks ago, he had not received ntion will in all probability be large ind we have a combination of influences 
S y reservations as he had expected, than at any other meeting tl rganizat hich will assuredly result in the gathering 
urged that members intending to come has ever held. The membership of, the o1 together of a large and representative at- 
the convention reserve their accomm« sanivetion ts. cudsdsidiik teuidindleaee wie the endance. 
ations at once. because at no time during : Ss ae 6 i a Wherever possible, it will be advisable 
the summer and fall is there any likelihood eee maa A sak aa eels ” dealers to attend the convention in Buf- 
9 hotel accommodations going beg rganization affairs is keener now th falo, then drop down to New York City 
zing in Buffal er before. There is a persistent rumor ind spend a few days buying goods and 
Besides Statler’s, there are a number Oi also, to the effect that there will be “som getting in touch with some of the big man- 
ther desirable hotels, including the La  jning doing” at the Buffalo convention that facturing concerns, and finishing up by 
Fayette, Iroquois, Genessee, Lenox, Tou si inca, lla ir a ees ittending the Business Show the latter part 
; i : will make the members of the trade eve . 
raine and others. The last named house is of the month. This would seem to be an 
‘bout ten minutes’ walk from the conven iere take serious thought of the orgat exceptional opportunity for far western 
tion hotel, and is the headquarters of the ation and its affairs. There is no doubt dealers to accomplish a great deal in a 
\merican Automobile Club hat the meeting will be one of rare and comparatively short time and with a mini- 
Notwithstanding the fact that hotel res unusual interest Added to this, the fact ™um of expense. 


that the city of Buffalo and Niagara Falls 


‘ld over 


re the Mecca of sight seers the worl 





THEODORE L. C. GERRY, CHAIRMAN COM- 
MITTEE ON PRINTED GOVERN- CHARLES N. BELLMAN, CHAIRMAN COM- 
MENT ENVELOPES. MITTEE ON PAPER AND ENVELOPES. 


DU MONTE A. WHITING, CHAIRMAN CON- 
VENTION COMMITTEE. 
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es THE VALUE OF SUGGESTION 


First of a Series of Articles on ‘‘Suggest 


HERE are two words which must 
always stand out prominently in the 
trade mottoes of successful loose 
leaf houses, and these words are “Sugges- 
tion” and “Service.” 

Service, you will say, encompasses “Sug 
gestion,” and so it does, to a degree, but it 
is possible in loose leaf to give “Service” of 
high quality without suggestion, so if you 
set the two words side by side and study 
them for a while I think you will agree 
with me that one carries just about as much 
weight as the other, and, indeed, you may 
hold, as I do, that, while suggestion without 
service may leave you unbalanced service 
without suggestion may often put you in 
the position of the miller with a mill but 
no wheat 

To suggest in loose leaf means to create 
remarkable loose leaf business 


in the world has been built up entirely on 


The most 


the idea of showing the consumer something 
that would be a benefit to him in his busi 
ness 
It is 
do this, price, and often quality take second 


a correct theory that when you can 


ary place to suggestion 

If I like your system, if I know it will 
help me save hundreds of dollars a year in 
errors or clerk hire, will | worry over a dil 
ference in price between your goods and 
John Smith's, or will I require you to match 
Smith’s special binding device which I pr« 
fer to yours? 

No, | am not changing because I like the 
binder or because I think I can save money 
on my supplies, but because you have con 
vinced me that your system is what I need 
Therefore I buy your system and pay you 
your price for it, and suggestion wins a bat 
tle over service 

One of our large Western dealers had 
built up a fairly good loose leaf business by 
carrying a complete stock, and being in a 
position to deliver promptly orders for 
were not satis 
their 


special sheet work. They 
fied, however, that they were getting 
share of the new business. A large part 
of the orders that went on their books were 
taken in competition at low prices. They 
tried many ways of getting a better class 
of trade, but they did not succeed until they 
injected “suggestion” into their sales ef 
fort 

One day a young man who had been em 
ployed as stock clerk in the office of a big 
wholesale house came to them and applied 
for a position as loose leaf salesman. He 
had noted the adaptability of loose leaf 


systems to the various requirements of the 


wholesale house, and wondered why other 


ions for Building Trade,”’ 


by Cuas. R. Farco 


business houses did not use them to a 
greater extent. 

He was not a salesman, at the time, nor 
was he a loose leaf man, but he succeeded 
because he had brains enough .to be able 
to adapt 
And right here let me diverge enough from 


this illustration to say a few words on this 


valuable ideas to various uses 


subject of loose leaf salesmen. 
It seems to be the impression that a su 


cessful salesman must be a system expert, 

















CHARLES R. FARGO. 
or at least that he must have had a long 
schooling in a loose leaf department 01 
factory, and know a dozen loose leaf cata 
logs backwards and forwards by heart 

I think this is the wrong idea. Success- 
ful loose leaf concerns, which make a spe 
cialty of consumer business, are making 
splendid progress with young men with no 
technical training whatever, by teaching 
them the application of loose leaf systems 
to modern business requirements and show 
ing them the proper way to introduce their 
ideas to the prospective buyer. 

Mr. Charles R. Hadley of Los Angeles, 
one of the deans of the loose leaf business, 
and a salesman who knew no peer in the 
early days when loose leaf salesmen grew 
up of their own accord, says he prefers a 
perfectly green man, so far as loose leaf 1s 
concerned, to sell his systems, because he 
can train him to do things his way and to 
sell his goods 

There is the secret of Train 
your men in your own house to sell the 


success. 


Sales Manager, C. S. & R. B. Co., Chic 


goods you make or carry in stock. Don't 
be frightened by this bugaboo about the 
loose leaf business being a highly tech 
proposith 


We don't 


leaf half as 


need technical training in loose 


much as we need a better 


knowledge of the application 
loose leaf ideas 

But to proceed with my = sto: Our 
young man succeeded with some dif It 
in getting a job selling loose leaf goods \ 


few days’ study enabled him to master 


details of the line his house carried, afte: 
which he spent a day or two in the bindery 
watching the ruling and printing machines 
and learning paper stock. Then hi tte 
up a good working sample of th: 


monthly statement system carried 
by his house and started out 

He worked the outer edge oi 
smaller dealers, 


1 


butchers, druggists, tailors, coal deal 
} 


lumber yards. He had faith in 


and he convinced those he talked with th 
they needed it. His first month’s sales wet 
satisfactory, and in his second month hi 
individual sales equaled the best n 
the entire loose leaf department 
that time \nd every order he took was 
created order, which was sure to bring | 
house a volume of repeat business 

This was salesmanship. Yoo 
our stationery salesmen are content to take 
orders. Few of them realize the splendi 


opportunities open for the man whi 


1 


create business—or if they do, they are t 


1 


slothful to grasp them 


Having covered the outlying districts 
quite fully, our young man took up a pop 
ular requisition form for purchasing depart 
ments, forms for Dentists’ and Doctors 
ledgers, a duplicate billing syste ind o1 
or two other good forms and worked t 


down town district. He did not approacl 


his prospect by asking him if there w 
anything he wanted in loose leaf, nor 
he ask him if he could bid on his 
orders binders and sheets He 

the firms who could use his suggestions 


advantage, found their 
told them what he could do for thet 


requirements 


He made a sale at his own price whe 


the ordinary solicitor would have wast 


his time in making useless quotations « 
cut price jobs. He was an asset 
house, because he got results by his individ 
ual effort, and because the business he 
brought in always carried a certain volum« 
of repeat orders after it 

What this young man did other young 


men can do. All young men may not be 




















OFFICE APPLIANCES 105 


} 


at the initiative necessary to pri made; every new day marks the introduc subject, and still others, and these often 

eed sucl mpaign for business, tion of some better and quicker method of f great value, can be obtained by running 
but wi reasona mount of assistance doing the routine work of the office through the old job tickets in the print- 

d little sales-managership on_ thi \ year ago we thought we had a mod ing office. These forms should all be care- 
part employer or department man system of filing orders and correspondent fully studied and only the best ones, which 
ie! ng man with ability to under he other day a salesman showed us a_ will apply to the general run of business 
stand pplication of modern loose leaf mew way of doing it which saves time an houses should be selected for special sales 
sys stami! nough to stick to the ibor. We adopted the new system effort. The others, however, should be 
job unt nds a place to apply them can \ clever salesman showed a big Chicag sorted and filed for reference, preferably by 
2 get good profitable orders. house how it could make use of the oy business classifications. 

Son le will y that the good old faced envelope in_ handling bills [ found a splendid “Suggestion Box,” as 
days o ose leaf are about over and that icknowledgments. He got a big order for it was called, in the office of some young 
the oj gs for the ordinary systems such the envelopes, and the order blanks and men who were specializing as business sys- 

S al by the stationer are few, be bills with it And so it is always, for th tematizers. It contained not only samples 
cause ( ody has system. This is not man who will study the uses of loose leat of the jobs they had completed, but blua 
tru 1 the better ways of doing things tl prints of all sketches furnished by them, 

It that the better known loose _ selling problem is a simple one odds and ends from magazines and text 
leaf syste such as those used in buying, Some Questions Answered. books and samples of forms they had gath- 
billing, s keeping and inventory work {nd now, having dwelt at some length ered from people in all lines of business. 
are 1 sed by all large business houses, ipon the use of suggesting in selling loose Their method of getting samples of the 

it be this fact the salesman of to leaf goods, I must bring this paper to a modern forms in use by the large business 
day | lecided advantage over the sales close by answering two questions which houses was a clever one which resulted in 
man years ago for the old prejudic: re sure to be asked by many giving them a good acquaintance with the 
against has bes ercome. First—How is the ordinary stationery buyers and managers and also gave them 
Today é ose leaf method is acknowledg house to gather data for such suggestions, a line on many places where improvement 
ed tl met] handling ninety and, could be offered to advantage. 
pe é the modern business routine Second—What is the best method of find First they called on the office manager 
This fi ikes it possible for the loose ing an opening for them and introducing of the house and stated in a few words 
eaf sales with id2as, to introduce them them that they were making a collection of mod- 

to th ller houses, which have no es Answering these questions in order, the ern business forms purely for reference 
tablish ystem, and into newly organized first should involve but little difficulty for purposes, in their work as business system- 
eri ire ways ready to receive the stationer in the larger cities Many atizers, and would greatly appreciate hav- 
suge uable forms are to be found among the ng samples of the forms used in his house. 

It is kness to get the idea that no ystems shown in the catalogs of card Office people are generally proud of 
npt in present methods is pos index and looseleaf manufacturers, others their own systems and-are nearly always 

ble is always some progress being n be taken from the text books on this elad of an opoprtunity to explain them to 
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The “haght Kind” Aluminum Sheet Holder 












































" i Made just right to stand hard, knock-about 
rem rree wear by teamsters, shipping clerks, etc. The outside 
is smooth and sightly; the working parts are simple 
and strong. Moreover, when you want to open 
The “Right Kind” Aluminum Sheet Holder 
there’s no fumbling about it 
longer than the other — with a touch of the finger-tip 
it opens up, right away. No fussing: no trouble. It’s 
pe the handiest, neatest, most convenient and most 
S durable form of sheet holder you ever saw:- 
No. | _ Sheet Size Price I|_Ne [ Sheet Size | Price |] N | No. [_ sh ny | Price | No Sheet Size Price 
1A} 2 x3t..|$ .60|/5A]..4)x8)..1$1.40]] gA|..74x9 $1.75|11 A}.94 x 12.62.26 
oe mete} | 60. © A 5}x9 | .60.]] 9 A, 8 x94...) 1.85/13 4 5 eh EP 
4A 4h x 6)...|. 1.25.]] 7A}..6 x9}..}. 1.50.10 A}...8} x 11....] 2.00]14 A_}..12 x 94] 2.25 

















The above are standard sizes and prices, with a capacity of from 1 to 100 sheets of ordinary ledger paper. 
Special sizes — or standard sizes of more than 100 sheet capacity — can be furnished to order. We'll be 
pleased to submit estimate of cost if you'll send us the details. 
Ask your dealer for 
The “Right Kind” Aluminum Sheet Holder. 
IF HE HASN'T IT HE CAN GET IT — WITH A LIBERAL DISCOUNT. 





316-318 - 350-352 THE HEINN COMPANY MILWAUKEE 


FLORIDA STREET WISCONSIN 


ORIGINATORS OF THE LOOSE-LEAF SYSTEM OF CATALOGING 
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others, and our friends state that they had 
litthe trouble in getting the forms they re 
thus filling their suggestion box 
in a very short 


which had been accumulated by these big 


quested 
while with information 
firms only after years of study and experi 
ence 

All of these forms were 
classifications, as Abstracters, 
& Wood, Collection, etc., but 


also cross-indexed by a 


filed by business 
Banks, Coal 
they were 
numerical system 


through a separate card index which gave 


them instant information under such classi 


business analysis 


fication as cost systems, 
forms, ledger forms, journal forms, cash 
and voucher forms, etc This suggestion 


box was an ordinary four drawer vertica 
letter file with pockets for the papers and 
heavy manilla center guides for the index 


| believe all dealers in loose leaf goods 


should have something of this kind, at least 
and classification of the 


through their 


for the collection 
forms hands in 
the ordinary know 


it will pay for itself many times over, and 


which pass 


course of business I 


as it grows it will become a business getter 
of inestimable value 

Let me go on record again, that follow 
ing up such a system as this don’t require 


an expert in any sense of the word It 
good 
and simplest ways of doing things 


work. Some people 


sound judgment of 


merely 


requires 
the best 
and a willingness to 
throw up their hands at anything new, be- 


cause it all seems so strange and big and 
complicated and impossible, while if they 
would get in and work, tackling the first 


thing that comes up, with a determination 
to master it or bust they would soon find 
things which at first 


able, passing through their hands in quite 


seemed insurmount- 
the ordinary way 

It is not the field of the loose leaf sales- 
man to attempt the installation of complete 
cost finding, auditing or checking systems 
This work belongs to men who specialize 


in this line and the salesman of loose leaf 


goods cannot do better than establish an 
early acquaintance and friendship with as 


OFFICE APPLIANCES 


men as he can reach, exchang 
line for the 


many such 
ing prospects for work in their 
opportunity to furnish the supplies for theit 


installations. As a rule business systema 
tizers have a keen knowledge of what is 
best in loose leaf and know what it costs 


They are therefore good customers to 
houses in a position to give competent ser 
vice. Moreover these men are rarely ever 
good salesmen and shrink from the idea of 
therefore the bright 


soliciting business; 


leaf salesman can in his rounds see 


opportunities for them and, by introducing 


] 
hkoose 


the systematizer to the customer, can have 
the way for the best class of trade 

The proposition of finding an opening f 
such services as can be rendered by a loose 
leaf salesman equipped with valuable ideas 
for the improvement and simplification of 
difficult 


personal 


business methods should not be a 


one. \ 


letters addressed to a 


series of bright, snappy 


selected ist Tt bus 


ness houses and telling them of your ability 


to serve them in this way ought to bring 
forth a good number of prospects. When 
a new concern starts in business the sales 
man should be quick to see the opening and 
be on the job with a neat portfolio of 
samples An offer to sketch out several 
simple billing forms, order blanks, stock 
records and delivery forms for such a con 
cern is nearly always productive of busi 
ness 

To approach old established firms with 
new ideas requires a higher order of sales 


manship, but the young salesman should 
not be dismayed by this fact, and because 
of a few rebuffs at first neglect this field, 


which will be found full of splendid oppor 


tunities. The method of approach must 
be cautious, dignified and tactful, and an 
must be established before 


acquaintance 
is made at suggestion 
almost by 


any attempt 
The 
intuition what kind of a system is used by 
a house for this and that purpose. Every 
affords him an opoprtunity to use his 
eyes and ears and oftentimes to make a deft 
bookkeeper 


bright salesman learns 


cali 


clerk or 


nquiry of a 








PARADE AT DAYTON, OHIO, IN HONOR OF THE PRODUCTION AND SALE OF THE MILLIONTH NATIONAL CASH REGISTER. 








When he has learned where his opening 
lies, he calls with neat sketches rs 
showing exactly what he has to off 
gives his reasons for thinking the g 
will benefit his prospective cust 
is prepared if necessary to go int 
ject of costs 
Such selling methods have won 
others. There is no reason why t 
not for you i 
Don't let your loose leaf departn 
come a mere supply depot for bin ) 
sheets Lift it above the cheap I ' 
tion by making it a bureau 
ideas, which are beyond the re 
shiftless ar 11 experienced price 
Phe su y to greater profit 
ing demand for more goods thr 
methods w h command ther 
AMERICAN FURNITURE IN ARGEN 
TINA. 
Vice Consu General  ( 
Chandler present n duty 
partment State, calls atte1 
fact that Argentina is now b ¢ 
furniture from the United States 
other country in the world except ( 
The sales f wooden furniturs 
from $466,176 in the fiscal year 
$761,750 in 1910, while metal furt 
increased fron $9665 to $15.720 


NEW MODERN GEM CLIP. 


[The Hoge Manufacturing Compa 
New York are sampling the jobbing ( 
on their new Modern Gem Clip This 


paper clip is very heavily nickel-plat 
made of the best quality of wire ar 
are in a position to make it an iten 
terests to all jobbers handling paper ps 
The quotations that they mgke ar 
looking Address inquiries t he 
Hoge Manufacturing Company, 108 
street, New York They will I 
prompt atte and full 
be sent as to prices, quantities, et 


into 


ntion informat 


plication 
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You are looking at the picture of the best 
typewriter desk ever 
sold at the price 


It combines service, durability, sound 
construction and elegance of appearance 
at low cost. Our line consists of roll top, 
flat top, and typewriter desks, made of se- 
lect plain white oak or finished golden oak. 


Let us send you our complete catalog and prices. 


= =" EVANSVILLE DESK CO. 


Length 55 in., Depth 32 in., Height ° bf 
30 in. Price $32.50, less 5% 10 days, Evansville, Indiana 
F. 0. B. Evansville, Ind, 
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A Sanford & Bennett that will continually remind the owner of the high quality, 
honesty and fair prices of your store. You can unconditionally guarantee 


SANFORD & BENNETT 
FOUNTAIN PENS 


To give perfect satisfaction and years of faithful service. They are easy to sell be- 
cause of their evident high quality and their many distinctive, practical 
improvements. @ We are the largest manufacturers of strictly high 
grade imprint pens in the world and can give you better prices, service 
and satisfaction than any other maker. 


Put 


Your 
Name 


on a GOOD 


Fountain Pen 
SANFORD & BENNETT CO. 


Write today for descriptive Catalog 
and Price List. 


51-53 Maiden Lane, New York 









































This is the time for the Stationer to look for the CHART MARKERS before 





school opens again in September. The “FULTON” CHART MARK R is the . 
best gotten up in regards '- outfit, as well as box, which is strong and at- 
tractive, and will sure! y bring a better price than the flimsy things presented , 


by some competitors, while the price to you is the same. 


We wish to remind you also of our BUSINESS OUTFITS, which are the best 
made up goods in the country in rubber type, in regards to quality, as well as ap- 
pearance. The boxes are of polished wood or leatherette, and all the 5 and 
fa fonts contain two holders and an ink pad. 











FULTON PADS — Felt, Elite with wooden base, as well as the Non 
Blurring made fron cher mically treated wood are well known and have 
given perfect satisfaction wherever introduced. 





FULTON SIGN MARKERS, of which the sets with the Outline Letters 

are the style, at the present date, are supplied with the finest and 

brightest fill-in colors that are made in this country. We make t 

ourselves and after having made comparison with others we know 
what we are talking about. Dealers selling Sign Markers — and 
not fail to ask for our descriptive matter for this class of g 


FULTON RUBBER TYPE CO. 


ELIZABETH, N. J 
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THE STATIONER AND THE PUBLIC 


By Cuas. A. SWEETLAND 


HE duty of a stationer to the publi 


is not fully performed by honesty 


in goods and honesty in prices 
There was a time when the stationer sold 
practically a standard line ot inks, 
paper, bound bocks and the like, but during 


the last decade the inventive genius of the 


pens, 


country has been turned toward the devel 


opment of office appliances and devices, cal 
culated to lessen the labor and expense ot 
those who consistently use them. 


When 


own initiative and knowledge of his needs 


a customer buys entirely upon his 


the responsibility of the sale ends with the 
proper delivery of the goods, but when he 
buys some device upon the assurance of the 
stationer that it will prove satisfactory to 
him, it is the duty of the seller to stand 
behind his promise, and if the article fails 
to give satisfaction from any cause to will 
ingly return the amount paid. 

Many stationers believe that it is only 
necessary for them to make the sales, and 
it is up to the customer to know what he 
desires to purchase, but this policy not only 
fails to fully satisfy the customer, but will 
drive trade from the doors instead of draw- 
ing it toward them. 

The application of this principle with the 
retail stationer goes even a step further 
than with trade. The dry 
goods dealer selling a couple of yards of 
ribbon does not, of necessity, inform his 


most lines of 


patron how this ribbon should be tied in a 
The 
grocer in selling a dollar’s worth of coffee 


bow or sash to give it the best effect 


not, perforce, give his customer a 


recipe for making or preparing the bever- 


does 


age 
Must Teach Customers How to Get Best 
Results. 
The stationer, however, has a different 


proposition before him. Outside of certain 
staples, which he is obliged to carry, there 
are one thousand and one office appliances 
of benefit to the user, and of great advant- 
age in case he is instructed in their use, 
but which become a clog in his office, and a 
drug upon the market in case he fails to 
make the thing work after he has purchased 
it 

There are fountain that 


pens require 


proper handling to become a useful ad 


junct to business; letter openers that will 


not open letters unless the manipulator 
knows how to use the devices in a manner 
that will produce results; copying machines 
that do miserable work without the proper 
handling, but which surprise you under the 


hands of an expert; sealing and stamping 


machines which neither seal nor stamp if 


Public Accountant 


Author, ‘ 


handled in a bungling manner, and many 


other devices which are calculated to save 
labor and be of lasting benefit, providing 
they are properly used 


It is the duty of the stationer, 


to have some one of his employes be 


very familiar with any device which he in 
troduces in his stock, so that any custon 
buying may be instructed sufficiently in the 
manner of use, that he will be able to reap 
a benefit from the purchase, and not | 
that he has been buncoed out of his money 
It is also a very good idea, in the furth 
erance of trade, to let each customer know 
that anything purchased at the store will 
be taken back at the price purchased, pro- 
viding it proves unsatisfactory. This gives 
confidence in the 


the greatest store and 
suggests to the customers purchase of arti 
have considered, but in 
have not 


without a 


cles which they 


quite confidence 


trial of 


which they 


enough to buy their 
labor saving powers. 

It is really nothing of importance to the 
merchant except as it serves to advertise his 
square-dealing propensities. Probably not 
10 per cent of the purchases will ever be 
returned, and whenever the article returned 
is some office device or appliance the manu- 
facturer must, perforce, back his product 
and make good to the dealer. 

If the proper training is given employes, 
most of the appliances sold will stick, but 
if there is no training given, and the device 
is sold without the proper explanation, or 
demonstration of its value the chances are 
even that it will fail 
and therefore injure the manufacturers and 
the merchant more than it helps him 


to give satisfaction 


Demonstration of Loose Leaf Devices Im- 
portant. 


Take the sale of loose leaf goods DY Sta 


tioners, for instance. Those who are able 
to show the customer how to use the goods, 
and to suggest places where it would be to 


introduce them sell ten 


his advantage to 
times as much goods in the year as the man 
who does not know anything avout it and 
loose leaf goods 


‘ares less He handles 


just as he would bound ledgers, journals 


and cash-books, forgetting that there is a 
marked difference in the application, whil 
the principles may be the same, and as he 
fails to properly instruct his customer, hi 
loses that large increase in trade which is 
sure to come with the proper appreciation 
of the vast benefits to be derived from the 
proper use of loose leaf for the various 
purposes to which it is adapted 

One of the duties of the stationer to the 


public is to back everything which he sells 


The Science of Loose Li 


theretore, 


Bookkeepit nd Accountin 

with his suaranty 

take ba ything which 
chased at his store without any 
and without showing any grou 
Che stati 


being in the bus 


have bett idgment than hi 


the sel goods in his line é 
must b that judgment 
mannet he fails in his 
customers will teach him 
able hin retrieve his errors 
has made errors why should he 
for the | not ask the publi 
There nothing that brings as 1 I 
trade to a store as the feeling of perf 


confidence in the integrity and judgment 


the merchant \ customer knowing 
merchant is willing to take back any article 
purchased without a question as t 
what reason it is brought back will be more 
liberal in his purchases and, in the long run 
will never abuse his privilege. 
Stationer Must Back His Goods. 

The stationer’s duty to the public is t 
careful in the 
what he 


be very selection of his 


goods, to present considers the 
best, and after he has done so back it up 
in every manner possible, to convince his 
customer that he means just what he says 


Suppose you are carrying a line of office 
furniture, and a customer comes in and 
buys a forty-dollar desk® The desk may 
be all right and fully worth the money, but 


after the customer gets it to the office he 
finds that for some reason it does not ex 


actly suit It may be too long 


assigned. It may differ from th: 


niche 


eral color effect of the office; it may have 


too many or two few pigeon holes 


rate it does not exactly please hi 
not a sure thing that you will 

ing friend of this customer if you tal 
the goods and return the cas! 
murmur, even if he goes to a 

man to buy the desk that 

him? 

This carrying the example t the 
farthest extreme, but even in this the 
merchant who takes back th 
returns the cash has a greater 
the customer for his future trade, than the 
man who sold him the satisfactory article 


Do not feel that 
feel that he is a friend 


your cust 
convenience 
your employes this continual courtes 
show them the value of a complete | wl 


edge of whatever wares they sel 


who is properly treated will yn In 
while a man who is slighted, be it in how- 
ever an innocent manner, has a growing 


grudge against the store. I took a friend 


























WE So ctionat Bookcases 


Shipped 
Knocked Down 
Folded Flat 


Stack up with the sections 
formerly shipped set-up 


With 


Receding Doors 












a 
- 


* te . g - art = .<. : 
Identical in appearance with chakecicaamaoen . a | 


cases formerly shipped set-up lee eas sass eis | 


| 








Saves 44°. on Freight Dust Proof 


Sectional bookcases set up take 1! times first class rhe top panel or Dust Shield protects contents of the case 
rate East of Mississippi and North of Ohio Rivers. Ship from dust 
ping these cases K. D. folded flat allows a second Doors are air cushioned, without felt strips, therefore dust 
class +: tight. Doors recede Over the dust shield, (0 not 
From Monroe to Set Up K. D. Folded Flat Saving come in contact with or scuff your book bindings. 
New York his 87} ~ 50) ‘ 2/4 a; 
we 1244 . “es Easy Operating Doors 


1 , : The Equalizer guides and controls the door on its way in 
\ saving 1 either case of 44 Other points are in and out of the section when opened and closed. Absolutely 
proporuio1 positive in its action. 


Riveted through the Dust Shield—-cannot get out of 





Three four ths (75% )of your ware room space is saved. The es te 

folded section shown below is one fourth (25 ) the size of , 

1 set-up section. Bookshelves Do Not Sag 

z = A heavy piece of Solid, well seasoned and kiln dried Birch 

Quickly, Easily vatatay sane forms the bo kshelf. It does not sag under double 

No Tools or Screws Require the load of books that could pessibly be put into the section. 

Ends of sections are hinged to the bookshelves with four Complete Lines 

stronv isible hi res Top and back panels are slid } : . . H 

ay Sev linges. Top and Pe Mate Po. lid and Both Standard and Mission Styles are made with these 

locked into grooves, holding the sections square xclusive features. Plain Oak, Quartered Oak, Birch and 


and rigid. Aunyou 
can assemble a stack in 


Solid Mahogany in all 
the popular finishes make 
the assortment most 
complete, | 





than five minutes. 


less 

















Folded Flat, as Shipped —eoe 
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The Popular No, 1220 is the cabinet that has suc 
fully met the strenuous competition of higher price: 


at asimilar met profit to the dealers. 


files, 


Now made with Detachable as well as 
with Stationary Sides. 


Compares favorably with Higher 
Priced Lines. 


Filing Drawers for every Commercial 
Requirement. 


These elegant cabinets are stocked in Golden Oak, Velvet 


finish, and in Birch Mahovany 


| sides 


Quartered Oak fronts and tops with handsomely panell 


of Plain Oak make them exceptionally attractive. 


ars of Satisfactory 


They are substantially built and will give ve 


service. 


will do 


thes 


You really cannot sell vour customers cabinets that 
more, or serve more efficiently ‘2. 


will, no matter what price they pay 


Sell Electrotype Cabinets to 


Your Advertising 


Electros, half-tones, zine etchings,in fact cuts.of any kind a 


average office than any other necessity. 











The ff <i’ Manufacturing Co., 


162 Union Street,' 


Address Mail to Factory 


Monroe, Michigan 
New York Office, 108_Fulton Street 


e more 


neglected in 





Customers 


th 


Dust ruins them, and to pile them up ts the surest 
wav to scratch them 
A three-ply veneer bottom in the “L’’ eompartment 
holds any number of electrotvpes without saggins 
You can safely guarantee them. 
Cabinets of any capacity at reasonable prices 
A i 
ny Capacity 
*'1220 Lain files ar m1 in Letter, Cay 
Inve sizes 
The Letter and Cap” sizes are made in two, thr 
or four drawer heights, Invoice size in five drawer 
height 
Four and twelve inch Leg Bases 
ise the smaller cabinets to 
convenient heights. 
Have seen thr Dealers 
Price List on this line? 
Better get one! 















































Now made with Re- 
movable Sides as 
well as with Station- 
ary Sides. 





Guts the Gost to 
Your Gustomers 
without Loss to You. 





Compare favorably 
with Higher Priced 
Cabinets. 














Sell on Sight at a 
Liberal Profit to 
You. 





ea a 
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A Most Complete Line With Assorted Filing Drawers 


he ‘‘Battery of Twelve’’ sections shown below gives you Each large filing drawer (those for Letters, Invoices, Cap 
an idea of the possibilities of this line. Papers, Vouchers, etc.) rolls on double roller bearing 
Note the Cap, Invoice and Letter Files in perfect aligment use 

suppo 


Checks, Vouchers, ete. This support holds the drawer horizontally when extended 


Drawer Construction 


The assortment of 9 kinds of filing drawers for Letters, 3x5 


| 

| 

with cabinets containing files for Index Cards, Electros, 
| 

} 


Drawers POM more easily when filled. 


ind 4x6 Index Cards, Checks, Vouchers, Electros, Blanks, Smooth Running, Polished Hard Maple Slides give perfect 
ete., makes it practical for you to sell amy variety ot service and are most wear resisting. 
filing drawers im one cabinet. A istinct advantax: | 
in offices where floor space is valuable. [he smaller drawers are on two rollers and roll very easily 
The price #s less than for sectional files. ind smoothly. 

















This ‘‘Battery of Twelve’’ cabinets has capacity for 141,500 letters, 20,000 cap size papers, 25,000 invoices 
I ; | I , 


18,000 3x5 or 4x6 index cards, 530 sq. in. electros, and two drawers for 


vouchers, documents, ete 






























No. 421 is one of the most popular letter files 
It is unique in construction, combining all the 
priced files 


It is built entirely of Solid Oak or Birch M 


drawers that roll easily on Roller Bearings 


No. 421 


A ‘Leader’ for 
Any Store 








, Pe pular 
© Products 


facture 






ualities of highet 








has dust tight 


The lever locking 
follow blocks hold 
the papers vertic- 
ally ‘at attention.’ 
Reasonablg priced 
so you can sell it 
reasonably at a 
liberal profit. 


fee Compact Sections 


‘ 


00'’ Line Sections ar 


ommercial requirement. 


Sections are 18 in. wid i 
15 in. deep outside, a size th 
nakes almost anv cornet 

able for filing. 

Compact, vet of ample cap 
for the requirements of th 


t mayority of offices 


Beautifully finish Gok 
OQuartered Oak an Birch 
Mahovany. 


Your customers will like 
compactness, elegance: of 
and finish, and the prices. 





Have You Looked All 
Through Catalog ‘‘D’’? 


You may think vou know the #ee lines, having seen 


a catalog some time ago, Some lines have 

Some have been imyroved and their efficiency increased 

It takes 64 pages, brimful, to show you even small cuts 
of all the time and energy ivers we hay for you to 


sell vour customers. 


Why not give vour customers a chance at then 


The ffi Mfg. Co. 


New York Office 
108 Fulton Street 


162 Union St., Monroe, Mich. 


Write us at Monroe 
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into a large store in Chicago who was in 


AON. -_ 
tending to purchase several hundred dol and oe 
is : ‘A buff Lr wei 
ars worth of goods e were Dufteted Mit dill te 
from one clerk to another, none of them ba 


knowing anything about the line of loose 
leaf in which this gentleman was interested 
We were finally asked to step into an office, 
and that a gentleman who did know some- 
thing about it would see us. There was no 
attention paid by anyone to us as we stood 
first upon one foot then upon another, 
waiting for some one to appear who would 
at least occupy our time. After waiting for 
exactly ten minutes by the watch, the gen 


tleman said to me “This store does not 
seem to care for business. Let us try 
another.’ Do you suppose that he will 
ever buy goods from the firm who treated 
us so Ca\ ilierly? 


Every merchant owes the public attention 


and courtesy when they enter his store, 


whether they become buyers or not, and 
any store which so far forgets itself as 
neglect customers not only loses the imm« 
diate sale but the customer as well. 


THE OLIVER IN FRANCE. 











The Oliver Typewriter Company, Ltd., o 
Krance 1s a very efhcient organization, with 
principal offices at 3 Rue de Grammont, 
Paris. The accompanying picture is repr STAFF OF FRANK G. ROBINS & CO., HAVANA, CUBA.—STANDING, LEFT TO RIGHT, 
| are eit gules |e ared JOSE MARTINEZ, MIGUEL VASQUEZ, BERARDO GARAVITO, GABRIEL ZURBANO, 
duced ' a print vnich appeared upon FIDEL FERNANDEZ, FAUSTINO ROBES, JOSE MOTA. SITTING, LEFT TO RIGHT, 
the coves pase of “La Lien Glee” « WILLIAM S. HARRISON, ACCOUNTANT AND OFFICE MANAGER: RALPH W. CRAIN, 
‘ ‘ , ie ; : MANAGER OF OFFICE MACHINES AND FURNITURE DEPARTMENTS; FRANK G. 
clever brochure edited by the Paris Oliver ROBINS, PROPRIETOR; FERNANDO FIGUEREDO, MANAGER STATIONERY DEPART- 
senanttinntiiies Ee ey , ; MENT. 
organiza ’ The picture, as its title indi 
ates, shows the personnel of the Oliver telligence against any similar organization CUBAN VISITOR IN CHICAGO. 
company in Paris. The cut shown herewith anywhere Ralph W. Crain, manager of the office 
is a half-tone taken from a print of a half “Le Lien Oliver” is a story of the useful machinery and furniture department of 
tone, and in the process of double repro ness of that machine [he brochure was Frank G. Robins & Co., Havana, Cuba, 
duction has lost something in detail and written with an Oliver upon a stencil and spent several days in Chicago the early part 
effectiveness. Nevertheless, it is very evi copies were evidently made by the mimeo- of the month. He was accompanied by 
dent that the Oliver force in Paris is on¢ graph process. It is a neat piece of work, wre Crain and for a part of the time by 
to be proud of. If one didn’t know better, with ornamental borders. The story pur- their two small sons, who, however, spent 


» micht 1 ] r Lalsawe P > - norts to . . hy : ver achine a . ae * " 
one might be led to believe that the Oliver ports to be told by an Oliver machine most of their visit with their grandparents 
} lage ae lecte PO 24 s,oO0*r 1 ic ke +a]: — as endo ‘ lif > . ° . 
people in Paris are selected for their good which, like Galatea, was endowed with lite at Quincy, Hl. learning about lots of things 


oks The are ssuredly. ; sualls ne > po if speec : 
look They are, assuredly, an unusually and the power of speech the small boy delights to know. The older 
fine looking lot of people, and we would be [The brochure concludes with a clever boy is in his sixth year and the younger is 
inclined to back them in appearance and in- poem and a few humorous sketches. three, but both are the same size. They 


speak Spanish fluently, but hardly any Eng- 
lish, because all of their playmates in Ha- 
vana and the servants in the Crain house- 
hold use Spanish exclusively. 

Mr. Crain is brimful of enthusiasm for 
Cuba in general and Havana in particular. 

“The idea seems to prevail in some quar- 
ters,” says Mr. Crain, “that the political 
activities in Cuba make unstable business 
conditions. This is far from the fact. The 
political activities in Cuba have the same 
effect as the political activities in the states 
or elsewhere, no more, no less. 

“There is no people who have a higher 
conception of business and business rela- 
tions than the Cuban people. No man has 
greater appreciation of the value of his 
credit than the Cuban. His word is his 
pledge, and his pledge is always kept. 

“Some persons are inclined to think of 
Cuba,” continued Mr. Crain, “as the old 
unsanitary Cuba of fifty years ago. As a 
matter of fact the city of Havana has the 
lowest death rate of any city on earth. Its 








PERSONNEL OF PARIS OFFICE OLIVER T YPEWRITER CO. 
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Increase 
Your 
Paper 
Sales 





You can sell more Old Hampshire Bond Typewriter Papers 
and Manuscript Covers than the ordinary kind because your cus- 
tomers will come back for more, and we will send new trade thru 
our advertising. 

The Old Hampshire line provides highest quality of stock, 
national reputation, and exceptionally attractive boxes. Can you 
think of three more important factors in influencing the con- 
sumer? 

Write for sample book. 


HAMPSHIRE PAPER COMPANY 
South Hadley Falls, Mass. 

















STERLING SRASSRKSG-OVER S0% SAVED 


are a German Sliver Shell containing a 
thin, flat Eraser which is fed fed forward as it 
becomes worn. wp Li Da 
Always sharp and alwaysciean. Will not 
cramp the fingers. Gan be used asa line 








ple 25e. 
TU : 
1022 Arch St, Philadelphia, Ps. MERIT SELLS THIS ARTICLE 





BEST ONE OUT! 


Ideal Sanitary Sealer 
Only 50 Cents 


Seals Envelopes, Attaches Stamps, Labels, Etc., Quicker and ss 
MOISTEN Better Than Any Other. Great Thing for Canvassers. SEAL 


IDEAL ENVELOPE SEALER CoO.,, 


22 Blackstone Building, CLEVELAND, OHIO 
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splendid system of modern sewers and 
paved streets makes it one of the most 
sanitary of cities, while its salubrious cli- 
mate makes it an ideal winter resort. Its 
splendid roads and driveways are much ap- 
preciated by the motorist. 

“Although Havana has taken on all of 
the advantages of modern living, it has re- 
tained in a part of its architecture and in 
some of its customs, the charms of the old- 
er days. 

“The present business conditions of Cuba 
are especially good. A good sugar crop at 
a good price tends to present prosperity. 
While the tobacco crop contributes consid- 
erable wealth to Cuba it does not dominate 
Cuban commerce.” 

Mr. Crain is connected with one of the 
most enterprising office appliance concerns 
in the field. Besides the general line of 
stationery and office supplies the firm has 
the exclusive agency for the Remington 
typewriter, Burroughs adding machine, G 
W. Todd & Co., Derby desk, Shaw-Walker, 
Davis chair, Art Metal Construction Com- 
pany, and a number of other prominent 
\merican manufacturers. 

The manager of the stationery depart- 
ment is Fernando Figueredo. Mr. Figuer 
edo is a son of the National Treasurer of 
Cuba, Col. Fernando Figueredo, who was 
prominent in the ten years’ war and in se 
curing the liberty of his country. Col. Fig 
uerdo is now one of the country’s honored 
officials 

The accompanying picture shows Mr. 
Robins, the department managers, and 
other members of the firm. 


CHANGE IN DETROIT CONCERN. 

Harvey L. Willson has become associated 
as a partner with B. Y. Cary in the Mich 
igan Office Appliance Company, Detroit, 
Mich. Mr. Cary was formerly the sole pri 
prietor of this business. Mr. Willson has 
been a traveling salesman and is also ex- 
perienced as an office manager so that he 
is familiar with the various office appliances 
Under Mr. Cary’s management the Mich 
igan Office Appliance Company has devel- 
oped an excellent business as a dealer in 
office equipment and doubtless with the as- 
sociation of Mr. Willson the business will 
be pushed even more vigorously. 


ROUTING LETTERS TO CHINA. 
{From Consul General Samuel S. Knaben- 

shue, Tientsin, in U. S. Consular Report.] 

The effort to increase trade in American 
goods in China is subject to a heavy handi- 
cap, because of the long time required for 
correspondencs A British, German, or 
French firm sends its letters by the Si- 
berian Railway It takes but 15 days for 
a letter from London to reach Tientsin, or 
vice versa 

A letter from Tientsin to eastern cities 
of the United States should go through in 
21 to 23 days via Siberia, while it takes 
over a month in transit if sent across the 
Pacific. The Americans in Tientsin are 
using every effort to have their commercial 
correspondents in the United States ad- 
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they will come 


and thence by 


letters so that 


Atla 


dress their 


eastward across the ntic 


Siberia 
This consulate 


has had a larg 


number ls printed for its 


correspondence Ches read “Via New 
York City, Europe Siberia” in large 
red type It is suggested that American 
firms us¢ labels on all their Chinese 
letters further precaution, call at 
the post in pers with the letters and 
make 1 personal request t have them 


the Atlanti 


MANN’S FOLKS PRINT CLEVER 
BOOKLET. 
-— ‘ about 


Stationery 


t know 


Retail Commercial 


delp t big title of 

an inter: little gotten out by 

the William Mann Company of Philadel 
ph 

The b t ¢ 1 modest little 

I gy e | e impropriety of 

g wn horn, but explains it on 

the ground of a since! lesire to give in 

formation tl e the house is 


equipps ‘ v people have an 
impress t W 1 Mann Com 
pany ( S nd manufacturers 
exclt y this is so far from the 
fact that n the contrary, the company 
laims net being the largest 
retail ¢ nf r 1 «ft itionery he use in the 
( itv £ Ry \ T 

ry Wil M pany has been 
n busines 1848 than sixty 
t ve 5 followed the 
policy es by W Mann—to di 
its be ig equipment and 

1 nexcelled. Four 
} ( employed 
in the stat ment, which aims to sup 
ply « rvthit that tl 1 dern business 
n ( iis office 

The booklet nelud short de 
script itement 
the which 
business is 1, sl ng the extent and 

he | mething of 

the possibilities f the e! e the hous 
s ab 


NEW BULLETIN OUT ON RUBBER 
BANDS. 
talogue has 


The Natior Ca (Commission 
recently issued Bulletin ! 22 on rubber 
bands The t that the price of crude 
rubber has ned makes this revision de 
sirable t I ecommends a 
reducti 1 | 

Stations . received a cops 
of the revis S municate witl 
I tcher | (y bs { 


ADDS NEW MAN TO FORCE. 


, “=e ) { ef 4 : 1, 
il a . d., I I . It! 
The Re I e ( 1e «Smit 
Premier Tyt iter C iny has put on 
Ralph Quinn as extra salesman 
It isn’t safe to believe you believe more 


than you do 
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An Announcement 


of Interest to Dealers who have been 
Waiting for the Best 


Fireproof Furniture and Con 


The 


are now ready to assign agenci 





Coming from a concern of such long 
products, dealers and consumers will expect 
“SECURITY ” and in this they will not be 


high reputation for satisfactory 
exclusive excellence in the 


disappointed. 


From the standpoint of security 


From the standpoint of convenience 


is unl 


nt 
Cilt 


From the standpoint of popularity 


The Fireproof Furniture and Construction Company 


Department B 


iction Company of Miamisburg, Ohio, 


eYX 


for their new 


perience in metal work, and of such 


this office safe is designed and built by 
their lives. The knowledge gained 
experience has entered into its making. 
i of construction that insures absolute 
rotection for papers, correspondence, 


buys only such filing compartments as 


reases them as desired. 


he advertising and selling helps which 
make the ‘SECURITY ” the best 


agency) propostiton, 


MIAMISBURG, OHIO 





D 





DIXON’S Adjustable 


PARTITIONS 





Readily a 


Four siz ] 





RAWER 


TP. & B.A. DIXON, WoL cicaenss 





oved or adjusted to any desired position. 
? nd 4 inches high. Price, & cents per 





1001 Chestnut St. 


a 





The *“*Modern” Duplicator 


Contains NO GLUE OR GELATINE 


cold. 


is unaffected by heat or 


FIFTY DUPLICATE 


It 
You ul 


iKe 


you write wi and ink, pencil or t writer 
Maps, Drawings, « 
Duplicators « plete $3.00 to 


1 ‘ $7.00 according + 
Agencies Wanted Everywhere. Some good Foreign C 


Liberal commissions. Write us 


O. P. DURKIN, REEVES & CO., 
Pittsburg, Pa. 


Manufacturers 


339 Fifth Avenue, 


COPIES fr 


every letter 
s of Music, 


i Exclusive 
tries still open. 




















ome me, ~ 
r ee — 


Bei 


"DE LUXE“. | 


WATERMARKING| 





Southworth Company 
Mittineague, Mass. 





Every Stationer 
Commercial Printer 
and Office | 


Supply Dealer 


will learn something of 
great advantage if he will 
write us at once asking for 
our specially prepaid book- 
let on the new DE LUXE 
process of watermarking. 


©. This booklet has been 
prepared at great expense 
and outlines in a careful, 
business-like way the pos- 
sibilities of immediate 
profit in featuring private 
water-marked letter-heads 
for business men. 
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By this new process, let- ‘ 

ter-heads may be water- ; 

marked with a private de- 4 

sign at a very much lower ’ 

price than has heretofore ; 

been possible—with a mini- 

mum quantity of six thous- ; 

and letter-heads for each ; 
¢ | 
order. | 

; ; + 

“ Business men recognize : 

at once the elegance and ‘ 

moet : a ’ 

distinction of the private N 

water-marked paper, and a ; 

big field is open for every ; 

enterprising dealer in the ‘ 

United States who will take ; 

the trouble to investigate 4 

this wonderful proposition. ; 

Simply drop us a postal at ; 

once, asking for full par- ’ 

ticulars and special book- ' 

let on the DE LUXE : 

WATERMARKING ‘ 

PROCESS. ; 

’ 

* 

4 

‘ 

4 

4 

5 

+ 

‘ 

‘ 

4 
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Southworth Co. 
Mittineague, Mass., U.S.A. 


Manafacturers of high-grade papers 
(Please mention Office Appliances.) 
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INTERESTING AND DEPENDABLE 
LINE OF FOUNTAIN PENS. 


ELIABILITY characterizes the San- 
ford & Bennett Company’s line of 
fountain and stylographic pens,—a 


characteristic which has marked the goods 
its inception many 
only are the Sanford 
dependable, but they 
are up-to-date, finished, of high qual- 
ity and of moderate cost. The company 
throughout all the years it has been in busi- 
ness has steadfastly adhered to the sound- 
est business principles and has built up its 
large and flourishing trade upon a secure 


house since 


Not 


of this 
years ago 
& Bennett goods 


foundation. 

The headquarters of the Sanford & Ben- 
nett Company are located in Maiden Lane, 
in the heart of the big jewelry section of 
New York City, where they have a wonder- 
fully well-arranged plant in a modern fire- 
proof building. Here all fountain pens are 
made under the direct supervision of the 
members the firm, which manufactures 
every part, frem the holders of pure Para 
rubber to the 14-karat gold pens with their 


or 


hard iridium points. The materials used 
in every process are of the highest grade 
even to the use of United States govern- 


ment bar gold for the pens, melted in their 
own crucibles and rolled and fashioned by 
Extreme care is taken 
and the 


their own workmen. 


in every of manufacture 


pr cess 





Sectional view Filigree 
of Commercial Ccmmercial 
Safety. ty. 


— Filigree 
Safe- of self filler. 


design 





the most searching chara 
of this 


Bennett 


tests are 
As a 
Sanford & 
fountain, stylographic and gold pens have 
a high and secure positio1 


careful attention 
Commercial Lin it 


result 


achieved 
trade. 

The 
tensive, including, besides a regular 
fountain stylographic 
pens, lines of self-filling and safety, or 1 
leakable, fountain pens which have achieved 
well-deserved popularity with the trad: 

One of the company’s leaders is the ¢ 
Safety fountain pen, which is 
the Commercial 


Sanford & Bennett line is quite ex 


and pens and gold 


mercial 
smaller than 
It may be carrted in any position without 


fountain pen 


danger of leaking, a safety car preventing 
all possibility of leakage. For this reason 
it is especially adapted for the use 


who want a relatively short pen 
The Autopen is a self-fill 
ing pen of telescopic con 


struction which separates at 


the center for filling 


The Autopen 


Is made 


Safety, which 
three S1zes, 1S the 


samé as_ the Commercial 





Popular self fill- Auto Safety self Commercial safe- 
er. filler and non-leak- ty. 
able. 














additional fea 


Safety, ex 


ture of being self-filling 

The Commercial Self 
lf-filling pet 
tion and moderate cost 
The Sanford & Bennett 
an exceptionally large ink 
n that there is no air 


Filler, made in two 
sizes, 1S a St of simple construc 
Gravity stylo 
graphic pen has 
capacity for the reas« 
tube in the 
the ink 
constructed air inlet in the point 


barrel, the air being admitted 


into chamber by the use of an in- 
geniously 
section Chis thoroughly covered 
by United States and foreign patents. The 


company also manufactures the Commercial 


pen is 


stylo pe the air-tube style. 
In design and finish the Sanford & Ben 
nett pens are artistic and beautiful and 


enough to fit the taste 
The filigree de- 
admirably 


offer a selection wide 
and the 


signs in gold, 


pocket of anyone. 
silver, etc., are 
suited for gift purposes, combining beauty 


with a degree of practical excellence which 


will meet all the requirements of daily use 
Those who are interested in the fountain 
pen proposition should communicate with 


the Sanford & Bennett Company and se- 


cure their terms to dealers 

The company does all its business through 
dealers and desires live and progressive 
agencies 


PAPER CONCERN’S CLEVER 
FOLDER 


We don't have to be children to enjoy 
the make believe. The Eaton, Crane & Pike 


Pittsfield, Mass., the big paper 
have just gotten out a folder 


Company of 


manufacturers, 


entitled “The Autobiography of a Box of 
Paper.” It is good enough to take home 
to read to the children after dinner. The 
home he box of paper was originally a 
rag bag, but it comes out after a series of 
very interesting adventures as Crane’s 
Linen Law fixed up in a neat box. 

| \utobiography of a Box of Paper” 
suggests good many other stories of 


igs that could be told to chil 


way—stories that 


every-day thir 
dren in much the 


nade quite 


Same 
is interesting as this 
considerably more informative 
stories. 


Pike Company will 


value than most children’s 
The Eaton, Crane & 

send this folder, we 

lies for it. It 


‘ +_% 1 
| 


the “kids” will 


presume, to 
is worth reading and 


anyone 
who app 
listen to it and ask questions. 
GOOD TRADE IN ADDRESSING MA- 
CHINES. 
Sanger, San Francisco 
Macey and the Elliot Addressing 


reports a 


representa 


Machine good busi 


ness with thes« 


ympanies, 
lines and finds city business 
better tl an last year 

R. Merckle, president of the Thad 


J. W 
and L. E. William 


deus Davids Company, 


son, sales manager of the same company, 
will greet their many friends at the Na 


tional Stationers’ Convention at Buffalo 
Their headquarters will be at the Statler 
Hotel and every one knows the hearty wel 
come they always give Silk Fingered 
Fountain Pen Ink will be “on tap.” 


, 


OFFICE APFLIANCES 

















comprise every modern filing device 
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See 
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DOCUMENT FILE 




















ANY 
INTERIOR 


IN 


ANY 
OPENING 


é 








STORAGE 


Inter-Inter is a system of interchangeable interior units comprising 
every modern filing device—and a series of outside cabinets having 


open spaces to receive the units. 


Interchangeable Interiors. 
and arrange a cabinet to suit 


your requirements must be 
time, money, space, and annoyance in any business office. 
Catalogue No. 4111 on request. 


dealers everywhere 


The name describes the basic idea— 
The Inter-Inter idea allows you to select 
your exact requirements—with all others 

modified to suit the cabinet. Saves 
Sold by 


She Niacey Co 


GRAND RAPIDS. MICHIGAN 


OUTSIDE CABINET 
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EVERY LOOSE LEAF LIES FLAT WHEN USING LOOSE LEAF BUSINESS I8 STILL 


UN-STANDARD. 
THE IMPROVED UNIVERSITY BOOK RING — 
ES . a Many Serious Defects Still to be Taken Up 
Seunpesery blading of student's at the Annual Convention, Says a 
and stenographer’s note books, New York Sales Manager. 


and various loose leaves. Simple, 
strong and neat. Made in four a 
sizes. No.1, 14 inches diameter, } 
light weight; No. 1, heavy weight, y 
1% inches; No. 2, 144 inches diam- / vices will be one of the important topics 
eter, light weight; No. 2, 1,7, inches : 
diameter, heavyweight. Unjointed taken up at the annual convention of the 
ring, 144 inches diameter Ta“: : eC Rp 
National Association of Stationers at But 


Better standardization of loose leat 

















Patented Nov. 24, 1908 Write jor particulars. Patented Feb. 4, 1902 et 
Taio. 
OTTO KELLER, JR., 4028 STATE STREET, CHICAGO While the Loose Leaf Committe: 
= -~ accomplished a great deal since last 
there is still a great deal to do, according 





to Mr. W. C. Bardenhauer, New Yor! 


manager for the Boorum & Pease ( 


CRANE’S LADIES’ STATIONERY 





ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


| pany, which is the parent company of th 
| new Boorum & Pease Loose Leat 
Sold by All Stationers and Booksellers | Company. 
| “There are four important featur 
Z These goods are suited to the tastes of the most select trade. | which manufacturers of loose leaf d 
: — Their merits are known the world over, and they yield a prof- | should get together,” says Mr. B 
~~ itto the dealer. Once tried, the purchaser becomes a regular | | hauer. 
customer. | “First of these is the question 
| ard sizes. If you will take half a 
Presented in the Following Styles and Qualities: | catalogues of any half dozen loos 
‘ fan rere CO , >» «¢ rt! ac] by Tne 
: er SUPERFINE QUALITY. EXTRA SUPERFINE QUALITY gg ae wo ri - needa dn 
nlight Blue Boxes, containing } ream of Note Paper each, In Lavender Colored B » ini 5 | grea variation in standare S1Z¢ I 
and in separate Boxes } thousand Envelopes corresponding. "Sunn Paper cndhe tn iit tone eco Eatelonss oc + they are supposed to carry It is 
common to find eight or ten stocl 


isted for binders ans ansfers 
Our Papers are supplied in Bordered Goods and other spe- listed f — ind transf« 


cialties by EATON, CRANE & PIKE CO., Pittsfield, Mass., “Now as a matter of fact the averag 
and 225 Fifth Ave., New York, whose boxes bear the word ( ANE Dalton Mass . ° 
“CRANES” containing our goods. ° . ° ) , ° fice requirements for loose leaf record 


sheets can be covered on a smaller nut 




















»f stock S Ss l ing out P| I V 
(THE NELSON CORPORATION) |S of stock ies puting ot ore 
a _ RETT TORSION BINDER? Best for Read- ; / ;oorum & Pease ‘Standard’ and ‘Sieber & 
ing Rooms, Libraries, etc., and for Tele- one — . 1 
EXCLUSIVE MAKERS OF EVERY KINDS | sist a | RanuIP Vines oncter aileldan tie & 


| of stock sizes to exactly five. These si 





6G, , BOlBIVD 


SDNIULS ON 
SLSOd ON 








Jann STYLE OF lSOSE LEAF BINDING Opens Pat" af ME drrION TO Dato "/ 


DEVICE FOR THE RETAIL TRADE. — ber eee 
RULED AND PRINTED SHEETS FOR SAME Siti inches 


445 WELLS ST, CHICACS, ILL..U.S.A. BARRETT BINDERY CO. W29 cuicaco eitaveas taches 
114%4x117¢ inches. 
© WHY DO YOU NOT 


114x113 inches 
“In selecting these five sizes 
add a line of OFFICE WIRE 
GOODS to your Stock of Office 
Appliances? 
You will find ita money mak- 
ing line, which sells itself on sight 











not taken our own opinion 





have we based this on demand 
one section of the country. We | 





can be held together by 
in the blank book business sixty-nine years 





\ 
SIXTY SHEETS O PAPER 

































THE VISE CLIP Send for Catalog 5 ~ . cage 
. q Or several years la 4 eC! 
No tearing, no mutilation, no losing; they and discounts. and for seve year ve c 
cannot slip In any direction. Easy to put -areful records to f out what 
on or take of. Lawyers, bookheopers, > _ . carelt : iu t nd , t wna 
stenographers, business men everywhere use rrr wi ~ Moa ace en nd hac . “CO 
The Vise Clip, Made of solid steel, nickel CX) SeReSERERuusa!” Rees ige demand has been from 
finish. 20 cents a hundred or $1.00 a thou- OS SEUSSEREERNSER TRXeax _ country fo both stock and sp ” 
sand. Send for a sample hundred KX == ee xt NTS ! 1 , 4 ie 
x Geo. B. Graff Co., 294 Washington St., Boston, Mass. ( Stitvesssencaecas A | Ras es 1" leaf devices We are positive, ther yr 
2 dy) - Te * that these five sizes, if uniform] ted 
THE CLIP THAT GRIPS JO/(@); | rnonessewneo000s cost. 520 cmon ttn. te.) | Dy loose leaf manufacturers, 
—< away with carrying too large 























ordering sO many special sizes 
7 ee : a 
Novelty Knives for Advertising Purposes Cie 
y g p “Not only does the dealer have t 
too many special devices today but he is 
Adapted for every class of forced thereby to carry many slow rs 
business. Beneath transparent é LAL ’ 
handles, advertisement is dur- on his shelves In getting out 
ably affixed. Quality unsur- : — uttinge dow he nun 
passed. Made of the best ma- lines and cutting down the nun 
terials and guaranteed, assures stock sizes, we are increasing the number 
appreciation from the recip- A , , 
ient. Individual names on them of styles of stock binders, transfers and 
make a strong personal appeal ring books. This we have done also after 
We have an attractive proposition for dealers in OFFICE APPLIANCES. carefully studying the average demands. 
Write for it today This is the second of the four points I 
NOVELTY CUTLERY co., “ 107 Bar St., Canton, Ohio mention at the outset which the conven- 
tion should consider. 
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Mis-Use of Term, “Ledger.” 


“The third feature is the constant mis 


use in catalogues and other printed matter 
of the term, ‘Ledger.’ A ‘Ledger,’ as we 
shall describe it in our new loose leaf cata 
logue means a complete binder with sheet 
ind index Where we are talking about 


a binder alone we shall 
transfer binder alone we shall use the 
term, ‘Transfer Bind 


Better Protection for Dealers. 


Che fourth feature is an old one, yet 
s ju 1 ever, and that is, 
mort reful adhere: on the part 
manuf: s to the rule of selling only 
through the dealer. This is a proposition 
wh t manufacturer cannot straddle 
he must sh or cut bait It is a great 
temptation not to turn down thousands of 
lollars h of customers’ business offered 

] 


lirect every week, but we do it without 
exception because that is the Boorum & 


Pease policy and the only right one. 


New Lines will be “Actual Stock.” 


One thing about our new lines which 
are to be offered the dealer during the 
month September that we shall actu 
ally carry in stock at our Brooklyn and St 


Louis factories every item listed in our 
new catalogue as stock. This means that 
ealer has to have some stock 


need only figure the actual ship- 


ping time in order to tell when he can get 
it and save the order for himself. 
belie) the convention has no more 
mportant work to do this year than the 
ide these features in connec 


trade, which is 
dly becoming the most important lin« 


er has handle.” 


LATE NEWS NOTES 
TORIA, B. C. 


FROM VIC- 


Messrs. Baxter, Johnson Company, .Ltd., 
agents for the Underwood, have been ex 
eptiona busy during the past two months, 
placin Underwoods with the business 

suses than at any similar period of their 
history, and are worried because they can- 
ot get more of them to deliver 

* 

Messrs. Sweeney & McConnell, who took 
the agency of the Monarch at the first 
the year, have been very successful with 

placing them with a great 
I uSsINess uses in this city. A 
irge sl ent of Monarchs has just been 
eceive hem B Sweeney of this 
firm recently returned from a trip to S 
Fr: s 


B. F. Elliott, of the Va 


the Remington Company, was in Victoria 


ncouver office of 
for four or five days the latter part of Aug 
up his campaign for the staff 
of the new offices opened in the Pember 
ton building in this. city. He was accom 
panied by Mrs. Elliott and “Sonnie,” the 
future manager of the Remington forces 


use the term, ‘Led- 
Where we are talking about 























tered oak or mahogany. The top is of 
which will not crack, warp or swell. These desks sell at a 
reasonable price, with a good profit for dealers Write at 
once for catalogues and best discounts. 


| MOORE BROS., 1720 N. Senate Ave., Indianapolis t 








A: Good as Any—Better than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORK 


Manufacturers of 


Carbon Paper 


Typewriter, Pen, Pencil and Full 
Carbon 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings 


. . 
Typewriter Ribbons 
For all makes of machines. Will give 

best service and insure satisfac- 
tion to users. 











Write For Samples 
and Prices. 








Sanitary 


Office 
Desks 


as shown in the accompanying illustra- 
tion are useful, beautiful, durable and 
cleanly The legs, body and drawers are 
made of steel, finished to imitate quar- 
five ply built up, 


aot Siac 


Another New PROUDFIT 





The LEVER LOCK 


All the PROUDFIT principles and advantages 
at Post Binder Prices 


No Posts or Thongs. Fiat Opening 
Unlimited Capacity 
Proudfits for Every Loose-Leaf Purpose 


Steel ' 


| Gi E[cAF @ 


Factory and Main Office: 
Lyon and Campau Streets, Grand Rapids, Mich., U.S. A. 


New York City Mo. 
pee Francie, Cal 
Branches pA 
isa ae 
Ohio 


alae 




















Pittsburg, Pa. 
& San Antonio, Tex. 
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Cushion 
Pedestals 


— 


iT) | STOP THAT NOISE 


Our Sponge Rubber Air Cushion Pedestals 


positively absorb all shock and deaden 
the noise of any typewriter. 


They lighten and improve the touch wonderfully—an immense 
help to the operator—and soon pay for themselves by saving 
wear and tear on the machine. Act just like pneumatic tires. 


Agents and dealers will find this a live seller. 


Write now for our proposition. 


Michigan Office Appliance Co. 


403-4 Sun Building, 


DETROIT, MICH. 


























IT’S THE “WEARING QUALITY,” SERVICE, 





That Makes Our Playing Cards Most Popular 


arade une 


Playing Card Co.’s products have the 


rfect finish and elasticity, that makes dealing 


nd the evening a pleasure, 


ture all grades—from a cheap Steamboat to 


ted back card in four and five colors. Have 


ssortment of designs to select from. 


issociated with one of the largest and best 
nills in the country, our special stock is grade 
jualed by any other manufacturer. 


Samples and prices on application. 


THE AMERICAN PLAYING CARD COMPANY, Kalamazoo, Mich., U. S. A. 








Peg Pe Pe 
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dined 
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LEXINGTON PAPER BOOSTS RALPH 
| WINANS. 
R. L. Winans, until recently sales man 


ager of the C. S. & R. B. Company 











cago, but now manager of the loos eat 
| department f the Transylvania Printing 
| Company of Lexington, Ky., received vig 
orous and well deserved compliment at the 


hands of the Lexington Leader, w n 





















































its issue \ugust 20, publishe 
tended nt of the growtl rt 
——i sylvania Printing Company, witl 
ae i i ifi = A reference to its expansion int ¢ 
yw exe nich i fg | leaf field and the appointment I 
ob onab cnn == Winans to manage that important 
: | ment Pictures of President TI] M 
a rs | Owsley, Ralph L. Winans and §S 
Evans D. \ h appeared under 
column caption, which I, “spl 
Man Comes t Lexington to g 
| Transylvai Printing Cor 
Leader qu es from the article | 
| the August issue of Office Applian 
| we ack edge with thanks, 
| entire a rd and agreement, the 
mentary escriptive phrase 
| Leader applies to this magazine 
most office supply magazine in the 
| We yk ft Brother Winans 











FIRE WASTE FOR 1911 EXCESSIVE 


The McM « ” Ordinary | pretty wide swath in the business affairs 
Ring C u ti e In Ring | of the Blue Grass State. He has just the 
| right kind of gray matter beneath | t 

| 

| 

| 





Book—Sheets Do page : a oa we pr —" ° : . ) 1 
in the United States and Canada for 11 

will exceed $260.000.000 The figures r 

the first six months of the year s i 








The losses for 1910 were $234,406,65' nd 








| 
| 
fame Touching : aa 
= € perforation total of $129,691,750, as compared with $99 
at but ' ’ 
perforation one point | a ee ee ee Geet st yeal 


if the present ratio of increase 


OU will observe that the ordinary or round wire ring has a throughout the year, the 1911 losses may 
narrow bearing surface on the paper and, acting somewhat ipproach $300,000,000. This will exceed any 


the perforations when strain is applied. those of the San. Francisco and Raltimore 


The McM ring has a wide bearing surface on the perforations 


like a dull wedge, forces its way through the paper at the | year in the history of the country except 
| 
| conflagrations 
| 
| 
| 





and the rings are repeated seven times so as to correct the only Government officials. underwriters and 
serious fault in Ring Books,—tearing sheets. firemen agree that the majority these 
While the McM 7-Ring Book is }” thinner than any other of fires are due to carelessness and are easily 

Its sheet capacity, has stayed and cloth lined pockets, has an | preventable. All of the recent fires, which 
automatic opener, and represents ring book perfection in all re- | have attracted public attention because of 
spects, the really essential and business building reason for its the heavy loss of life with which they were 
radical departure from 3-ring standards is,—it prevents sheets accompanied, were due to the carelessness 
tearing out. and indifference of the owners, occupants 
Demand the 7-Ring Book of Stationers—SHEETS DO NOT or municipal authorities. The country can 
TEAR. not go on indefinitely burning up hundreds 
of millions each year, merely for lack of 


LEA I HER | proper individual and municipal responsi 


A: : ; - bility. New York has been spending $10 

[The leather used in all McM books is selected at the tanneries S06000 a veer for Gee eutinceichencat end 

in the raw, tanned, boarded and finished expressly “McM finish, only $10,000 for fire prevention. The re 
and is free from deleterious chemicals. This special care is but cont shirt-waist factory Gre aroused the 
one of ” many steps taken to produce books superior in every public and the authorities, and fire preven 
p> peg ema we recognize that Loose Leaf Books are really tion is to be made much more prominent 
ce fixtures. hereafter [he most important considera 
The McM 7- Ring Book is but one of 30 different devices made by the tion is the development of a sense per 
sonal responsibility on the part of property 

- . f lL . - | } 
owners tor the excessive fire wast¢ which 

McMillan Book Co., Syracuse, N. Y. | is draining the resources of the country and 








| weakening its insurance capital A score 
| of fire insurance companies have retired 
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from the field already this year, becauss f 

+1 ] » 1 ] ‘ aa +7 saat r 
e ilé 1eavy sses as yea! and ii€ ulltay I 

able outlook, two of the number being em 


Satisfied Feeling. ||" "ht 











“‘The Best 
of All’ 


There are many im- 
: ; ; 3 ae ortant points which 
trade in New York City by Theo. L. ¢ ep ‘ 

of jae must be considered 

Gerry, chairman of the publishing com Mall and Exp.16 Ibs 

) Commercial, 121bs in the selection of a 


mittee, outline a part of the work which , 
a, ee ee © work which | 1] Victor = “1}its POSTAL scale 
the New York organization is taking up in 


earnest Reliability 
“We propose to start some THINKING Durability 
on the cost of doing business, meaning Accuracy 


| thereby the items that enter into the ques 
Bent Wood Users tion, for we believe that many of us have Economy and 


something to LEARN on the subject Efficiency 
The object being to show what should 

IS SELF-EVIDENT BY | properly be figured under the head of Th Pp ] 
ITS UNIVERSAL POPULARITY | | COSTS. Then what the proportion is be e€. reiouze 
tween COS and SELLING PRICE 


nti tah “Lastly we are in a position to discuss Postal Scales 


PROFITS 


NEW YORK STATIONERS STUDY 
COSTS. 
[The following extracts from a letter re 


ently sent to members of the stationery 











Are a few of the most important. 














° . om oe embody all of these good qualities. 
5 1s ] Oo () FOO 1 oO « ot 
Revolving Chairs Costumers This will do YOU good, if you are n These scales give not air Gen ainean 
too YOUNG to learn. It will do US good weight but the cost of postage in 
° harcascea . sa ‘ ‘ P : . 1e4 } > d 7 ith 
“rE . 2? ecause we like to talk about it and induce cents. Their use does away wi 
verything for the Office. Ae ~ 
y & others to do likewise. It will do us BOTH postage mistakes National - - 41bs 
| if ideal re ALI and waste. The Union, - ° - aide 
good if it results in in ucing -L. station Pelouze Scale is a e's an = ib 
ers, whether members of our association or wise investment. Crescent - - lib 
J COB JOSEF not, to market their goods so that there is For sale by leading 
A AND a PROFIT on every sale dealers every- 
“(Consider the questio1 of ( OSTS Do where. Every scale 


you include ALL of the following under warranted. 
that head? Send for Catalogue “S” VW 
“Advertising, CY, 


Pelouze Scale 
VIENNA ‘Bad Debts, & Mfg. Co. { 


NEW YORK CHICAGO “Cash Discounts, 232-242 E- Ohio Street|y 
, an W. 27th St. 1414-16 Wahash be ) Commissions, S 




















“Deductions or Allowances, 











“Depreciation of Stock, 


“Fixtures (percentage of) 

“Heat and Light, |R.W.WHITNEY FOUNTAIN PENS] 

“Insurance, 

“Interest on your Capital, 

Scarce, ; A Modern Pen That’s Perfect 
The Whitney Self-Filling Fountain 

Pen not only meets every present de- 

mand of the average writer, but its 

use will be favored long after all 

others have become obsolete. 

It has none of the objections of 
the ordinary pen but has many ex- 
clusive features that are absolutely 
essential in a really serviceable foun- 
tain pen. 

The efficiency of the Whitney as a 
writing instrument is only limited by 
the high class material, modern ma- 
chinery and excellent facilities that 
are now available for its manufacture. 


The Whitney No. 30 


illustrated, is only one of 15 styles, 
11 sizes and 5 models. 


Price, $2 50 
with a 365 day guarantee. Order 
one and know “pen luxury.” 


DEALE : = have a pany 


interest A 1 
folder, prices A pe ai _— 


The Whitney-Richards Co. 


245 West Superior Avenue, Cleveland, O., U.S. A. 
eee 











“Rent, whether you own your building 
not, 
“Repairs, 


“Salaries, including that of Partners and 
Officers of Corporation, 
“Shipping and Delivery, 
fil “Traveling Expenses, 


“Telephone and Telegraph. 
SOLE MAKERS OF THE ROYAL BRANDS “If you do not figure all of these, will 


CENTURY BOND LINES—AMERICAN you tell us why? We may be wrong, and 
LINES—TUXEDO LINES AND FAST 2 J 











. if we are, in your opinion, we think you !} 
MAIL LINES OF , re ’ pra e% y« 
ought to tell us’ where we are wrong, and 


| 

why. This will help us and you also | 

Ni] A DRATTSSRE(T lh “That is enough for today. We intend | 
’ to issue a small table for figuring SELL- | 

ING PRICES and PROFITS, and will be | 

Tit LARGEST 2 MOST COMPLETE glad to send it on your request. Of course | 
we would like to know if you are inter- | 

LINES IN THE WORLD ested | 
454 NORTH TENTH STREET, PHILADELPHIA |) ew yore, 


WESTERN OFFICE-209 SOUTH STATE ST. CHICAGO 
WALTER H. FURLONG—GENERAL MANAGER 


ti 
BI 
yl 
% 
k 
¥ 
: 


: 


a 


Publicity Committee, 
Theo. L. C. Gerry, Chairman, 
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B & P 
STANDARD 
and 
SIEBER 
& 
TRUSSELL 


“ The greatest 

Loose Leaf | 
Line 

ever offered 


The Dealer!” 























Suppose YOU Were Designing a Loose Leaf 
Line, Mr. Dealer— 


You would study carefully the AVERAGE needs of your trade 
wouldn’t you ? 

Certainly! 

What you want is STOCK devices that you can quickly turn into 
REAL MONEY. 

How OFTEN do you “‘turn over’’ your loose leaf stock now ? 

Just look your stock over and see how many items have NOT 
. sold for months—or longer. 


From the Shelf to the Cash Drawer—Quickly ! 


“THE GREATEST LOOSE LEAF LINE EVER OFFERED 
THE DEALER,” is what one big dealer said when he saw the sam- 
ples of our new line in New York last week. 

ANY dealer would be enthusiastic about this line. Its sizes are 
just the ones your customers are continually asking for. You can 
save no end of time and trouble that SPECIAL orders cause you now. 

This stock line is REALLY STOCK. 

We will ship INSTANTLY from the factories when we get your 
order by letter or wire. 





As for STYLES—your customer simply cannot leave your store 
without buying if he sees this line! No matter what PRICE he wants | 
to pay, there is a B & P device RIGHT in style, and big in VALUE. 

The B & P representative will call on you very soon with the 
new samples of “B & P STANDARD” AND “SIEBER & TRUS- 
SELL” LINES. | 

DON’T THINK of buying until you SEE them! They will be | 
sold only through the dealer. | 


Boorum & Pease Loose Leaf Book Co. 


| 
EXECUTIVE OFFICES AND NEW YORK SALESROOMS FACTORIES 
109-111 Leonard St. BROOKLYN, N. Y. and ST. LOUIS, MO. 
ST.LOUIS CHICAGO LONDON PARIS 


4000 Laclede Ave. 1414 Republic Bidg. 25 Finsbury St. 1.34 Boulevard St. Martin 


Makes Fast Friends 


Fair Trading ; 

















A SUGGESTION AND A COUNTER 


SUGGESTION. 

A Chicago stationer asks the n 
“How shall we meet the competition he 
department stores which sell everything 

| and spend thousands of dollars eve 
in advertising standard goods to their 
tomers at less than the regular 
The gentleman referred to states tl 
business is showing an increase 29 0 
per cent a year, but that he still feels " 
competition, which he is endeavori: 
meet from the standpoint of mor‘ e 
service. He points out as one of many in 
stances the item of inks, some of tl 1 
ard brands, he says, being sold by the big 
stores at 39 to 42 cents a quart, when the 
right price should be 65 cents a quart le 
himself, he tells us, is getting 60 cents a 
quart, and this price is the best he do 
—5 cents under the price recommended by 
the Catalogue Commission. He states that 
he cannot meet the low prices quoted be 
cause the volume of his business will not 
allow him to buy in quantities sufficient to 
guarantee him the greater discounts obtain 


ed by the big stores. He finds that mod- 
erate capital is a considerable handicap, to 
be cured only by careful methods and the 
general building up of capital to a point 
where it is possible to compete in buying 
with the department stores. The cor: 
to this proposition, of course, is c 
tion in selling through cut prices—a diffi 
cult proposition where lines are restricted 
and income is limited to a few sources 

Of the stationers who have started 
business in Chicago during the last dec 
only a few—a very few—have survived, and 
one or two of the old stores have gone ou 
of business. Office Appliances’ informa: 
believes that the tendency is to concentrat 


lary 


ympeti- 


ade, 


the business and that considerably more 
than the average of ability is requir t 
make a success of the stationery business in 


Chicago. Conspicuous energy and ability 


alone have brought Stevens, Maloney & 
to their present position, and the same 
haps, is true of the few other young h 


which have built up a permanent busine 

One of the younger stationers, operating on 
a little different plan than others, and hav 
ing stores in different parts of the business 
district, has made a considerable su ss of 
his business, but the bulk of the trade, with 
these two possible exceptions is contr 1 
by the old-established stationery hous 

All commercial stationers, however, with- 
out exception are, he believes, more or less 
affected by the low prices quoted by the 
department stores. He is inclined to think 
that some plan might be adopted by the 


Chicago stationers to pool their buying 
power, which, he believes, would give them 
in the aggregate quite as strong a position 
from the purchasing standpoint as that en- 
joyed by the Fair, for instance, or say of 
the other big stores. Having an equal start 
from the buying end, plus better knowledge 
and more thorough service, would, he feels 
sure, enable the Chicago stationers to 


dominate this field entirely and to take and 











id the business that should be theirs. 

Perhaps it might not be amiss to suggest 
that any arrangement which would enable 
the stationers to pool their buying power 
would be of little avail if it were accom 
plished with the object of establishing a 

wer range of prices for stationery com 
modities dealt in by department stores and 


Stationers alike az attempting to meet 
them upon a price basis The stationery 
department is a utility in the department 

ore nd receives considerable business 
from the women patrons who want to buy 
tne ionery lries, paper, ink, etc., at 


the same place they purchase other goods 
nly a few large business 
-oncerns make a practice of buying their 


supplies at department stores, failing to see 
where the additional time involved would 
be rej 1 by the difference in the price 


Most large houses buy supplies all in one 
place, and in the majority of cases they 
patronize the commercial stationery houses 
st that the commercial 


We might sugge 
pel business men to com: 


stationer can com 
to him by giving a quality and a variety of 
service which will make it poor economy 


nsumer to go anywhere else. The 
department stores do not handle office ma 
ines for they have to do business quickly 
ifford to hire the kind of 
can demonstrate such goods 


and they cannot 


Space is valuable and profits depend upo1 
quick turn-overs. 
Che ommercial stationer who really 
office man has a variety of goods, 
including a fine line of office furniture some 
times, that the department store cannot 
and will not handle The stationer gives 
service and follows it up to see that the 
ustomer is making the most out of his 
but the department store sells 
merchandise. When a sale is made that is 
the end of it so far as the department store 
is concerned No clerk demonstrates the 
goods in a man’s office if necessary. But 
the commercial stationer will put in a ma- 
develop a system and will send a 
man to install the goods and see that some 
nstructed in the working of them 
or, and not that of price competi 


what is giving the commercial sta 
ner his strong hold upon the buying pub 
id bringing him forward to first place 
estimation of the business 
munity 
SOME UNUSUAL DAVIDS’ ADVER- 
TISING. 
at the big ink plant of -the 
Thaddeus Davids Company on Van Dam 
New York, recently saw by the evi 
det n the sidewalk that another visitor 
had just peceded him. As far as he was 
able to see up Van Dam street and down 
Hudson street every footprint made by the 
visitor on leaving was as black as the 
Davids product itself. 





“It is a good deal easier to develop men 
that it is to find them. 
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Strathmore 
Parchment 


a good quality paper as 
the difference is apparent 


It is Just aS easy tO Sé@ll 


an ordinary quality. IF 


to the buyer. 


Strathmore Parchment looks so much better than 
other papers that the least expert buyer can see 


its superiority at a glance. 


Our extensive advertising campaign, moreover, is 
directed toward educating the business man to 
choose the best 
writes ON is just as important as what he writes. 


Strathmore Parchment will raise the standard of 
your stationery lines and bring the best and most 


-convincing him 


profitable trade to your store. 


Write for the Strathmore Parchment Test Book. 
[t will show you and you can show your customers 


Typewriter Papers and Manuscript Covers 


offer a range of ten grades—From Strathmore Deed 
and Strathmore Parchment down. 


The “Strathmore Quality” 


of Manuscript covers. 


It’s the line that contains exactly what you need. 


Write for sample book. 


Strathmore 


Sl ESSOR TO 
Mittineague Paper Company 
Mittineague, Mass., U.S. A. 


that what he 


Also two grades 


Paper Company 








OVAL TOP 
LIGHT 
HANDSOME 





The “Griffin” 
locking mechanism 


“THE GRIFFIN” 


ENDLOCK 


SECTIONAL POST TRANSFER 


is absolutely the only binder in which 


is entirely independent of the case part. 


Every bookbinder knows what an advantage this is. Made to fit 
any binding size, or center to center; solid or sectional post. Write 
to-day for catalogue and, remember, we do no binding—we are not your competitor. 


THE TENACITY MFG. CO., Friend of Bookbinders 


116 Opera Place, CINCINNATI, OHIO 


Foreign Accounts Solicited 








CLOSED ENDS 
STRONG 
DURABLE 








a 


~~ see = 














A Business 


All 


Your Own 


in which you can exercise 
your own initiative, energy 
and foresight. 


No Boss and ALL the Profits 
The DU-RA-BUL line of 


typewriter ribbons and car- 
bon paper will make you 
independent in your own 
community from the very 
liberal selling plan which 
we have inaugurated. 


We give you the exclus- 
ive agency for your city, 
and as our official repre- 
sentative you can give our 
manufacturer’s guarantee 
to every customer who buys 
from you. 


You use our capital and 
our experience, our goods, 
and our refunding guaran- 
tee. All we ask of vou is 
hustle and grit. If you 
have those qualities you 
can succeed, and build an 
independent business of 
your own. 

Write 


us today for com- 


plete information regarding 
our representative propos- 
itions—better 
territory is 


write quick 
as the going 


fast. 





REPUBLIC-DODGE 
MFG. CO. 


Pearl and Prospect Streets 














BROOKLYN, N. Y. 














OFFICE APPLIANCES 














GR GFA GA OR HAF 


y/ See 
{x0 
hey ae SAM” 


7 PENCILS 
JULY 4 





JOSEPH DIXON CRUCIBL , 
JERSEY City * COMPANY 





& IN 
AMERICAN 
GRAPHITE 








~ 











CLEVER DISPLAY OF DIXON CRUCIBLE 


CLEVER SANE FOURTH WINDOWS. 


The accompanying illustration gives an 
excellent idea of one of the July Fourth 
window displays placed by the Joseph 


Dixon Crucible Company in the windows 


of Boston stationers. It will be noticed 
that the object was to carry out the sane 
Fourth idea in Boston. 

The Stars and Stripes made an 
background for Dixon’s Uncle Sam 


\n electric blower attached to the 


appro 
priate 

pencils. 
colored tissu¢ 


cannon blew out brightly 


paper, creating quite a realistic effect which 
attention 
and carried out 


attracted considerable 
The idea was originated 
at the Boston office of the Dixon company, 


and it is something unique in pencil ad 





IN FRONT OF EATON, — & PIKE CO’ 





ARRANGED FOR BOSTON 


co. GOODS 
STATIONERS. 


vertising \mong the Boston stationers 
exhibits of Dixon’s 
Uncle Sam pencils were Hooper, Lewis & 
Co., Adams, Cushing & Foster, J. L 
banks Co., and Hill Smith & C« 


who carried these 


AN INTERESTING | TRIP. 


Mrs. A. M. Sweet, manager of the Qu 
City Office Supply Company of Phila 
phia, Pa., made a trip during the latter part 


Mass., where, as the 
5. E. Colton she 


of July to Pittstield, 
nd Mrs 

visiting the various 
Crane & Pike C« 


guest of Mr 
the pleasure 
of the Eaton, 
the manufacture of their papers from 


impany, and 


seeing 
the raw material to the finished pr 
Mr. Colton ts manager of the Eaton, Crane 





S OFFICE—MRS. A. M. SWEET AND MRS. 


. E. COLTON BESIDE AUTO. 

















& Pike ( 


ment and Mrs. Sweet is 


ompany 
agent for that c 


pany’s Berkshire typewriter papers, so that 


a special effort was made to initiate her 
into all the various processes in the art « 
fine paper manufacture. Mrs. Sweet say 
that she was very much impressed with 
the cempany’s thorough and painstaking 
methods of inspection. “This concern,” 
says she, “is as careful in the inspection of 
its papers, both typewriter and society, 
Uncle Sam is in counting his dollars 
cents.” 

During her stay in Massachusetts, Mrs 
Sweet had the pleasure of touring the west 
ern part of the state, viewing the wonder 
ful panorama of the Berkshire Hills. One 
entire week during the days and part of th 
evenings was spent with the Colton fam 
ily in their big touring car. 

The cut shows a portion of the front 
one of the Eaton, Crane & Pike Company’s 
offices at Pittsfield. The two ladies ar 


Mrs. J. E. Colton at the right and Mrs 


Sweet at the left 


CHANGE IN VALLEY CITY DESK CO. 


\ change has taken place in the owner 
ship and organization of the Valley City 
Desk Company, 
capital stock of the company has been in- 


creased from $10,000 to $110,000, and the 


new officers of the company are as follows 


O. C. S. Olsen, Pres.; Hans Clemetse1 
Vice Pres. and Superintendent; A. S. Good 
man, Secy. and Treas. A. E. Clements 


President of the Grand Rapids Board 

Trade, is also interested and it was largely 
through the efforts of Mr. Clements that 
the deal was put through. Mr. Clements 
and Mr. Olsen were natives of the same 
town in Norway and were boys together 
Mr. Olsen is well known as principal own 
er of the ©. C. S. Olsen Co., Chicago desk 
manufacturers. Mr. Clemetsen was factory 
superintendent for the Valley City Desk 


former ownership and 


Company under its 
continues in the same capacity. Mr. Good 
man was at one time with the Gunn Furni 
ture Co., later with the Luce Furnitur: 
Co., and then with the C. S. Paine Co 
All the parties actively interested in the 
business are thoroughly 
doubtless the Valley City Desk Co. will 


experienced and 
show steady development in the growth 
of its business. It is stated that for th 
present the class of output will continue ; 


s 


heret re —_— 


A DAVIDS MAN IN CHICAGO. 


V. W. Williamson, a traveling represen 
tative of the Thaddeus Davids Company 
paid a short visit to Office Appliances a few 


days ag Mr. Williamson is a brother of 
Sales Manager Williamson of that com 
pany and is a chip off the same block. He 
is one of the ablest and most capable 

the representatives of the Thaddeus Davids 


Company, and does his full share in dis 


tributing the products of that company over 


a wide area. 
Wherever V. W. goes he sells ink. He 


is a jolly optimist, radiating health and 


sunshine. We hope he will come again. 


's typewriter paper depart- 


Grand Rapids, Mich. The 
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BONDS 
LINENS 
FABRIC FINISHES 


MANIFOLD TISSUES 
MIMEOGRAPH PAPERS 
MANUSCRIPT COVERS 


IN OVER A HUNDRED 
VARIETIES INCLUDING THE 
OLD BERKSHIRE MILLS 
PAPERS AND CRANE & CO.’S 
BONDS. 


EATON, CRANE & PIKE COMPANY 


PITTSFIELD, MASS. 


New York Office: 
Brunswick Building, 225 Fifth Ave. 





"Rane ol 






regarding writing papers for social 
and personal correspondence is 
equally true when applied to busi- 
ness and professional life. Users 
have learned that high grade writing 
paper is an important factor in 
success building. in no one line 
can be found the scope which the 
BERKSHIRE TYPEWRITER 
PAPERS embrace. All the various 
finishes, fineness of texture, strength, 
durability and sizes which are essen- 
tial for business headings, legal docu- 
ments, manifold work, and so forth, 
are provided for. The same care and 
artistic skill are employed in the 
manufacture as in the other “MADE 
IN BERKSHIRE” papers. 


Every dealer shou!d know 
the line. If you do not 
stock these papers, let us 
send you a complete 
sample book. 











a ae 











ELLIS % 


pe Time, 





TIME STAMP 


Money, Trouble and Disputes 











i] Only Moderate Priced Automatic Time Stamp on the Market — GUARAN- 
, TEED FOR ONE YEAR. 
WESTINGHOUSE ELECTRIC & MFG. CO., !7! La Salle Street, Chicago. 


Ellis Time Stamp Company, 87 Fifth Aven leon 
Gentlemen—In response to yours 


have had t our Chicago office gy entire’ 
—_ 7 jovt shan daa “This poy i - is emphasized b %, ite additional oa aie 

fe 2% received from our other di offices. ours vey 

: ovo Westinououssg Esc. mS Co. P. 

DEALERS — You can use it and sell it teo. 


ELLIS TIME STAMP CO. 
senior Estmane “"" 115 No. Fifth Ave., Chicago ] 


READ THIS: 


Chicago, Iil.. Ju 1908 
ote thy the Ella Time Stamp we 





Manager 
ORDER TODAY. 





2 oR RERES 
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COMMERCIAL STATIONER DOES 
LIVE ADVERTISING. 


3en. E. Calkins of Anaconda, Mont., be 
















MADE ESPECIALLY FOR. 
THE BUSINESS MAN’S LETTERHEAD 


AND 
AN EXCEEDINGLY CHOICE PAPER 
FOR PERSONAL CORRESPONDENCE 





business man’s department store. Here is 
an advertisement he ran in a recent issue of 
the Anaconda Standard, telling about his 
goods. It will be seen that Friend Ben has 








| lieves in printer’s ink. He says he has the 
| 
' 
| 
| 





exact facts about everything you care 


something to say and says it in a few 
words: 
M O UN J T A I N M I 3 F | The busing $s man’s department — st 
| Calkins. All we know about the office sup 
S N () W D i | | ply and stationery business—the fruit 
H | years of experience and hard study—is « 
R | bodied in our magnificent stock. A we 
| know is at your service, too. We | 
with pure white color and handsome finishes | any trade secrets. We will tell you the 
| 


will se// readily to particular people 
- ask about—why it is good, what it’s made 


of, why it’s worth all we ask for it- 


Get Acquainted with it 
To-day 


Write at once for sample book to Movunrars Mitt Parer Company 


97 Forest Street, Lee, Berkshire County, Massachusetts 


more. Call and ““Havealook” at the Globe 
Wernicke Co.’s steel filing cabinets, Shaw 
Walker tling cabinets and devices. Twin 
lock loose-leaf ledgers and monthly stat 


ment systems, patent steel safe cabinets, 
rotary Neostyles, the premier of ll 
duplicators B. E. Calkins, Main ini 


Bell TC 

















ENVELOPES AND WEDDING BRISTOL TO MATCH | 
| 






3roadway Ind. 1079—Telefone 











THE NELSON CORPORATION Roneo Company of New York are doing 
= ane 5 au - a splendid business with “Roneo Cleanend” 
The Nationally Advertised Coin Wrapper | EXCLUSIVE MAKERS OF EVERY KIAD Typewriter Ribbons. These ribbons are 


ay yy AND STYLE OF lO°SE LEAF BINDING: equipped with what is known as a “Roneo 


Mr. Dealer: portant line. Supply | . a . : 
banker with the best. FO ET. RA Cleanend,” consisting of a stiffened piece 
"UE GHT COIN matter FREE DEVICE FOR THE RETAIL TRADE. of white uninked cloth attached to the rib- 


+ 


371 Hasper Ave.. Detrelt—Terento, Can.) O bon itself, enabling the operator to place 

=v ; 449 WELLS ST, CRICACE, ILL. US.Ay | the ribbon on the typewriter without soil 

Punches Round Holes in Loose Sheets MASON’S ing the fingers. The stiffness of the cloth 
—_ Ask For 3 


For Any Binder PENS enables easy threading through the mech- 


Ring—Post—String— ml anism of the machine. These goods are 
Tengwall Binders— 12 mre _[rramor) MLMASON & CO.) 10c sold through exclusive agents only. . The 


Shannon File R in Comme wilt ten atoll aks Mi 
Write today for Folder No. 10 To convince our pens are of superior quality and ,oneo Company wi ye glad to hear trom 


BARRETT BINDERY co. durability “wit a gm th 7a of 25e. One dealers every where. 
169 WestMonroe St.,Chicago| | suteed. W. Le MAGON CO. REENS, N. He iapcthietinnsiabtalonla 

The William Mann Company of Phila- 
delphia is sending out to its friends a clever 


NSEE Manufacturer of HIGH GRADE folder with return card attached showing 
W A the advantage to corporations and associa 
F. A. OODM INKS and MUCILAGE | tions of keeping their minutes and other 


records in typewritten instead of hand- 


123 East Pearl Street °°" ®2=°™" Cincinnati, Ohio || written books. The folder has particutar 


Manager 5 : 
reference to the Mann Yale Cylinder Lock 




















— — 











Typewriter Book which is_ especiall 

Weedmansee’s Everlasting Blue Black Writing Fluid. adapted for use in the keeping of typewrit 

Woodmansee’s Everlasting Combined Writing and Copying Ink 

Weodmansee’s Stylographic and Fountain Pen Ink. 

Weodmansee’s Midnight Black Ink (Highest Grade School 
Ink made). 

Woodmansee’s La Belle Vielet lnk 

Woodmansee’s Imperial Crimson Ink. 

Woedmansee’s Bankers’ Non-Evasive Blue lak. 

Weedmansee’s Gum Macilage. 

Woedmansee’s Infallible Adhesive White Paste. 

Woodmansee’s Superior Stamp Pad Ink (in all Colors). 


ten minutes or other records 














SLUF RAC 
Mirna FLU 

— A full line of these goods should be carried by all first class 
~ stationers and office supply dealers. 


They are sales winners and profit-makers. 
Latest catalog and prices sent on application. 

















| MISS ERDEAN M’CLOUD, MANAGER OF THE 
° bd . . DAVIS CHAIR COMPANY, DRIVING THE 
F.A. WOODMANSEE, Cincinnati, Ohio | cAvcus Povies From wich: THE cow: 
e e ? ? PANY’S TRADE MARK 1S __ TAKEN. 
NATHAN W. TUPPER OF OFFICE APPLI- 
| ANCES AS BALLAST. 
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TPRINER POSTAL SCALES 


Why the Triner Postal Scales 
afte the Only Positively Accurate and 
Scientifically Perfect Automatic Scales 


made. 

BECAUSE—They do not show any 
Variation, no matter where the article 
is placed on the platform, they reg- 








(By Special Correspondence.) 


Chicago, Ill. 





E a: a ermeier has resigned from the positior 
Chicago manager of the Writerpress Company to tak« ister always correct. 
Se ee ’ ty any constructed entirely of the 
up ther live of business best Cold Rolled Steei; absolutely no 
res castings to break in transportation, 
Edward W. Babel, formerly a salesman for a w and handsome in design and finish. 
know! ldressing n ne company, has joined Soid by all Leading Stationers. If 


yours cannot supply you, we will pre- 
pay the express charges 


TRINER SCALE & MFG. CO. 


Chicago selling staff of the American Multigraph Sales 
Company 
> . * 








Assistant Sales Manager H. T. Bower, of the Amer 1155-57-59 W. 2ist &., Chicage, Ik. 
iean Multigraph Sales Company, was in Chicago Aug . 
29, visiting the company’s local office and leaving thé 
same day for a visit to the St. Louis office and other 


southern offices. | R h 
eh: ocnester Loose Lea evices 

W. J. Mullin, formerly with the Multi-Color Press | 
Company, has gone back to the Library Bureau, with 
which he was connected on the Pacific Coast, and has “THE COMPLETE LINE’”’ 
opened an office for the Bureau in Toledo, O. 

. s * 

General Sales Manager L. W. Jared, of the American | Satisfied Customers Means Success for the Dealer 
Multigraph Sales Company, was in Chicago Aug. 17 | 
on his way to the Paeitic Coast. He will visit the | The **Rochester”’ Line Will Satisfy the Most Critical 
Multigraph offices at Vancouver, Seattle, Portland, Ta- 
coma, San Francisco, Los Angeles and Denver. 
| 


Dealers Everywhere 
SHOULD 
Write us 
for Prices and 


Discounts 
NOW 


A number of the railroads having their main offices 
in Chicago are installing Multigraph denartments with 
a view to reducing the cost of their printing. Among 
those which have installed such departments within 
the last few months are the Chicago, Burlington & 
Quincy, Chicago, Terre Haute & Southeastern, Chicago 
& Western Indiana, the Erie, the Illinois Central and 
the Chicago City Railways Company. ‘The American 
Railway Association and the Transcontinental Passen- 
ger Association have also put in Multigraph depart- 
ments. 





Cleveland, 0. 
A. E. Ashburner has been appointed foreign man 
ager for the American Multigraph Sales Company in 
charge of the business in the Latin-American countries. | 
Mr. Ashburner has had an extensive and valuable ex 
perience in selling goods to the South American trade 
and is an admirable man for the position to which 
he has been appointed His headquarters will be at 
the home office in Cleveland. 


Henry Conolly Co. 


Division Manager Cassell of the Des Moines office 42-48 Stone Street 


of the American Multigraph Sales Company, was one . . = 
: e abovei sa cut of Mar outfit, co 
ot the Geen Gian ee Gee, te ee at The ab our dol} , Containing 200 sheets and Index Rochester, N. Y. 


Associated Advertising Clubs of America at Boston 
last month. 




















Nashville, Tenn. 


C. W. Moore, who has been branch manager for 66 39 66 99 
the American Multigraph Sales Company at Muncie, | | he > E. B. Binder Cc p 
Ind., has been appointed division sales manager with 
headquarters at Nashville 





Shelton, Conn. (Patent Applied for) 


C. M. Bennett, secretary-treasurer of the Writerpress 
Company, died of apoplexy on Aug. 17. Mr. Bennett 
was a man of strong and admirable character and his 
death was a great shock to his business associates and 
his wide circle of friends 

Toledo, O., 

Division Sales Manager Loney of the American Mul 
tigraph Sales Company at Toledo on his return from 
the recent Multigraph convention in Cleveland found a 
nine-pound girl awaiting him. Office Appliances ex 
tends congratulations and good wishes to Mr. and Mrs. 
Loney and to the youngest member of the Loney family. 


An invention that revolutionizes this style 
of Clip. 


After the Binder Clip is applied the arms may 
be reversed and snapped against the documents 
or papers and thus kept out of the way. 


The cut is full size, and the Clip will hold from 
two to several hundred letters or memoranda. 


H. S. Henderson, manager of the Victoria Book & 
Stationery Company, Ltd., who are the agents for the = ra 
Canadian made machine, the Empire, has received some H W hen used at the side—instead of the top— 
0 e ow ig q ao f 0 18 4 fe cr ‘ : 

f the new eighty dollar models, and is enthusiasti i: of the papers, a comp ete book is made, the 
over the prospects for increased business with them. It 1 


is said to have all the features now found in the later ; pages of which may be easily opened and turned. 
standard machines, and is a vast improvement over ' 
the old model. 





When one arm is reversed against the papers 


L. E. Williamson, sales manager of the well known 34 
firm of Thaddeus Davids Co., has gone to the woods re ; the other forms a good hook or hanger. 
New Hampshire was the destination, we understand, Pa 4 - 
ae “Lew left no address. We know that he cc aseaeer™ * ~ Price, 5 cents each. (50 cents per dozen.) 
took with him a woolen shirt’’ and it is supposed «a é me- ; 





that he took with him a supply of raiment to cor- 
respond. He will be in good hands a¢ we are advised 


that Mrs. Williams accompanied him. Beyond é 
doubt he will sieiens dae tall of the ginger hat o- CUSHMAN & DENISON MFG. co. o4ievoRe, a's rest 


helped to make the Davids’ products fameus. We 


Catalogue of Office Specialties sent upon request. 














await with interest the tales of ‘‘what happened.’’ . —_ 
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TO THE TRADE 


Notice is hereby given that the Modern Telephone Tablet, Patent 
No. 856,177 formerly manufactured and sold by us, is now in the hands 
of Roneo Co. They have been appointed sole agents for this device for 
the entire world and will market the Tablet under the name of 
‘“Roneo Telephone Tablet.’’ All orders or inquiries pertaining to the 
Tablet should be addressed to Roneo Co., 371 B’way, N. Y. 


WARNING 


Devices formerly made under a license under our patent and sim- 
ilar to the Roneo Telephone Tablet are being offered for sale in the 
open market but they do not bear our patent number, 856,177. Dealers 
are warned against purchasing any infringing Telephone Tablet. Ours 
bears our patent number, 856,177. Infringements will be vigorously 


prosecuted. 
HOGE MFG. CO. 


108 Fulton St. New York 











_ The “Steel-Tye” Expanding Envelope 


It holds equally well one paper when flat, or one hun- 
dred papers when expanded. It fastens instantly just 
where you want it to fasten. 


No Tapes, No Strings, No Rubber Bands 


The fastening device is made of flexible steel which cannot break, yet fastens 
almost automatically and will not come open. The Envelopes are made of 
manila and red ““Leather-like’’ rope stock of great strength, and in all sizes fron 
the document size 9)x4inches to the cap size 15x9 inches. Other sizes made to 
order promptly. The ‘‘Steel-tye’’ Envelopes cost no more than the old styl 
tape envelopes. Write for particulars 


George B. Graff Company 
294 Washington St., Boston, Mass. 


















Over and over again 
the Dealers tell us that 
we have the only pack- 
age for Stationers to 
handle. Our large pack- 
ages of Inks, Mucilage, 
and Paste are put up in 
special, neatly printed 
corrugated packing. It 
costs money, but it saves 
breakage, and what is 
worse than to break a 
quart bottle of ink on 
your floor or showcase? 
It also saves the time 
wrapping. Give 


Keller’s Ink 


a trial; costs no more 
than other leading 
brands. 

We will furnish you 
with a liberal supply of 
advertising matter on 
request. 


The Robert Keller Ink Co., - Detroit, Mich. 


Chemists and Manufacturers of 
KELLER’S INK, MUCILAGE, PASTE and SEALING WAX 


























(By Special Correspondence.) 


Chicago, Il. 


W. J. Mullis formerly with the Libri B 
the Coast and later with a duplicating ma 
pany has returned to the Library Bureau and 
opened a bra f that concern in Toledo, O 

Griffin, Ga. 

The Merchants & Planters’ Bank of Griffin has 
hased through Fielder & Allen Compa two hands 
vaults made by York Company On f va 
has already beet nstalled and the other will b 
stalled as soo! Ss possible 

Millen, Ga. 

Only a few years ago the Georgia legislat 
a new county with Millen as the county seat \ 
handsome court house was built and the furniture 
tract was awarded to Fielder & Allen Compa 
Atlanta About a year ago the handsome court 
was burned Nearly the same building has 
rebuilt with a few changes and improvem 
Fielder & Aller Company were igain iwarded 
contract for ft complete re-furnishing of th 
ing. whiel the ive now” completed 
satisfaction of the ommunity 

Milledgeville, Ga. 

The new cit 1 at Milledgeville has 
pletely furnished |} Fielder & Allen Co., of Atlant 
This building is very complete and the furniture 
particularly we igned for that style building I 
Council Chambe1 is several hundred seating capa 

San Francisco, Calif. 

The C. H. Jenkins Company has recently 
some new models of the Safe Cabinet line whi 
clude a vertical letter file, omnibuses and desks M 
Jenkins reports a sale of several of the No. 62 Sta 
ird Interior Cabinet and is now figuring or 
for local apartment houses 

* . . 

F. W. Wentworth, of the firm of Wentworth & 
Boyce, local distributors for the Library Bureau 
returned from an Eastern trip The house has bes 
receiving some new filing devices and eabinets whi 
Mr Wentworth finds are moving satisfactorily M 
Boyce will soo leav on his California tour 

Seale, Ala. 

Bank of Seak \ have recently placed 
with Fielder & Allen Company, the Bank Outfitters of 
Atlanta, for Safety Deposit Boxes which they w 
rent to their istomers 


RIBBON acer ‘xews 


(By Special Correspondence.) 





Chicago, Ill, 
Mr. Rothschild. the well known ribbon 
manufacturer, spent some days out of town recent 
on vacation. 


Mel Mundell, formerly with Mittag & Volget In 


left Chicago a few days ago for the southwest. wh: 
h will represent the Diamond Ink Company of M 
waukee. 

* © * 


Trade in the ribbon and carbon business is looking 


up The summer slackening interest in buying de 
partments has been replaced by keener interest and 
many big orders are being booked. The outlook is 
good. 


San Francisco, Calif. 
E. H. Dearing, traveling man for the Carter's Ink 
Company, will soon return to San Francisco after two 


months’ trip in the northwest and in Canada, where 
he has found a fine market for the carbons and rib 
bons of his firm After a short stay in this city he 


will leave on a trip through California 
> . > 
J. A. Macauley, western representative of the Car 
ter’s Ink Company, who specializes on inks and muci 
lage, has returned from a visit to the Boston factory 
and will leave on the 2ist on the Mongolia for the 
Orfent, where he will spend two months This is Mr 
Macauley’s regular annual trip 
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Phe H. Jenkins ¢ pany has recently bee giv 





th t to supply the Carter 


STA TIONERY*3 un DEALER; 
SND ) 


me is now ripe for 


METAL TIP GUIDES 


METAL TIP FOLDERS 
Ton This isevidenced by the responses to 
t *, our last advertisement. 
fam” | _ We have received numerous inquiries 
‘a Al from all sections of the country. 
a USERS WANT THEM. 
d is = Progressive stationers sell them. 
; _ Chicago, Til. Are you a Progressive Stationer? If 
M ‘ ei - snp greene ot g gpa — 4) ——— |, so you need our line of Metal Tip Guides 
and Folders. They bear no imprints and 


I t Atkinson, Wis ‘ 9 P 
‘ are a Dealer's proposition exclusively. 




















GUIDES are of Best 


S. They are made in 
Grade heavy red press- 
board. 





ght good figure ~- 
Correspondence Size 


\. W. Faber, of Newark, N. J., has opened a ( ; Legal Size 


ss : ! Check File Size 


FOLDERS are of 
Best Grade Document 
Manila. 

Metal Tips are of 
Nickeloid and will 
never rust or tarnish. 











Card Size 


Col. William N. Pe ze of the Pelouze Scale & Special Sizes 
M ifacturing Compa recently purchased from J 
E 4 10) feet of ground on Eas Yhio street st } . = me ¢ 

rally Pye Por sveB ay corning gg, + ay ggg ALSO A FULL LINE OF MANILA 
str This proper ,djoins the factories of t : GUIDES AND FOLDERS, without 
P S & Mannfacturing Company and the P 8 —— —-——-4 metal tips in all alphabetical sub- 
eens hes \Os divisions. 


Heater Company 


Ey Sk eee SEND FOR COMPLETE PRICE LISTS. 
1 vor of his city Moline is now under ft Our prices are low Our discounts liberal. Ask for ‘‘Reason 
OF gUrennees,. On Se Sue is I This describes a new System of vertical Filing. 


ed with him hold office 








aoht’’ folder 
zigiit roidel 


THE PLEW & MOTTER CO., Center Ave. and Monroe St., Chicago, Ill. 

















* 
rhe xt annual uiting and games of the 
e Tow Manufacturing & Novelty Con 
pany N York, will be held on Sunday, September 
” it Ejitner’s Midland Park, Grant City St 
Isla 


New York, N. Y. 


emda aratem\te gees: ||| Loose Leaf Ledgers and Typewrit er 














< ng 
present cation This will greatly increase the « 
pacity of the business The new store has a front B k Pa * 
oo Oe ee ee ooks that Lock witha Yale Cylinder Loc 
Earl Knapp Shipmar who died after a brief il 
t his home in Douglaston, L. I., recently, at the 
ee ce le alee aace ae @ This Yale Cylinder Lock feature makes the 
nar Pw or City Salesman or .pernare abel z . 
vhose many friends extend profound sympathy to hin leaves as secure as those in bound books. The 
nd the rest of the bereaved family. . ; : ; 
rei pace Yale Lock is part of the mechanism and cannot be 
re ne eee me “> ©. gener & removed or detatched. The turning of the Yale 
( I facturers < fountain pens, 35 Ann street F. 
New York, returned a few days ago to his office afte Key, one way or the other, also 
\ trip to Chicago and intermediate points ¥ i : 
Se opens or closes the binder. A leaf 
J. A: G. Pike is now with Mable, Todd & Co.. 17 cannot be inserted or taken out 
aicde ¢ ew York makers of the Swan fon : n 
tain pe He covers New York City for the house, Mr without the y ale Key. 
Pik vas with the Dennison Manufacturing Companys . 
han three years ° . 
@ Progressive stationers and deal- 


Providence, R. I. ° , 
ers can give their customers not 











Wil Kk. Potter, a pioneer in the stationery busi 
ness in Providence, died recently at the Homeopathic * . . - e 
néanine that city. He was about 70 years old and only the highest grade of loose leaf 
had been failing for some time. For years Mr. Potter | binder, but positive security of 
had stationery store at 346 Westminster street . 

Spokane, Wash, leaves. 

The International Crayon Company has been 
porated in Spokane, Wash with a capitalization of ss . ‘ a elie) 
$00,000; to minaminabine ereaene atk GM eater 6 eon @ Let us send you full details about 
process. A temporary factory will be erected this our line of Mann Yale Cylinder 
yea Several large beds of chalk have been discov- | ma - 

ed within seventy miles of Spokane, which will fm Lock Ledgers and l'ypewriter Books. 
nist t is said, an inexhaustible supply of the raw 
materia it a minimum cost 

sn dniiiiaien isiaiiaas detent tat acai i WILLIAM MANN COMPANY 
reports that be has been requestes Sy & lecal best Makers of LOOSE-LEAF DEVICES, COPYING 
ness use to place it in communication with Amer BOOKS AND PAPERS 
lean 1 — — <i — Bagge ~ gunn in | 529 Market Street, PHILADELPHIA 
(rerman preferred, addresse¢ Mile No. 6975, care of | : . 
Bureau of Manufacturers. Washington. D. C.. qill bx | COPYING-PAPER MILLS at LAMBERTVILLE, NEW JERSEY 
forwarded to proper parties 
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FRANK G. WILSTACK, GEO. A. OLNEY AND LOU. I. SNYDER. 


Here are three representatives of three 
well known houses and all young fellows 
if the old adage holds good that a man is 
as old as he feels. Take the young man 
on the left, for insance, he is Frank G. Wil- 
stack of Kimpton, Harbottle and Haupt, 
wholesale stationers of New York City, 
whose territory takes him south as far as 
Texas. There is no fuss nor feathers about 
Frank; always pleased to take an order; 
no misrepresentation in his make-up; never 
over-persistent, but bides his time, accord- 
ing to the convenience of the buyer 

The young fellow on the right is Lou I 
Snyder, the genial manager of The Car- 





ter’s Ink Co.’s Canadian factory in Mon- 
treal. He is ever happy when talking about 
the Carter products and it will not be his 
fault if every office in Canada does not 
use Carter’s Inks and Adhesives. He’s a 
sticker for business. 

Last, but by no means least, here’s Uncle 
George Olney, the youngest of the bunch. 
He needs no introduction He is known 
from Maine to California and back again 
Of course everybody knows he is connected 
with the well known house of Irving-Pitt 
Manufacturing Company of Kansas City, 
manufacturers of loose leaf goods with a 
reputation, and Uncle George has helped 


ANNUAL CONVENTION 
NATIONAL 
ASSOCIATION 
REAL ESTATE 
EXCHANGES 





wonderful business 
Although the trade does 1 


as much of him as they would 


to build up 


company. 


is the silent sentinel and always 

job in spirit if not in person 

rrder goes in to the house t 

George A. Olney and always 

lives to be hundred,” and her: 

MAKES FINE FURNITURE DISPLAY 
The W. H. Kistler Stationery Compar 
f Denver, , is not one I 

cerns to w opportunity 

with rings fingers and bells 

toes in order to get a proper recept 

Kistlers meet Opportunity halt 


they do things right, as is attested by 


cent event which took place in D 
where the National Real Estate Convention 
was recently held To the average 
perhaps, the question would « I Why 
is a national convention of rea estate 


men?” But the Kistlers didn’t st 
—they went ahead and prepared to show 
the delegates a few things about how an 
ideal real estate office should be gotte1 
up. This, according to the views of n 

of those present, was the real star a 


tion of the convention. This model 1 
estate office occupied the entire stag f 
the convention hall When all the dele 


gates were assembled for the meeting their 
attention was divided between the speak 
ers and the magnificent display 
furniture on the stage, consisting oi 
Wernicke bookcases, filing ib 
inets, steel filing devices and various 

well known lines for which the W H 
Kistler Company is Denver dist: 


Elastic 


a a gO OER DAD ee AN 


DISPLAY MADE BY THE W. H. KISTLER COMPANY OF DENVER, COLO., AT THE RECENT NATIONAL REAL ESTATE CONVENTION 
IN THAT CITY. THE EXHIBIT SHOWS A FINE ASSORTMENT OF GLOBE-WERNICKE ELASTIC BOOKCASES, FILING CABINETS AND 


OTHER PRODUCTS. 


Addition to the Staff of 


The Kalamazoo Loose Leaf Binder Co., 


Robert Elmer Wigginton, 


Assistant to General Manager Geo. P. Wigginton, 
Born Aug. 23, 1911; tipped the beam at 8'/, pounds. 


Bob already tries to say, “Kalamazoo.” 
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The PHONE-EZE| -~ tapor minute >) | THE RELIABLE 


Telephone Bracket Here is the one logical method of keep- TIME STAMP 








ing an accurate account of when you Like a watch but 
received and when you sent out letters stron 
, ; and durable. 
Sta ys Put orders, contracts, etc. It will avoid all \ = 
Most simple and ac- 





disputes, as it records ] 
Turns All Follett’s S every minute of the curate Time Stamp 
Way Around i day or night. made. 

































sons NEW MODEL , Absolutely amomette, Prints automatic- 
child or a grown . : requires no attention ties : . 
person standing or Time and is the only POSI- ally and in a straight 
seated can use it. STAMP i TIVELY ACCURATE line, the year, month, 
Style oe — on the mar- day, hour, minute, 
r i we .m., p.m. 
A—Side of roll re —— a.m., p.m Also 
top desk. address and six other 
B—Top of flat LIBERAL different words, such 
desk. P ty as Rec’d, Sent, etc. 
C—Side of flat AND Guaranteed for one 
desk. RESPONSIBLE year 
D—Wall or par- t 
tition. . AND AGENTS Stationers and 
E—Top of roll ve office appliance deal- 
top desk. pon tas. Price ers are making money 
F—Floor or sta- INFORMATION STYLE with our machine. 
tion use. A Why don’t you? 
Style F Ask your dealer or write 
FOLLETT TIME REC. CO. Reli 
SEELY OFFICE APPLIANCE CO. 671 Hudson Street. NEW YORK CITY ahehte Tine ae 
114 Liberty Street New York City Western Office: 126 Russ Bldg., San Francisce, Cal. ee ‘3 




















THE THREE RIVAL” FOUNTAIN PENS 


RIVAL NON-LEAKABLE 


Perfect Fitting, air-tight Jetate form a ey omeaed non- 
leaking writing instrumen 








tures to 
be ne Fm any of = pens, 
the antage 


No, 22, No. 
Chased and 


er ntaer se 


iiaay and Fine Treads 
Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request. WE GUARANTEE EVERY PEN. 
> W. BEAUMEL & CO., Office and Factory, 35 Ann St... NEW YORK 
Canadian Representatives: A. R. MCDOUGALL & CO., 42 Adelaide St., West, Toronto. 















































Dealers: 
No trouble Blame 
selling 
7 the 
Operator 
PAPER FASTENERS Miller's Standard Poeumatic Ear Cashion 
The one fastener that really will overcome poor eT te ne service. 
does the work—fastens ag 4 — Fa Rog og ek tte Forme — pout fas 
through every rer pe t- 
tom, middle. Retails at 15c¢ a _ties scoring Poeamatc Bat Coshons 
handy little box of 100 versations—the el mination of all outaltie di 
Write for free samples—5 sizes turbances and that srindin grating 
—to show your customers — connected with the 
Miller’s Standard Poeumatic Ear Cushions 
The 7 a Hook and areanninny Tany enn betty 
na few made 
a ae to fit any standard receiver and will last in- 
PHILADELPHIA definitely. 
If your Stationer or Rubber Doster can't 
supply you, send his name, or order from 
One of the 32 r 7 us, enclosing 50 cents. 
Styles -—-* eV Aaote tae 
The Ireland and Matthews Mfg. Co. PAPER FASTENERS The MILLER RUBBER CO. 
Foot of Iron St., 8 Detroit, Mich. J AKRON, OHIO, U.S. A. 




















OFFICE APPLIANCES 














Carbon Papers, 
Transfer Papers, 
Stamp Ribbons, 
Carbon Rolls, Type- 
writer Ribbons, 
Typewriter Oil, 
Numbering Machine Ink 





DEALERS 


Send for particulars of this high 


grade line. 


It includes the best 


grade of Ribbons and Carbons. 
Give us an opportunity to prove 


this statement. 


: Write to-day. 


Interesting Proposition to Dealers 


J. A. HEALE & CO. 





The mark of quality 


MANUFACTURERS 





94 JOHN STREET, NEW YORK 
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PROFITS FOR DEALERS 
IN COMMERCIAL Paste 


Your profits affect you vitally. Your profits on pastes, glues, writing 

inks, etc., can be materially increased if you take on the Commercial line. 
That’s why our business has outgrown three buildings since 1902—that’s 

why our new three-story fireproof brick building which we moved into in 


March 1909, is already taxed to its capacity. 


The Commercial line consists of 


Commercial 

Photo Desk Paste, 

Peerless Mucilage, 

Combined Writing 

and Copying Fluid, 
Blue Black) 


Record Writing Fluid 
Combined Carmine, 
Writing and Copying 
Fluid and Jet Black Ink, 
Blue Ink, 

Green Ink, 


White, Violet and Uncopying Red. 


The goods are right, they are put up in at- 
tractive and safe packages, and they allow lib- 
eral profits to the stationer. 
with foreign dealers is especially solicited. 


Correspondence 


Write us today for complete illustrated descrip- 
tive matter, and ment:on Office Appliances. 


The Commercial Paste Co. 
16-18-20 W. Hoster Street, 
COLUMBUS, 


OHIO. 
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Scientific Inkwell Construction 


reaches its highest practical value in the 


Sengbusch Self-Closing Inkstand 


This well is absolutely non-evaporating, and closes after every dip of the pen. 


superfluous ink. 


The ink is always fresh for the user 


It is 
so constructed also that the writer cannot over-dip his pen, and so flood the holder with 


In addition to these superior qualities of mechanical construction, the Sengbusch 


stand is built on beautiful lines which are pleasing to the eye. 


The result is that this 


patent ink-well has become the most popular stand on the market, and it should make 
up a part of the equipment of every well appointed stationery store. 


Stationers who are not now carrying this well in stock should se- 
cure circulars at once, as they are losing a sure profit. 





WRITE TO-DAY FOR TRADE DISCOUNTS AND CATALOGUES OF OUR COMPLETE LINE 





Sengbusch Self-Closing Inkstand Co. 


320 Montgomery Building, MILWAUKEE, WISCONSIN, U. S. A. 














LOOSE LEAF” 
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(By Special Correspondence.) 


Chicago, Ill. 

( A. Meyer of Chicage oftice of the Booru & 
Pease Company. has cently returned from 

ealling at 


his southwest t Kansas City, Okla 





homa City and St Louis, where he reperts bus 
good and prospects excellent for a heavy fall busi 
* * 

The Chicag Ship} zg « Receipt Book ¢ l 
innounces the appointment of James H. Dav 
be Southern rep! tative of that company M 
Davidson has been onnected with the Yaw i « 
Erbe Manufacturing Company for several years, wit! 
headquarters at Kansas City, Mo., and has ge 


stationery trade in the 8S 


nitial trip for the C. S. & R 


icquaintance witt 
west He left o1 


Company on Sept 


* * * 


Siebe f the Sales Service Departme f 


Harry M 


the Woodward & Tiernan Printing Company of St 


Louis, passed through Chicago recently on a va 
trip Mr. Sieber is the son of Charles Sieber of 
Sieber & Trussell Company, and is born to 
in the loose leaf business In his present 


with the Woodward & Tiernan Printing Compa 


ikes a specialty of the loose leaf departme 
the department of filing systems 
New York, N. Y. 
The Ever R 1 Loose Leaf Binder Com, 
New York city is been organized with a cay 
$5,000 John Schmailzle of Brookly: is 


directors. 
es 2s 


Leaf Binder Company has ¢ 
Broadway, New York City 
which trebles the f 


The Kalamazoo Loose 
larged its offices at 299 
by the addition of. floor 


flice 


space 
necessitated by the ra 
compa 


This was 
increasing New York 
Sl 


the addition of several 


area. 
business of the 


new salesmen. 


* * 


The Elbe File and Binder Company is the 


name of a new company in the stationery spe 


manufacturing field in New York. The members 
the firm are Lewis Landsberg president; Jose 
Landsberg, vice president, and Alexander Landsberg 


will occupy the posit 
manager. All the al 
stationery 


office from S6-SS 


Abram Hipshman 
secretary and 


treasurer 
of both 
gentlemen are well known to the 


1 
saies 


New York. They have removed their 

Fulton street to their new location, 67 Cortlandt str 
New York City, and their new quarters will n 
facture all the well-known Elbe specialties. having 


modern nm 
orders, larg 


installed a complete equipment of 


that will enable them to fill promptly all 
or small, and to ship them promptly. They are addi 
new styles and sizes to their line of specialties 
will keep on hand a sufficient stock of all sizes 
styles to fill immediate wants. The Elbe File Ww 
known in the field as one of the most efficient dev s 
of its kind 
Philadelphia, Pa. 

A very attractive folder telling of the Mann \ 

Cylinder Lock Typewriter Book has been dist 


by the Willian Mann Company of Philadelphia 
was gotten out the form of a_ typewritten 
with one cut used showing the old style hand 
minute book nd other showing the clear 
typewritten record in the Mann book It was 
forcible illustration of the decided advantage of 
typewritten record over the hand written on W 
the Mann book t letter states you can typewrit 
all minutes and such matters more easily 
more quickly than }t hand, and no especial eq 
is necessary. \ return post card went with the 
carrying the request that the company be all 
explain how you can keep typewritten records 
kind with not only greater facility than by ha 
with the same degree of security as in bound bo 
Syracuse, N. Y. 

The Burke Manufacturing Company makers 
Peerless Pencil Sharpener, have moved thei 
Dayton, Ohfe 

“= a 

The MeMillar Rock Company has recently 
handsome 52-page talogus illustrated in 
deseribing all of ts standard devices nd a 
of new lines Those interested in the loose leaf 
sition would do we to secure a copy of this catalog 
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Center Shaft Hollow End Pen Holders  PRAcTICAL—and 


PREVENT BLOTS AND INK-STAINED FINGERS Mechanically Right 


CLAIMS: 
Attractive finishes. 
Symmetrical appearance. 
Any style of steel pen exactly 
centered. 
May be laid on desk or open book 
without pen touching. 
PURABLE. 
A Perfect Pen Holder 
that sells and gives satisfaction. 
SEND for SAMPLES AND TRADE DISCOUNTS to 
















END 




















Manover, Pa. 


















We manufacture 
the finest line of 


Sanitary 
Steel 
Chairs 


Typewriter, High 
and Low Desk— 
also Waiting 
Room Chairs and 
Counter Stools. 










PAY ROLL BINDER 
“ & CHARGE Bin 
BIMUTE sone 





THE ACME 
ENVELOPE SEALER 
and STAMP AFFIXER 







No matter the size of your mailing list 
you can’t afford to be without it. uto- 
matic Air Valve regulates flow of water. 
Made of Brass, and Nickel Plated. Built 
on Purely Mechanical Lines. Guaranteed 
for life. Sells for $1.00. Stationers and 
office supply dealers will find this a winner. 
Write for circulars and discounts. 









Ask for cuts 
and prices 







They are right to manufacture on sbort notice 
, Loose Leaf Accounting Forms, Binders, Files, Sanitary, Speed and Efficiency 
The Celina Ledgers and Price Books. 
. Ask for Catalog. ® 

Specialty Co. Commercial Sales Mfg. Co. 

” Ses THE TENGWALL CO. OF ILLINOIS & 
Celina, Ohio 2954 Sheffield Ave., 22 Thames Street Oberlin, Ohio 

CHICAGO, U.S. A. NEW YORK, U.S. A. 























HIGHEST GRADE OF RUBBER GOODS ONLY 


ELastic BANDS 


wml) Red Treasu ry 
oie} Davol PARA 


/, \\ 
AND 974 TRADE MARK? . 
QUAKER BRAND THE STANDARD FORALL as RENDERS VOICE PERFECTLY’ 











































PURE GUM RUBBER GOODS DISTINCT.FITS ANY TELEPHON 
RECEIVER. 
ALL ABSOLUTELY GUARANTEED MANUPACTURED BY : 
ws WrITE FoR PRICES QUIERES WRITE For PRICESe 
+ BEEESEOSCE HE GSE 
ALL SHAPES 
THE PRATT DOCFILE MAILING TUBES ; | GOLD PENS ino srviss 
for filing all kinds of folded papers. Gold Pens for Jobbers and Fountain Pen 
Both back and front are made from strong, “That Come in a Flat Sheet’ Manufacturers. 
durable press board, the front having “ IMPRINT WORK A SPECIALTY 
blank space for indexing contents of the Printed Flat Received Flat 
erie Box chipped Flat eatin 
&il As the packet Sichace aeaeee no Carted Flat Mailed Round 
the tape though the slits in the. back— —Catch the Idea— : 
iutimehi— Save EN eee eins that otek PROMPT REPAIR SERVICE 
The file will hold a pile of papers five inches thick. THE MAIL WRAPPER-TUBE CO. mle paper ey, “rape poe Pens, 
A sample file will be mailed to any address on receipt of a dime of America Gan ee Satist a he vg 
Pratt F. Mfg. Co., 111 Point St., Providence, R. I. 160-164 East 118th St. New York GEO. P. GAYDOUL, 47 Ass S NEW YORK 
BD AA AAAAAAAAAAAAAAAAAAAAAA AMADA 
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This space in October will advertise our ‘‘Space Saver” 
Something absolutely new 


THE CLINGH CLIP CO., 192-96 Seneca St., Buffalo, N. Y. 


EERE EE. 
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QO Years 


We have enjoyed constant pros- 
perity through selling right 
goods under right methods at 
right prices. 


WHY NOT STOCK A LINE OF 


OUR ‘# GOODS 
YOUR BOXES? 


Build upon a brand or trade- 
mark of your own! It elimi- 
nates competition and enables 
you to fix and maintain prices. 


Are you not getting tired of 
promoting other people’s goods 
to the profit of some cheap com- 
petitor? Look about, can you 
find a single large, prosperous 
concern who have built and 
maintained their business upon 
some other man’s controlled 
brand? 

We are specialists in imprint 
goods, will attend to all the de- 
tail and will furnish goods at a 
price which will enable you to 
realize larger profits. At the 
same time the pleased customer 
will come back to you every 
time! 

Let us send samples and our 
plan. It leaves you absolutely 
free in every detail. 























New Process Carbon Papers 
and Inked Ribbons 


for every known purpose. 





Contract work a Specialty. 








U. S. Typewriter 
Ribbon Mfg. Co. 


Sansom & 8th St., Philadelphia, Pa., U. S. A. 
Cable Address, MUSTR. 
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(By Special Correspondence.) 


Germany. 
Remington typewriter 


Aachen, 
\ faithful and efficient 


worker n Aachen, Miss C, Greven, has been made 
i member of the 5-Year Group of the Remington Roll 
f Hor 
Amsterdam, Holland, 
Miss J Ettekoven i member of th Amsterd 
Reming tor [Typewriter force has entered the 5-Yea 
Grou; ff the Remington Roll of Honor 


Atlanta, Ga. 
addition to the Monarch sales force is ¢ 
B. Riddl Jr who will have charge of t S 
Georgia territory, with headquarters at Valdosta Mr 
Riddle is not a new man in the 
by any means, having sold typewriters in Mexico 


typewriter busine 


two years and more recently having b« 
d with the Monarch in Alabama 
Baltimore, Md, 

Manager Sholes, of the Monarch Baltimore bran 
! h returned on the 2ist of August fron 
t two weeks’ vacation which they spent at Asbury 
irk and New York City 

Miss Marie E. Kain, of the Baltimore office of t 
Monarch, is spending her vacation on the eastern shor 

Maryland, and from last. reports is exercising 
iobby of long walks in the country 

The Monarch Baltimore office for the mont of J 
howed an increase of 62 per cent over July of 191( 
Among the sales made during July were some 
substantial repeat orders from some of the promine 
Monarch users in Baltimore 

I H. Oram of the Monarch office who has 
beer ll, has been absent from his desk during 
mont of August He expects to be back on the jol 
by the first of September 

J L Wilson who recently severed his cor ctio 
the Ba 
Wilson 


with another typewriter company, has joined 
timore sales force of the Monarch Mr 
country territory ‘in addition 


of service he is undoubtedly 


ovéering some 
territory In years 
iidest typewriter man in the state of Maryland 

L. W Rung, Monarch representative, recently vis 
ed Baltimore and was very much pleased with tl 
results which are being obtained by this office ir 
supply line 

Bangor, Maine 


( S. Kendrick, Eastern Maine representative of the 


Oliver Typewrite Company announces his approa 
ing marriage in Bangor He will have the congrat 
lations and best wishes of a host of friends M 


Kendrick will continue to make his headquarters 
Bangor, where Walt 4 Cowan is looking aft 
Oliver interests loca 

Black Hills, 8. D. 


W W. Jenning machine-a-day artist for 
Oliver, has bee¢ n special duty to the B k 
Hills 

Boston, Mass. 

The Red Circl posed of the sales associate tf 
he Boston office of the Olive ypewrite: 
pany had an ting tly at Bass Point, a shor 
linner being thoroughly enjoyed by thos¢ pres 
rhe officers of the Red Circle are President, | Per 

Haskell; vice-president, G. W A. Bradlee 
Lewis Was ecretary, J. H. ¢ 
> > * 
Everett (Cu Brow I hus g yg 
Oliver Typ te igency in Birminghan \ 
visited Be nd Worcester in August M 
Brown is a nat Worcester. 
> > . 
rt Oliver Typewrit Company is now occupying 
ew quarters at 146 Congress street It is 
tl most nd most commod 
establishr t New England if 
ed States \ st t Manager J I Kin 

f the Oliver Typewriter Company reports t 

yusiness outlook fi t fall and winter is ex ling 
yuraging. 
” . > 

Crowds passing 81 Franklin street where the B 
ffice of the Remingté Typewriter Company tis 
stop to watch tft rge revolving terrestia v 

window Cy s globe small flags 

wation of en f the 530 Remingt« r 
salesrooms whicl stitute the world-embr ng 
ganization of tl Retr gtor This display is 
t t ne f s ffectiv ver n 
Boston Reming T 

Buenos Aires, Argentina. 
rhe manager f the Remington Typewriter ¢ 
y's Buenos A s bi I B Harris 
nade a member f Year Group of the R g 
Roll of Honor 
Buffalo, N. Y. 

Charles MecGarl. f mn if the Mon 
partment, is spending his vacatior t Richfield S 
x. = 

> > > 

Cupid has 4 . 3 ink M 
ales forces Buff pt w 0. H. ¢ M 
Cook was marriec August 4th to Miss Ethe J 3 
of Jamestowr Mr ind Mrs. Cook will re le 


in Rochester 





oa ALIGNERS—TOP ROW FROM LEFT TO RIGHT, C. J. HAVENS, C. G. HOWARD, 
B. SALG, H. P. WILCOX, G. R. SUYDAM, E. J. WOODS, E. C. MASSO, C. E. O’DON- 
NELL. B. L. M’MANNUS; CENTER, G. P. SMITH, A. E. WATSON, H. K. BROWN, H. G. 


OSTRANDER, FOREMAN; Ww. R. SMITH 


A. J. HALL, C. E. TRUCK; LOWER, J. H. 


MASSO, C. C. NEU, F. H. VOORHEES, A. J. STUHLER. 





























That territory of t Remington Typewriter ‘( 
pany’s Buffalo office which embraces Niagara and Eris 
Counties outside of the city limits is now in charg 
of John P. McNerney, who has had ten years’ su 
cessful selling 


experience three years with the N 


tional Biscuit Company and the last seven w 

Royal Baking Powder. Company He is expected 

add many fine performances to his sales record 

that he is working under the Remington Red Seal 
Burlington, Vermont. 

rH I ght, tl DOT ir Oliver man in Vermont 
wit) eadquarters t Burlingtor is recovering from 
illness h has 7 tated him during a part f 
Augus 

Calcutta, India. 
Ar r of tl vyspapers of India are publishing 
‘ ed Dual Mentality’’ which appeared 
M ssue of Remington Notes. This artick 
¢ < ] , 2 G. Wiese, one of the Ren 

g Typewriter Company's expert demonstrators, to 
keep s No. 10 Remington going at a very rapid rats 
while opying from manuscript and at the same time 

g a conversation with the nearest members 
of his audience 
Calgary, Alberta. 

The ilesmen working under the Remington Type 
writer Company’s Calgary branch recently got to 
gether for a three-day convention The enthusiasm 
which is always present at gatherings of Remington 


men was particularly noticeable at this meeting Ev 
ery man there enjoyed every minute of the conference 
and it was with keen personal regret that the assem- 
bled Remingtonians ‘‘broke ranks’’ to disperse to their 
respective territories. 

Cape Town, South Africa, 

4 third native South African ruler has been added 
to the lists of Remington typewriter users. This is 
Chief Lakoko Montsioa, Paramount Chief of the Bara 
long Nation, residing at Mafeking, Bechuanland, who 
recently purchased a No. 10 Remington typewriter from 
S. L. Nathan, one of the Cape Town Remington trav 
elers 

Chicago, Tl, 

A new member of the 5-Year Group of the Reming 
ton Typewriter Company’s Roll of Honor is Miss Es 
ther Mallen, of the Chicago Remington staff. 

. a > 

J. B. Lanigan. Milwaukee, manager of the L. C 
Smith & Bros. Typewriter Company, passed through 
Chicago on September 3d, on his way to the factory 
at Syracuse 

<_< 

R. W. Seaman. manager of the Kansas City office 
of the L. C. Smith, was in Chicago recently, leaving 
the same day for Syracuse 

7 > . 


It is reported that the August business of the L. C 


Smith & Bros.’ Chicago office was in excess of 
done Angust, 1910 
Cleveland, Ohio. 
In the window of the Remington Typewriter Com 


pany’s Cleveland office is a display which is arousing 
ntense interest on the part of everybody who passes 
this Remington office on Prospect Avenue. In the front 
of the window is a Visible Remington. Leading from 
this are a large number of strings, each of which is 
threaded into one of two large hemisphere maps of the 


world At every one of these indicated points a Rem- 
ngton typewriter salesroom is located. As there are 
now 530 of these salesrooms, this display affords im 
pr ive evidence of the vast size of the Remington 
‘ zat 





Edmonton, Alberta. 
One of the leading merchants of Edmonton has been 
conduet yr a bean guessing contest for a $1.500 auto 


mobile In deciding the contest on August Ist the 
beans were counted on two large tables in the window 
whil it a third table an operator registered on a 
Remingtor Adding and Subtracting typewriter’ the 
various numbers called out by the two men counting 
the beans This contest was the burning topie of the 
hour in Edmonton and the Remington staff in that 
ity secured much valuable publicity through their 
“connection with the counting of the beans 


Havana, Cuba, 

H. E. Swan, dealer for the Monarch in Havana, has 
arranged with Mr. Vidal. the inventor of the Vidal 
Touch System, to give daily exhibitions of blindfolded 
writing on the Monarch machine with free instructions 
to all Monarch users Mr. Vidal's exhibition is at 
tracting much attention 

Hudson, Massachusetts. 

The funeral of Harry W. Ayer, Manager of the Oliver 
Typewriter agency in Indianapolis, Indiana, was held 
here August 2ist. Mr. Ayer had been associated with 
the New England Sales Division of the Oliver Type- 
writer Company for several years, traveling in West- 
ern Connecticut. Western Maine, and Northern New 
Hampshire, and was promoted in April of this year. 

Indianapolis, Ind. 

The Remington Typewriter Company’s branch office 
in Indianapolis has been moved from 87 Bast Ohio 
street to 6 West Market street. The new location, is 
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ENSDERFER 
Typewriters 





BLICK 732252 





Visible 
Writing 


Light 
Action 


Interchange- 
able Type 


Back- 
Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


SEND FOR CATALOG THIRTY-TWO 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 


























“The LEONARD’ COIN MAILER Safe 


TURNS LOSS INTO 100%/PROFIT 
People buy postage stamps (no pro- 
fit) to remit small amounts when 
& coin mailer would serve the pur- 
pose. 200 “‘Leonard’s” in a neat dis- 
play box 75c delivered. Samples 
and further information free. 

The Detroit Coiu Wrapper Co. 871 Har- 
per Ave., Detroit, Mich, Toronto. Ont. 





HERE’S YOUR CHANCE! 


Earn a Subscription to Office Appli- 
ances by oto. a little work in your 
spare time. rite for particulars to 
Local Department, Office Appliances, 
417 S. Dearborn St., Chicago, Il. 






















‘| Broome’s F olding 
Typewriter Table 


Made of oak. Golden or Mission finish. Com- 
plete with drawer and slide. $25.00 per dozen. 
1 dozen to crate. Size: 17x82 inches, 26 inches 








A MONEY MAKER FOR DEALERS 
Write for our interesting proposition 


THE BROOME MFG. CO. 


; PERU, INDIANA 














Transfers = 


Under WOO0 sea e. 


Platen Twirlers | 


BEAUBIEN & BOOTH CO. 2%iSaSs 
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kind. 


before they are 


YOUNG TYPEWRITER COMPANY, Inc., CHICAGO, ILL. 


162 No. Dearborn St. 
ALL MAKES OF TYPEWRITERS AT WHOLESALE 


=" 


Underwood Typewriters 


Special Prices 
During September 


Prepare now for the rush of new business this fall, 
We keep on hand a large stock of all different makes 
of machines in the rough, complete with all parts, and 
can supply you with as many as you desire of any 
Write for special September discounts at once 


withdrawn. 


J 














LISTS 


In Directory publishirg it is shown that 70% 
of the people shift their address in twelve months 
That is people going to and leaving the city and 
removing in the city to new locations 

The failure to deliver first class mail is shown 
by the postal records to be more than 6% ina 
year, notwithstanding the aid of the letter car- 
riers who are always on the alert to ascertain the 
whereabouts of those who move. 

We keep the last edition of every Directory and 
make the iist fresh every time it is sold. We 
have the small as well as the big Directories, 
which gives you the added advantage of circular- 
izing the people in the small cities who are known 
to be better prospects 

Let us make your 
addressing, etc 


R. L. POLK @ CO. 


7 N. Fifth Ave., Chicago 


list, typewritten letters 








TURTON’S 


(Improved) 


“SPRING CUSHION” 


Typewriter Feet 


Absorb all jar and DO NOT CAUSE KEY 
BOARD VIBRATION 


Noise reduced to practically same degree as 
were machine suspended in mid-air. 

»—The ONLY “cushions” made specially for each 
MAKE and MODEL—according to actual weight 
and vibration 

Permanent results guaranteed 


We nuve a “irtal proposition” in 
connection with a exclusive agency 
basts that will interest you 


C. M. TURTON Manufacturer 


Nashville, Tenn. 

















BRIGHTEN UP Your Statio in the OFFICE, 
BANK. SCHOOL or HOME by 

using WASHBURNE’S PATENT 
ASTENERS 


75,000,000 


tae Q), K. 


Easily put on or taken 
and “they 3s pork.” 
sizes. Put up in brass boxes of 100 fasteners 
HANDSOME COMPACT STRONG No Slipping, NEVER 
All stationers. Send 1c for box of 50, assorted. 
Mlustrated booklet free. Liberal discount to the trade. 


The O. K. Mfg. Co., Syracuse, N. Y., U. S. A. ‘nein 














CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


15 years’ experience 





JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 











Special” 


Sharpeners an 








“The Arne 


Equal to any Machine Costing Several Dollars. 
Neat and Sensible. 
When Pencil Is Sharpened. Has a Round Adjustable Blade, 
ground all around to a razor edge. The Blade can be removed 
and sharpened or replaced with a new one when dull all 
around. Can be operated on desk or table or held in hand. 
Can be carried in the pocket. 
ship throughout. 
work perfectly. 

SPECIAL OFFER—FOR A LIMITED TIME, we will 
send You Sample and two extra blades for 25c, one dozen 
one dozen extra blades for $1.50 Postpaid. 

Side Line Salesmen and Agents Wanted Everywhere. 
We have other articles that you can sell. 


ARNE MFG. CO., P*tgtes: 24 Se Racine, Wis. 


25c Pencil Sharpener 


Quick, 


Works Like a Plane. Stops Cutting 


Best of material and workman- 


Every Sharpener tested and guaranteed to 














in the heart of th city’s business section, easily a 


cessible from all parts of 


have much more convenient and better equipped quar 


ters than at the former address 
Janesville, Wisconsin. 


A much admired feature of the parade which was 


part of the Fourt of July Celebration of the City 


Janesville was a! ittractive float upon which wer 


Visible Remingtons. These 
nformed the public, were 


mounted forty-fou 
accompanying placards 


their way to the Janesville and Beloit Business Col 


leg 
these two schools 

Keene, New Hampshire. 

Fred R. Crooks spent 

August, undergoing treatment for an injured eye M 

Crooks is one of the most popular typewriter men 


several days in Keene 


this section, and 
ern New Hampshire 
Lancaster, New Hampshire. 
W. L. Henderso Northern New Hampshire rep 


sentative of the Oliver Typewriter Company visited 


Local Agents Fisher and McMann in August. 
Lawrenceburg, Indiana. 
George Elder, the old-time Oliver agent at Law: 


} 


burg. Indiana, has been reinstated and he has pror 


} 


Indianapolis Here they 


r 


es, being a complete new typewriter equpipment fo 


1 


| 


looks after Oliver interests in Sout 


ised competition 1 run for their money’’ in all order 


secured from his towr 
Lincoln, Nebr. 

The Nebraska Typewriter Company have tak¢ 
Swanson Company branch 
Hunter, manager for B. F. Sw 
emamins in charge 


the business of the B. I 
Lincoln, Nebr Mi 
son Company, still 


. > > 
Ezra McCormack, the old Oliver standby in Sout 
Nebraska, is still maintaining his glorious record 
that field Mac has been nicknamed by the Olive 


people ‘‘Mac the Consistent.” 
London, England. 

Miss E. G. Wood, of the Remington Typewrit 
Company's London office. has completed her fifth 

Remington service and has been made a member 
the 5-Year Group of the Remington Roll of Honor 

Louisville, Tenn, 

The Louisville Remington typewriter office has 
plored Walter Campbell an 
Northern Tennessee and So 
ern Kentucky territory of that Remington office 

Marshalltown, Iowa. 

Warren Z. Newton, who has been local agent for tl 
Oliver for quite a time at Marshalltown, Iowa, is 
company with headquarters 


experienced typewrite 


salesman, to travel the 


traveling for the same 
Marshalltown. 
Milwaukee, Wis. 


\ tothe. manager of the Monarch Milwaukee branch 


returned August 10tl! ifter spending a month i 
South and the Northern shores of Maine. 
Minneapolis, Minn. 


During the recent ‘‘Civie Celebration’’ week, held bys 
the City of Minneapolis, the Remington Typewriter 
Company's Minneapolis office made a special window 
display which aroused no end of interest and favor 


able comment This display depicted typewriter his 


tory by means of a series of Remington typewriters 
temington and including 
the Model 11 Adding and Subtracting Remington The 


beginning with the Model 1 
display was well arranged and presented a very tasté 
ful appearance 
> > . 
Miss Carrie A Barrett, Employment 
Manager of the St. Louis office of the Monarch Typ 


writer Company. mide a trip to the coast where she 


it 


spent part of her vacation. Miss Barrett called 

the Minneapolis branch on her return to St. Louis 
Missoula, Montana. 

The new resident Remington typewriter salesman 

Missoula is W. J 

Deputy County Assessor of Deer Lodge County, Mor 


tana Mr. Grover is widely acquainted among the 


Department 


+t 
Grover, who until recently was 


} 


influential men of the state. He bas also had sev 
eral years’ experience as an expert accountant, ar 


experience which makes him a keen enthusiast upor 


the subject of the Adding and Subtracting Remingtor 
Muncie, Indiana. 

The Hoosier Printing Company, A. Earl Boyce. pres 

dent, have taken up the Oliver agency in Muncle 


They are exceptionally well equipped to look after the 


Oliver interests there, as they have three outside sales 


men and each will solicit Oliver business 


New Orleans, La. 


The Oliver Typewriter Employment Department at 


New Orleans is working wonders in perfecting stenog 


raphers in the use of the Oliver. 


All of the practice 
machines are in use every day, and the fame of Oliver 
ability to place stenographers in good positions has 


spread to every highway and byway of New Orleans 


J. P. Christian, who has had charge of the repair 
department of the Oliver at New Orleans, has been 


promoted to the selling force of this office. 


On Friday, the 1Sth Inst.. there was considerab) 


excitement in the vicinity of the Oliver office at New 
Orleans The police patrol drove up in front of its 
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door Iw cops, a police sergeant, one plain clothes 
man, and the Chief of Police himself began making an 
anxious inquiry as to who fired the shots, but whe! 
it was explained that it was only Eddie Durel testing 
the working of the tabulator on a long carriage type 








writer of another make, which had just been taker 
exchange on an Oliver sale, they hustled back into the 
blue chariot and smilingly departed 

Miss Eth Hauc shir of the Monarch Type T S li 
writer Company, is spending a well-earned vacation © ] 
mg he upremacy of Yua 

R. ( Gray former! repair man in the New Or ; 
leans off t Monar Typewrit« Compan has . “4° ‘ . . 
ii temematandig tes dominant aaa aa dee is strikingly shown in our line of Carbons and 
eee Ribbons. It has won us a permanent place 

Chas. Schultz, Monarch repair man, has just with the most discriminating dealers. 

ur l m his vacatior 

ee eee : Are YOU particular? If so—you will ap- 


Miss Watts Employment Department Manag 


the Omaha branch of the Monarch Typewriter Cor pre ciate the importance of getting the BEST 
pany, spent her vacati in the city of New York it . ry Th. 
at a SAVING in price. 


was Miss Watts’ first visit to the city and he 


was taker up fully eeing the sights of ¢ 

= eee Our brand names concisely tell the value 
Iwo N 1} Visible Remington Typewriters ft of our orades. 

New York n August Ist bound for Teheran : 

iway Pers They a intended for the use of M Pe d 

L. O. Jordan, the secretary to Mr. Shuster, one of t 66 

i. O. Sota, SS eames es Sian ae at _ “DISTINCTIVE” an - 
aced barge of the Persian Government's new **DISTINCTIVE LIGHTWEIGHT 


rtment established to supervise the financial interes 


Se os are the perfection of all that this word implies. 
Their finish and work ‘‘distinctively”’ prove it. 


Ss. B. Hal Mona field representative 


aa aaallaaltaai aie he ae Clean to handle and absolutely Non-Smutting, 
C. B. Heater - the Monarch executive offices they make the neatest and most legible copies. 
ntly it the Toronto nd Montreal branches p 


* * . 


I r. Mallison, Monarch field representative, visit **MANIFOLDO” 


recently the cities of Buffalo, Rochester, Pittsburg 
a ree penis conditions extrem« fully exemplifies its name in its work. The 
satisi tory I the cities name ? . : : : 
ce measure of its worth is by comparison. It 
I H Colsen. and I y Hagan of the Monarc! . ‘ ° e 
cumuthis ela ate attention Ge ene signally demonstrates its superiority every 
Toronto, Canada. This Exhibition is held anoual time for making the greatest number of legible 
in the above city and is the most important affai f ae ‘ ‘ 
its kind in Canada manifold copies. 


Omaha, Nebr. 


, 1 Moran, who has been re pate foreman for Fon | *“SGENERAL SERVICE” and 


Olive for many years at Omaha, is now on the 

sales force j rT) 
elm **GENERAL SERVICE LIGHTWEIGHT 

A very interesting window display was made r . . : 

ently by the Omaha Remington - Prcnadthanry office aptly describe this particular grade. There 

This consisted of two large hemisphere maps of th« > noctively tte iti - 

works ween eile contr et ot Gn as es | are positively no better qualities made for gen 

Typewriter Salesrooms all over the world were pointed eral use at the price. Their enormous sale at- 


out by means of separate worsted strands leading from 
the front part of the window 
This makes a very striking and effective window dis 


play and Omaha people are manifesting great interest Our other standard grades in Hard and 
le Medium-soft finish will meet any specific re- 


tests this. 


a Visible Remingtor 


Manager Stewart of the Oliver organization at Omal : 
is especially delighted over his new store. The fix quirement. 
tures and fittings are new from cellar to garret and 
, g 9° 
the office has been arranged in the most convenient “TY PE-TAPE 
and attractive manner possible Every provision has 


been made for the comfort o: the employees for heat ribbons have ‘“‘Made Good” on their merits. 
ing. lighting and ventilation, and Mr. Stewart feels 4 : 

has the most thoroughly modern, practical and « A trial will convince you why we can fully 
enient typewriter office in e Wes ° ° . 
oa, ” 7 le r guarantee them to give perfect satisfaction. 


Ottumwa, Iowa. 


J I Keck, Oliver traveler with headquarters t : eer . . . 
Ottmuwa, has returned to duty after an enforced ab Possibilities tor increasing your profits 
Ser from active work, and is making things hum ir i . . ° ° 
that district again await you in our line. To fully realize this 


Paris, France. es snrechicas ; 
The Paris organization of the Remington Typewriter —you must investigate. In your own interest 
Company recently added the name of one of its men —do SO now—while the matter is before you. 
bers, Frederick Moyse, to the Remington Roll of Honor 
) the 5-Year Group 
Parker, 8. D. e e 
J. S. Steninger, Oliver local agent in the hustling 
rt Neidich Process Company 
the past two ‘months, and more in sight. 
Peabody, Massachusetts. BURLINGTON ° = ° NEW JERSEY 
The Commercial Department of the Peabody Hig! 
School has installed fifteen Number 5 Olivers as the 
major part of their typewriter equipment D \ 
Thurston co-operating with Local Agent G. R. Nelsor 
secured the order 
Philadelphia, Pa. 
Phillip Ritter of Boston, Mass., formerly employed 
by the Philadelphia branch of the Monarch Typewriter 
Company called recently on Manager Jacobs. 
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Assisted by 


J. N. KIMBALL, 1358 Broadway, New York, 


Will be held at the Business Show 
Madison Square Garden, New York, in October 








PROFESSIONAL 

CHAMPIONSHIP CONTEST 

Open to all. Grand Prize, Silver 
Trophy, value $1,000, awarded to 
the winner and to be held in trust 
for Office Appliances for one year, 
or until the next professional contest, 

One hour writing from printed 
copy. 

Prizes—Title, Trophy and Gold 
Medal to winner; Silver Medal to 


second. Entrance fee, $5 


AMATEUR CONTEST 


Thirty minutes writing from printed 
copy 


Prizes— Gold, Silver and Bronze 
Medals for first, second and third re- 
spectively, the winner to hold the 
title of Champion T ypewriting Ama- 
teur. Entrance fee, $2. 


The winner of the Amateur 
Championship Gold Medal cannot 


again compete in the amateur class. 


Note—All operators who have 
competed for the World Champsion- 
ship Trophy are considered pro- 
fessionals and are not entitled to enter 
the amateur contest; all others are 
eligible. 


THREE EVENTS 


NOVICE CONTEST 


Fifteen minutes writing from 
printed copy. Confined tc typists 
who did not use the aachine prior 
to September |, 1910. Certificates 
to this effect will be required with 
entry. 


Prizes— Silver and Bronze Medais 
to first and second respectively. En- 
trance fee, 


ONE MINUTE CONTEST 


Open to those participating in the 
Professional and held directly after 
that event. 

One minute from printed copy. 
Souvenir prize. No entrance fee 








Mr. H. O. 


er Trophy. 
NOVICE 


garet B. Owen, New York City. 


Eighty-three words per minute, held by Miss Mar- 


Champion 


PRESENT RECORDS 


PROFESSIONAL 
One hundred and nine words per minute, held by 
Blaisdell, of New York. ’ 
DY cg of the World and holder of Office Appliances 
Silv 


AMATEUR 


Ninety-four words per minute, held by Mr. J. L 


Hoyt, New York City 


ONE MINUTE 


One hundred and twenty-fonr words per minute, 
held by Miss Florence E. Wilson, New Y ork City. 











For Further Information, Blanks, Etc., Address 


Office Appliances, 303 Dearborn St., Chicago, Ill., or 
508 Tribune Bldg., New York City 


International Typewriter Contest 


FOR SPEED AND ACCURACY AND THE 


Championship of the World 


Given Annually Under the Management of Office Appliances 


























ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 
Adding Machines and all delicate machinery, 


Chemically pure, gumless and colorless 
Write to-day for free sample and prices. 


MORTON MFG. CO. 


Louisville, Ky., 
U.S.A. 
Export orders giv- 


en careful atten- 
tion. 


S\N 
a YY 














for 


Typewriter Specialty Co. 


152 Chambers St. - New York 


~ . Manufactur- 
QATER SPECig 
a he ers of 
2 WicstBnoroe™™ ? 
new YOu" 
Covers 


Typewriters, Adding Machines, 
Daplicating Machines, etc., etc. 











Jimmie Howison of Memphis, Tenn., Victor Taylor, 
former salesman of the Monarch Typewriter Company, 
and W. H. Midgely, former Monarch salesman, called 
on Manager Jacobs of the Philadelphia branch recently. 

Pittsburgh, Pa. 

Another addition to the sales force of the Remington 
Typewriter Company's Pittsburgh office is C. I. Whit- 
mer, who for the last eighteen months has been sell 
ing adding machines in the Pittsburgh field. The 
Adding and Subtracting Remington has aroused Mr. 
Whitmer’s keen enthusiasm and he is planning a vig 
orous campaign with this machine 

. . . 

The important North Side territory of the Reming 
ton Typewriter Com] y's Pittsburgh office has been 
assigned to B. D. Morrison, a new member of the 


Pittsburgh Remington organization Mr. Morrison has 
had ten years’ experience as a member of the sales 
forces of two other typewriter companies. He is de 
termined to make the most of his Remington oppor- 
tunity and has already accomplished some fine re 


sults in his territory 
> . . 


important city territories of the 
[ypewriter office is now being 
Flint a former member of the 


One of the most 
Pittsburgh Remingtor 
covered by W. E 
Pittsburgh Remington organization who recently 
During his previous pe- 


re 


entered Remington service 
riod of Remington service Mr. Flinn managed the 
of the Pittsburgh branch for four 
» to enter 


Johnstown sub-office 
teen years, resigning about two years ag 
the service of another typewriter company. This post 
he in return resigned about a year ago to become an 
adding machine salesman in the Johnstown territory 
yack in Remington harness and 
® work to make another fine 


Now he is once more |! 


has gone vigorously t 
Remington record 


San Francisco, Calif. 


E. M. Sutliff, who was formerly the San Diego agent 
is now traveling out of the San Francisco office, as is 
P. J. Wingo, formerly of the Portland office. A new 
Bay region salesman is William Bender Recent addi 
tions to the Los Angeles force are P. B. Hardesty 
R. Burgess and Garden Allen, who are under Manager 


J. H. MeDowell Manager Hancock of the San Fr 


I 





isco branch is expected to return from a business trip 


to Sacramento in rt time 
. > . 

A new member of S Francisco Royal for ® 
B. Lyon, a former ( igo merchant He has beer 
proving himself a hine-a-day man 

 o. 6 

Cc. H. Jenkins, San Franciseo agent for the Blickens 
derfer, has recent e into possession f of 
this make of machir which has a rather interesting 
history This machi 1 Blick, No. 5, was bought in 
1896 by Judge Jol Brown of Vallejo who used it for 
some time in his owr vork When hostilities broke 
out between Sp nd the United States in ‘98 the 
machine was loaned to a lieutenant of the United 
States navy, who took it with him to the Philippines 
n the steamship Petrel After the battle of Manila 
Admiral Dewey's machines were entirely out of com 
mission and signaling around to the various vessels 
near him, he located this Blickensderfer on the Petrel 
and ordered its immediate delivery to him It was 
with this machine that the official report of the battle 
of Manila was writter After the war, the machine 
was returned to t Vallejo owner, who placed it in 
dhe Vallejo Yacht Club rooms where it attracted much 
ittention and elicited many offers of purchase, notable 
imong which we some from officers of high rank i 
the Russian nav This machine was also used by 
Tack London who wrote is Cruis f th Snar 
it Mr. Jenkins is owing this machine i his st 
window He report i very excellent business with 
Aluminum Blicker f No. 6 

> > > 

R. E. Revalk & ¢ Inc., local dealers | the 
Monarch typewriter nd Coast representatives of the 
Standard Folding typewriter, report a very brisk 


month for both lines The number of people using 
growing and Mr. Revalk be 
ll soon come to be known as a 


the Monarch is steadily 
lieves that this city wi 

Monarch city The Standard Folding typewriter is 
growing in favor among steamship and traveling peo 
a large number of the little machines 


ple Recently g 
have been delivered to 
of the departments and also for 


of the Pacific Mail Steamship Com 


the Southern Pacific for the 
use of secretaries 
the use of heads 


pany. 
> > > 


W. H. Fisher, Jr of the Sacramento Remington 


salesmen, is now covering an important country ter 
ritory. 
. . > 
Paul West, California manager for the Royal Type 


writer Company innounces that the San Francisco 
Call, one of the leading journals of this city, has put 
in a standard order for the Royal, already calling 
for the delivery of 27 machines 
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E. K 
California 


charge of 
Typewri 


Rives, formerly ir 


territory, Remington 











the 
ter 


Company e Remingtor 


Northert has been elected eml 


Roll of Hon 





has been promoted to the managership of the Fresn Syracuse, N. Y. 
branch Mr. Rives’ forme place has been taken by George Colston, manager f the Mor r'ypew 
E. 8S. Abbott fice at Peoria, Ill has be spending his va I 
7 3 @ Syracuse, renewing old acquaintances Mr. Cols 
J. A. Ramus has been doing some fine work in tl says that the prospects were never brighter, and x 
Sacrament valley and mtinues to be rated among pects to land many prospects he has on tay 
the Royal machine-a-day He recently received a 7 (=. > 
fourth bar for his wate! which means the sal The L. C. Smith Typewriter emy s held 
of one u hine a day for four different months He nnual picnic at Long Branch on Aug. 12tl Wils 
hopes to win the diamond presented by the com Band es accompanied ther The day 
pany to those who m te the machine-a-day record ic everybody that was f inate enoug 
for twelve ths go I me 
. 6 ‘6 ee 
Mr. I S k nanager for the Reming These are stirring times in t typew 
ton Typewriter Co., has returned to the local off t in 8 IS¢ Son g k 
after vacation and nots that the San Francisco n | ] g tl sun I su 
bus s e compan tinues in a very satisfa As it the | sent time (Aug 
tory way M Lund experiencing difficult, 
getting Fig mac f 1 the East to fill ord Zz I s I M I 
wing | the f it some large equipme \ rv g x { 
have ] t ss colleges. 
. P 
Assi Manager Cott f the Oliver Typew * ¢ * 
Compal this city that the summer ndditi the L. C. Smit! cri 
found their business f t the standard of sixth floor The tors 
last f nor s, 75 orders now taken b g ave tl building completed by November Ist 
for tt I ty T! I Angeles ‘‘Herald’’ and Toledo, Ohio 
Pasad News now mplete equipment of a. . S@ Wiesenberger, who has | ‘ ing 
I tyle Zanesville territory of the Remingt ry} I 
: 92 s Cleveland office has been |] ] ro 
Harr Wild Coast Superintendent for the Ren » sub-branch of that Remington offic« M Wies 
ber for sor time in the Northwest z as be very successf 2 
will retu to the cit few days v short time he has bes n be of tl Re! 
Sioux City, Iowa, g ganization and nu g S$ eX] 
A. M. Nichols, Oliver traveler in Central Nebraska Toledo 
has been transferred to t Sioux City, Iowa rr Turin, Italy 
and reported t keeping up his splendid Tt Remington typewriter exl t t the Tu 
success s new field is at ing very g t 
South Bend, Indiana. & Machir H " 
AT sub-offics f t Remington Typewriter ( minery 1 " i 
pany'’s ¢ go brar een opened in South Be - mmanding cat 
N 27 West Jeffer Boulevard. This new R aisle rhe stand itself is very artisti 
g ffi will | I of Charles |} striking desigr The ex! 
De ! I s essfully working ly interesting nature, all of w 
Bl S I territories of the Chi effectiveness of the displ 
Reming , +} Union City, Indiana 
’ John Butcher of Union Cit Ind s 8 
Springfield, Mass. 
A we \ ty r man who recently enter: ep , er oa . 
f I O 
Remingt vice s { 0. Blomquist, who a shor . . 
tin g ngaged the Springfie Mass., Ren " vs yt a. 
pringfield Cit Judging from his past sa 
ngt brar Prev Mr. Blomquest had been n 43 iP 
pet thins asthes tenedeiiie lis if y we predict a gre s ess M 
H : ent t Remingtonian and has —— ple ~ Shoo 
g { I 7 . 
: 1 new Rewineten pect Washington, D. (¢ 
An extensive demonstratior f Re gt AX 
St. Louis, Mo. Sul g typewrits vas 
4 0 vriter representative t xhibit f g 
f Arkansas, is now \ ner t W g These |} 
rea MI ri é I nd also ocvering himss v dk g many 
ui ble gl the matter of sale 1 
M our l t much more ag "i of : < g 
Vl > friends in his s s t ts 
ss TT g 
( t k to the old Mor s 
- ¢ f I Oliver Ty s " g Y At 
( zg territor ( Be 
* « 
I sent ve of 0 . * + 
I \ sas, reports a Miss I B. Ros M 
t f s for the mont \ Typewr Con 
g N S tunate in havir I eton. Va n t w | 
r the droug) * 
coo Chas. E. Brow M 
ig f the Oliv I y Ma WwW 
uw g trip to Centr T 4 } 
H business as being good l 
- ¢ 1 : ’ 
poe Tig “ga _ Wheelock, Mai 
m ‘ a. \ ( P wt £ 
| « = t ~ 
I of t Oliver 
x l ent tt tray g Ss s 
x ual demand f 
aR rage 0 I writing { I 
The Worcester, Mass 
Pisa : rs D. W. Estabrook of the New England s 
This ; f of Oliver Typewriter Compa 
mon? ] iquarters Ww este sa te 
* ¢ « to a unpr lented bus ss 
T? Oliver Typewrit Company's branch offi the remaind of 1911. 
ed at 117 North Eighth street s | 7 oa 
mi building at 812 Pine, wh Ww. L. R traveling r Eas 
the mpany uses fl entire bnilding which le Mas hus s, has moved his f to Bost whic 
h Oliv ['yvypewriter Building.’’ It has been is wv his headquarters 
oughly remodeled and presents a beautiful apr Zanesville, Ohio 
ind onvenient, comfortable and unusually attractive The Cleveland Remington Typewriter office has en 
Tr Oliver Typewriter Company is to be congrat ed ployed Lloyd Bell to travel their Zanesville territory 
upor t move which will give them a _ pern nt Mr. Bell has had no previous typewriter selling expe 
hon for many years to come. rience. He is a former newspaper man who S er 
Sydney, Australia. tered Remington service because he recognizes the 
William Dobell, of Stott and Homre. the Remington possibilities open to the successful Remingt ma 


Typewriter Company’s efficient Sydney 


representatives 


and he is determined to share in then 
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Are you handling Typewriter sup- 
plies for the MONEY there is in it 
or for the love of the game? 


Taking it for granted it’s the ‘‘ma- 
zuma” you are after, isn’t it to 
your own interest to take advan- 
tage of every opportunity that 
will save you dollars? 


Then why pay more for Type- 
writer ribbons than Rothschild 
Ribbons cost you? They are 
equal to the best and the price is 
right, 

The same thing applies to Carbon 
Paper. Our 7 lb. (medium weight) 
and our 4 lb. (light weight) com- 
pare favorably with similar quali- 
ties sold by other manufacturers 
for about DOUBLE our price. 


Send a trial order; that’s all I 
ask, Then, if you don’t find our 
goods satisfactory in EVERY 
WAY and equal to the BEST you 
have ever bought, IRRESPEC- 
TIVE OF PRICE, I shall not have 


another word to say. 


But if they stand the test, and I 
am sure they will, I know you will 
come again often and* then we'll 
both make more money. 


Fill out the order blank below TO- 
q DAY, NOW. You have every- 
thing to gain and nothing to lose. 


M. M. ROTHSCHILD, 


Incorporated 
MANUFACTURERS 


Typewriter Ribbons 
and Carbon Paper 


711 So. Dearborn St. 
CHICAGO - ILLINOIS 


M. M. ROTHSCHILD 
Chicago, Ill. 

Typewriter Ribbons 
AND 

Carbon Paper 


I am a dealer and you are to bill me 
at your lowest dealer’s price. If I do 
not find them equal in every respect to 
the best I have ever used, T will return 
the balance of the shipment to you 
with the understanding that you are to 
cancel the charge. 


Send me trial order of your best 
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The BARRETT Way 
AN EVOLUTION 


-How many items added? Think of what can be 
1 done on the BARRETT 
Next item to be added 2. one on the 


that used to require two 
- Total. expensive machines of 
widely different types to 
accomplish. 





Think what a 
wide range a 
BARRETT 
will have in 
your own bus- 
iness. 








Write to 


The Barrett Adding 
Machine Co. 


Grand Rapids - - - Michigan 











Keen Competition Demands Modern Methods 


Dispense with wire baskets and trays. 


The 
Bristow Radial Distributor 


Serves the purpose of many— 
occupies about the space of 
one. Made in special sizes for 
special purposes. Affords all 
the advantages of accurate, 
rapid and economical distribu- 
tion of papers. A combination 
of facility and durability. 
Write for complete catalogue. 


FREDERICK BRISTOW 


East Orange New Jersey 























$3.50 


Over the Rough Price 


Fully Repaired MACHINES 


Each machine is equipped with a new platen. It is completely repaired, 
benzine cleaned, re-aligned, re-striped, and re-varnished. 


You can’t gt AS GOOD a job anywhere else on earth for the money. 
SEND FOR PRICE LIST OR GIVE US A TRIAL ORDER AT ONCE 
AMERICAN TYPEWRITER EXCHANGE, 143 No. Dearbora St., Chicago 


























(By Special Correspondence.) 


Besten, Mass. 

District Manager I A Hennick of the Detroit 
Branch of the Burroughs Adding Machine Company 
ind five Detroit salesmen, returned recently from 
Boston, where they were the guests of District Man 


ager Wheeler and his men The trip was made at 
| the expense of the Boston organization as the result 
of a five months’ contest, Boston losing by 1° TI 
Detroit party spent four days in the ‘‘Bean’’ City a1 
at neighboring beaches, and afterwards made a_ short 


trip to New York 
Chicago, Ill. 

Pavl L. Barrett, sales manager of the Barrett Add 
ing Machine Company, passed through Chicago on Jug 
(> on his way home to Grand Rapids after a 10,00 
mile trip in which he visited all of the large cities 
ff the country, paying special attention to Pacific 
Coast points 

Detroit, Mich. 

Among the recent innovations at the home office of 
the Burroughs Adding Machine Company in Detroit 
the installation of a large transcribing department t& 


be used in connection with the dictaphone The Bur 
roughs Company now uses 27 dictaphones, and nearly 
one dozen operators are constantly employed 
transcribing the records A special department has 
been set aside for these young women who have beer 
chosen from among t stenographers on account of 
eir particular abilit The Burroughs Company finds 
this new system \ ficient, and it is probable that 


more machines will be installed at an early date 
Memphis, Tenn. 

I Vv Hitch. salesman for the Burroughs Adding 
Machine Compat i the Memphis District, had ar 


unusual experience recently traveling 16 miles i 
old-fashioned ox art to sell two very new-fashioned 
ip-to-date adding ma ines Mr Hiteh made tl 
trip to Mounds Arkansas, on a cart with wood 
wheels made fron tree trunks and drawn by ter 
oxel He sold f achine to a logging camp to be 
ised in a small tent office The other machine was 
sold t a lumber 


San Francisco, Calif. 
The Dalton Adding Machine Company's loca 


in charge of W W Erskine, has been making / 
good sales during t past few weeks The bra 
recently placed the Dalton machine with the Treasure 
of Monterey Count ind the Auditor of Santa Cr 
County The Montgomery street window demonst 
tion is being cont ed, Mr. Erskine says, witl 
markably good results nd he notes that this de 
ration reaches g it many out-of-town peo 
who visit the banking section when they come to 8S 
. Francisco Demonstrations are also being made at 
Industrial Fair now in sessio n at the Auditorium in S 
I neis Georg Montgomery. one of the local sa 
men, is demonstrating the touch system of the Dalt 


ind lists and adds at the rate of one item per sec 


\ exhibition vil be made at the Califor 
State Fair, soon to t held in Sacramento The Oak 
and branch of this company W A. Kinsey, manag 
ias been introducing ft s machine with marked su 
ess for some tir ind is now making some g 
sales The San Joaquin valley territory is now cov 
red through tl Oakland branch The Sar Dieg 
branch, represented by the San Diego Typewrit 
Supply Company s sold several Daltons so 
this month, while the Los Angeles branch is finding / 
1 much heavier v 1f business this year than last 
Manager Erskine ves soon on a trip of inspectior 
Southern branches 


San Francisco, Calif. 

Pau! Barrett. sales manager of the Barrett Ad 
Machine Company f Grand Rapids Michigan, 
been spending some time with the local agent 4. H 
Pratt 


r 


Seattle, Wash. 
Cc. V. Hathaway Auditor of Agencies for the Bur 
roughs Adding Machine Company, arrived here recent 
to take charge of fl Seattle Office until such a 
as the successor be ippointed to Mr. George R \ 
drews who was |! ntly killed in an automobils 
ecident 


George R. Toms ssistant to N Edwards, J: 
manager of the ¢ go office of the L. C. Smith & 
Bros. Company, left recently for a short visit t I 














old home at Osage Kansas 

















OFFICE APPLIANCES 


141 











W elt y 


Territory west of Denver, Colo., 
en & Specialty Co., 


A WEETY FIVE YEAR GUARANTEED spacer geet PEN 


1e superior features of the Welty Line of Fountein 


San Francisco, Cal. 


controlled by the 


We ssed for quality, appearar 
patent e and the scientific feeder f 
stai or using. 

SPECIAL 


No dealer can afford to miss the opportunity presented by our introductory offer 
on our Nos. 22, 23, 24 WELTY FOUNTAIN PENS 








e and service The Wel ty Our catalog exy 
clude all possibility of ink Sune. 


lains 





DISCOU 


NTS TO THE FOREIGN TRADE WRITE TODAY. 


THE WM. A. WELTY Co., Vaterloo, Ia., U.S.A. 











CLASSIFIED INDEX TO ADVERTISERS 








— G MACHINES. 


Adding Mac hin Co 140 
B oughs Adding Machine ( 2 
a tol Addi ng Machine ) { 
ccountant ¢ 22 
ADDING ‘MACHINE BOL Ls. - 
ADDING. TY PEWRITERS. a 
Fisher 17 
Ren ngton Ts pewrite Co 7 
ADVERTISING NOELTIES. 
Cutlery (C 1s 
BINDERS. 
tt Bindery Co 118-126 
Boo RINGS. ° 
Otto 8 
BUSINESS —- a es 
Business 8S 74-75 
City Business S 
CALCULATORS 
Caleulator ¢ l 
casH ‘BOXES. 
Me f Co 93 
CASH REGISTERS. 
N ish Regist ( 7 
CHAIRS, OFFICE. 
elit Specialty ¢ 133 
{ \ Cook Pe SO 
Davis Chair Co S5 
Kobi Jacob & Jos 121 
Marble B. k., Chair X¢ 
Marble & Shattuck Chair ¢ 89 
7 PROTECTORS. 
ee G. W., & Co 65 
heck Prot ( 20 
corm’ WRAPPERS. 
Ik Coin Wrapper ¢ 26-135 
COPYING DEVICES. 
Eurek Blotter Bath ¢ 14 
R r 79 
COSTUMERS. 
mre} Davis Mfg. ¢ 71 
Tacob & Josef 121 
cUsPIDORS. 
1 & Matthews 1 
CUTLERY 
‘ Cutlery ¢ 118 
DESK LAMPS, 
dir Il G ( 99 
DESKS. 
| } etz oR 
Dornette & Bros 8 
Evansville Desk (¢ 109 
Henders Desk (<¢ 86 
M svill Cabinet ( g2 
NI oc Desk Co 9 
Moore Bros 119 
She t ‘ Desk ( 8 
Desk Co 78 
DICTATION ‘MACHINE 
I TI 67 
DRAWER PARTITIONS. 
. & 2 Dix 
DUPLICATORS (COMPOSITION). 
urkir 115 
DUPL ICATE SETTER MAC HINES. 
B ick 4 
, neograpl Co 69 
Mult lor Press 65 
Underwood Duplik Co 16 
. S Printograph Co 64 
ENVELOPE. SEALERS. “9 
Commerce I” Sales Mfg. ( 199 
Ideal Envelope Sealer ¢ 114 
Nat Env Seal & Stamp Ma ( » 
H. J. Reynolds & ¢ 78 
— 
Bros 114 
EXPANDING ENVELOPES 
; ( B cr 118-128 
ition Ennvelope g 
FELT. 
Boot! N. E 
FILING CABINETS, METAL. 
Berge Mfg Co Ran 
Fireproof Furniture & Const. ¢ 115 
(re 1 Fireproofing (¢ 94-95 
Globe-Wernicke Co os, 
Safe-Cabinet Co g 
FILING CABINETS, WOOD. 
Aut I le & Index Co 88 
Brow Morse Co 69 
Globe Wernteke Co 25 
senperee es ‘thods ({ on 
Ma ( , 117 
Weis Mfe Co .109-10-11-12 
FILING DEVICES. 
( 27 


Cushman & Deniso Mfg 





wee: mal Envelope Co s 

*ratt Fastener Mfg. Co 1 
FORM ae 

Walker, J Co 144 
FOUNTAIN PENS. 


dD. W Beaumel ¢ 
Morton J ’ 
Sanford & Ben 7 
Smit H. I P ( 2 
Welt Wm. A ( 41 
Whitney R Is ¢ 2] 
HOTELS. 
Tuller, Detroit 144 
INCORPORATION LISTS. 
National Sales Promoti ( 
INK PADS, 
Fulton Rubber Type ¢ 


Volger B. G Mfg. ¢ 
INKS, ADHESIVES, ETC 


Carter’s Ink Co 2 
Commercial Paste C: 2 
Cooper Ink Co R2 
wavs is. Thaddeus, Co ) 
Chas, M. Higgins 

Keller. Robt., Ink Co 28 
Sanford Mfg Co 15 
W oodmanse¢ i \ 126 


INKSTANDS, 


Sengbusch Self-closing Inkstand ¢ 
LETTER a 
Bristow, F 10 
LITHOGRAPHIC "SPECIALTIES. 
Black EAtho Co 2 
Goes Lith« Co ; 


LOOSE LEAF. 
Boorum & Pease 
Chicago 8S. & R. B. Co 
Cor onlly, Henry Co 
Helt n Co 
Kalamazoo Loose Leaf Binder ( 
Mann Co... Wm 








MecMiilan Book Co 120 
Nelson Corporation S-126 
New Standard L. L. Co 23 
Plew & Motter Mfg. Co 129 
Proudfit Loose Leaf Co 19 
Stationers’ L. L. Co 15 
Sam’l ¢ Tatum Co 06 
——_ Mfg. Co 123 
Tengwall Co 13 
MAILING —— 
MAILING TUBES. 
Mail Wrapper ( 
—— — CONTRACT. 
aft-Pe e GS 
METAL OFFICE. FURNITURE. 
rer Mfg lo SY 
of Furniture & Const. ( 115 
Fireproofing C« 4-9 
Bros ) 
Cabinet Co 8 
Metal Furnitu ( 82 
Morton Mfg. Co 138 
PAPER. 
Crane, Z. & W. M 118 
Eaton, Crane & Pike Co 125 
Hampshire Paper Co 114 
Mountain Mill Paper Co 126 
Southworth Co 1¢ 
Strathmore Paper < 123 
PAPER FASTENERS AND CLIPS. 
Clinch Clip Co 133 
Clipless Paper Fastener Co S87 
DeLong Hook & Eye Co 131 
Graff, Geo. B Co 18-128 
oO k Mfg Co ‘ 136 
Superior Mfg Co 1 
PAPER PUNCHES. 
Barrett Bindery Co 118-126 
PATENTS. 
Siggers. E. G 144 
PENCIL SHARPENERS. 
Arne Mfg. Co 136 
Dick, A. B., Co 34 
Roneo Co 79 
PEN HOLDERS. 
Center Shaft Pen Holder Co 
PEN AND PENCIL CLIPS. 
Hoge Mfg. Co.. 128 
PENS. 
Geo. P. Gaydoul (gold) 33 
W. L. Mason 126 


PLAYING CARDS, 
American Playing Card Co 1] 
S. Playing Card Co is 


POSTAL SCALES. 


Pelouze Seale & Mfg. Co 121 
Trin rr Scale & Mfg. Co 127 





PUBLISHERS. 
Business Men's Publishinig Co................. 24 
GCHice ARPIRRMOSD . occ cvedcacieledvebstbeseetes 10-12 
Stations? BMG. Pee. bcc 6scdcnconcsvcanetacsh 106 
RIBBONS AND CARBONS, 
SOR ARDD: Bi Uisie nt es isi eads seettint 4beise 119 
AK & . Wee Ces ak vbdedr abeves cendoadcheten 20 
Duckere RB. & O.. Goi. ccedesnevesisckcen seeks 70 
Carter’s Sit Obes cickced ceaeeactees eas eee 82 
Columbian B. & C. M&S. COs ec ccuwiacncde cians 93 
Crom RB. .@& Qe GOvcns nad ccaedc dé.20scetaes 59 
A. Teein & .6iko2c+c4s0eden cheb ebdnadsaeee 132 
ndciibe SERS. Cec cnscced steps cee neovwettsr tas 84 
Internationa: Carbon Paper Co..............6+. 4 
Keystone Carbon Paper Co........csseccwresees 16 
D. BD. GARR. on acvates bnsbsreseedcatebertiaes 22 
Manifeld Bugplies. Od. ....csesavbecsseovameeee 60-61 
Mitta G VeRiR ics. cuss vaceeds sane aceesesoes 51 
Nehdigh PreeeG GOs as. 0008cchocuelaa eee 137 
Republic-Dodge yy + PPT re oe ee ee ee 124 
Rogers Manifold & C. P. C0... ..ccccesececsetes 81 
Rothschild, } BBs cc scccagenss ose bs eeeewekes 139 
Snelling GB BeMsocescccsdsakhiicoued ONLOAD Shas 99 
Unies BR. & ©. Giices on srcbatne.cudeateisesccced 30 
0. & &. Wi. . Babee. Ges vs, oki ambinse ceieeekas 134 
Webster, Fe ne Sb tac oid tebienhees peed 29 
RIBBON AND CARBON MACHINERY. 
Tom Were GO. sc tc cscs debsscbas.bn dds coves 136 
RUBBER B . 
Daves WRG? OO... 0.sccccnccst ines bésaeeanes 133 
RUBBER TYPE. 
Puiten Bamber Tree Co. . oscscedavirceawsssbecks 107 
STAMP AFFIXER 
Nat’l Env. Seal & Stamp. Mach. Co............ 6 
STAMPS, HAN. 
Meyer & Wenthe 20 0banes nieenen eee eh aha 83 
STANDS, METAL, FOR OFFICE MACHINE, 
Adjustable. Table 00.06 céivseccpiuderys tones shea 71 
Fowler-Manson-Shermann Cycle Co.............. BO 
STAPLING MACHINES. 
Rema. Beamie OOs «ns ce 0005994500060 a0benecens 90 
STENOGRAPHERS’ NOTE BOOKS. 
Rock well-Barnes GOiss.cccsvedcccsquissesoeves sx 32 
Wentern Tabied OO, oc occceccrcedscpet smbdeoute’ 28 
SWINGING T. W. STANDS. 
We, Bo WE oonced sews creed diaugsdareene 91 
Wee Tees GOs cccdcndtekdscasdtapeens 109-10-11-12 
TABLES. 
Broome WE. OO: 0.06006 decvicidwcnadssdaddaeaness 125 
Nonmest, Tews . Be. ..020.r0cckddnadoeed 00.0608 vee 93 
St. dohm’s Tepee. Ge ooo dnc b.a50deee cate shiervan oD 
Stow & Davis Furniture O00. .csccccssivevecovus 81 
TELEPHONE ATTACHMENTS. 
Davol Baber OO..65ic05 ccvicié avd cnsescuyeec eden 123 
Milles BGUDEE Diiicn0c0dcceedecs bdiscddieneeus 131 
Seely Office Appliance CO. ......66ceseeeseeccens 131 
TIME STAMPS. 
Dale BWisetete- QO... socdcitscccsndsdedeesavsen 65 
Eilie Time Stomp O0. ...ccccsdcscvervovsssouconus 125 
Foslete Teme. TOR, Gk neces 0554060 dustaaensese 131 
Reliable Time Stamp Co.........cccesecceecens 131 
TYPEWRITER CABINET. 
Byron Typewriter Cabinet Co...........000e0065 91 
Maryovian® Cabbnet. iis oovics 650s cron actsanvetscas 83 
Toledo Metal Furniture Co..........0eeeeceenee 82 
TYPEWR VE. 
Typewriter Svec ialty GOs i Soko cthscsedesbabenien 138 
TYPEWRITER CUSHIONS. 
Mich. Office Appliance CO0.........cceceeeeeeees 119 
Tertee. ©. WE. .cnashnetvcsds ed ctcophnasebsoanvun 136 
TYPEWRITERS, NEW. 
BiictonsGerfer BEE. . “CO. oo cdcccciuscalpedccbeses 
Wilbott-Wisher ‘Oe so cccs cccvddss codtentpesscses 
Hammond Typewriter Co. ........cceeeeeceseees 
Monarch TF We: Gib s.+ 0000 s000800-0nembene ed chee 
Nolssions FT. Ws DOs crccvccscvsscuast balan 
Otive® ©. W. Giseeccccctags sete dee 
Remington T. W. OO... sciicdiss sodesheaeesebace 
Royal pr egweseer GO... ccevodocbessdutiesnreaass 
Recor T. W. OO... .crsccecssncncpocecheosewbessavs 
L. C. Smith & ‘Bros ia. 0 60's ghbevet bed seel bana s 
Smith Premier Typewriter Co 
Standard Tywvewriter Co...........6++. x 
Underwood Typewriter Co........ccceseeeerees 
Victor Typewriter CO... .ccccccsseccnecssoccseses 
TYPEWRITER PARTS. 
Ames & _PUGRORE icc cscccccccdsesdcduaveesiscves 84 
Beaublen & Booth Co.....ccscccccccvervecsvdace 135 
Thorp & WOrtam, oo crccvccessnevocse 
YP TERS, REBUILT. 
Amer. Typewriter TER. ....cccccnccosesessvecess 


Amer. Writing Mach. Co 
General T. W. Exchange 
Rebuilt FT. W. Cesccccoccccescsvvesoes 

R. D. Underwood Typewriter Exchange. 
Wholesale hear saad Co 





Young TF. We. OOciersovccasscsvce 
WASTE BASKETS. 
Conroy-Davis Mfg. Co........-.0+% onednsae ees 71 
Progressive Wire Goods Co.......cssee.eeeeres 133 
WIRE GOODS. 
Progressive Wire Goods Co......cccccecessenes 13? 
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The following list of new corporations is taken from the Weekly Bulletin of the National Sales Promotion Company of Kala- 
mazoo, Mich. The names of the concerns given are those of new corporations and are selected from the Bulletin for th: 
special advantage of manufacturers in this field. The Bulletin, furnished to subscribers only, suppli comprehensive 
service, giving weekly a list of all the corporations created in the United States. Many manufacturers in the office appli- 
ance field are already subscribers. The figures following the name of the state in which each company is located repre- 
sent the number of thousands of the capitalization. Those who write to any of the concerns listed should always stamp 
on the face of the envelope, ‘‘New Company. Hold until address is filed if unable to deliver.’’ As the names of new cor- 
porations are published in the Bulletin often within forty-eight hours after the charter is granted, it sometimes occur 
that the new company has not notified the postoffice of its address. By following the foregoing suggestion mail will reach 
its proper destination. The name and address after the number of thousands of capitalization is that of the individual 
most likely to be interested in purchasing. Following is a selected list of new concerns who will probably require quantitie 
of supplies in the office appliance lines: 
New Incorporations 
New Laurel Pub. Co., Laurel, Miss 10 Herbert A. J, Rothschild & Co Manhattan, N. Y. C 1 Metropolitan tottling Co., San Francisco, ( 7S 
Lampe. Alfred J. Rothschild, Lakota Hotel, Chicago, Il Chas. H. Rotsch 
Independent Press, Petaluma, Concma Co., Cal. 35 American Cigarette Co., Manhattan. N . @ 5 The Bessemer Brewing Co Chicago, I i I I 
B. L. Collins. Chas. M tecker, 320 W. 34th street Luvie 
Midwest Publishing Co., Chicago, Ill. 25. George C Woolley & Co., Seattle, Wash. 10. H. S. Woolley Hugo Cahn & Co., Manhattan, N. Y. C. 20. Max M 
Crandall. Chicago Motor Transportation Co., Chicago, Il. 100 Riecher, 144 W. 14lst street 
: : _ . John J. Nolan Ponchatoula Homestead Assn Ponchatoula, L om 
Pearce Printing Co., White Hall, Ill 15. R. B Universal Adjustable Saw Co., Boston Ris 15 H. P. Mitchell 
Pearce. Bert F. Borhek Collinsville Bldg. & Loan | Collinsville, Ok 100 
Surety Slip Co., Manhattan, N. Y. C 50. Thos. H The Home Telephone Co., La Pax, Ind 10 2; E. L. Edwards 
McKee, 2 Rector street. Burger Disappearing Bed Co.. Wilmington, Del. (M) 500 
Soule-Campbell Co.. Manhattan, N. Y¥. C. 6. David MecConnellsburg & greezewood Telephone Co., Clear Phyllis Hygienic Cot & Mfg. Co (M) Oakland. Ca 
Belais, 102 Fulton street ville, Pa 15 William C. Hanks 50 Jno. Solomor 
Thos. ». Nichols & Song Co., Lynn, Mass 25. Fred LeRoy Telephone Co., LeRoy, Il. 150 B. I Baker Arrow Specialty Co (M) Duluth, Min 150 rhos 
H. Nichols. Oakesdale Home Telephone Co. of Ouakesdal Was! A. Gall. 
Imperial Ostrich Feather Co (M) Manhattan, N. Y 10 A. G. Woodward. Los Angeles Pouring Block System, (M) Los Angeles 
Cc. 25. Louls Spitzer, 7 W. 11th street The Alcozone Co., (M) Chicago, Il of Dudley Cal 25 L. G. Sherman, Alhambra, Cal 
The Horn & Hardart Co., White Plains, N. Y 300 Taylor The Independence Gum Co., (M) St. Paul, Mint 
Lewis R. Parker, Albany, N. Y California Perfume Co., Suffern, N. Y 250 David J. L. Crump 
Alart & McGuire Co.. Manhattan, N. Y. C i. Wm H. MeConnell Lone Mountain (< (WR) Harrimat Tenr 100 R 
Beverly Winslow, 55 Liberty Eastern Dwarf Vending Co., Newburgh, N. Y > J B. Cassell 
Alembic Pipe Co., Manhattan, N. Y. C 100 sen) Renwick Thompson, Jr Lilley Coal & Coke ( (M) Charleroi, Pa 20 John 
J. Such, 1123 Broadway R. Kirschbaum & Son, Ine (MR) Indianapolis, Ind H. Moffitt 
Munising, Marquette & Southeastern Rallway Co 150 B. W. Kirschbaum. Hygienic Corset (C Boston, Mass 150 Albt. E 
Marquette, Mich 1% min Leon Dix Co., Manhattan, N. Y. C 150 E \ Lewis, Winthrop, Mas 
Gary, Hobart & Eastern Traction Co., Gary, Ind 12 Isaacs, 27 William street Stockton Business ( g Stockton. Ca 15 4 
W. H. Clinton. The Lenowitz Co., Manhattan, N. Y. ¢ 5 J. Ber Johnson 
Masontown-Morgantown Street Railway Co Pittsburg stein, 99 Nassau street. E. C. D. Price Co., S Franciseo, Cal 25 
Pa 30. Byron Trimble, 245 Atwood street Robert E. Clark Thread Mfr., (MWR) Chester, P Price 
Chicago, Waukegan & Fox Lake Traction Co., Chi nO Robt. E. Clark, 22 E. 18th street J. M. Perry & C I f North Yakima. W 
cago, Tl 2% min W. P. MacCracken The Nebraska Amusement Co., St. Louis, Mo 0) oO J. M. Perry 
Viey Sugar Co., Franklin, La. (M) 100 F. E. Rob r. Crawford. The Hollern & Jolns¢ Construction ¢ Ss 
ertson. Paris Mineral Wells, Paris, Tenn 65 Ww D. M Minr 20 Wm. A. H 
Consuelo Sugar Co., Manhattan, N. Y. C THO Cou Swain Beeker Constructio ( Indianapolis I 
dert Bros., 2 Rector street Auditorium Stock C« Los Angeles, Cal 50 Ww Wilbur Beeker 
Wilson Storage Battery Co., (M) Manhattan, N. Y. ¢ J. Stoemer Vincennes Sewer As Vineennes, Ind 25 M 
200 Geo. N. Orcutt, 50 Church street Golden Gate Amusement Co., Oakland. Cal 75 Jn 0’ Donnell 
Shockey Shoe Co., Detroit, Mich. 30 Finet! Simi Construction ( Los Angeles, ( < 
Jacobs & Thatcher Co Brooklyn, N Y 15 R International Exposition Co Mauhatta N 5 P Massor 
; Elliott Jacobs 156 Hancock street A : 100 Chas W Ron S iMeman stsect Upto Frenel Const ( Pasad eo 
Guinivan Shoe Co., Brockton, Mass 15 Eldon B Men Slerris Amusement Co.. Manhatten. N. Y. | 1s Ss. W. Upter 
Keith ekent Sele $066 Mucciues J. W. Catron & Co., I Los Angeles, ¢ 25 J 
Rhode Island Shoe Co toston, Mass 15 Herman Meeheed Garene & falen C a W. Catron, 698 I iv 1¢ 
Prag. 406 Blue Hill avenne s sin: m s P eee . _ ! San Perdo Marine (¢ truction Co ls 4 es 
New Process Steel Corporation, (M) Lancaster, P . ‘ ‘ pigh mere 2 5 Isidor N 
50. H. L. McClure, 558 W. Chestnut street Hudson Auto Sales Co., (WR) St. Paul, Minn. 25 E. L. Philips & Co., M N. ¥. ¢ 
Liberty Iron Works, Manhattan, N. Y. C. 6. Chas C. F. MeNally R. Frost, 52 Broad 
W. Philipbar, 32 Nassau street Minneapolis Auto Tire Repair ( Minneapolis, Mint Erie Construction ¢ Buffal N. ¥ 10 S 
John Hennessy Manhattan, N. Y. ¢ 5 John 20. Walter D. Rightmir T. Bush 
Hennessy, 257 South street Commercial Motor Car Co., (MWR) Wilkesbarre, Pa Auto-Garage Constr n Co Manhattar N \ 
Enderlin Elect. & Welding Co —_— Ey Be @ (M) 25. J. Wallace Davis 20. John L. Cav 3 E. 125th street 
Queens Boro, N. Y. C 1 Jos. enderlin, Front Reliance Auto Express Co., Detreit. Mic ih 4 L. Gudone & ({ Mar N . 
street & Newton Creek, L. I. City New York A. B. Gould Co Buffalo, N. Y 15 W. D. Va Pelt Maurice J. Met ‘ 1] 1 ent 
Brownville & Boston Slate Co., Kittery, Me. 2% G Navoe Auto Co., Norwicl a 5M Lucian M West Rockaway (: m Ce Manhatt N 
G. Sampson, Boston, Mass Foster ( 25. Irving Katz, 15 Wall street 
Walter F. Jordan Co., Boston, Mass 50 Walter | Motor Car Co., Boston, Mass on Saml. S. Anderso Homer Crosby ( ( ¢ W 
Jordan, 31 Hollis street 100 Savin Hill avenus 200. Homer (Cr 
The New York Bond & Finance Co., Wilmington, Del Goodrich Automobile Wheel C« Stock t Cal 75 Mt Glenwood { qua Ass! Cl go I 2 
200 Ward M. Smith Terry M. Georg: 
Provident Investment Co., Los Angeles, Cal 2) T Washington Auto Tire Filler Co. of Seattle, Wast my Bell Chemical ( Ind ipolis, Ind (M 
A. Johnson W. G. Swalwell w sell 
A. O. Damon Investment Co., of Damon, Wash 6) Pioneer Aeroplane & Exhibiti Co St. Louis, M« The Tenax Chemical C Wilmington, De 25 
A. 0. Damon 12 Andrew Drow Progressive Deve I t Co., Lafayett I ‘ I 
Kerfoot Investment Co., of Pasco, Wash. 25 Chas Askyo-Deles Co Manhattan, N. Y. C 25 August E. Girard 
W. Grant Derby, 2 Rector street. Robinswood Development C« Manhattan, N. Y. ¢ 100 
Solitary Investment Co. of Seattle, Wash 10 M. B State Bank of Clarkshill, Clarkshill, Ind 25 J. D L. G. Shields. 1 Wall street 
Thortesen Shriver National Dynamite Co. of North America M) Dulut 
Pierce County Investment Co., of Seattle, Wash 235 The Patriot Deposit Bank, Patriot, Ind 25 H. G Minn 2%) Ge Boskovich 
H. M. Herrin Harris Ajax Dredging Co San Franciseo, Cal 50 I I 
Afro American League & Investment Co.. of Everett, The Mill Hall State Bank. Mill Hall, Pa. 35 Henry Cooper 
Wash. 25 T. HH. Jefferson. Meyers Electra Gold Dredging Co., San Francisco, Cal 100 
The Draper-Maynard Co., (M) Plymouth, N. H 300. First State Bank of Kingsley, Kingsley, Mich 20 J. L. Bradbury 
Jason F. Draper. San Dimas Savings Bank, San Dimas, L. A. Co., Cal. Philadelphia-McLain Ferguson Co., (WR) Philadel 
The Travelight Mfg. Co., Wilmington, Del. (MW) 500 =. W. A. Johnstone. phia, Pa. 2h 
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The Eureka Bath and Cloth 


constitutes a perfectly sanitary system of lette sr press copies. The composition 
in the bath assure Seven distribution of moisture to the cloth, at the same time 
preclt 4 bad odor, mustiness or mildew. The patent chemical surface cloth 
with non-raveling edge afk rds clean, clear-cut copies. There are more Eureka 
Baths in use than e"! others combined. The wire net in the composition makes 
ther unb e> akable. The y are furnished in all zes from correspondence to 
way "bil ll. Sold through the dealers. Write for Eureka Booklet. 


THE EUREKA BLOTTER BATH CO., CHICAGO, ILL., U.S. A. 


Monee Ci “ah 
iV 6215-17-19 Wentworth Avenue 
> TWAS —— —_ eS AWS 


ALPHABETICAL INDEX TO ADVERTISERS 


























A > ave | "4 oe. , 4 Plew & Motter Mfg. Co.......... ate ht ssdugye Mae 
, : asraff, Geo. B., Co. 118-128 Pratt, F., Mfg. Co. 133 
yan Beane Mio. Co eS Sa . - Progressive Wire Goods Co........ CEPTS | 
Adjustable Table Co , awa a i Proudfit Loose Leaf Co. 119 
Allen, John & Co. 119 Hammond Typewriter Co. 6¢ 
Amer. Playing Card Co ends <a eeew ane Hampshire Paper Co. 114 R 
Am. Typewriter Exch. 140 Heale & Co., J. A....... 132 Rebuilt Typewriter Co................ Jemnes as 53 
Amer. Writing Machine Co............. 14 Heinn Co. 105 Reliable Time Stamp Co. 131 
Amnee & Sheeee 4,24 Henderson Desk Co . 86 Remington Typewriter Co................ PHO 
Annual Business Show Co..... Sales 74-75 Higgins, Chas. M., & Co. 91 Republic-Dodge Mfg. Co. 124 
ee ee 136 Hoge Mfg. Co...... .. 128 Reynolds, H. J, & CO.......0ceeeeeeees ita 7 
Ault & Wiborg Co P - ws = Rockwell Barnes Co. 32 
uto. le & Index Co. 88 ! Rogers Manifold & Carbon Paper Co 81 
Roneo Co. 79 
B ideal Env. Sealer Co.. 114 Rotheohtid, Mh. Bhs. vcseicd vocbsaeleteuwen pace nee 
Baird Electric Co.. See indeliba. a age Co. . Royal Typewriter Co. 11 
con tee 118-129 International Carbon’ Paper’ Co. ‘ 
Be ' A pal as 28 ireland & Matthews Mfg. Co 131 
eaubien & Booth Co. 135 83 
Beaumel, D. W., Co haan ae & bs K Saeina te oe be vse eawome hes vise hevaneasat ar 
P r Mfg. . * . 
Black Litho "te 121 7 Sanford G Bennety. «oo oo.s sissvscsececsesetasn 107 
Blickensderfer Mfa. Go. ; aha ali "435 Kalamazoo Loose Leaf Binder Co 76 Secor Typewriter Co. 13 
Booth. N. E e ey 31 Kansas City Business Show 33 Seeley Office Appliance Co...... sip cuts wee 
Boorum & Pease Co. 122 ‘Keller, Robt., Ink Co. 128  Sengbusch Self-Closing Inkstand Co. 132 
Brist F deri k 140 Keliner, Otto 118 Shelbyville Desk CO0........eeeeeenes ca ded the Jae 
+ ae ows ag c c sscsscssccsses age Keystone Carbon Paper Co 16 Siggers, E. G. 144 
ced Age 69 Kohn, Jacob & Jos. 121 Smith, M. Bi, POR Oc. cs .rccecccvecnesar i 
Buckeye Ribbon & Carb on Co. 70 Smith, p er a re. Ce. c ° 
Burroughs Adding Mach. Co.... cae Cone L Smith Premier Typewriter Co............ sais 
Business Man’s Pub. Co. 24 : Snelling & Son 
Byron Typewriter Cabinet Co sd 91 Lineograph Co.......... 69 South wert. GO. < oo caccvcsdsoandesstoiawe jiswne 116 
y ’ a aa Little, A. P. 22 Standard Typewriter Co. 15 
Cc Stationer GB. PeImealc.. scivn ss <cccarimaceeaene .-106~ 
M Stationers’ Loose Leaf Co. 145 
Carter’s Ink Co... cote eeeeeeeence oa St. John’s Tale Gbsc. is sseccisseatysvishcuee : oe 
Celina Specialty Co. 3 Mace Tere 117. Stow & Davis Furniture Co. 
Center Shaft Pen Holder Co............. . ++ -133 Mail a Tube Co. 133 ‘Strathmore Paper Co........ wieiead acpnevee .-123 
Chicago Shipping & Receipt Book Co. 54-55 Manifold Supplies Co...... ...60-61 Superior Mfg. Co. 91 
Clinch-Clip Co.... dee Aol aaa 133 Mann, William, Co. 4129 
Clipless Paper Fastener Co. od Marble Chair Co., B. L. . 86 ye 
Columbia Rib. & Carb. Mfg. Co............-. 93 Marble & Shattuck Chair Co. 89  Taft-Pierce Mfg. Co........0+-.s00008 er tewiey 
Commercial Paste Co. 132 Markoe, J. A., & Co...... : , 21 Tatum, Samuel C. Co. 96 
Cee ee te Tc tteereesssscGd Manette Ganinet Cs. 83 Tell City Desk Co...............s000. Wekeine oa 
Conolly, Henry, Co. 4 74 OREO, We Beccscictsosccss ; 126 Tenacity Mfg. Co. 123 
pane oan, Sow we ae ena go McFadden, H. G., & Co. 99 = Pongwall GGrs 5.2490 ics sss siveacmcereasaanae . 183 
Cook, C. A., Co. 92 McMillan Book Co. ; 120 Thorp & Martin Co. 70 
ne al ge Be Trersecceeceeersang Mechanical Accountant Co. 22 Todd, G. Was Mibvs cheeses as cde idaenkuadane 65 
a. = g Meilicke Calculator Co.... ---» 31. toledo Metal Furniture Co. 
Crown Ribbon & Carbon Co.......... 59 Meilink Mfg. Co. 93 Triner Scale & Mig. CO... --..scccccccccceese 127 
Cushman & Denison: Mfg. Co. 127 Meyer & Wenthe.. Sr ae é a3 Tisthoe taka ° pes  a0eed p by s4 
Mich. Office Appl. Co. 119 Turner Bros.. «50 JalWehu we tenance Cai PA 4 .-114 
o Miller Rubber Co...... 131 Turton, C. 136 
Dalton Adding Machine Co... 56 enn hn Bo oll C 4 Typewriter y ERO GO. ccveccers Welepetetene 138 
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OFFICE APPLIANCES 














the most 


key-lock 


to erect 
Ventilati 














Terrell’s Steel Wardrobes 


A sanitary office necessity at a popular price. 
It is imperative that garments be kept in a 
neat, clean place, safe from intruders, disease 
germs and mice. 

The Terrell Steel Wardrobe is designed espe- 
cially for office use and will harmonize with 


It is made of heavy patent leveled furniture 
steel, and fitted with a combination lock (or 


two-prong enameled steel hooks, and a rod for 
clothes hangers. 
olive green, maroon or black. 


FIRE-PROOF — It saves its cost in reduced 
insurance rates. 


Compact, 
efficiency. 


The special interlocking slip joints make it easy 


With or without casters. 


Can be sold easily to factories, schools, armo- 
ries, lodges, clubs, and all other places where 
lockers are needed, as well as offices. 


Write at once for catalogue, prices and terms. 


TERRELL’S EQUIPMENT CO., cons Rapias, mich’ 


elegant appointments. 


if desired). It has a hat shelf, four 


Finished in baked enamel, 


durable, 


DEALERS 


low in cost and high in 


these wardrobes when shipped K. D. 
on in door omitted when desired. 


Hilton Street 











Form Letters 


A perfect imitation of the 
typewritten letter with fill- 
in that can’t be detected. 


My Price is RIGHT 


Carbon Paper. Typewriter Ribbons 
Stenographic Work and Typewriter Copying 


J.L.WALKER, 32 So. Clark St. 
Central 3468 CHICAGO ILL. 











Are You After 
British Trade ? 


If so, advertise in the “‘ Stationer 
& Printer '’—the paper read 
by the good class Re- 

tailer and Whole- 
saler. 


Specimen Copy and Rates ca Receipt 
of Post Card. 


STATIONER & PRINTER 


160 Fleet Street 
LONDON, ENG. 




















WHEN IN 


DETROIT 


STOP AT 


HOTEL TULLER 


san and absolutely fire- 


ee. 

nn large Convention 
Has Grand Roof Garden 
Music from 6 to 12 p. m. 

sane? room has private 


Plan. 
Rates $1.50 per day and up 
L. W. TULLER, Prep. 

















Trademarks and Copyrights 


Send your business direct te 
Washington. Saves time and insures better service. 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Spesiaky :—Typewriting and Adding Machines 
Address E. G. SIGGERS 


Suite NN. U. Bidg., Washington, DC. 














LEARN TO WRITE EARN 26 to $100 
ADVERTISEMENTS AWEEK 
We can positively show you by mall How To INcREasm Your 
BaLaxy Book mailed free. Page-Davis, Dept 27, Chicago Ill. 





WANT S 


NOTE—‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 


_HELP WANTED. _ 


WANTED—A WIDE AWAKE 
Salesman for live territory in the 

Montana Must have the best of references and 

able to furnish surety bond Address K- 

care Office Appliances Chicago, Ill 











REMINGTON 


state 





SAL ESMAN—F OR HIGH- GRADE SIDE LINE 

to stationery, drug and jewelry trade. Big 
commissions Pocket samples. Commission or 
re-orders. References. State territory. H. W 
Haslup. 911 Jefferson Ave., Toledo, Ohio. 


SITUATIONS WANTED 


A YOUNG MAN WITH SIX YEARS’ EXPERI 
ence in handling safes vault doors and office 




















furniture is open for position with first-class 
concern Address X-13, care Office Appliances 
Chicago, Ill 
WANTED POSITION AS TRAVELING 

salesman with reliable stationery house 
Well acquainted with line and especially type 
writers and typewrit supplies Best of refer 
ences. Address @G@-16, care Office Appliances 
Chicago, Ill. 

FOR SALE. 

FOR SALE—SIX ‘ALCU 1L, AG R AP HS, FIVE 


new, one slightly used, about half price; two 
Burroughs, three Wales adding machine stands 
one adjustable. H. Mueller Mfg. Co., Decatur 
Ill. : 


ESTABLISHED AND 





FOR SALE—WELL 

profitable typewriter and office supply busi 
ness in metropolitan city. Good agencies, lo 
cated in store on main thoroughfare for past 


five years. Address D-11, care Office Appliances 


Chicago. Il. 


NEW AND SECOND HAND OFFICE MA 
chinery and devices of all kinds and makes in- 
cluding duplicating machines, addressing ma- 
chines, folding machines, envelope’ sealers, 
stamp affixers, time recorders, gum tape sealers 
pencil sharpeners, check protectors, etc Alsi 


supplies. Write us before you buy We have 
several real bargains. Collins & Co., 1324 Arcl 
street, Philade lp hia, Pa 


BUSINESS OPPORTUNITIES. | 


TYPEWRITERS $10-$20 REBUILT 
every make, sold, rented Knights, 291 12th 
street, St. Louis, Mo 











A NEW BANK ITEM SELLING $40 TO $500 
and up. Salesmen having established routes 
will find our proposition attractive. Give your 


territory and references. The Merrill Company 


Eugene, Oregon. 
WANTED — LOCAL SALES AGENTS TO 
handle a high grade line of typewrite supplies 
in places where we are not already represented. 
Excellent opportunity for clean hustling young 
men to build up a clean, profitable business as 
well as for stenographers with acquaintances 
among business offices, having some spare time 
at disposal. Address, Chas. Stanton, sales man- 
ager, 782-790 St. Paul St., Rochester, N. Y. 


MISCELLANEOUS 














Cc. L. PARKER, PATENT ATTORNEY, EX- 

examiner U. S. patent office, 972 G Street, 
Washington, D. C. Inventors’ hand book, ‘Pro- 
tecting, Exploiting and Sellings Inventions,”’ 
sent free upon request. 








Manufacturers of Adding 
and Calculating Machines 


desirous of securing active 
representation by an estab- 
lished house in Argentine 
Repubiic, the most impor- 
tant market of South 
America, are requested to 
send full particulars and 
prices to 


BILLIET & CIA 


361 Reconquista BUENOS AIRES 
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A UTOPIAN JAR OF 
SANFORD’S LIBRARY 
PASTE IS AN OFFICE 










OR bookkeeping, or for records of any kind 
where permanence of record is desired there 
is no ink that affords a more efficient service 
than 
SANFORD’S BLUE BLACK 


@ It lends to correspondence the especially de- 
sired quality of permanence of writing. 

@ The Sanford inks and adhesives aie not only of the 
highest standard of manufacture, but are put up in at- 


tractive packages with pleasing labels, They contribute 
to the profit of the best stationery stores throughout the 


__ 
w= BLACK INK 


SANFORDS€ 


hme MIU JM. 





Pats, 


5 Ae MW op Gar 
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PATENT SPOUT 
Easy to pour out 








world. BLUE BLACK 
Easiest color on the eyes. 
SANFORD MFG. CO. CHANGES TO BLACK 
5 Ue ; The permanent colo1. 
Congress and Peoria Sts. 71 Mercer St. NEVER FADES 


Chicago New York The ideal quality in rec- 


ord ink 


FOR FOUNTAIN PENS 
Uunequaled or pen o1 
ink pencil. 


NECESSITY. es © Oe 8 OO ee 





a = — eens 























Our re putation as Leaders in Loose Leaf 
Devices is maintained by our latest pro- 
duction which we now offer through the 


trade exclusively. 


THE “*EXPANSO”? CURRENT LEDGER BINDER 





Non- 
Protru?- 
ing Posts 


Metal 
Hinge 





Cut to the left shows binder closed ready for use. Cut to the right shows binder ready for insertion or removal of leaves—note that 
one post only is upright, the other being left down to show manner of closing. To manipulate leaves both posts should be upright, 
which will allow top cover to be moved upward two inches and permit manipulation, that is removal or insertion of awn, 


The only perfect and practical non-protruding sectional post binder ever devised. Holds firmly from 1 sheet to 1,000, 
and has the same beautiful and finished appearance as a current ledger binder. Always has 2 inches 
of working expansion for removing and iaserting leaves. 


This binder is made with two 2-inch Extensible Posts which are hinged to a half inch regular screw style post section, so that they can be folded down into 
the upper case, which closes and locks over them. When sheets are to be inserted the upper case is ope ned by one movement, the folding posts are lifted into an 
upright osition, and the cover can then be expanded 2 inches for the easy removal or insertion of sheets. 

Phis expansion is a permanent feature of the binder, and is available at all times, whether it is used with one or one thousand or more sheets. Post sections 
for increased capacity are added from below without the removal of the lower cover. By extending the posts and turning the binder face down, the posts will 
protrude through bott»m cover far enough to permit of easil 7 removing or adding sections. 








SEND FOR DESCRIPTIVE CIRCULAR, PRICES AND DISCOUNTS 


342 Broadway S tationers L Oo0ose Leaf Co. NEW YORE CITY 


MILWAUKEE, WIS. 
°**SELLS TO THE TRADE ONLY” 



































Printype V 





New Oliver Typewriter, Equipped With ‘‘Book Type,’’ Makes 
Tremendous Hit With the Public—‘‘Typewrites PRINT’”’ 


Sells for 17 Cents a Day 


Another great Oliver innovation—PRINTYPE. 

Some months ago, without announcement, we 
placed the Printype Oliver Typewriter on the 
market 

Today, one-third of our output of Oliver Type- 

y I y! 
writers are Printypes. 

It's more than a success. It’s a revolution in 
typewriter type ! 

Printype is the most beautiful, readable, attrac- 
tive, attention-compelling type ever evolved for 
typewriters 

Thousands of dollars have been expended in pro- 
ducing this wonderful typewriter type, yet you 
pay only the regular price of $100 for the complete 
machine, the new Oliver No. 5, equipped to write 
in Printype. Youcan buy The Printype Oliver on 
the famous 17-Cents-a-Day Purchase Plan. 

Printype is virtually book type—the type which 
the eye has been trained to grasp quickly. 

The type which the crystallized experience of 
centuries proves best for the printed page. 


Great Beauty and Attention Value 


Printype is the very soul of symmetry. The 
shadings give body, refinement and life which are 
utterly lacking in the old-style thin outline letters 
and numerals. It’s a delight to the eye. 

A letter written in Printype attracts the eye— 
it’s magnetic. A Printype letter is so strikingly 
attractive, so forceful, so distinctive that one un- 
consciously picks it out from amass of mail, to 
read first. 

Its perfection compels attention. 

A large part of our sales have resulted from let- 
ters like this, sent by interested correspondents to 
users of the new machine: ‘For goodness sake, 
what machine did you use to write that letter ?’’ 
The answer—a Printype Oliver—makes the sale 





Aids Eyesight —Prevents Errors 


Printype aids and rests the eyes. None of the 
strain on the optic nerve that sharp, thin, outline 
type imposes. This elimination of effort makes it 
a positive pleasure to read Printype correspond- 
ence. Ask the opinion of your oculist or optician 
He knows the value of Printype ! 


Printype__ 


OLIVER 


Typewrit@r 


The Standard Visible Writer 


Printype makes every letter, every numeral, 
every character employed in the whole wide range 
of commercial transactions perfectly plain. 

Wherever accuracy is demanded, Printype 1s 
worth a premium. 


A Printype Test by Linotype Operators 


One of the hundreds of interesting Printype 
tests was made by various newspaper publishers 
Linotype operators of equal dexterity were pitted 
against each other in a speed contest. One set of 
operators were supplied with copy written with 
the regular typewriter face 

The opposing operators were supplied with copy 
written in Printype. 

It was found that the linotype operator could 
increase his output ten per cent, setting from 
‘‘Printype’’ copy, over copy written with the 
ordinary “‘outline’’ typewriter type 


4 | . ¥ > 
(ASR 7 : 4 
i neé oe i } \ V@] VW 
_ We want to write you a specimen letter on The Printype 
Oliver Typewriter and forward a copy of the book, ‘A REVO- 


LUTION IN TYPEWRITER TYPE.” Ask us for details of 
the ‘‘17-Cents-a-Day Purchase Plan,”’ which has added so many 
thousands to the ranks of typewriter users 

_ We urge upon you the importance of investigating the new 
face in Typewriterdom—PRINTYPE 


Address Sales Department (106) 


The Oliver Typewriter Company 


Oliver Typewriter Bldg., 93 Dearborn St., Chicago. 


Agencies Everywhere 























